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HOLO-KROME 
Z htroforyd 
SOCKET SCREWS 


And in peace ... With a tough job well done, Holo- 
Krome authorized Distributors are now intensely servic- 
ing industry with the essentials needed in building the 
vast peace-time markets.... This fact is more impressive 
than ever that Fibro Forged Screws are the better fas- 
tening method ... Building Sales! 


THE HOLO-KROME SCREW CORP., HARTFORD 10, CONN. 


HOLO-KROME /S SERVING ITS DISTRIBUTORS 


MILL SUPPLIES * OCTOBER, [945 








UMI 





OF ARO’S NEW 
S46 DRILL! 


Though smaller in size and 

40% lighter in weight than other 

drills of the same capacity—this 

new Model 135 Aro rotary pneu- 

matic drill has the punch and power of 

a heavy-weight for stall-proof operation 
on all drilling, reaming and counter- . 

sinking continuous production jobs. 

Precision-built for accurate, effi- 

cient, long-lived dependability. 

Aro’s complete line of port- 

able pneumatic tools can help 

you speed production and cut 

costs. Where assembly prob- 

lems demand special tool appli- 


FULL % re CAPACITY LENGTH 774’ é q cations—let a trained Aro field 


1 engineer help you. Write us 
WEIGHT 5% LBS. | today. Also ask for complete 


SPEED 1,500 R. P. M. a q line catalog. The Aro Equip- 
SAFETY CONTROL TRIGGER ' ment Corp., Bryan, Ohio, 
BUILT-IN OILER 
BUILT-IN SPEED REGULATOR 


PNEUMATIC TOOLS 
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THE GRIFFIN LINE 


GRIFFIN HIGH SPEED STEEL 


For power and hand cutting of 
toughest alloys—stainless, chrome, 
nickel, etc. 


GRIFFIN MOLYBDENUM HIGH 
SPEED STEEL 


For low-cost production cutting of 
all but a few extra hard allays. 
Power and hand sizes. 


GRIFFIN SOFT CENTER 


Most economical general-purpose 
flexible hand saw blade. Soft but 
TOUGH center, hard teeth and 
back. Exclusive with Griffin. 


GRIFFIN NON-STRIP 


For hand sawing thinnest sheet, 
tubing, conduit, etc., without tooth 
breakage. 


A Name that 
's¥ fore (Wm OF Y-Va-Mm  @alody 
Folate mm Mele) am dels 


as — one of the oldest manufacturers of hack saw 
blades in America—started making blades 65 years ago this 
year. From the beginning the name Griffin has stood for 
quality, dependability, progress. Today users at home and 
abroad accept Griffin. ‘ 


Distributors who handle Griffin Blades profit by the satis- 
faction these blades deliver. For the Griffin line is complete, 
a right blade for every type of metal-cutting, meeting compe- 
tition at every point. The Griffin name is kept before your 
trade by consistent advertising. 


Write for information regarding available Griffin territory. 


GENERAL SALES AGENT 
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PERMATEX PIPE 


Number 5] 
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Misia, Speed RECONV ERSION 


Hye, with Time-Saving SKILTOOLS! 


electric tools speed every drilling, sawing, sanding and © 


These portable 
They will help yo" 


_ enable you to swing into full peace- 


cutting job 0” wood, metal, masonry products and compositions. 
complete your change-ove’ work quicker - - 


time production sooner. 
cosy to handle « «+ on 


Every sxuToot is light, compact, powerful, 
odels, assuring Y ol, in the 


ov of the right to 


there is © complete range of sizes and m 
right size, at the right time. Call your distributor today for demonstration! 


SKIL SHEAR —svreds Be mea? 
end softer 


SxnSaw —speeds countless cv xi SANDER —Dle Tree tee 
ting jobs in w er metal... ot SAN and retishing oo oe not rotted svoot uppse 16.80 
ioe We aoetnn «= = a dommavex oersoces of ONS seperate 12 POPOTNN ° tor 
shelves: costar - «wee coms er protection watt Ce mari a toneaton inven wel 
crating of uncrating of machinery ing welds oF polishing meny products. tenance oF production work. 
Si DRILL —ersets ot eee a SKILGRINDER _ spindle TyPe— SK iLNIBBLER — svete cuttin 
wood of metal on electrical, plumbing speeds grinding of irregularities in without of rotted steel of 
. use later in metals . - _ removes heevy weld golvenized iron up te 14 ge. softer 
_ use later to step UP grinding ond metericls in fn. « « Hight, per 
fectly balanced, easy te handle. 


end corpenter jobs - - 
ction drilling - - 14 models, Va se 
finishing operations in 





te % inch copacity in steel. 

SKicSANDdER _pan Type—speeds $x GRINDER _ench TyPe— SKiLBLOWER — sree cleoning 

refinishing of all fiat surfaces of wood, sherpening of mony typet of dust and dirt out of stock bins, shelves, 

metel of compositions - - * reclaims teols - -* twist drills, tops. chisels, motors, radiators, ete: -- delivers ory 
used wood metal. - - refinishes cutters, et. -** place them in con- ir at high velocity under low pressure 
desks, gebles, oC + °° use later for venient spots throughout the plent. eee easily conv into © vecuum 
greater efficiency in production. cleaner bY using suction attachments. 

Avenue, Chicag° 30, IMlinois ° 


NC., 5033-43 Elston 


SKILSAW, \ 
es in all principe! Cities 


Factory Branch 







ELECTRIC 


SKILSAW, INC. 
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6000 POUND SCREWED FITTINGS 
_ FORGED STEEL 


3000 POUND SCREWED FITTINGS 
FORGED STEEL 


2000 POUND SCREWED FITTINGS 
FORGED STEEL 


Pressure sree oe Steel 
2000 Lbs. Cold non-shock working pressure—Air, Oil, Water or Gas 
62$ Lhs. Non-shock working Guest sure at 900° E.-——Steam, Hot Oil or Vapor. 
(For pressure ratings on alloy steel fittings and carbon steel fittings at other temperatures see pages 33 to 36) 


a 
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Warson-Stitiman Screw End Fittings give you many sales advantages. Among the outstand- 
ing are: (a) Available for use with all weights of pipe and tubing. (b) Conform to 
ASA Standards. (¢) Simplify and speed up installation. 


(d) Permanently tight leak-proof joints, reduces main- 
tenance costs. (e) Available in carbon steel, carbon- Lf | 7: SOM: “_» 
moly and stainless steel. Sizes 4” through 4” 
N.P.S. Watson-Stillman Co., Roselle, New Jersey. S$ TILLMAN 
DISTRIBUTOR PRODUCTS DIVISION 
Sold Through Leading Distributors 
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FLEXIBLE as a Beit.... 
POSITIVE as a Gear... 
MORE EFFICIENT 
THAN EITHER 











You are in an excellent position right now to help indus- 
trial plants in your territory to modernize their power 
transmission and thereby automatically lower costs. Ef- 
fort in this direction can net you a sizable profit because 
most organizations are always alert to suggestions for 
highly efficient power transmission. 

LINK-BELT Silverstreak Silent Chain Drive affords a 


Write for 
Book 125 





Send for Silverstreak 


Silent Chain Data Book wide range of advantages to users, such as... contribut- 
125. It is an engineering handbook that ing to the quality of products ... increasing machine out- 
enables you to determine upon the correct put ... cutting power consumption . . . adding dependa- 
drive and figure its cost. Thousands of bility to machines . . . lowering cost of maintenance... 
these books are in use today. increasing all around efficiency ... saving space because 


it operates on short centers. 

Silverstreak Silent Chain is made in several types and in 
sizes from fractional H.P. to 2000 H.P. so that you can 
easily meet every requirement. 
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and SELL ° 


SOME of the Selling Points 


@ Transmits any given amount of power 


@ Unaffected by climatic conditions — Heat, Cold, 
Dryness, Dampness 





@ Smooth, positive transmission assures uniform ma- 
chine output 


@ Cannot slip —no power loss — maintains pre- 
determined R. P. M. 


@ Operates equally well on long or short centers 


@ Durable — requires practically no maintenance 
during a long life 


@ Unaffected by operating temperatures up to 
250°F. 


Installations of LINK-BELT Silverstreak Silent 
Chain Drives properly encased in oil-retaining cas- 
ings have been made in plants and mills of all types. 
For example, in tanneries where moisture, heat, cold, 
or steam do not affect their operation. In cement 
mills where shocks caused by widely varying loads 
are readily absorbed. In textile mills where smooth, 
steady speed is so necessary to a uniform and high 
grade product. In steel plants where they stand up 
under heavy loads, variations of temperature with 
little attention. In paint mills where severe serv- 
ice requires the positive contact and flexibility this 
drive affords. By machine tool builders for meeting 
the changing requirements of power with a steady, 
uniform action. 


LINK-BELT COMPANY 


Chicago 9, Indianapolis:6, Philadelphia 40, Atlanta, Dallas 1, Minneapolis 5, 
San Francisco 24, Los Angeles 33, Seattle 4, Toronto 8. Offices in Principal Cities. 


10,047 


SILENT CHAIN DRIVE 
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v_ IN ADDITION TO 
SILENT CHAIN DRIVES 
YOUR ATTENTION 

IS CALLED TO THE 
FOLLOWING 
LINK-BELT PRODUCTS 





Link-Belt bearings are made without 
mountings in ball and roller types, 
and as pillow blocks, and cartridge, 
flanged, take-up hanger or duplex 
units. Send for engineering data 
book No. 1775-A. 


{INK -BELT wean’ 


Ce rary 
Wen Wey if 


DRIVE 
CHAINS 





How to select chain drives to operate on 
cast tooth sprocket wheels, is shown in 
this Link-Belt Book No. 1994, covering 
Link-Belt chains of malleable iron, 
Promal and “SS” steel types for power 
transmission. Send for it. 


SPROCKETS 


LINK(®) BELT 









f This 52-page book gives complete in- 
formation on the various Link-Belt 
power transmission accessories as in- 
dicated on the cover of the adjoining 


\ 7” HT art & Moy j 
Book No. 2057 covers the sizes of Link- Wy, ne Hi 
Belt Silverlink roller chains and sprockets, in MELT 


normally carried in stock by distributors. 





Book No. 2045 covers the line of 
Link-Belt couplings of the flexible, 
flanged face and compression types 
for every industrial service. 


Book No. 1725 covers the sizes of Silver- 
streak silent chain drives normally car- 
ried in stock by distributors throughout 
the country. 
” ard 





Book No. 1761-A covers the line of 
Link-Belt Ice Crusher-Slingers for 
snow icing perishable foods. 


LINK-BELT 
CAR SPOTTER 


The Link-Belt Car Spotter is covered in 
this Book No. 1992. A time, effort and 
cost-saver with a huge sales market. 












Your Standard 
GATES VULCO ROPES 


are giving BETTER SERVICE than 
ANY V-Belts EVER Built Before the War! 


To meet the unprecedented severity of combat service on U. S. Army tanks, tractors 
and self-propelled big guns, Gates developed and built V-Belts far superior to any that 
were ever built before--and here is why this fact is important to YOU:— 








Y Every improvement developed by Gates for these Army 
V-BELTS has been added, day by day, to the quality of the 
standard Gates Vulco Ropes which have been delivered to you. 


a 
and NOTE TH/IS!— ire 
ion You have not had to wait until after the war for these im- 
s also makes these special P : oe 
belts to meet exceptional service provements for the simple reason that more efficient V-Belts 

ri have been an important factor in increasing essential war produc- 
tion. That is why your standard Gates Vulco Ropes are today 
the best V-Belts that have ever been delivered to you. 


Rayon Cord 








V-Belts In addition, where V-Belts of special construction are re- 
| quired, your Gates Rubber Engineer is in position to supply a 
Static-Safety Gates Vulco Rope that is especially engineered to meet your spe- 
V-Belts cial needs. You need only pick up your phone book and look 
ecu h - under the heading “Gates Rubber.” The Gates Rubber Engineer 
Cpe Synt etic will bring to you, right in your own plant, the very latest ad- 
All Gates V-Belts vances in V-Belt construction and in drive operation as well. 
V-Belts ore TAME! 
Built With 


V-Belts 


Steel Cable 


V-Belts 






The Patented 
THE MAREK OF 
SPECIALIZED RESEARCH 


THE GATES RUBBER COMPANY 


Engineering Offices and Jobber Stocks in All Large Industrial Centers 


4510 


CHICAGO 6, ILL., 549 West Washington. 
LOS ANGELES 21, CAL., 2240 E. Washington Blvd. DENVER 17, COLO., 999 S. Broadway. DETROIT 2, MICH. 223 Boulevard Bldg. 
PORTLAND 9, ORE., 333 N.W. Sth Ave. DALLAS 2, TEXAS, 1710 N. Market St. SAN FRANCISCO 3, CAL., 170 Ninth St. 
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Trade this « 


this" =* ‘:save 








No more forcing of sheaves. Simple wrench operates 
Allis-Chalmers’ “Magic-Grip” — fastest mounting and 
demounting sheave on the market. Saves time, money. 


le 














SEE HOW QUICKLY, EASILY THIS NEW SHEAVE MOUNTS AND DEMOUNTS 


RECONVERTING? 


GET THIS 
NEW FREE KIT! 


To help you find out how your 
present equipment will fit into 
future production, A-C offers a 
new free ‘‘Reconversion Inven- 
tory Kit’ — Fact Sheets and 
Check Lists to speed your ap- 
praisal of V-belt drives, electric 
motors, and centrifugal pe 
Applies to all makes, Call your 
A-C distributor or district office, or 
write Dept. 00, ALLIS-CHALMERS 
Mrc., Milwaukee 1, Wisconsin. 









Place sheave on shaft. Slides Alignexactly, using straightedge, 
on smoothly because clearance is (It’s easy with this free-sliding 


provided by expanded bushing. sheave.) Then pon three cap- 
There's no hammering — no forcing! screws; sheave is locked to shaft, grips 
Complete sheave and bushing unit comes like magic! No set screws to damage 

iintact—ready for quick, easy mounting. shaft, Write A-C for Bulletin B6310. 


A 1855 


Allis-Chalmers Texrope 


"MAGIC-GRIP" 
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The finest Standardized Bronze Bearings ever 

produced are now available for every production 

and maintenance requirement. Hundreds of Bunting 

Stock-Carrying Distributors serve industry from 

comprehensive stocks. Ask your Distributor for the 
Bunting Catalog. The Bunting Brass & Bronze 
Company, Toledo 9, Ohio. 


BRONZE BEARINGS *& BUSHINGS x PRECISION BRONZE BARS op 
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For use in gang set-ups of as many as 150 


saws each, these Simonds Metal-Slitting 
Saws are made to individual tolerances of 
.0002” .. . assuring accurate slot-widths and 
spacings. They’re made of Simonds electric 
alloy steel, hammered for grain-refinement, 
and radially ground to give the lump-free 


PRODUCTION TOOLS 
FOR CUTTING METAL, 


woop, 
PAPER, PLASTICS 


MILL SUPPLIES 


clearance that promotes fast, smooth cutting. 
15 sizes in high speed steel, from 214,” 
to 8” in diameter, are carried in stock for 


prompt shipment. 


*SIMONDS (chymes with “diamonds’’) is the name of the longest- 
experienced U. S. firm of saw-makers. Also makers of files and machine 


knives. 
BRANCH OFFICES: 1350 Columbia Road, Boston 27, Mass.; 
127 S. Green St., Chicago 7, Ill; 416 W. Eighth St., Los 
Angeles 14, Calif.; 228 First St., Francisco 5, Calif.; 311S.W. 
First Ave., Portland4, Ore.; 31 W. Trent Ave., Spokane 8, Wash. 


OCTOBER, 1945 








DISTRIBUTORS ee MORE 


924 ads in 63 Industrial Magazines 


Hele aueTION) | 


ae Fai \ 
B contractors a\\ 
. Ws _— Mo, =i = 





: 4-° 2 
4 
pet} 
- = 


Lu pit| ee 


Abundant Advertising ace Mei 


in Every Major 
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Electric Tool Market Mainten an 
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Sales Help from 
help sell Thor Tools for you! 


Se See See ee ee a ee ee a ee oe oe oe ee ee ee ee ee ee ee ee ee ee ee ee et ee ee ee ee oe ee ee eee ee oe 


This year, 63 of America’s leading trade and business papers are carrying 524 
Thor tool advertisements to 1,075,000 subscribers. These magazines have an 
estimated readership exceeding 3,225,000 every month! 

Latest available records indicate that this is more space in more magazines 
than is used by any other electric tool maker. Further, Thor advertising gives 
coverage from presidents to workmen in all the major industrial markets . . . 
the markets which YOU concentrate on for the profitable bulk of your business. 

This kind of advertising support—abundant, steady and specific—combined 
with Thor’s 100%-Distributor Policy, nationwide in-the-field sales help, recog- 
nized engineering leadership, the most complete industrial line and easy-to-use 
product construction and application information makes Thor Electric Tools 
a “Blue Ribbon” line for alert distributors. 


INDEPENDENT PNEUMATIC TOOL COMPANY 
600 W. Jackson Boulevard, Chicago 64, Illinois 


Birmingham Boston Buffalo Cleveland Detroit Los Angeles Milwaukee New York Philadelphia 
Pittsburgh St. lovis Salt Lake City San Francisco Toronto, Canada London, England 


PORTABLE POWER 


bad 7. © @ * « . . ° * 


ONLY THOR DISTRIBUTORS SELL TOOLS FOR EVERY CUSTOMER'S EVERY JOB 
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BULLETIN! 





How to Take a 


-Reconversion Inventory 


of Your Electric Motors 


We As new manufacturing equipment becomes more widely 
available, and as you reconvert your production toward a peace- 
time basis, you may be faced with an unprecedented problem 
of inventory-taking. 


wa You may have to determine — more quickly than such a 





job has ever been done before — the exact condition of every 





piece of existing equipment you propose to use in peacetime 





production. 


ga For about four years, far greater emphasis has been placed 
on setting production records than on keeping maintenance rec- 
ords; condition of equipment is often unknown. Because much 
equipment has been worked during wartime three and four 
times as many hours a year as in peacetime, calendar age may 
mean nothing. And repair has often depended on American 
ingenuity and baling wire. 


we Here are some of the standards you need to determine 
which of your electric motors: (1) are okay as is, (2) need repair 
or new parts, (3) will shortly require replacement, (4) need re- 
application. 


ge These standards generally apply to all makes of motors; 


when in doubt on any motor, consult its manufacturer. 


} START YOUR INVENTORY 
WITH THE RECORDS 

Begin your motor inventory with the 
history of each motor ; you'll save much 
time and effort...you'll be guided 
quickly to the units which most need 
attention. Written records and the 
mental recollection of foremen and 
maintenance men are the source of this 
information. 


Check the master maintenance rec- 
ords (though in most plants this file 
is out-of-date and incomplete, because 
of wartime pressure on production) ; 
and get reports from foremen (in a 
small plant, it may be possible to inter- 
view each man; in a large plant, it 
may be more efficient to distribute 
blank forms, such as the “MOTOR 


16 





CHECK LIST” on opposite page.) 
Look into the service to which the 
motor has been subjected in wartime: 
has it been overloaded? underloaded? 
worked 3 shifts daily? allowed to go 
to work in spray, steam, flood, acids? 
has it had mechanical injury? has it 
stood idle, collecting moisture and dirt? 
Knowing the answers to these ques- 
tions will help you spot motors that 
may soon give you trouble... you can 
start your inventory there. 
Norte: A!l new motors built during 
wartime, under WPB limitation or- 
ders, contain minimum amounts of 
critical materials. Thus, unlike many 
prewar motors, they have been in- 
capable of withstanding continued 
- overload operation in the way you've 
come to ex high-grade American 
motors to do. Moreover, you've had 
to take motors at the ratings you 
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could get, without much regard to 
the exact requirements of the applica- 
tion. Thus, many motors have been 
running harder and at higher tem- 
peratures than nameplate ratings call 
for. Obvious result of this combina- 
tion of factors is shortened insulation 
life. So—expect trouble where war- 
time motors are misapplied. 


THEN CHECK MOTORS 
IN OPERATION 


Obviously, the easiest and most prac- 
tical measure of a motor’s present con- 
dition is the way it is now operating. 
You can’t learn all you need to know 
about its probable future performance 
by observing it in use, but a motor 
does reveal certain symptoms of trouble 
while doing its job. 

Check the power line voltage and 
frequency and compare with the volt- 
age and frequency of the motor as 
stated on the nameplate. To perform 
property. a motor must be supplied 
rom a line whose characteristics corre- 
spond with those for which the motor 
was designed. 

Check _ — hand revolution 
counter makes this easy. Just remove 
cap, hold counter against end of shaft, 
and take a timed reading; compare 
with nameplate rating. 

Take temperature readings — not by 
the “blistered hand” or “touch and 
yell’’ system, but accurately, with 
thermometers. 

Find the temperature of the motor 
by taping or cementing thermometer 
to the stator iron... take the reading, 
and add 15°C. (The difference be- 
tween the heat on the outside surface 
and the possible heat of the hottest 
part inside). 

Compare motor temperature with 
temperature rise rating on the name- 
plate. Normally a 40° rise is consid- 
ered acceptable; top temperature usu- 
ally should not exceed 80°C, 

Take the temperature of bearings 
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either by = cementing ther- 
mometer to the bearing housing, or by 
inserting it into the oil well. In general, 
maximum safe bearing temperature is 
96°C. (Bronze bearings may take 
somewhat higher temperature safely. 
When in doubt, consult motor manu- 
facturer.): 

Listen for — EXCESSIVE HUM. 
May be caused by uneven air gap, and 
may call for replacement of bearings. 
Or it may be caused by loose lamina- 
tions or unbalanced rotor. Note this 
hum while inspecting motor in opera- 
tion; check for cause later, while mak- 
ing inspection of parts, 

Note — VIBRATION. If exces- 
sive, this may be caused by either 
misalignment Sennen shafts’ of motor 
and driven machine, or through trans- 
mission of vibration in driven machine 
to the motor. Run motor disconnected 
for check. If vibration follows motor 
repair, it’s probably due to out-of- 
balance rotor. 

Listen for — RAPID KNOCKING. 
May be caused by misalignment, with 
shoulder of shaft pounding against 
bearing end; realign set ... and note 
this knock, check bearings when mak- 
ing inspection of parts. 

Note: if excessive vibration, knock, 

or squeal follows re-assembly of mo- 


tor, cause may be incorrect axial ad- 
justment for float. 





bearings as indicated below. 

C. REMOVE end housing and lift 
rotor out, using a sling if rotor weighs 
over 75 pounds. If rotor is dirty, clean 
it with air hose (pressure not over 
30 Ibs) , bellows, or vacuum cleaner, or 
swab it with non-inflammable solvent. 

D. INSPECT rotor for abrasion; 
corrosion; discoloration (caused by 
overheating.) In squirrel cage motor, 
check also for loose or broken rotor 
bars. 

E. IF ROTOR or armature is the 
wound type, check for loose banding. 
If any looseness is noted, band with 
new wire before putting motor back 
in service. If band assembly has not 
failed extensively — perhaps only a 
solder failure at one or two clips 
— repair can usually be effected sim- 
ply by resoldering. Major rebanding, 

owever, is a job for experts. 

F. CHECK INSULATION — As 
motors get older, or as they operate 
continuously at high temperatures, in- 
sulation on coils tends to become brit- 
tle. It may start flaking off, cutting 
its insulating value, This may not affect 
motor performance seriously except 
that it may lead to short circuits or 
grounds, excessive vibration (out-of- 
balance rotor), or clogging of the air 
vents (leading to overheating) or 
abrasive wear from fallen particles. 











the hum of the motor in action may 
result from out-of-balance rotor or 
armature. Check this on parallel bars. 

H. CHECK for cause of sparking. 
Check mechanical condition of parts. 
(For details, see Reconversion Inven- 
tory Kit, offered below.) 


NOW MAKE 


THE APPRAISAL 


With all the facts in hand — history, 
operating characteristics, condition of 
arts — your electrical department will 
best prepared to assign this motor 

to its new role in reconverted produc- 
tion. Use check list forms like this — 


RECONVERSION INVENTORY CHECK LIST FO ee 
FOR ELECTRIC MOTORS Rawre somgheed forms 

cauy owas =< 
Ne 





cere eeeed preteen rn pot haw 








(UME SEPARATE MARET FOR LACE WOTOR tm YOUR DAP AATHENT 





ese aonb Type. MAP (ame phate 10g) nity 
Apprendi of prc. Lewation and service icchialininceitiigeliaiaitie 
Tawpensrene—or amines | wseeeron 
L Mintery of Meter “C Winsaily shoud wet | 0) 08 © Sighty tbat 
qrenarne reed HC) © Very bed 
© Pree rating ©) Over ©) Unde | MBA ATION WSU LATION (Moga wat) 
eerr cr a — ee 
Olatem OF Oa] MOE (ovMD ARIES — Att friction 
eanrewnct O ture 0 Medone CORO Mend replacemagt 
ounae TD Lnge | MOE (MOCKING) 00. 0RUNGS — Steen 
Hops Olaye| Ovnw O Oo © Sightly wore 
monrune i Coes 
Meter haw hed to operate ie | a _. | commvrston 
o rs) hood . Dow Oo Cane 
£48 MOTOR STOOD 1DL4) Detwcbed hms partion io 
OMe 0 Yomtew tang? | aim cars ee 
0 Vetere ease POSITION 
MECHANIC AL INPORY? O Mere then 2990 wertetien | OR OM 
Oo ROTOR 
Gece | sore seat 
o jute © Worn ered replecumene 
PaLED TO START? © Sout todty 
O Owe © ormsenaly O Metewwe  O feen Gs comp 
OG Ohien = out of servien Carrestom AIR VENTS and COM ENDS 
aw 7" © Metre 0) fern « OMe 


Damage rom eeerhranng 
O Mederee o— 
Domage to bers (onge mates) 

Oleme 0) Broken Gemerte. 
ROTOR Bands 

f 


om © Stghty teas |S 2 - 
© very bed mae 
an ane 








Dew 


10 61 PULED OVT BT (MCTRICAL 04? AIT DMI nD 














c- SO — check insulation visually . . . see CT one seme Om ae meme 
n- Look for — EXCESSIVE SPARK- | whether pieces of insulation ice torn tgprnarves mud =| || tomes eco nnn 
g. ING OF BRUSHES. Check for caus€ | or flaked off ...and also make a meg- ee eo as 
Ww when motor is taken down for in- | per (megohmeter) test. For a clean, Casaatams | SSSA 
ce Spection. dry motor at 75°C, insulation resist- | fo, easy inspecting. and appraising. 
= THEN CHECK — © megohms, accor ding to the Your nearby Allis-Chalmers Ei setict of- 
le American Standards Association, may | fe of distributor will supply free 
q THE PARTS be found by the formula: copies of this Check List in whatever 
a If time permits, you'll want to give ine ie RV = Insulation Resistence uantity you require. 
It- detailed a poe on to every th ae wong i NA sete = ogee q es 
- that’s been in strenuous service these G. CHECK BEARINGS — to re- | CENTRIFUGAL PUMPS, 
ed _ years. (You — a able to = move ball bearings, use a puller, apply- V-BELT DRIVES, 
this into your regular production sched- | ing pressure to the inner race only, 
ce- ule. Set ‘* a sree that the elec- pH seer uniform pull all oun NEED INVENTORY TOO! 
for trical department may be notified when- to avoid distorting the bore of the race. To speed your Reconversion Inventory 
ever a machine is to be down. Dis- Check bearings for excessive wear, of the most common industrial units, 
on assembly and inspection of motors can scoring, or pitting. Allis-Chalmers has prepared a Recor- 
ve be done then.) To examine anti-friction bearings, version Inventory Kit covering Electric 
ft, And in cases where history of the first clean them thoroughly with kero- Motors, Centrifugal Pumps, and V-Belt 
are motor or its operating characteristics sene to remove all old grease and dirt Drives. No big package, this kit is 
indicate the likelihood of present or particles; then hold inner race and ro- simply a set of Fact Sheets and Check 
by future trouble, you'll surely want to tate outer race, feeling for roughness Lists covering each type of unit, with 
nd take a close look at the parts themselves. of action and listening for noise. suggestions for inventory procedure 
ith A. FIRST — disconnect motor leads Inspect sleeve bearing clearance with | as outlined in these pages, but in 
and uncouple motor from driven unit. | feeler gauge. Normal clearances may | somewhat greater detail. 
or B. THEN — if excessive hum was | be computed this way: take 0.003” as pREAERenenEe 
ter noted while motor was in operation, the basic tolerance. . . then add 0.001” Ht ‘ 
ng, use feeler gauge to check air gaps be- for each inch of shaft journal diameter. : GET THESE a 
be- tween rotor and stator. Difference of | Inspect journal surfaces; if scoring § FREE FORMS a 
_ more than 20% indicates overworn | seems excessive, consider replacing.  & 
pen bearings, sleeves, or journals. Check If bearing shows no excessive wear, - For your supply of Reconversion 3 
Inventory Kits, covering motors, a 
vith . umps, and v-belt drives, call your g 
me- g nearest Allis-Chalmers district office § 
sid- (A > B or distributor or write Dept. 409, & 
asu- ALL CHALMERS B® ALuis-CHALMERS MFG. Co., MIL- : 
IN y] . WAUKEE 1, WIs. 5 
ings TTT TLE LLL LLL 
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“How do | 
profit by 
stocking 


Bethlehem 
Wire Rope?” 





The distributor who handles Bethlehem rope is, in a sense, a 
member of the Bethlehem ‘‘family’—an organization with nation- 
wide facilities, conveniently-located warehouses, and a sales set-up 
that helps the jobber get orders. 

Bethlehem Wire Rope is manufactured in all the standard grades, 
sizes, and constructions. Behind the product is a large and efficient 
service staff—men who are out in the field every day, helping solve 
problems for both the distributor and the user of rope. These men 
know applications from A to Z. . . and they are trained specifically to . 
serve as links between you and the customers to whom you are selling 
—or might be selling—Bethlehem rope. 

In considering a hook-up with a rope manufacturer, remember 
six points about Bethlehem: (1) convenient warehousing . . . (2) 
friendly and cooperative service . . . (3) fair price and sales policies . . . 
(4) merchandise that is second to none . . . (5) a complete line of wire 
rope, both preformed and non-preformed. 

And .. . last but not least . . . (6) the confidence you can have 


in a name that means quality rope down to the last wire. pETHLEHEN 


STEEL 





When you think WIRE ROPE... think BETHLEHEM 
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MOLYBDENUM HIGH SPEED STEEL UNBREAKABLE 


Here is a truly remarkable Hand Blade . . . One that has received complete 
acceptance with all who have tried it on hand blade metal cutting. 


HERE ARE YOUR SELLING POINTS 


The back of the blade is annealed so as to make it unbreakable, and the 
tooth edge is hardened for durability. It has all the cutting qualities of the 
standard Molybdenum High Speed Blade. 


May be used under all awkward sawing conditions, or by inexperienced 
men, with complete satisfaction and fast cutting speed. Sharp twists and 
kinks, which are the main reason for saw breakage, are absorbed without 
damaging this HACKMASTER Blade. 


Hazards and accidents of sawing are eliminated. You sell ‘Safety and 
Satisfaction when you sell HACKMASTER UNBREAKABLE HAND BLADES. 


i—_— . SSE SSS SERS TE A oS eae ane 


Mee 12D», 


TE) UN BREAKABLE HACK SAWS atin 
[a 


w2esSes eee ———— ser eee eon ee Se 


~~ 
- Ai ere 4 


PRABL Fy 


° Hack DPUAGL Ee. 


e Mac board he 3 


AMERICAN SAW & MFG. CO. SPRINGFIELD 1, MASS. 


"THE UNBREAKABLE BLADE IN THE PLAID BOX" 
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Elimination. of end play,! in the spindle is potionr 
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important when using end mills. Rake on end teeth 
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equal or larger Biagreter than the cutter are } recommended. 
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EASIER TO SELL 


Because... 





Easy to get on... Easy to get off 
Yet always tight on the shaft 


A 60-second demonstration will tell practically 
all a prospect needs to know about WORTH- 
INGTON QD SHEAVES. Their simple 2-piece 
construction makes handling so effortless that 
your customer will readily understand why they 
have become the standard of the industry. 


EASIER TO SELL 


Because... 





this manual makes 
V-drive selection easy 


THE WORTHINGTON MULTI-V-DRIVE MASTER 
MANUAL Offers you V-drive information logically 
and conveniently organized. Its simple, accurate 
data will make it easy for your prospects to select 
the right drive in 3 minutes by the watch. 
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EASIER TO SELL 


Because... 











your efforts are supported by 


THE WORTHINGTON MARKET PENETRA- 
TION PROGRAM which includes: 


1, convincing advertisements in leading trade 
papers; 

2. blanket distribution of Manual and follow- 
up mailings; ; 

3. broadsides, folders, blotters carrying your 
imprint and a mailing plan that simplifies 
their use; 


4. personal support of Worthington salesmen 





and engineers. 


MILL SUPPLIES »* 


A WORTHINGTON 
MULTI-V-DRIVE FRANCHISE 
IS AN EASY SOURCE 
OF PROFIT 


With a product that sells itself, a manual that 
makes drive selection easy and a program that 
supports your selling efforts, you'll gather a 
profitable harvest from your protected territory 
when you have a Worthington Multi-V-Drive 
Franchise. Write for more reasons why there's 
more worth in Worthington. Worthington Pump and 
Machinery Corporation, Merchandising Division, 
Harrison, N. ]. 





WORTHINGTON 
Fiji eo 
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Deming Pump School Simplifies Selling 


Organized and conducted for Salesmen of Deming 
Distributors, the “Deming Pump School is an in- 
tensive course in fundamentals of pump design 
and application. 

The wide variety of pumps in the complete 
Deming line are simplified into their three basic 
types as a foundation of “know-how” on which 
alert salesmen build a more practical knowledge 
of pump applications. 

To help the salesman refresh his memory on 
what he learned at the school, he is presented 


with a binder containing all the important infor- 
mation, data and charts that make up the course. 
This information continues to be studied by the 
salesman who is determined to become the kind 
of-a“pump man” to whom customers and pros- 
pects look for help and guidance in pump selec- 
tion and application. 

This is a “sample” of the many ways Deming 
works shoulder to shoulder with Distributors 
and their Salesmen toward the mutual goal of 
developing and keeping satisfied customers. 


THE DEMING COMPANY + SALEM, OHIO, U. S. A. 
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Of THEY'RE BEING PUSHED 
BY 





fairbanks 
- planned 
-. merchandising 


There are big-volume profits for you when you sell 
Fairbanks hand, platform and box trucks, and 
casters. For they’re being pushed by the progressive, 
hard-hitting Fairbanks Merchandising Plan which 
includes consistent national advertising in leading 
sales-producing publications plus a well-established 
policy of dealer cooperation. 

Top quality products, sturdily built to withstand 
the strain of tough usage, assure customer satisfac- 
tion and inevitable “repeat” orders. 

Nationwide acceptance of Fairbanks products 
among dealers and customers guarantees a quick- 


moving line of load-movers. 


For further information, write us today. 


hh COMPANY 
393 Lafayette St., New York 3, N. Y. 
5 520 Atlantic Ave. a 15 Ferry Street 
+s Boston 10, Mass. \Y Pittsburgh 22, Pa. 
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Ww civilian goods becoming available in steadily grow- 
ing volume to industrial buyers, you’ve already probably 
noticed a difference in your customers. Once again they’re placing 


orders on the old-time basis of QUALITY, PERFORMANCE, 
SERVICE and ECONOMY. 


That’s only natural—and it’s only natural, too, that this return 


to old habits should mean greater sales to distributors of Goodyear 


-Industrial Rubber Products. They have a distinct edge on com- 


petition. They’re handling products that have set the standards 
in their fields for many years—and that are even better today 
because of Goodyear’s intensive research and development dur- 


ing the war years. 


For example, Goodyear has perfected a synthetic rubber for use in 
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cover stocks of sanitary hose which has maximum resistance to 
animal fats, butter fats and fish and vegetable fats. Goodyear 
Style-MXH Sanitary Hose can be used with hot water, low- 
pressure steam or cold water without excessive cracking or swell- 
ing. It is first choice for washing, cleaning and sterilizing in many 
of the country’s largest dairies, creameries, meat packing and 


food preparation plants. 


If you are now a Goodyear distributor, you are already looking 
around the corner to bigger business, increased profits, better 
customer relations. If you’re not, it will take only a couple of 
minutes and a post card to learn if one of these profitable fran- 
chises is open in your territory. Address, Goodyear, Akron 16, 
Ohio or Los Angeles 54, California. | 


— 4: 


GOODYEAR INDUSTRIAL RUBBER PRODUCTS a 






\ 

GOODYEAR HOSE IS BUILT RIGHT FOR ITS JOB — @® ’ 
AND YOUR PROFIT. Goodyear Style-MXH Sanitary i a ee \ 
Hose is only one example of the way Goodyear builds “aoe SSS 5555 

hose to handle specific tasks. Goodyear builds Acid, 
Air, Fire and Mill, Spray, Steam, Suction, Water, 
Garden, Oil and Welding Hose for industrial users. 
Each of them is tops in its class. Each of them is com- 
pounded, designed and built to give longer, better A Sturdy, non-cracking tube C Outer: eutninciviien realinr 


conducts water under v 
arying fabric for s i 
uperior bonding of 
Tulel-laslitig oe 
Pp es cover to carcass 












service at lower over-all cost. 





. 
be 






B Multi-plies of tough, high 


, Grease- an i fat-resi 
tensile frictioned fabric D d animal-tat-resist. 


ing cover equal or superior to 
prewar quality, 


THE GREATEST NAME IN RUBBER 
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METRO 





bEPRRES 





When a line is already known and estab- duction. That's an asset for you to start with 
lished you don’t have to push it. All you have ‘that can’t be overestimated. Add to this the 
to do is keep it going. fact that they carry a good margin too, and 

Metro Precision Gages and Carbide Tipped you will find they ring the bell on profits. 
Tools are nationally known and advertised Distributorships are open in good manufac- 


throughout industry. ..they have been doing turing territories. Write today for Catalog 
a competent job, both in peace and war pro- No. 103 and complete details. 


4240 Peterson Avenue 


Chicago 30, Illinois 
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CUTTING REPORT 
Material, 


* Nickel Steel bar 





1314, 


A Mighty Convincing Story to Tell Your Prospects! 


Here is one of many cutting records on file at 
Atkins ... reports proving the cutting superiority 
of Atkins “Silver Steel” Blades . . . Sales-making 
proof to use in selling your customers. With facts 
like these to back up Atkins’ full-coverage adver- 
tising, it’s easy to point out to your prospects that 
the right blade on the job can bring them really 
worthwhile production savings... that metal can 


- POWER AND HAND BLADES + MILLING SAWS > 


MILL SUPPLIES 


be cut faster, that more cuts can be gained per 
blade, that tool costs can be reduced. Let your 
customers know that we'll gladly arrange for an 
actual on-the-job demonstration. Write us for full 
information. : 





E. C. ATKINS AND COMPANY cs 


402 S. Minois St., Indi 9, Indi 


Agents and Dealers in all Principal ‘Cities the World Over 


WMakers of Getter Saws for Every Cutting Job 


SEGMENTAL COLD SAWS + METAL CUTTING BANDS 
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All Products In Bay State’s Complete Line 
Have One Sales-Winning Common Denominator 





What is your Bay State leader for this month? 
(With such a complete line, you have to use one 
as a door-opener.) Is it KOOLPORE GREEN 
GRIT Wheels for more efficient sharpening of 
cemented carbide tools? Or Portable Snagging 
Wheels with their anchored-nut and steel-ring- 
reinforcement safety features? Or Mounted 
Wheels and Points with abrasive and mandrel 
wedded for life? Or some other p/us-feature prod- 
uct in Bay State’s wide line? 

Whatever your leader is, it has one sales idea 
in common with all Bay State Products... an 


xt 


’ BAY 
y- 
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GRINDING WHEELS 7 HONING AND SUPERFINISHING STONES 
MOUNTED WHEELS | AND POINTS ( CUT-OFF WHEELS °) INSERTED-NUT DISCS 


idea that makes purchasing agents and shopmen 
hear your story to the end. That idea is ‘“‘Bay 
State gives top performance consistently du- 
plicated’’ ...an idea that promises relief from 
one of their worst headaches . . . an idea that 
Bay State backs up with such exclusive processes 
as “fractional grading”’ and ‘‘controlled porosity”’. 

So plan your selling strategy this month around 
that idea . . . and follow through. 


BAY STATE ABRASIVE PRODUCTS CO. 


12 Union Street, Westboro, Mass. 





-— 
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© PORTABLE SNAGGING WHEELS 
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INSTALLED FOR AN 8 HOUR DAY... 





STON WOVEN HOSE & RUBBER 0. Ree 
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You can recommend Jacobs Production 
Chucks with the Rubber-Flex Collet to 
every plant that does heavy duty pro- 
duction drilling and reaming on high 


output multiple spindle machines. 


These accurate, small diameter chucks 
have three distinct features: 1 — Ability 
to handle an unusually wide range of 
drill sizes. 2 — Extreme simplicity which 
features the Rubber-Flex Collet of one- 
piece construction ground as a unit after 
molding. 3— Parallel jaw gripping sur- 
faces that provide tremendous holding 
power. 

The Chuck socket receives the flatted 
tang of the drill and will take all drills 
having the same flat size. However, on 
most applications, because of the tremen- 
dous grip of the Rubber-Flex Collet, stand- 


ard drills can be used without slippage. 
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At maximum capacity — 
Neoprene at rest. 











On larger shanks, jaw- 
bites are always par- 
allel and have full 
length bearing. 








A NOTABLE ADVANCE IN CHUCK DESIGN! 


Rubber-Flex Collets are entirely different — in 
design and operation - from any collet now 
in use. Each has a capacity range -as 
against the ordinary one-chuck-for-each- 
shank size - and this means a compact, fast 
turnover line in a market that has never 
before been enjoyed by the Industrial Supply 
Distributor. 


The Rubber-Flex Collet has individual hard- 
ened alloy steel jaws, uniformly spaced, and 
molded into an integral unit with a special 
compound of oil-resisting Neoprene. All flex- 
ing is taken care of by the Neoprene which is 
bonded to, and passes through, holes in the 


jaws. 


Having no delicate parts, the Rubber-Flex 
Collet will withstand unusual abuse without 
loss of accuracy or gripping power! Write 
for Bulletin P-6 today. The Jacobs Manufac- 


turing Company, Hartford 2, Connecticut. 
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Only 12 Jacobs Production Chucks and 3 Detachable Arbors 


Cover More Than 300 Single Purpose Chuck Applications! 





“THE COLLET WITH A RANGE” 





At minimum capacity — 
Neoprene displaced, 











On smaller shanks, jaw- 
bites are always par- 
allel and have full 
length bearing. 











Tape... your 


most versatile 


worker 
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DISTRIBUTORS — May we have 
our representative give you the 
whole story on this profitable line? 


















FILMONIZE guards brake 
drums and other mechanical 
parts against deterioration 
from dirt, rust and fumes. 


FILMONIZE withstands hot 
temperatures. Use it to pro- 
tect propeller surfaces while 
serews are soldered. 










FILMONIZE speeds buffing 
(assures a neater job. Just 
‘tape the end of one surface 
while buffing the other. 


FILMONIZE holds masking 
in place—and helps shield 
metal sheets against spatter 
marks during spot-welding. 


FILMONIZE Tapes do so many important things for so many important industries— 
that we can’t begin to tell you about them all. 


But we can tell you that FILMONIZE saves time and money wherever it’s used. 


Try FILMONIZE on troublesome, time-consuming operations in your plant. Or, 
better yet, send for our Tape Engineer—whose business it is to show you how to 
use tape most efficiently—and to design special tapes for particularly intricate jobs. 


Meantime, your local distributor will show you the FILMONIZE line: Transparent 
Tapes, Colored and Multi-Colored Tapes, Printed Tapes, Riveting Tapes, Identifying 
Tapes, Splicing Tapes, Acetate Fibre Tapes, Metal Tapes, Specialty Tapes, Pack- 
aging Tapes. Widths of 12” to 18” throughout. 





ulmonize 


RADE MARK REG 


SELF-SEALING TAPES 


INTERNATIONAL PLASTIC CORPORATION 
Morristown New Jersey 
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950 15 
1029 125 
1323 150 
1666 200 
2156 250 


2646 300 
3381 375 
4284 450 


) Welding Cable is 
America’s “Best Seller.” Ap- 
proved throughout the war 
by U. S. Navy, ordnance 
" piants, shipyards, and all 
industrial users. For the 
swift moving years ahead 





. look to “Major” as the 

' welding cable that will sell 

nd and stay on the job. Prompt 

_ shipments usually from 
dealer stock. 

it 


WELDIVY, ENGINE ENGINEERING COMPANY 


Listiibulors 


Mi in 
@ OFFICES AND AGENT HE UNITED STATES 
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SELL Atlas TO REDUCE COSTS 





First practical mass production 
of Sepneite-cumnpeces products was 
developed by the Steapactite Div. 
of Pacific Clay Products Co., Los 
Angeles. Photo shows special pre- 
cision lapping machines made 
from Atlas drill presses by the 
Steapacite engineering staff. 


Profitable production within price ceilings chal- 
lenges the ingenuity of every engineering staff — 
and every mill supplies salesman. Ways must be 
found to increase operator-productivity with min- 
imum machine investment. Production men will 
be eager to have your recommendations on how 
Atlas tools can be adapted to handle unusual jobs 
at low cost. Atlas Press Company, 1010 N. Pitcher 
St., Kalamazoo 13D, Michigan. 


MODERN 
EQUIPMENT 


AUTHORIZED 
DISTRIBUTOR 
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ADVANTAGES 


FOR YOU IN REPUBLIC’S NEW 


Wo 


ankless Drill 


ROLL-FORGED 

















e A better, tougher, 
longer-lasting drill at a 
lower price—what more 
could you say about a twist 
drill? Yet that is only a small 
part of the story of Republic’s 
new “‘Shankless”’ drill. There are 
actually 17 money-saving and op- 
erating advantages of this new 
kindof drill. And they’ve been proved 
on the production lines of many of the 
largest, most progressive manufac- 
turers. If you sell drills,every one of those 
17 advantages is a selling point—a help 
to you in making permanent, profitable 
customers. 





Republic Drill & Tool Co., MS-10 
322 South Green Street 
Chicago 7, Illinois 










Please send me a copy of your new Manual 
which gives the complete story of Republic's 
“Shankless’’ drills. 





Send for this new manual which tells I ia 6a ea 4 ONE Lo sbeetaneddeouns noes eeeweres 
the rama of this sensational ~— drill icc ti ccd eahadeeaicesadiodd ws oCoves ae46% wer 
and the company behind it. 

* Registered at U.S. Patent Office City. “rT er, TeLe Te CL RTT ee Ce eRe eee State...... 


DRILL & TOOL COMPANY 


ublic~:.----- 


PHILADELPHIA © PITTSBURGH © CLEVELAND © DETROIT * DAYTON © BIRMINGHAM © LOS ANGELES ~ SAN FRANCISCO 
LARGEST EXCLUSIVE MANUFACTURER OF TWIST DRILLS 
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Get Hep to Tape Profits! 


Alert distributors are placing Mystik Self-Stik CLotH Tape high on the list of 
big-profit items. They are getting set to cash in now because they know the enor- 















mous quantities of MysTIK used in war and home-front production clearly show a 
vast, ever-growing demand for this essential industrial tool. You, too, can make big 
profits with Mystik Tape—here are four reasons why: 





TESTED, PROVED QUALITY 


MysTIK has been war-proved 
under toughest conditions in all 
climates. Its powerful adhe- 


ADVERTISED NATIONALLY 


Eighteen major industrial 





















magazines regularly carry 
big sales messages to more 
than 300,000 circulation— 


demonstrating hundreds of 


sive — based on the famous 
Mystik formula in use over 
a decade— applies instantly, specific uses for MYSTIK 


holds tight, peels off clean. Self-Stik CLOTH TAPE. 






YOU POCKET 
GREATER PROFITS 


Fair markup, big orders, 





FACTORY COOPERATION 


Factory representatives lo- 






















cated throughout the country plenty of repeat business, 


work with you closely, train assure big profits for MYSTIK 


your salesmen, help with big distributors and their sales- 










“leads.” Plenty of sales liter- men. One west coast jobber 
will sell over a million dollars 


worth of MysTiK this year! 


ature, direct mail, sales tips 





and regular sales bulletins. 









I 

I 

’ 

7 

c 

8 

AND NEW MYSTIK PRODUCTS NOW READY! : 

Entirely new MysTIK products have been developed in our laboratories : 

and are ready now. Fully tested—service-proved in industry —these new ; 
Self-Stik products are big-volume, profitable additions to the MysTIk 

line. Better climb aboard now —write for full details to: Mystik . 

Adhesive Products, 2628 N. Kildare Ave., Chicago 39. I 

v 

b 

FREE — Write for sample roll of MYSTIK a 

and interesting fact-filled literature. : 

c 


SELF-STIK CLOTH AND PAPER TAPES, PROTECTIVE MATERIALS, WATERPROOF PACKAGING PAPERS, SELF-STIK STENCILS E L f 
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ELASTIC 


NOTICE: Dealers and distributors are finding the 
Elastic Stop Nut has wide acceptance, greatly en- 
hanced by its billions of wartime uses. War-trained 
men are calling for it both in products and production 
machinery. 


THE ELASTIC Seg tocktieg sro NUT HOLDS FAST 


Like a sentry on post, the red collar 
nut never wavers in its duty. It stays 
where it’s put. 


This is especially important in me- 
chanical assemblies where spring ten- 
sion or compression devices are 
designed to hold fine adjustments. At 
best, the “creeping” of an ordinary 
nut means continual servicing for re- 
adjustments. At worst, it means poor 
operation or complete breakdown. 


But the Elastic Stop Nut, the one 
with the famous red collar, never 
backs off, whether it is ‘‘seated”’ 
against a surface or unseated on a 
threaded part. Only a deliberate ef- 
fort with a wrench will remove it, yet 


STOP 


NUT 


that removal is sure and simple be- 
cause the famed red collar seals off 
dirt and corrosion from the bolt. 


It is the red collar that overcomes the 
effects of vibration, shock and impact 
—the precise forces that make ordi- 
nary nuts fail. The collar in the head 
of the Elastic Stop Nut is tough and 
strong. It is unthreaded and gauged 
slightly smaller than the bolt. Bolt 
threads force their way in, do not cut. 
The result is a two-sided friction grip 
that holds firmly. And because the 
collar is resilient, the Elastic Stop 
Nut may be used over and over again. 


Perhaps you are having difficulty with 
nut-and-bolt fastenings caused by 


Union, New Jersey 
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loose nuts. Let an Elastic Stop Nut 
engineer call on you. Just write us. 


LOOK FOR THE RED COLLAR 
THE SYMBOL OF SECURITY 


TRADE MARK 


OF AMERICA 
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DISTRIBUTORS’ ATTENTION is directed to 
what Abrasive Company is doing to help them sell! 


UAE. 
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The impressive story of Abrasive Company quality is being broadcast regularly in full 


page colorful advertisements to all users, buyers and specifiers of grinding wheels, The 7 
advertisement reproduced here is typical of a current series which is rapidly adding to the 2 
increasing recognition that Borolon and Electrolon Grinding Wheels are second to none in 
quality. CAP AN 
e e e e e e es STEEL st 
Write for details of Abrasive Company selective distribution plan] — 
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FERRY CAP 











O hold parts rigidly in place—and to provide for quick, 
easy adjustment—makers of farm equipment and other 
machinery manufacturers specify “Ferry Cap Set Screws.” 


These set screws are case hardened—the hard point bites in 
and holds. They fit perfectly and respond readily to adjustment 
needs. 


“Ferry Cap Set Screws” are expertly made by the first company 
to produce Cup Point Set Screws by the cold upset process of 
manufacture. They embody the skill and experience gained 
in 38 years of precision manufacturing. 


Square head and headless—cup and oval point—case hardened 
—sizes %4” diameter and larger. Carried in stock for imme- 
diate shipment. 


The FERRY CAP & SET SCREW Co. 


2153 SCRANTON ROAD CLEVELAND 13, OHIO 
EXPORT MANAGER: ERNEST W. LENZ, 280 BROADWAY, NEW YORK 7, N. Y. 


CAP AND SET SCREWS © CONNECTING ROD BOLTS ¢ MAIN BEARING BOLTS © SPRING BOLTS AND SHACKLE BOLTS ¢ HARDENED AND GROUND BOLTS © SPECIAL ALLOY 
STEEL SCREWS © VALVE TAPPET ADJUSTING SCREWS © AIRCRAFT ENGINE STUDS © ALLOY STEEL AND COMMERCIAL STUDS © FERRY PATENTED ALORN NUTS 
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BOICE-CRANE oe BOICE-CRANE 
BAND SAW [7 _—_ODRILL_PRESS 


will be in | 


BOICE-CRANE © swcuness'etiner (MD mrnecamor sa 
POWER TOOLS | aie 


The Boice-Crane franchise offers you a 
real opportunity of making big profits by 
cashing in on this market. 









@ Boice-Crane dealers are protected in their 
territory. The continued heavy industrial and 
tremendous pent-up civilian demand for Boice- 


Crane tools is evident from the voluminous : : wa 
inquiry resulting from national advertising. : age 
@ The Bofte-Crane Purchase Priority Plan * has BOICE-CRANE ae, BOICE-CRANE 


not .afforded other manufacturers and their 
dealers. 


@ No other line offers the advantage of such low 
prices on quality tools. 


@ Boice-Crane tools embody many exclusive fea- 
tures which are in fast growing demand. 


@ The Boice-Crane line is most complete, in- 
cluding many items not found in any other. 


As the world’s largest manufacturers of certain 
types of equipment, Boice-Crane, with mass 
production methods, have effected tremendous 
savings which can be passed on to the buyer. 


@ Boice-Crane national advertising calls regularly ge BOICE-CRANE ed BOICE-CRANE 
on all of your customers and potential buyers. SPINDLE SHAPER ~~ ) SIX-INCH JOINTER 

@ The flexibility and sturdiness of Boice-Crane foie, e : ‘ cee : 
tools is well known because of their enviable 
record of performance in America’s war plants. 


@ It is generally recognized today that every 
dollar invested in Boice-Crane tools does the 
work of two spent on oversize machines. 


There are still a few mill supply and 
machinery dealer openings. Phone or 
wire for details. Literally bundles of hot 
inquiries from your territory can be 
turned over to you at once! 


BOICE-CRANE COMPANY chose tatne f) _BELY SANDER 


GAP-BED LATHE 
939 Central Avenue, Toledo 6, Ohio ee ee 


e lete details on the Boice-Crane Purchase Priority 
Pian will be sent upon request. 
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opened up enormous new sales opportunities . | SPINDLE SANDER c= SAW-JOINTER 
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look at the Cutting Range 


of this 


ro f ° Ss *Cutting R ; 
m l/q to | We: inche Outside Diameter 


Save production time, save space, 


and cut tool inventory costs with 
this set of four Clark Adjustable 
Counterbores. Four tools do the work 
i «6 , of 36—cut any fractional or decimal 
Micrometer Adjustability. Clark diameter within 4%” to 134” O.D. The 
Costeianne we SaNeey eapet- Clark Adjustable Counterbore meets to- 
able to a wide range of sizes. 
s ~~ day's demand for greater surface speeds. 
Unique cross-lip or shoulder prevents 
burrs from forming around the edge of 
the pilot hole and eliminates galling 
and binding which might damage pilot Look What 
and work. Tapered shanks and pilots are You Get! 


4 Counterbore Spot 


hardened and ground. High-speed steel —_Fecers. Nos. 40-H 


pes bit : F to 43B-H inclusive 
Non-Burring Pilot. Holes to any blades can be quickly and easily re- [esas - canes 
depth may be bored with Clark placed and are always obtainable from _ sortment of 11 ex- 
Adjustable Counterbor trapailals mounted 
aseeaniall the factory. An assortment of 11 extra ac 


pilots included with each set. 


ORDER COUPON — Send No Money ) 


Write for Catalog of Clark Adjustable 
Cutting Tools 


Rugged acon Spotfacing Robert YY Chatk Company 


9/16” diameter in steel on light 


- 9330 SANTA MONICA BOULEVARD + BEVERLY HILLS, CALIFORNIA 
drill press. 
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the winner that never scores 


* 
























For reciprocating-rods, the winning 
packing is the one that never scores. 
That’s why experienced maintenance- 


men for more than forty years have 


ENT TE TINY ENG ORR Tey eg 


been picking non-scoring R/M packings 


wy 


for trouble-free service on pumps and 
stuffing-boxes. 
For thousands of other kinds of 
industrial equipment, R/M packings 
are doing a winning job. Made of 
specially chosen materials, designed to 
meet the particular needs of different 
types of service, they are available 
in a complete range of sizes, and in coil, 
roll, spiral, bulk and flat form. 
If your customers have special packing 
needs, we will make any shape they 
require. Include R/M, the pick 


of the packings, in your post-war line. 


It’s “Packed with Satisfaction” — 
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ck Here’s just the pipe for radiant heating jobs — and 
there are several good reasons why: 

1€. 


1. MEETS EVERY REQUIREMENT — fo 


system heating lines. Thus, Repu 
meets all requirements for radiant 
is a closed system, too. 


This and similar advertisements in Architectural 
Forum, Architectural Record, Domestic Engineering, 
Engineering News-Record, Plumbing and Heating 
Journal, and Heating, Piping and Air Conditioning 
carry the story of Republic Pipe to your customers 
and prospects every month. 


Pipe is only one of a wide line of 


Sree i 








steel pipe has been the standard pipe used in closed 


. SUPERIOR BENDING QUALITIES—high in ductility 
and free from hard spots in the metal. 


. SOUNDLY WELDED — made by Republic’s improved 
continuous weld process, this pipe is so tightly 


























a ——.. * ae 

. vee A : 
The superior bending qualities of Republic Pipe make a big difference in jobs like this 
where 207 bends are required in installing 2500 feet of %4'' pipe for radiant heating. 


welded that it will not open even under severe 
bending strain. 


. WELDS READILY—makes sound joints by all modern 
methods. 


LONG LENGTHS—reduce number of joints. 
NO SCALE—inside or outside. 


r many years, 


blic Steel Pipe 
heating, which, 


5. 
6. 
For further information on sizes available and present 


delivery schedules, see your Republic Pipe Jobber. 
REPUBLIC STEEL CORPORATION 


GENERAL OFFICES * CLEVELAND 1, OHIO 
Export Department: Chrysler Building, New York 17, New York 


REPO AN / 


Bs icet BS. 
nroey 


STEEL PIPE 
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Open Up Brand New Markets | . 





WITH THE 


4 NEW ALEMITE z 


2 @ wv 
| “VERSATAL’ PUMPS #2 


For Pumping or Spraying 
Paints, Sealers and Mastics 





























@ Now, you can step into a vast and 
profitable market with material- 
spraying equipment that’s made for 
the job. The revolutionary new Ale- 
mite “Versatal” pumps end the ne- 
cessity of using makeshift equip- 
ment and open up brand new mar- 
kets for you. 


Inquiries from Alemite“ Versatal” 
pump advertising and publicity are 
pouritg in, indicating tremendous 
interest among companies of every 
type. This promises almost unlim- 
ited possibilities for you. 

The Alemite “Versatal” is an en- 
tirely new kind of air operated 
pressure pump. Look at all its many 
selling advantages: 


>» Dispenses and applies paints, lac- 
quers, mastics, sealers, insulating 
materials, etc. 


» Available in either stationary or 
portable models. 

















> Feeds materials at a uniform rate 
to spray heads through several hun- 
dred feet of hose. 


» One to six operators may work 
simultaneously from the same pump. 


> A new principle permits refilling 
material container without stopping 
operation or losing costly productive 
time. 


> It handles heavy or light materials 
under extremes of heat and cold. 


» Materials are constantly circulated 
and kept well mixed without use of 


-mechanical agitator. 


» The pump is edsily cleaned. 


» Actual use in many fields has re- 
sulted in remarkable material sav- 
ings ... time savings .. . and overall 
reduction in production costs. 


Get busy with the new Alemite 
“Versatal” pumps—they’re a “nat- 
ural” for you! 


anicnicy | Bengt in Modern Lubrication 
STEWART ; 
WARNER 1886 Diversey Parkway, Chicago 14, Illinois 
— In Canada: Belleville, Ontarie 
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MODEL 7804-C 
ALEMITE ‘’VERSATAL”’ PUMP 
For Heavy Type Materials 


A stationary barrel pump rec- 
ommended for handling fibre 
coatings, gum consistency mas- 
tic putty, red lead, unheated 
coal tar, etc. Develops working 
pressures 514 times the air 
pressure operating it. Equipped 
with air regulator, pressure 
gauge, visible oiler, automatic 
agitator and dual outlets for 
both air and material lines. 
Hose, spray heads and adapters 
should be selected to fit the 
individual job. 
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Ads Like This Help You 
Build Customer Trade 


MAINTENANCE 
VERY WHERE Weer 
 LUNKENHEIMER ney latte in ou 


DISTRIBUTORS Sian: tana 
RENDER A SERVICE THAT IS ESSENTIAL This nationwide tie- 
~ AVITAL LINK IN THE CHAIN N of Manufacturer bir 
INDUSTRIAL PRODUCTION Distributor has pr a 
- Ov 
3‘ mutually beneficial. 








pos messin co., 
ee nati 14, Ohio, U.S.A. 
yn ces: New York 13 

atonge 6, Boston 10, 
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Lunkenheimer Distributors 
Ane job throughout the 
¢ instal 








war in helping 


lations at top efficiency 
ters, our Distrib 
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eadily accessible and 
ghout the nation 
quality long life 
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es, they 


Jution of both ing and 
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problems 

Lunkenheimer Dis 
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iN continue 
set-up ts é 
imer way 


the past. 


For this Distributor 


Lunkenhe 


pena 


part of the 

way 

You can depend on your ne arby Lunkenheimer 
ed aid in the solu 


xperien 


e and operating problems 


for expert. © 
tion of valve maintenance 
14, Oho 


Call on him! 

The Lunken ->., Cincinnat! 

(Offices New York 13, Chicago © Boston 10 
Philadelph 7. Exe t: 318-322 Hud 


ia 
son St., New York 13 N.Y.) 


ALVES 


ALVES, 125 TO 2500 LB $: P.; 
RCRAFT FITTINGS 





NT ALLOY Vv 


JON R ESISTA 
DEVICES Al 


N, STEEL AND fae) tte) 
BOILER MOUNTINGS LUBRICATING 


Now Ap i 
pearing In The Following Publicati 
ions 


POWER 

eee POWER PLA 

ING NT ENGINEER 

... INDU ING... 

|. . PAPER on al & POWER .. . NATION Bt POWER & INDUS 

PETROLEUM ENGIN Y & PAPER WORLD .. . FO ENGINEER . . . CHEMICA TRY . .. MECHANICAL EN 

_. . BACTORY EER... TEXTILE WORLD OD INDUSTRIES ... SU L & METALLURGICAL EN GINEER- 
MANAGEMENT & M |. COTTON... MANU! GAR... OIL & GINEERING 

AINTENANCE mena ANUFACTURERS RECORD GAS JOURNAL 
= pee SING ... MILL & aie 
FACTORY 
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And now it’s 





UNCONDITIONAL SURRENDER 
--- FOR OLD MAN CORROSION 


@ Old Man Corrosion is a tough customer. His 
relentless attack causes rust, decay, corrosion of 
all types of inadequately protected surfaces. But 
he must submit to unconditional surrender when 
he finds equipment or buildings protected with 
Permite Ready-Mixed Aluminum Paint. 


For while Old Man Corrosion is a tough foe, he 
is no tougher than the coating of overlapping 
aluminum flakes imparted by Permite Ready- 
Mixed Aluminum Paint. The metal-like Permite 
finish is stubbornly resistant to fumes, moisture, 
heat, cold and other destructive elements. The 


ALUMINUM INDUSTRIES, Inc., Cincinnati 25, Ohio 


Permite Paint Division 


The Permite Line of Industrial Finishes includes Synthetic Enamels, Lacquers, 
Lacquer Enamels, Varnishes - also Government Specification Finishes. 


ALUMINUM PAINTS 


Pf 7 


READY 
MIXED 


wi 





MILL SUPPLIES 


specially developed synthetic vehicle used only 
in Permite seals the 99+% pure aluminum pig- 
ment into a smooth, lustrous finish of such excep- 
tional durability that users save the cost of 
frequent repaintings. Labor costs too are lower, 
as Permite Aluminum Paint requires no time- 
wasting mixing on the job. 


Today there is a tremendous “back-log” of paint- 
ing jobs to be done in every line of industry. 
Show your customers how they can enjoy true 
painting economy with Permite, and get your 
share of this desirable business. 
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Whenever tubing is sold, keep in mind 
that there is usually a job for tube working 
tools. Remember, too, that Imperial has 
the tools—tools for virtually any tube- 
working application. 

Imperial tools are well-designed, well- 
made, durable, the leaders in the field. 
They are tools that make it easy for your 
customers to do faster and better work. 
The convenient selector below will help 
you choose the right tool in a jiffy. Folder 
347 on tools is available for your use. 


SIZE TUBING SPECIAL FEATURES CATALOG 
SERVICED OR DESCRIPTION NUMBER 


¥%y" to 4" Roller-type, with flare cut-off groove... 174-F 
¥%" to 114”.... Roller-type, with flare cut-off groove... 212-F 
¥%" to 4" Small, pocket-size cutter 

34” to 234”.... Sawing vise 

114” to 4” Sawing vise 


3%" to 14”..... Has quick slip-on yoke 
Has quick slip-on yoke 
Self-clamping type 
Wide range type....... 
For smaller range of diameters 
For smaller range of diameters 
For larger sizes.......... 
For double-flaring metal tubing 
For double-flaring plastic tubing...... 


Set of 6 spring-type benders 


Open-side bender. Positions anywhere 
on tube. Individual bender for each size 


34" to 34° Heavy-duty bender outfit 


For use on all Outfit includes torch, 4 tips, soldering 
solder fitting iron, 6 ft. hose and tank connections... 
work. 


1%", %", 14".". Hex nut adjusters. Has holes for re- 
rounding tubing 


For joining tubing without fittings. Kit 
includes flaring bar, 4 swedging tools, 
packed in steel case 


Individual swedging tools—no bar 


34" to 114°.... For reaming both inside and outside 
edges of tubing 


%’ to %’..... Tool for refacing S.A.E. flare seats 
which have become nicked or marred. 
: Includes cutter, 5 adapters 


PIONEERS IN TUBE FITTI.!GS 
AND TUBE WORKING TOOLS 
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3 Reasons Why Amerean Reduction Drives 
Build Repeat Sales 


Once you've sold a customer on equipping 
his slow-speed machines with American Reduc- 
tion Drives, you'll have paved the way for profit- 
able repeat business. That's because these com- 
pact, lightweight drives give substantial three-way 
savings. Here’s how: a 


2 a Maintenance is no problem at all. Motors 
and gears are protected—the primary belt 
drive absorbs the impact of shock loads. 


=, 
% 
i Ss. Any motor can be used with American Re- 
] Installing American Reduction Drives saves duction Drives. And speed changes are 
” time, labor and space. They mount right on —__ quickly and easily made simply by altering 
the shaft of the driven machine, need no spe- the ratio of the primary belt drive—making 
cial supports or foundations. possible any speed between 11 and 154 rpm. 


Write today for your copy of the 
American Reduction Drives handbook. 
It contains complete engineering data 
and drive selection tables to help you 
solve your customers’ drive problems 
... at extra profit for you. 


$200 SAVED on installation alone 
—that'’s the success story of this 
American Reduction Drive operat- 
ing a cooker at 100 rpm. In addi- 
tion, maintenance was cut $25 to 
$50 per year and 125 sq. ft. of 
valuable floor space was saved. 
This example is typical of the 
benefits ‘your customers will get 
from these unique drives ... bene- 
fits you can really cash in onl 


4218 WISSAHICKON AVE., PHILADELPHIA 29, PA. 
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WILLIAMS MACHINISTS’ TOOLS 


Experienced machinists prefer Williams Tools because 
they help produce better work easier. Management 
specifies them because they help reduce production 
costs. Williams guarantee them because they rep- 
resent the finest in design, workmanship and drop- 
forged dependability. Williams Machinists’ Tools are 


sold by Industrial Distributors everywhere. 


J. H. WILLIAMS & CO., BUFFALO 7, N. Y. 
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MMCO 


aPER // precision machine 


for precision work... 


Phenomenal performance of this 
precision shaper in war produc- 
tion work is an indication of its 
great value in the postwar period 
when factories are confronted with 
competitive conditions putting 
added importance on accuracy and 
low-cost production ...The precise 
accuracy of work turned out on an 
Ammco 7” Shaper assures preci- 
sion production unsurpassed by 


larger machines selling for hun- 
dreds of dollars more than the 
Ammco...In addition to low initial 
cost, an Ammco Shaper also effects 
big savings in time and expense on 
set-up operations in shop or factory 
...-It saves on electrical power con- 
sumption, and saves on floor space 
—all without sacrificing quality or 
accuracy... Available for bench 
installation, or as a portable unit. 


Write today for specifications and prices 


2100 COMMONWEALTH AVENUE 
NORTH CHICAGO, ILLINOIS 
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EXPERT CRAFTSMANSHIP 


AFTER THE WAR” 
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OLIVER 
FASTENERS 


HIGHEST QUALITY ... ABSOLUTE DEPENDABILITY 


52 


Your customers appreciate workmanship and quality in the 
products they buy. For that reason, you do well to standard- 
ize on Oliver fasteners. Made by one of the oldest and 
largest firms in the industry, Oliver bolts, nuis and screws 
are produced by modern manufacturing methods. Threads 
are accurately formed, shanks are true to size, materials are 
uniform. The result is highest quality and absolute de- 
pendability. 

Use these advantages to insure complete customer satis- 


faction in your fasteners sales. 


OLIVER 


IRON AND STEEL 









@ 
bdtslbdtsshhs 


South Tenth and Muriel Streets ~- Pittsburgh, Pa. 
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WHIRLWIND” 


Business 
Builders 


These Better 


Wire Wheel Brushes 
Lead the League 
on Repeat Sales 









For Portable 
Grinders: Sell 
Whirlwind Brushes 
for cleaning, buffing, burnishing and 
finishing—on all jobs where the 
tool must be carried to the work. 


;— practically no limit to 
your prospects for Black & Decker 
Whirlwind Wire Wheel Brushes— 
and you can count on them to build 
steady repeat sales for you. That’s 
because Black & Decker developed 
these brushes to give longer service 
and better performance — with 
crimped wire that has extra life and 
spring—with correct clearance be- 
tween wires—with- an even, com- 
pact brushing surface. And each 
tuft of wire is locked in a ring of 
steel... separately...securely... 
to stay! 

Now you can sell Whirlwind 
Brushes in wheel sizes from 4"' to 
12", in three thicknesses, and in 


a= 





For Stationary Grinders: Sell 
Whirlwind Brushes for cleaning, 
buffing, burnishing and finishing— 
on all work small enough to be car- 
ried to the machine. 





For Portable 
Sanders: Sell 
Whirlwind Wire 

Cup Brushes for such jobs as re- 
moving rust, scale, old paint; clean- 
ing castings, structural metal, tanks, 
boat hulls, other surfaces. 








% Trade Mark Reg. U. S. Pat. Off. PORTABLE 
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Black& Decker. 


ELECTRIC TOOLS 





three gages of wire . . . for use on 
almost any grinding, buffing or 
polishing machine and on all Black 
& Decker Portable Grinders, Bench 
Grinders and Sanders. Push Whirl- 
winds on every call. Urge every 
wire brush user to compare the 
service and satisfaction Whirlwinds 
give with any other make. 

Powerful color pages—in many in- 
dustrial publications this month 
and in The Saturday Evening Post 
of November 17th—are helping 
expand your wire brush market. 
Get behind Black & Decker Whirl- 
winds and get the business . . . now! 
The Black & Decker Mfg. Co., 617 
Pennsylvania Ave., Towson 4, Md. 


LEADING DISTRIBUTORS EVERYWHERE SELL 








DOOR-OPENERS and VOLUME-BUILDERS 


in BRISTOL’ 


When you handle Bristol’s ““B-LINE” of socket 
screws, you can offer the user the right type for his 
fastening requirements — the BRISTO “Multiple- 
Spline” for such special requirements as small size, 
vibration conditions, frequent disassembly .. . or 
BRISTOL’S ‘“Hex’’, a superior, precision-made, 
cold-upset-and-extruded hex screw for ordinary 


purposes. 


And when you handle Bristol’s “B-LINE” of 
belt fasteners, you have a new attention-getting 
item for transmission belts — Bristol’s ‘“B-LINE”’ 
hinge-type Belt Hooks... and a proven repeater 
for conveyor belts — Bristol’s Belt Lacing. 


Push ‘“‘Multiple-Spline’’ — the only screw of its 
type on the market — and keep reminding your 
customers that BRISTOL’S ‘Hex’ has greater 
strength, gives tighter fit, mates more accurately 
with the wrench. Meanwhile, offer the right 


fastener for transmission belts, the v 
right fastener for conveyor belts. ez 


THE BRISTOL “B-LINE” 
The Bee-Line to More Sales and Peotirs 
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Bristol's Belt Lacing 





“B-LINE* 





r 


NEW 
DISTRIBUTORS! 
This presenta- 
asttver tion describes 
r Bristol’s “B- 
LINE” Plan for 
Distributors ... 
100% distributor 
policy, profit structure, promotion plans, etc. Write 
to us to have a Bristol Mill Supply representative 
show you the opportunities the “B-LINE” Plan 
presents. 


a 
Socner SCREWS 
ELT PasteNEns 








wn |“ PRESENT 
, DISTRIBUTORS! 


SN Follow Bristol’s 








| “B-LINE” ad- 
vertising in 
ie vi PURCHASING, 
o-: MILL 
~  & FACTORY, 


MACHINERY, COTTON, IEN, MACHINE DESIGN, 
PRODUCT ENGINEERING, ELECTRICAL MANU- 
FACTURING, PIT & QUARRY, COAL AGE, ENGI- 
NEERING & MINING JOURNAL. The Bristol Co., 
Mill Supply Division, 126 Bristol Rd., Waterbury 
91, Connecticut. 
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F.L.A.T.—the Flat Leather Automatic 
Tension drive — is in the news. It is 
becoming accepted as a most practical 
method of transmitting power over 
short centers. 

You can make the most out of the 
business opportunities which F.L.A.T. 
drive creates by making sure you are 
equipped to give your customers the 
information they will want. Seeing the 
advertising on F.L.A.T., they will ask 
about its competitive advantages, prin- 
ciples of operation, costs. 

Graton & Knight’s Belting Manual 
has this information. Use the manual 
to bring your customers up to date on 
F.L.A.T. 

Graton & Knight advertising features 
the advantages of F.L.A.T. drive — 


from Graton & Knight's line of leather belting . oe 
Graton & Knight distributors are listed under ’ 
Classified Telephone Directory and THOMAS’ REGISTER 


THE RIGHT 


BELT 


FOR F.L.A.T. DRIVE 













































































automatic tension regulation through 
pivoted base, high efficiency, less main- 


tenance, longer belt life — and _ the 
characteristics of “Research” Belting 
that make it ideal for F.L.A.T. service. 
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The qualities you are accustomed to 
talking about, in connection with 
“Research” Leather Belting, are exactly 
the qualities that are desirable in a 
Flat Leather Automatic Tension drive: 
@ Its greater pliability means it can 
withstand constant flexing over small 
pulleys at high speeds. 
@ Its “built-in” pulley grip means less 
tension required to deliver full power 
without slip. 


@ Minimum stretch means longest, un- 
interrupted service. 

A “Research” Leather Belt on a F.L.A.T. 

drive will outlive a rubber V-belt on 

a corresponding drive by a wide margin. 

Graton & Knight Co., 339 Franklin St., 

Worcester 4, Mass. 


the most complete for all applications. 
‘Graton & Knight” in “Belting” 


Sy Research Leather Belting 
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The cutting-off of really large bars, billets # 
or forgings has always been ‘man’s work” & 
—was a slow, costly series of tedious and 
laborious operations requiring the heaviest 
equipment, and a crew of sweating and 
straining handlers. 
How different today when a woman’s 
touch on the control button of a MAR- a 
VEL Giant Hydraulic Hack Saw cuts 3 
off the largest pieces, and cuts each to § 
exact size squarely and accurately. 

The MARVEL Giant Hydraulic Hack 
Saw No. 18, capacity (18” x 18”) and 
MARVEL No. 24, capacity (24” x 24”) 
with their revolutionary “roll-stroke” cut- 
ting action, cut-off the toughest and hard- 

est steels. They are the largest units in 
the complete MARVEL System of Metal 
Sawing, which provides 10 

different types of hack saws. 

In th MARVEL SYSTEM 

you will find a saw exactly 

suited to your needs—in each case the best 
saw of its type. See full description in 
Sweets Mechanical Files or write 

us for Catalog. . 


Sie as = 


hii os 


° P * a er ’ 3 a 

’ ARMSTRONG-BLUM: MFG. CO. 
"The Hack Saw People” 

5700 W. BLOOMINGDALE AVE. CHICAGO 39, U.S.A. 

Eastern Sales Office: 225 Lafayette St, New York 12, N. Y. 


OCTOBER, 1945 





105 YEARS | 


SPANG-CHALFANT 


Division of The National Supply.Co. * Executive Offices: Pittsburgh, Pa. 


District Sales Offices: Atlanta; Boston; Chicago; Denver; Detroit; Houston; Los Angeles; New York; Philadelphia; 
: Pittsburgh; St. Louis, San Francisco; Tulsa; Washington. 
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BUT DODGE CARRIES THE LOAD 


DEPENDABLY 


WATER drenches this machine all the 
time it’s in operation. That’s a normal 
condition in paper manufacture. Anti- 
friction bearings for a job like this must 
carry a heavy load, and be unaffected by 
the water. 


Dodge Transmissioneers found the 
solution in Dodge-Timken Special Duty 
Pillow Blocks. These are the most rug- 
ged mounted anti-friction bearings made. 
And Dodge has created effective seals 
which keep water ‘out. 


To meet many of the most difficult 
operating conditions in industry —caused 
by water, dust, abrasive grit, acid fumes, 
elevated temperatures, as well as high 
speeds and heavy loads—Dodge bearings 


are immediately available from distribu- 


tor stocks. For the cases which require 
special treatment Dodge experience and 
skill can be depended upon to design 
transmission equipment that puts all the 
power into the job. 

To cut power costs and increase the effi- 
ciency of your plant—to learn what’s new 
in power drives—call a Transmissioneer, 
the Dodge distributor in your territory, 
or write direct to the factory. 


Copyright 1945 Dodge Mfg. Corporation 


There are 257 Dodge 
factory graduate Trans- 
missioneers, located in 
principal cities, to show 
you new and better ways 
of transmitting power. 









MISHAWAKA 





TRANSMISSIONEERED MEANS ADVANCED DESIGN IN POWER DRIVES 
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Through RUBBER-CUSHIONED 


3 Brightboy Textures for an inconceivably wide 
range of close-tolerance manual and mac 
operations. 


BRIGHTBOY STANDARD 


A favorite a, a ee oat 
on the widest variety of metals and. metal or 


BRIGHTBOY FINE- ae 

Smoother, finer texture for wees | 20, s0nee 

plications, where the coarser wheel night tet 
suitable 


BRIGHTBOY TUFF-TEX 
Tougher texture, for finishing hard metals. 
The tougher binder accents the abrasive 

yet fetains the soft rubber cushion, finishing 
pre-polishing in one operation. 









WELDON ROBERTS 


Brightboy 


BURRING - FINISHING - POLISHING 


“MUSTS” FOR YOUR CUSTOMERS’ 
NEW-PRODUCT PROGRAMS ! 


Brightboy, pioneer soft rubber-cushioned abrasive, is 
a real “door opener” for you. Customers vitally in- 
terested in peacetime production planning will wel- 
come your recommendations on Brightboy’ s time and 
work saving methods. 


War-product applications have demonstrated 
Brightboy’s. outstanding rubber-cushioned finishing 
versatility—its simultaneous, one-operation rubbing, 
cleaning and polishing action which bridges the gap 
between the grind and the buff. 


GET INFORMATION NOW on Brightboy’s estab- 
lished, selected-franchise dealer plan—COMPLETE 
with: 


Liberal Profit Margin 
e Territorial sales-promotion aids 


@ Sales cooperation from Brightboy 
field men 


e Extensive magazine advertising 


e Write us regarding distributor- 
franchise opportunities in your 
territory. 


BRIGHTBOY INDUSTRIAL DIVISION 


WELDON ROBERTS RUBBER CO. 
Newark 7, N. J. 


ROBERTS 


a In rovements a 





Brig htboy 
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Put yourself in your customer’s shoes. What gauges would you 
order? Probably the same make you’ve been using, the gauge 
you’ve heard most about, or the one that’s easiest to order. In 
any case, chances are better than 6 out of 10 that you'll select 
U. S. G. Pressure or Vacuum Gauges. For they’re not only the 
overwhelming choice of original equipment manufacturers, but 
the most widely advertised, best known gauges—and the only 
gauges cataloged so simply and completely that the “hunt and 


hope” system of buying is ended forever. 


WHAT'S THE EASIEST WAY TO SELL GAUGES? 


You guessed it! Stock U. S. Gauges and cash in on this huge 
market. U. S. G. gives you national industrial advertising support, 
literature, displays and sales tips to help make gauges a growing, 
profitable line with a real future. Some territories are still open. 
Write or wire for full details today. 


UNITED STATES GAUGE COMPANY, SELLERSVILLE, PA, 


wa 
N 
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but veterans for performance 


‘The industrial “find” of 


the year! 


Famous M-P pumps are now being used in a 
wide variety of industrial ways. Veterans for 
performance, these sturdy, compact units have 
seen action in tens of thousands of places... 
running continuously, wet or dry, tossing out 
water, circulating raw water for engine cooling 
systems and flushing out holds. 


Industrial engineers join ship builders, naval 


nduitrial 


EU Gtnetre®F € iO 


MARINE 
6636 CHARLEVOIX AVE. 


MILL SUPPLIES 


AD 77 


PRODUCTS COMPANY 


architects and other experts in their praise of 
these many-purpose, serviceable pumps. Quan- 
tity output, uniformity of design and engineer- 
ing simplicity make this high capacity, low 
pressure series adaptable to industrial purposes 


where belt drive for proper speeds is available. 


@ Each pump tested and built to highest stand- 
ards of operating efficiency. Perfect inter- 
changeability of parts. 


@See your supplier or write us for further 
information, on how Marine Products can be 
of help to you. 


Wnrine 
P MENT 


DETROIT 7, MICHIGAN 


OCTOBER, 1945 





Complete 


349 


A MASTER PLUG GAGE SET 





TO MEET Yow SPECIFIC NEEDS! 


For plants which require a complete range of plug gages, 
this Sav-way Master Set is the perfect answer. It includes 
147 plugs ranging from %4” to 1” in increments of ths. 
There are three plugs of each nominal size—standard, 
.0005 over, and .0005 under. All plugs are held to gage 
makers (X) tolerance lap finish, and are deep frozen 
before finish grind. 


This complete set of 147 plugs and 4 handles is housed in 
three separate beautifully finished, solid wainut cases 
which fit together to form a single compact unit. This 
permits the size range contained in any one tray to be 
used without removing the entire set from the fool crib. 


BUT—not all shops require this full range of plug gage 
sizes; therefore, we have made it possible for the pur- 
chaser to buy any one or any two sections of this com- 
plete set, depending upon his specific requirements. Or, 
the purchaser can buy one unit and add other units later 
as they are required. Thus, for the first time, you are in a 











rer 119” 


position to furnish your customers with highest 
quality plug gage sets which will meet their needs 


exactly, and still involve a small investment. 


NOTE: Readers of leading industrial trade journals are 


being advised to contact their mill supply houses for re o 
information concerning this Sav- Way Plug Gage Set. May ‘ 
we suggest that you order a set for immediate delivery Imp 


so that you will be in a position to show it to your customers. 





a 


DISTRIBUTOR TERRITORIES OPEN—Write for Details 


BOX 117, HARPER STATION, DETROIT 
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‘HERE THEY ARE... 


At the request of many manufacturers and members of 

the trade, we have augmented our line of circle © fasten- 

ers with a complete assortment of cap screws in all stock 

CAP SCREWS sizes, both bright and black satin finish. These new prod- 

ucts, of Buffalo Bolt quality and uniformity from head to 

woe Buffalo Bolt the final thread, are now available through your jobbers. 

Company’s new and write for complete specifications and list of stock sizes 
improved Peymeye lta and name of jobber in your territory. 


@ A new method of heat treating gives 
circle ® cap screws their black satin finish. 


NORTH TONAWANDA, NEW YORK 
SALES OFFICES IN PRINCIPAL CITIES 





NEW PRODUCTS For You To Sell! 























IDEAL PNEUMATIC TOOLS 


Now IDEAL, backed by a third-of-a-century ex- 
perience, offers a new line of Pneumatic Tools 
—that present new standards in light weight, in 
compactness, in perfect balance, and in easy 
operation. This means. minimum fatigue for 
beginner and experienced operator alike. 


DUST COLLECTOR 


Stops Dust Damage! 


with powerful 
Twin Cyclone 
Separators The new tools include— 


Inexpensive The new Air-Horse Pneumatic Hammer; a cool 


working tool—impossible to overload. Many 
remarkable advantages and improvements too 
numerous to mention here are detailed in a 
Bulletin, which will be sent upon request. 


Easily installed on 
any machine 


Powerful suction 
thoroughly removes 
dust and abrasive 
particles from grind- 
ing, buffing and other 
machining opera- 
tions. Safeguards 
workers’ health. Air 
passes through twin 
cyclone separators 
and a filter. Easy to 
install, no need to relocate present machinery. 


PROMPT DELIVERY 


Write for Complete Information and Prices 


The Air-Horse Pneumatic Die Grinder; designed 
as a tool post grinder for internal grinding, 
finish die grinding and similar work. Also has 


al many uses in machine shops as a rotary file. 















rey oaVe 


Branch offices in principal cities @ Consult your local telephone book 
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recision... ferformance 


* 


| ® pow pets and rough reaming Army Tank track 
end connectors with CLEVELAND High Speed 
Twist Drills. Average production . . . 200 per hour, 16 
hours a day. Total drill replacement . . . less than 12 
per week. 

Another outstanding example of the dependable pre- 
cision that has made the ~ trade mark the symbol of 
quality for nearly 70 years. 


Specify CLEVELAND Twist Drills, Reamers, Screw 
Extractors, Arbors, Mandrels, Sockets, Mills, Counter- 
bores and Carbide Tipped Tools for high production 
and economy. 
The Clevel 


* 1 
FIRST! 1242 East 49th St Ch 
Telephone your he. 2 Se.. Please send acOPY Oto, 


t or O 


TWIST DRILL 
COMPANY 
1242 EAST 49° STREET 
CLEVELAND 


D FOREIGN COUNTIUES 
IRSON ST. CHICAGO 650 HOWARD ST. SAN FRANCISCO 
D, OLD OAK COMMON LANE. ACTON, LONDON W.3, ENGLAND 








This advertisement appears in current issues of leading magazines in the metal-working field. 
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HARNISCHFEGER CORP MILWAUKEE W!S y) 





MONEY-SAVING 
start Joo Soon 


e Why put off the savings of “thru- 
the-air” materials handling? Now's 
the time to turn over your heavy 
lifting jobs to electricity ... and re- 
lease skilled hands for productive 
work, 


With P&H Zip-Lift Hoists, materials 
move without rehandling. From 
raw to finished state, they're car- 
ried, lifted, lowered and placed — 
all with the pushing of buttons! 
Furthermore, these modern, wire- 
rope hoists keep aisles free of con- 
gestion, a big step in increasing 
plant efficiency. 


The day you install P&H Zip-Lifts is 
the day you begin saving time and 
money — making profits on mov- 
ing as well as from manufacturing. 
Why delay? Let a P&H Hoist Engi- 
neer look over your handling 


needs ... or write us for Bulletin 
20-2. 





My 
; | MEV. ip 
g MOists j 


General Offices: 4538 W. National Avenue 
Milwaukee 14, Wisconsin 













HOISTS - WELDING ELECTR 
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Any mechanic who has “jammed up” 
his knuckles tecause a tool failed, due 
to some unseen weakness, doesn’t have 
to be sold on the importance of looking 
INSIDE, as well as at the surface of 
the steel that goes into a hand tool. A 
yank ...a sickening snap... flesh and 
bone smash into bruising metal and the 
damage is done—It’s that fast! 


Years ago, the accidents caused by 
structural imperfections in tool steel 
were just part of the game. But, at 
1945’s swift pace, tools must be right 
... sound INSIDE as well as out, with 





GREATER STRENGTH » BETTER FIT 


Laboratory tests are made 
chemically and magneti- }} 
cally to detect any surface | 

and subsurface imperfections 

of New Britain tool steel bar 
stock. To the right is shown a 
typical cross-section photomi- 
crograph in which the surface of 
the steel is magnified 500 times to 
expose any defects not apparent to 
the naked eye 





the guts to stand up to today’s produc- 
tion and maintenance pressure. 


New Britain Hand Tools depend not 
alone on the finest alloy steel to begin 
with, but this carefully selected steel is 
checked right down to its very mole- 
cules by the most exacting instruments 
and techniques known to present day 
metallurgical science. 


Naturally, there’s “knuckle-insur- 
ance” for your mill and factory cus- 
tomers in this care and precision. Ask 
to see the Line. The New Britain 
Machine Co., New Britain, Conn. 


The Army-Navy “E” Pennant, with ster, 
files ever New Britain's plonts, signeli=- 
Ing outtanding production of machine 
tools, aircraft engine ports ond projectiles, 
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ROPE HELPS GUARD THE COAST 


@ For the United States Coast 
Guard there is no War and Peace. 
There is only wider activity during 
time of War. In the Peacetime days 
ahead the new-found narrowness of 
the world will widen still further 
the duties of the Coast Guard. The 
eternal vigilance with which they 
have watched our shores since the 
early days of the nation will con- 
tinue—on a global scale. 
Wherever the Coast Guard oper- 


ates—whatever its activities— 
Rope is essential. United States 


Coast Guardsmen are seafaring 
men in the best traditions of the 
Yankee sailor, and like all sailors— 
they put their faith in good, sound 
Rope. 


During the days of War, much 
of our output of Columbian Pure 
Manila Rope (with the Red, White 
and Blue Surface Markers) went to 
the fighting Coast Guard. In the 
days ahead you can get this same 
high quality rope that we have 
supplied to the vigilant Coast 
Guard. 


COLUMBIAN ROPE COMPANY 
Auburn, “The Cordage City,” N. Y. 
320-50 Genesee St. 





‘ 








COLUMBIAN 2c 
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THIS. 


Jailer Made 


MARKET 
is now at a NEW PEAK 
in Sales Possibilities 





















% The wheels of industrial reconversion and the 
“wheels” of the MILWAUKEE Line will hum in unison 
. bringing sales opportunities of great promise. 






The war with its brush “tool” requirements has done 
one thing particularly in your favor. It has brought 













veto MILWAUKEE Industrial Brush Tools into wide usage and 

oa established their importance on 
wpeetioss the production line for a variety 

“twis THN, Polishing of applications and to more in- 

at dustrial men than ever before. 

Brushes oi B In short, a tailor-made market has 

= gcrat been created that-opens now as a 

a fit that will h 8 

Boller, 5 -yshes profit source that will have year 






of value for you. 





B 
Poor SweePins We are ready now to cooperate 
a with you. Our production facili- 
Miprushet ties, geared to peak output, our 







sales department, and engineer- 
ing staff are at your service. 


@ 
THE MILWAUKEE BRUSH MANUFACTURING CO. 
MILWAUKEE, WISCONSIN 


ES - WIRE SCRATCH BRUSHES 

















FLUE BRUSHES FLOOR BRUSHES - 


PUSH BROOMS - BENCH BRUSHES - FOUNDRY BRUSHES: 
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... because that slotted-screw driver used to slip all the time, and 
carve him up — ruining his work, and laying him off for a day or so 
— in spite of the best he could do. And Sam wasn't weak either in 


body of brain! 








elf once-::° since they 


LLIPS SCREWS 
e’s no sure Way of 
h which the driver 


flesh or both. 
erican Phillips 


t stabbed hims 
AMERICAN PHI 
. . because ther 


A slotted-scre erous weapon - 
«+ in the slot. There are two open ends of this slot throug 


keeping it 10 

can skid out into trouble .-- slashing work-surfaces OF human 

But there are nO open roads to trouble in the recessed heads of Am 
Screws. The 4-winged Phillips Driver can't skid... out of this tapered recess, 
no matter what the driving stress. American Phillips Screws and Drivers fit 
together firm and straight, and stay that way until the screw is turned up tight. 

This means safe driving, all the time. 

easier driving. For all the worker 
wer driver, aim it at 


.. but he hasn 
gave him 

















w driver is @ dang 


does is put the American 
the work, an ull 





This firm fit means 
Phillips head onto the bit of his po 
the twigge- No straining, no wobbling, ”? driving any way 
NET RETURN TO YOU: TOTAL TIME SAVINGS AS HIGH AS 50%- 
AMERICAN SCREW COMPANY, PROVIDENCE 1, RHODE ISLAND 
Chicago 11: $89 E. Ilinois Street Detroit 2: 502 Stephenson Building int 
— , res 
vot 
Ind 
a | 
trik 
The 
har 
key 
you 
you 
witl 
Bus 
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—Key to Progress in Many American Industries 


t 














LOADING OPERATION 





BEFORE THE MODERN LOADING OPERATION USING 
mee OF CONVEYOR BELTING THERMOID CONVEYOR BELTING 















SNE 1880, Thermoid has contributed to the progress *THE THERMOID LINE INCLUDES: Transmission Belting « 

of American Industry. Through three wars, and the F.H.P. and Multiple V-Belts and Drives - Conveyor 
intervening periods of peace, Thermoid engineering, Belting - Elevator Belting - Wrapped and Molded Hose 
research and manufacturing facilities have been de- * Sheet Packings + Industrial Brake Linings and Friction 


voted to the improved design and production of Products - Molded Hard Rubber and Plastic Products. 


Industrial Rubber Products. Thermoid stands today in 


a position, unsurpassed by any competitor, to con- 

tribute to the post-war progress of your industry. 

The Thermoid Line* of belting and hose for materials i] ermol 
handling and power transmission may contain the ‘ 

key to another step forward in the improvement of aT ye 
your process and the reduction of your costs. When 

you call in the Thermoid representative you'll agree 


with many other manufacturers that—‘‘It's Good 


Business to Do Business With Thermoid.” 


Contributor ta Industrial Aduancement Since 1880 
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They travel 
HALFWAY AROUND THE GLOBE 


to attend this “school’’! 





When the urgent call for defense—then war 
—production sounded throughout the nation, industry 
faced the huge task of swiftly training millions of 


“green” workers from all walks of life. 


Carboloy Company—to fulfill its part in this tremendous 
undertaking—quickly expanded its long-established 
facilities for basic training—in fundamentals of 
carbide tool use and maintenance; immediately 
enlarged its training course quarters at Detroit. 
Since Pearl Harbor, industry and government have sent 


to this “school” supervisory personnel from 38 





states and many Allied countries—including even 





far-off Australia—halfway round the globe! Each man receives six days of intensive training covering 
actual shop work, practical “lecture” sessions, and discussion-reviews of Carboloy Training Films. He 
returns equipped to quickly pass this training along to supervisors and operators in his own plant. By this 
procedure, more than 2500 key men in plants engaged in vital war work have 
been prepared to meet their carbide training needs swiftly and efficiently. 


Effective training in carbide 
use, plus availability of 


An Important Aid for Peacetime Production Sooo -enebanenebesidiaaaatlon 


Tools such as these, has 
played a vital role in wor— 


So valuable is this Training Course in effecting reduced machining costs and and will help plants pre- 
pare for the competitive 
postwar era. 


increased production through a proven method of centralized control on carbide 
use in each plant, that for years it has been a permanent part of Carboloy 
service. Plants reconverting to civilian manufacture are invited to enroll 
their key supervisors in this free course. It was a proven aid to war production— 
and will be sound preparation for the highly competitive postwar era. 
Send for descriptive booklet—GT-155. 
CARBOLOY.COMPANY, INC. 


11131 EAST EIGHT MILE AVE., DETROIT 
Sole makers of Carboloy Cemented Carbides 


CHICAGO e CLEVELAND e HOUSTON e LOS ANGELES « MILWAUKEE e« NEWARK 
Booklet on Request PHILADELPHIA e PITTSBURGH e« THOMASTON 


Carboloy Products are also sold by leading Mill Supply Distributors 


CARBOLOY | 


ot (} ™ 
(TRADE MARK) CEMEN CARBI “4 A a 


TRANG CODES SZ i YA 
Sow 
f met 


72 MILL SUPPLIES * OCTOBER, 1945 




















“GREENFIELD MAN“’ 


SHOW-HOW 






] A“Greenfield Man” on a routine service call at 
a large plant in New York State was told by the 
Tool Supervisor that they had to finish threading 
a certain part by hand because the threading oper- 
ation on the turret lathe was producing tapered 
threads. “It is a major headache,” said he. 




























2 “That looks like a‘natural’ for one of our‘Acorn’ 
Dies,” said the “Greenfield Man”. He located-an 
“Acorn” Die Releasing Type Holder in another 
department which he adapted to fit turret of ma- 
chine by having shank ground down from %" to %". 








3 While shank of holder was being adapted to fit 
turret, the “Greenfield Man” phoned local “Green- 
field” Distributor and asked him to send over two 
“Acorn” Dies from the distributor’s stock right 







IVE GOT TWO OF THAT SIZE- 
/4L SEND THEM RIGHT 












4 Before the “Greenfield Man” left the plant, this - 
emergency “Acorn”’ Die set up was running smooth- 
ly producing perfect threads, and an order was 
placed for the correct size holder 





aa aan was elimina- 


ontime was cuttod — 
s bottle-neck elim- 
“Greenfield Man” 
ytor was dem~- 








A needless 
ted. Producti 
¢ tion and a seriou 
ow-how service by 
9 “Greenfield” Distrib 





‘ "Value ef on the spot sh 
and quick delivery from stockin 
“onstrated. 


“GREENFIELD 
y CALL YOUR 
ROBLEMS SIMPLY *! ont 
ON THREADING tue “GREENFIELD DISTRIBUT 
MAN” THROUG A 


an 


44 OE 
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Sheets « Rolls ¢ Discs « Belts 
Paper and Cloth Backed 


Silicon Carbide « Aluminum Oxide « Garnox 
in full range of standard grit sizes 


‘All products conveniently and attrac- 
tively packaged. Technical goods only. 


Behind these products is an aggres- to the distributor’s part in the 


sive organization, long skilled in picture. It will pay you—in 
anticipating the needs of abrasive volume and margin—to get the 
material users. And keenly alert Michigan proposition. 





There’s 6-Point Sales Appeal in. . «— 


higanw2NPPING COMPOUND 


It’s a multi-purpose compound for hand veniently packaged for dealer sales. 
or machine lapping, serving a wide 
variety of purposes. 


Thirteen standard silicon carbide grit 














Prompt shipments. Distributor’s orders 
are shipped within 24 hours. 


sizes from No. 50 to No. 600. Oil mix. Spe- Fairly priced. No premium to users 
== cial formulas to meet unusual demands. for extra quality and value. 
Je Seven standard package sizes, from 2-oz. Liberal discounts, with a better-than- 


“combination cans to 50-lb. pails. Con- average margin of profit for distributors. 










Manufacturers of 


NEW-PROCESS COATED ABRASIVES and ND 
_.1111 Bellevue Avenve = cgupou 
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This month, next month, every month, powerful, 


e sales-sparking Dayton Rubber advertisements are 
n telling your customers why they should buy 1. EXCLUSIVE Packaging for 5. New, Comprehensive Catalog, ac- 
. Dayton V-Belts from you. It is a continuing pre- Low-cost Handling claimed most complete in the field 
, selling job that means more business, more profits 2. Warehouse Stocks to Back 6. Unsurpassed V-Belt Quality 
for every Dayton Distributor. vou & 7. Telephone Directory Advertising 
Yet this advertising is only one of many reasons 3. Complete, Simplified Engineer- Plan 
. es sae ing Data at Your Fingertips 
why being a Dayton Distributor means increased 8. Sales Promotion Toots Created te 
4. Factory Man in YOUR Territory Fit Your Own Particular Needs 


sales for you. Dayton has developed a complete 
program of sales helps that make selling power THE DAYTON RUBBER MANUFACTURING COMPANY 
transmission engineering easier and simpler than DAYTON 1 + OHIO 


V-Belts by 


ever before. 
From the strategically-located, well-stocked 


Se 
Dayton warehouses that supplement your own 


stocks, to the easy-to-use “280” catalog that 
makes figuring V-Belt drive requirements fast 

. and accurate, the Dayton program of sales helps ena it @) | 
has been planned to make V-Belt selling simpler 4 


and more profitable. REG. TRADE MARK THE DAYTON RUBBER MFG. CO. 


Se 
Take full advantage of these Dayton sales rs] 
stimulators. Sell Power Transmission Engineering tT ia : 7 
the profit-building Dayton way by putting these 4 


proven sales helps to work for you, THE MARK OF TECHNICAL EXCELLENCE IN SYNTHETIC RUBBER 








THE WORLD’S LARGEST MANUFACTURER OF V-BELTS 
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Talk of the Trade 


SUBSTITUTES: Miles Hutchinson (Robert Hardware, Utica) recently 
sold three wooden fishing poles to Pete Thayer (MiLt Supplies) . . . 
Pete isn’t planning a fishing expedition, though . . . He bought the poles 
for flag holders on the greens at his golf club. 


THE ARMY WAY: Called up by his draft board only a couple of weeks 
before V-E Day and four months before V-J Day, Harold L. Rule, 29- 
year-old former buyer of industrial supplies for Wiley-Hughes Supply 
Co., Trenton, N. J., is reflecting on the viccissitudes of Army life at Ft. 
Francis Warren, Wyoming. He recently completed a special course entitling 
him to become a skilled “Supply Clerk” . . . The Wiley-Hughes Co.. will 
be 100 years old next year. 


WELCOME HOME: Walter Zepf, former salesman for Riechman-Crosby 


Co., Memphis, has donned civilian clothes again after 42 months overseas. 


IT’S AN ILL WIND—-: Carefully stored way in a safe at Grand Rapids 
Supply Co., is a fat envelope marked “Boat.” ... In the envelope is the 
insurance compensation which E, L. Switzer received after breaking a 
leg when he slipped on ice last spring. 


FLYING SALESMAN: A year in the Air Corps has put Stan Gilbert 
(Barker, Rose & Kimball, Elmira, N. Y.) in the position of being a pioneer 
among flying industrial supply salesmen . . . A licensed pilot, Stan usually 
rents a small plane when he has to go to Buffalo on business. 


HAPPY BIRTHDAY: C. L. Gransden (C. L. Gransden & Co., Detroit) 
celebrated his 60th birthday on Aug. 28 . . . Twenty-eight of the 60 
vears were spent directing the supply company. 


GLADHAND BOYS: Orie Bean (Union Hardware & Metal) and Dick 
Florian (J. W. Minder Chain & Gear) greet the guests and slap badges 
on them during meetings of the Purchasing Agents Association of Los 
Angeles . . . Orie’s on the Acquaintance and Reception Committee and 
Dick is on the Badge Committee. 


BUSINESS TRIP: Harold M. Young and Karl J. Reckenberg (The 


Murray Co., Dallas) recently spent a month in the East visiting suppliers. 


ANNIVERSARY: Bill Sebastian, the first stenographer and typist 
employed by the May Hardware Co., Washington, D. C., and a salesman 
for the firm for the past 25 years, is now celebrating his 50th year with 
the company ... F. W. Posey (Walter Tips Co., Austin, Tex.) also is 
a member of the golden anniversary club. 


CAMERA-SHY: Ed Dugan (Thos. W. Kiley Co., Brooklyn) has become 
camera-shy . . . His wife spotted his picture in MILL Suppiies holding 
a glass of cheer. R.W.B. 
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JENKINS 
VALVE RECORD SHEETS 


Designed to simplify the often 
neglected job of keeping useful 
valve records, these simplified 
“score sheets” give the mainten- 
ance supervisor a clear, complete 
picture of a valve’s fitness for fur- 
ther use ... tell at a glance whether 
repair will be economical, or re- 
placement is advisable. 


Kept over a period of time, these 
records provide a reliable history 
of valve performance, and prove 
valuable for reference whenever it 
is necessary to demonstrate the 
poor economy of nursing along 
wornout valves. 


This kind of help is what plant 
and building engineers want for 
the big job of restoring pipelines to 
top efficiency for peacetime oper- 
ation ... help that will pay off in 
good will and new business for 
Jenkins Distributors. 








iy 
oper 
a Bef 
wrt opt — 








—a = ae ro 

Newestfools” ‘in the-wéll-filled 
kit of sales builders for Jenkins Dis- 
tributors are the Jenkins Valve Ree- 
ord Sheets. 

They give valve users practical 
help in spotting the chronic cost- 
boosters on their pipelines — valves 
that are worn beyond the point of 
economical repair. By stimulating 
a closer check-up on present valve 
equipment, much of which has 
reached retirement age under the 
strain of wartime operation, they 
build up a replacement demand that 
boosts sales. 

The sample kit of Valvé Record 
Sheets illustrated is offered in 
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JENKINS VALVES 


For every Industrial, fagincering, Marine and Com- 
ial Service ... In Bronze 
Corrosion-resisting Alloys... 125 to 600 Ibs. pressure 


Seld Through Reliable Industrial Distributors Everywhere 
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*Replacement 
ins Distributors 


Jenkins industry-wide advertising 
to management, as well as plant and 
building engineers. 

This unique selling aid is another 
example of the foresighted valve 
merchandising that continuously 
cultivates the market for Jenkins 
Distributors. And it’s only one of the 
many advantages of the Jenkins fran- 
chise he can count on in his bid for 
leadership in valve sales—and 


profits! 


Jenkins Bros., 80 White Street, New 
York 13; Bridgeport; Atlanta; Boston; 
Philadelphia; Chicago; San Francisco. 
Jenkins Bros., Ltd., Montreal; London, 
England. 
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@ EVERY point in this manufacturer- 
distributor policy is of tremendous advantage to 
you, Mr. Salesman. It was originated more than 
twenty years ago, and has built mechanical rubber 
sales for distributors from coast to coast. More 
important to you, it actually means more today 
than ever. Such wholehearted cooperation is a val- 
uable sales-tool in your work. 





WE ARE 
PARTICIPANTS IN THE 
OWNERSHIP AND OPERATION 


NATIONAL SYNTHETIC. RUBBER 
CORPORATION 
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Distribution Research 


HE war demonstrated that America has an enormous 

capacity for production. Yes, the ability to produce 
has been demonstrated but do we have the ability to dis- 
tribute this increased volume of goods? Production can- 
not long be continued unless goods are finally sold to 
the ultimate user. That final sale is the force that sustains 
production. 

The big job in the months and years ahead will be one 
of distribution—a marketing job of expanding sales and 
reducing the wastes of distribution that may clog up the 
flow of goods. Since—to use the frequently quoted figure 
—-60 cents out of the consumers’ dollar goes to pay the 
costs of distribution, the overall attempt to lower prices 
to final user might center on this major element of cost. 
Despite the magnitude of this generally recognized task. 
relatively little time, effort and money is spent on distribu- 
tion research. 

The September 15 issue of “Sales Management” car- 
ries the results of a comparative survey of the expendi- 
tures of manufacturing concerns for market research and 
for engineering or production research. This survey re- 
veals that for all the industries covered there are 9.86 
times more people engaged in engineering or chemical 
research, production control, factory cost accounting. 
etc. than in market research, sales cost control work, and 
sales and distribution planning—and that 15.23 times 
more dollars are spent in the first-named activities. 

This disparity can perhaps be explained but in light 
of the urgency of the need for the application of research 
to the problems of distribution it can hardly be defended. 
Production research perhaps yields more tangible and 
visible results than distribution research. Then too, his- 
And 


again the results of distribution research tend to be more 


torically we have been very production conscious. 


diffused and less spectacular. There are no atomic bombs 
to prove the results of distribution research, 
Nevertheless, there are thousands of instances where the 
application of research to the problems of distribution 
have resulted in findings that reduced costs and provided 
a better service. The economic functions which distribu- 
tion is calied upon to perform are largely determined 
by the services which the customer demands. These serv- 
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ices are the things that make distribution costly but in 
the performance of the service is there any excuse for 
ineficiency? One of the major jobs of distribution re- 
search is to disclose ways of selling more efficiently and 
of rendering the same service at less cost. 

This has a special meaning for the industrial distribu- 
tor. All his costs are distribution costs. He doesn’t have 
to allocate his expenditures between production and dis- 
tribution research. His problem is to perform each of his 
operations with maximum efficiency. Research, or simply 
fact finding, can aid substantially in the reduction of 
costs in the performance of each function. 

Drawing from our mind’s picture of the chemical lab- 
oratory, we sometimes get the idea that all research is 
shrouded in mystery. Basically it involves defining and 
segregating the problem, getting the relevant facts, analyz- 
ing them and evolving an answer. Sometimes when the 
problem is simple this can be done in the head and is 
called common sense or smart thinking. In other cases 
where the problem is more complex it involves the collec- 
tion and an organization’ of facts on a more elaborate 
scale. 

Let’s look at the more common activities or functions 
which the industrial distributor performs—buying, stor- 
ing, order assembly, selling, shipping, order routine, de- 
termination of product lines, determination of territory, 
etc. Do you have all the facts on each of these operations 
that will enable you to come up with the correct answer— 
Have all 
processes been broken down into details so that you can 


the answer that will result in lower expenses? 


spot and eliminate duplication and back tracking? Do you 
have complete data on your sales by customers and by 
lines? Do you know all about your costs of performing 
each service and function? 

As you get all the facts before you you can really see 
what is going on in your business. Leaks can be spotted 
and steps taken to stop them. You will be in a position 
Not through a 


wholesale elimination of services that will mean lost sales 


to meet the challenge of the days ahead. 


but through rendering the same service or a better one 
at less expense. Research, fact finding are the only means 
available to do the job. 
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Currently Important 


Future of Controls 


We seem to have made substantial progress along the 
road that will assure us a positive answer to the ques- 
tion that we heard so frequently during the war years, 
will we ever get out from under these controls? 

WPB, which is faced with one set of problems, has 
promptly relaxed controls as need for them in the prose- 
OPA, on the other 


hand, which in its price divisions is faced with another 


cution of the war has disappeared. 


and continuing set of problems has rigidly adhered to 
the “hold the line” directives which govern its policies. 
Its life is assured by statute until June 30, 1946 and, 
of course, if it can be demonstrated that conditions war- 
rant, its life may be extended beyond that time by con- 
gressional action. Foreign Economic Administration has 
been ordered disbanded with some of its continuing func- 
tions transferred to permanent agencies. And the war 
agencies dealing with labor have been merged in the 
Labor Department with a loss of independent status. 
This general relaxation of controls is viewed by many 
as premature and by others with relief. Certainly, on 
the negative side, it imposes on business a burden of 
discipline and restraint and on the positive side, one of 


performance. 


Production Controls - 


President Truman has laid down the overall policy 
which will govern WPB activities over the coming months. 
Briefly WPB is to: 

1. Get rid of excess regulations 

2. Break bottlenecks that will hold up reconversion 

3. Keep inventory controls to assure equitable distri- 
bution 

4. Put pressure on production of items in short supply 

5. Keep up production of “low end” items 

The story of how far WPB has gone in carrying out 
And as Mr. Krug has 
pointed out, industry gives as one reason for its speed in 


this directive is well known. 
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reconversion the promptness of the relaxation of regula- 
tions. 

At the war’s peak, WPB had 650 basic orders in effect. 
Now all but 30 have had definite termination dates set. 
At the peak of its war activity, WPB had 23,000 em- 
ployees. By V-J Day this number had dropped to 12,000 
and will shortly be reduced to 4,000. It is probable that 
by the end of the year WPB will be out of business. 

The functions of WPB which will be continued into 
1946 will probably be concentrated in one or two bureaus 
and assigned to Office of War Mobilization and Recon- 
version or some permanent agency such as the Depart- 
ment of Commerce. It will almost certainly be neces- 
sary to maintain some controls over short commodities 
(tin and rubber, for example) and inventory control to 
insure that there is no piling up of stocks. There is also 
an historical reporting job to be done. From the point 
of view of future national security, we should know what 
we did during the war and how it was done, the strength 


WPB has also col- 


lected a wealth of statistics on business that will be of 


and weakness of various programs. 


tremendous value in future marketing and production if 


they were made available in usable form. 


On the Safe Side 


During the recently ended war months, manpower was 
of top importance on the production front. Production 
men along with government agencies stressed the im- 
portance of keeping men on the job. All of this led to 
emphasis being placed on safety and the consequent 


That is 
where the industrial distributor fitted into the picture. 


utilization of safety devices and equipment. 


It is logical to assume that plants having learned the 
value of safety in production will continue to practice 
safety measures. However, serving this market calls for 
more preparation and thought than the obtaining of 
Experience is the best teacher and on page 81 
you'll find an article based on a distributor’s experiences 
in the safety field. 


lines. 
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Industry's interest in reducing accidents beckons distributors to par- 





- DISTRIBUTOR: 


ticipate more in supplying, servicing safety engineers’ activities 


THE EMPHASIS on the use of safety 
equipment in industry as a means of 
conserving manpower during the war 
has held for the industrial distribu- 
tor an alluring prospect of increased 
sales volume. However, mere stock- 
ing of these products is not a guar- 
antee of many and profitable sales. 
Nor are the challenges presented in 
the problem of merchandizing a 
product almost totally unfamiliar to 
the average customer easily overcome. 

Although a few distributors have 


accepted safety equipment as a log- . 


ical industrial supply item by install- 
ing more or less complete lines, the 
general approach has been marked by 
a cautious conservatism. Some dis- 
tributors, uncertain of the inherent 
problems and potentials, have pro- 


ceeded cautiously by stocking a few 


items such as masks, lenses and gloves, 
and marketing them as_ related 
products to welding. Others carry cer- 
tain requested items for the con- 
venience of customers. Still others re- 
gard selling safety equipment as a 
specialty and, not inclined toward 
specialty selling, do not stock or sell 
it at all. 

While such policies might be the 
result of careful studies of local mar- 
kets and plant practices, the steady 
rise of interest in the accomplish- 
ments of the safety engineer’s pro- 
fession, combined with demands of 
labor unions, state and city govern- 
ments and insurance companies for 
more safeguards in industry, indi- 
cate continued expansion in this field. 
To the distributor intent upon explor- 
ing the possibilities further, the prob- 
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lems and experiences of firms and 
individuals who have achieved sub- 
stantial sales should contain some 
guidance. 

The W. S. Wilson Corp., New York 
City, has had considerable experience 
in selling safety equipment, through 
a department headed by Frank Par- 
ker, a veteran of more than 20 years 
experience in the field. Mr. Parker 
agrees with E. A. Hirshon, sales man- 
ager of W. S. Wilson Corp., that the 
proper merchandizing of these prod- 
ucts calls for careful study, thorough 
preparation, intelligent personnel, 
constant attention to developments in 
product manufacture and application 
and accident prevention. 

“There is a fundamental, differ- 
ence,’ remarked Mr. Parker, “be- 
tween selling safety equipment and 


81 








selling other industrial supply items. 
In the former, the chief considera- 
tion is the protection of life and 
limb. In the latter, this consideration 
is merely the condition of an innate 
product, the production of which will 
be either improved or marred, all 
depending on the ability of the sales- 
man to recommend or suggest the use 
of certain products he sells.” 

The importance of the difference, 
according to Mr. Parker, ought to be 
apparent to any distributor embark- 
ing on safety selling. The damaging 
effect of a poor or inept recommenda- 
tion is farther reaching than the im- 
inediate repercussions of an accident 
and easily may affect the distributor’s 


A 


reputation and entire business. 





av 


ie» 


Mr. Thiemer showing a helmet and gas mask to workers, 
explaining the manufacture and use of the product. 
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plant superintendent may order a tool 
about which he may know as much as 
the salesman and the latter’s recom- 
mendation may amount to nothing 
more than corroboration. The same 
superintendent, as a potential cus- 
tomer for safety equipment, will need 
expert and reliable advice and will 
rely on the salesman to provide it. 
Haphazard or ill-considered recom- 
mendations, or sales based purely on 
price considerations and which leave 
out practical protection may and do 
recoil just as harshly on the distribu- 
tor as well as on the customer. 
Following the line of least resist- 
ance, a salesman may sell a cus- 
tomer lenses of inadequate infrared 
or ultraviolet ray absorption for pro- 


#3 \ 
E. A. Hirshon, sales manager of W. S. Wilson Corp., (left,) watches as Frank 


Parker, head of the safety department, explains the workings of a respirator 
and why it is fitted for the particular job it is made for. 
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tection on a welding or torch cutting 
job because price is important to a 
customer. While the lenses sold may 
be suitable for other tasks, the sales- 
man should know whether or not they 
will offer eye protection for the job 
on which they are used. If the work- 
er’s eyes are injured, the customer 
loses the service of a specialized 
worker and generally feels he has 
wasted money. It has been estimated 
that, considering the hidden costs 
such as lost production, higher in- 
surance rates, lowered morale, etc., 
the cost of industrial accidents are 
five times the immediate apparent ex- 
penses. Justifiably or not, such cus- 
tomers invariably blame the salesman 
or distributor. 





William Thiemer, shipping manager 
at Wilson Corp. warehouse, tries a 
face shield on a worker for size. 





Safety service in an aircraft plant. Worker is being out- 
fitted with a respirator. 


Courtesy Douglas Aircraft %o., Ine. 
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A necessity in every plant are fire extinguishers. Here 
women workers watch a demonstration of the proper 


handling. 


Accidents resulting from oil or gréase spills and fire 
hazards from oily sweepings may be prevented by fire 
resistant anti-slip floor-treating compounds such as the 
Courtesy, Fidelity Chemical Prod. Corp. 


worker above is spreading. 


The salesman, advises Mr. Parker, 
must at all times be aware that he 
is selling protection, not merely pieces 
of equipment. He can do this job 
efficiently and with profit only if he 
keeps himself fully informed by in- 
tensive study of industrial hazards, 
their causes, the latest and most effec- 
tive preventatives and equipment ap- 
plications. He will learn that all lenses 
are not the same and weren’t designed 
for all purposes; that all respirators 
are not the same and each type has 
been designed for use in particular 
circumstances which make other 
types inadequate. S. W. Wilson 
Corp., carries many complete lines of 
safety equipment ranging from weld- 
ing gloves and salt tablets to respir- 
ators, but its policy is to sell pro- 
tection. All the items reflect the wide 
diversity of industrial hazards studied 
and combatted by the salesmen who 
are instructed to sell only the right 
equipment to do a specific job. By 
training and study the salesman 
should be qualified to recommend. 
Any insistence on an _ inadequate 
product by a customer, Mr. Hirshon 
interposed, is countered with a de- 
mand that the customer certify the 
order by assuming responsibility for 
ordering the item over the objection 
raised by the salesman. 

The danger inherent in careless 


Courtesy, Factory Mutual Laboratories 


specification of safety equipment is 
well illustrated in the case of a firm 
salvaging structural steel which, over 
the years, had acquired several layers 
of lead paint. Since burning lead 
creates a high concentration of poi- 
sonous fumes air fed respirators were 
obtained. Since no air supply was 
handy, someone suggested that oxy- 
gen, which was quickly obtainable, be 
used instead. The assumption that 
since oxygen was a vital component of 
air, it could be used in the respirators 
may have turned out disastrous had 
not someone pointed out that the 
merest spark igniting the oxygen 
would have burned a worker’s face to 
a crisp. 

There is also the case of hurrying 
a job of cutting some salvage struc- 
tural steel, also well coated with lead. 
Anxious to complete the job, the su- 
perintendent ordered that the 50 res- 
pirators carried for the purpose of 
cutting bare metal, be used. They 
were of the cartridge type. After 
a week’s work, some of the men 
complained of weak wrists, debility 
and sore eyes. They were taken to 
the hospital where their affliction 
was diagnosed as lead poisoning. 
Safety engineers were hurriedly sum- 
moned to examine the respirators 
which were thought to be at fault. 
The engineers pointed out to the 
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abashed superintendent that, on this 
particular job, 
should have been 
respirators, it was explained, pro- 
vided protection for only a limited 


airline respirators 


used. Cartridge 


time each day whereas airline respir- 
ators, due to constant feed, offered 
full time protection. 

Because of wide experience and 
studies of various safety products, 
Mr. Parker has been able to advise 
and assist safety engineers in many 
large plants. Once he refused to sup- 
ply goggles with certain lenses or- 
dered by a large corporation after 
he had analysed the occupation in 
which they were to be used and had 
decided that the specifications were 
inadequate. He was invited to talk 
things over with the safety engineer. 
He accepted and carefully explained 
his reluctance to take the order, cit- 
ing results of laboratory tests and his 
experience under similar conditions. 
The engineer was interested and, after 
studying additional data supplied by 
Mr. Parker, altered the specifications 
and handed him the order. 

Although safety has been embraced 
by larger plants, Mr. Parker feels 
there is still considerable missionary 
work to be done among the smaller 
factories. It is in the development of 
this business that a salesman’s wide 

(Continued on page 256) 








BELIEVING AN INDUSTRIAL distributor 
probably is the least known firm in a 
community, the J. E. Dilworth Co.. 
Memphis, Tenn., and Vicksburg, 
Miss., is sponsoring a radio program 
three nights a week. The program is 
carried on Charlie Sullivan’s Sports- 
cast over WMC which is heard over 
the territory and it is tied in with the 
firm’s newspaper, trade journal and 
direct mail advertising. 

“Through the radio, we desire to 
accomplish two things, J. E. Dil- 
worth, president said, “First, to ac- 
quaint the general public with our 
business, and second, to tell the gen- 
eral public what a mill supply dis- 
tributor is, what function he performs 
and give details.” 

“We believe that the mill supply 
distributor should be as familiar to 
his community as the corner grocery 
store. and the distributor should be 
an important cog in serving that com- 
With this idea in mind, we 
are setting up our program to teil 


munity. 


every man, woman and child just 
what we are and what makes us tick, 
for these people are potential custom- 
ers. whether they have a plant, hobby 
shop, or want an occasional screw 
driver or wrench. 

“That the mill supply industry was 
not generally familiar to the public 
as are most other industries was 
forcibly brought home to us at the 
beginning of the war. When the 
WPB was set up, the mill supply dis- 
tributor was left entirely out in the 
cold. We simply didn’t have a seat in 
the show, as the men on the board 
had no idea of the true functioning 
of a mill supply house. It was neces- 
sary to set up a committee to inform 
the WPB that the mill supply house 
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Distributor finds new customers by going 


ON THE AIR 


Memphis firm sponsors sports program in successtul effort 
to acquaint the public with the important functions of the 
industrial supply industry. 





J. E. DILWORTH 


was essential to the defense program. 
This took a great deal of time and 
work before we were finally recog- 
nized. 

“For a long time before this, hardly 
a day passed when I didn’t see some- 
one who asked such questions as, 
‘What kind of firm is J. E. Dilworth? 
What do you sell? To whom? Will 
you sell to anyone, or only to indus- 
trial plants at wholesale prices? Is 
firm a _ wholesale hardware 
house?’ I found too, that even buy- 


your 


ers, especially newcomers, were con- 
fused about the difference between a 
wholesale hardware firm and a mill 
supply distributor. This point we are 
also making clear in our broadcasts, 
as there is a big gap between these 
two types of businesses, although 
there was a time when they over- 
lapped.” 

After a series of institutional broad- 
casts to acquaint the public with what 
a mill supply distributor is, the com- 
pany plans to identify the firm’s na- 
tionally known lines, and then give 
further details on how the Dilworth 
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organization works and whom it 
serves. 

Mr. Dilworth, who writes the five- 
minute script which is interspersed 
with sport news, signs off each broad- 
cast with: ‘Wherever wheels are 
turning, something is being manu- 
factured, constructed, processed, fin- 
ished or conveyed, there is a need J. E. 
Dilworth can supply. They make 
you money, save you money, .main- 
tain and protect your property.” 

“Although we have been on the air 
only a little over a month, we have 
had excellent results,” he said, “We 
have added new customers on our 
books, and many new customers have 
been in our warehouse and were sur- 
prised that we sold ‘over the counter’ 
an item at a time, no matter how 
small or large.” 

Mr. Dilworth feels that there is 
a great need to acquaint the general 
public with the mill supply industry. 
and hopes other distributors will co- 
operate and follow this lead. 

“T hope to see this discussed at our 
next mill supply convention, for we 
certainly all realize that our industry 
should be known generally, as we 
were all faced with a serious problem 
at the outbreak of the war, because 
of this fact.” he said. “And I believe 
the radio is one of the best means to 
reach the greatest number of people.” 

“With men returning from the 
service, reconversion of _ plants, 
changes in personnel and new types 
of industries moving in, and with 
competition that is inevitable with 
new firms springing up, a_ broad, 
general advertising and promotional 
program is necessary to supplement 
the salesmen’s calls and direct mail 
or trade advertising.” 
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LET'S 
SEE IT— 


THOUGH PRESENTLY operating with 
more exhibit space than available to 
most distributors, the E. Keeler Co., 
Williamsport, Pa., has plans for creat- 
ing even more floor space for the 
showing of its lines. 

“Now that machines and machine 
tools are being shipped in greater 
numbers, allowing us to keep sample 
machines without having them 
bought off the floor, we may soon 
realize our plan to build a second 
story to house all clerical and man- 
agerial personnel,” said R. D. McLain, 
vice-president and manager of the 
firm’s industrial supply department. 

Several years ago, after studying 
the results of the annual stock inven- 
tory, Mr. McLain decided that some- 
thing drastic would have to be done 
about industrial supply sales. The in- 
ventory showed an_ unaccountable 
falling off of some of the heavier 
items that had 
in the past. On inquiry, he found 
that the difference was caused by a 
slump in counter sales; that cus- 


moved rather well 


tomers just were not asking for the 
items under investigation. 

Mr. McLain thought he knew what 
was wrong with the supply depart- 





Part of the E. Keeler firm's display floor is shown here. 
It represents only a quarter of the space available. The 
sales counter is in the right background. 
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What do the boys in the front room want? Almost any- 


thing they can see, a Williamsport distributor discovered. 


ment, and argued for a change at the 
next meeting of the firm’s board of 
directors. 
sober, old-line company—called for 
removal of his department from the 
old Keeler building on a side street 
to an automobile display and sales 
room around the corner. 

“We've got to show our customers 
what we've got,” he told the board 
members. “Sure, they know we are a 
supply firm, and that we can probably 
get anything they need of we don’t 
have it in stock—pbut that’s not the 
answer, How many times have you 
gone into a clothing store with the 
idea of buying one article, and come 


His plan—radical to a 


away with several others that were on 


display and that you suddenly de- 


cided you had been putting off buy- 
ing? On the other hand, you can 
find yourself down to your last hand- 
kerchief before rushing around to 
buy a dozen more-—unless a display 
had reminded you that you were get- 
ting low on them. It is my convic- 
tion that we can sell more if we let 
people see and touch some of those 
items we now have hidden away in the 
stock room,” he concluded. 

The location Mr. McLain had in 
mind was a large two-room full- 
window display store owned by the 
Keeler concern. The car dealer’s lease 
was coming to an end, but Mr. Me- 
Lain’s plans seemed on the verge of 

through the 
(Continued on page 231) 


falling when dealer 

















R. D. McLain, vice-president of the E. Keeler Co., Williams- 
port, Pa., pulled his stock out of the cellar, and found 
that it turned over faster. Sales manager K. W. Dittmar, 
right, feels that a well designed sales campaign must 
take display into account. 
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Maximum space for the display of machines and machine 
tools is afforded in the Keeler concern’s industrial supply 
department quarters. 
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- THe AuGusT Issue of MILL SupPLiEs 
carried a lead editorial entitled “Sales- 
men’s Compensation Again”. It was 
our hope that this editorial would 
stimulate an exchange of ideas on 
this subject which is of high interest 
to both the management and salesmen 
of industrial supply firms in all parts 
of the country. We were not dis- 
appointed in the response. 

It was believed that by getting the 
reactions, ideas and thoughts of dis- 
tributors out in the open, all firms 
could derive benefit from the experi- 
ence of others. In any event, one 

firm would not have to repeat the 

unsuccessful experience of another. 

That is a costly time consuming way 

to learn. In this round table feature 

we present a digest of some of the 
comments we have received from dis- 
tributors. 

In our editorial we suggested 10 
common sense principles that should 
guide the formulation of a compen- 
sation plan. Most everyone would 
agree with the general principles. 

In the words of 
FE, F. McCarthy, 
Vice - President, 
Beals, McCarthy 
and Rogers, Buf- 
falo, N. Y.: 

“TI have no hes- 
itation in saying 
that’ the ten 
points set forth in your editorial 
cover the subject in a most complete 





and sound manner. 

“To our way of thinking one of 
the most important features of any 
compensation plan for salesmen is 
that it be equitable from the point 
of view of the employer as well as 
the employee. Secondly, a success- 
ful plan must have for its main goal 
a positive approach towards selling 
those goods which not only bring the 
salesman attractive remuneration but 
also build a profitable repeat business 
for the company with each of the 
salesman’s customers and in each of 
the company’s major lines.” 
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Round Table Discussion 


But as Carl 
Channon, Presi- 
dent, Great Lakes 
Supply Corpora- 
Chicago, 
points out the ap- 
plication is the 
hard thing to 
work out. 


tion, 





“This is a very snooty proposition 
—lay down a program or principle 
which is splendid, but it is theoreti- 
cal and its practical applications are 
terribly hard to carry out. It is awful 
hard to find any compensation plan 
that will do all of the things that 
you hope they might do. 

“One of the reasons for this is that 
mill supply salesmen are individual- 
ists and under a 
bonus or incentive plan much more 
effectively than others. However, the 
fellow who doesn’t react thinks he 


some men react 


does. 

“Seme of my salesmen during the 
war years have made considerably 
more money than I have out of this 
business. Against that, when times 
are hard, they have had lean pickings. 
You’ve got to formulate a plan of 
compensation and then stick to it and 
hope that it will average out over a 
long run of several years. I do not 
know any method that will make the 
salesmen mindful of doing missionary 
work in the development of new ac- 
counts as covered under point num- 
ber nine. You have laid down a 
broad theory of what would be an 
ideal setup. How you accomplish it, 
I don’t know. Maybe your editorial 
will be a good thing because it may 
clear controversy, and out of contro- 
versy we may boil a number of ideas 
and from these form a pretty good 
compromised workable platform. 

“T think that what you are going 
to find is that those people who read 
your article are going to propound 
the questions to you, ‘How do you 
arrive at these various goals that you 
point out—what is the vehicle’—so 
you had better be prepared to answer 
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some of the gentlemen’s questions 
that you are bound to get. See if I 
am not right.” ; e 

Yes, Mr. Channon we'll probably 
get a lot of inquiries on how to set 
up a practical system embodying 
these principles. Indeed, we have al- 
ready received many requests for in- 
formation on compensation plans. 
Mitt Suppiies over the coming 
months will carry articles describing 
the compensation systems actually 
used by a number of industrial 
supply firms. We carried such a 
story in the Au- 
gust issue de- 
scribing the plan 
at The Hardware 
and Supply Com- 
pany in Akron 
but the story will 
bear repeating in 
the words of H. 
H. Kuhn, President of the company. 

“We have beén using our present 
method for over thirty years and 
believe it is fair not only for the 
salesmen but also for the company. 

“The cost of each sale is deter- 
mined and when a charge sheet 
reaches our tabulating department 
one column shows the total selling 
price, another the total cost. These 
figures are run off on JI.B.M. ma- 
chines, the sales by salesman are 
totaled and we know what each sells 
and the cost of the material. It is on 
the difference between these two, or 
the gross margin, that the compensa- 
tion is based. 

“The commission paid is from 
18% to 30% depending upon the type 
of merchandise and potential volume. 
As a concrete example, let us take a 
man selling $150,000 per year. On a 
20% gross margin, this in dollars 
would equal $30,000 and if he is on 
the 20% basis, his total earnings 
would be $6,000. Settlement is made 
at the end of each year, however, as 
he requires operating expense we pay 
him a drawing account based upon 
his anticipated earnings. This amount 
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is deducted from his total earnings 
and the balance is paid soon after the 
close of the year’s business. 
“Please note, we have no expense 
accounts, therefore, the salesman is 
really in business for himself, or you 
might term it a partnership with his 


company.” 

. The method of 
handling expense 
al- 
ways a matter of 
concern. While 
Ray F. Healy, 
treasurer 
sales manager at 
Erskine - Healy. 
Inc.. Rochester describes a system 
somewhat similar to that described by 
Mr. Kuhn, he has different 
thoughts on the matter of handling 
expense accounts. 

“I agree with some of the points 
you have made in the editorial and 
we have finally decided here that 
the fairest plan for a company and 
the men is one based upon a reason- 
able drawing account plus expenses 
set up against a percentage of the 
gross profit of the salesmen’s sales. 


accounts is 


and 





some 


An extra copy of each invoice is 
and this copy carries our 
At the end of the month, all 


selling prices and costs for each sales- 


made. 
cost. 


man are added separately and he is 
credited with his percentage of the 
If this amount is more than 
his drawing account and expenses, 
he is credited with the 
Partial settlements are made about 


gross, 
difference. 


once in three months, and final set- 
tlement at the end of each year. . 

“We have experimented with vari- 
ous plans, and at one time, eliminated 
aH expense accounts, assuming inas- 
much as most of our men would have 
a credit from their gross percentage 
of the profits, it would save time for 
the salesmen and clerical work in the 
office not to bother with expense. 
That did not work, as some men 
would not do some of the things 
necessary when they did not have a 





on Salesmen’s Compensation 


separate expense account. Inasmuch 
as the plan we worked out was fair 
and satisfactory during the average 
years, we have not made any changes 


in recent years. I might add that 


‘to the actual cost of the merchandise, 


we add only the actual freight. Draw- 
ing accounts are varied, based upon 
the needs and experience of the men. 
“While our sales costs are a little 
higher than paid by some of my 
friends in the mill supply business. 
we think they are worked out on a 
fair basis.” 
The question of 
how to set up a 
system that will 
provide an in- 
centive for devel- 
opmental and 
missionary work 
on the part of the 
salesman tends to 
make the plan complex but it may 
well be worth the administrative ef- 
forts required. Ray C. Neal, Presi- 
dent, R. C. Neal Company, Buffalo 
suggests giving credit for new ac- 





counts and increasing volume in old 
accounts. 

“We have found that no plan is 
fool-proof or can be made entirely 
acceptable to all salesmen under all 
conditions without a frank discussion 
and probable slight compromises to 
adjust supposed inequalities. We be- 
lieve a good plan should allow a 
than 
whereby he can increase his income. 


salesman more one method 
In other words, new accounts should 
give a credit, increase in volume in 
old accounts should give a further 
credit, and a general overall increase 
in sales should possibly give a third 
credit. 

“A compensation plan for sales- 
men is the keystone in the building 
of good relations between employee 
and employer. 
the confidence of each in the other. 
The basic plan must apply to all 
salesmen calling on a same class of 


It is only as good as 


trade and selling the same merchan- 
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dise. It must be sufficiently flexible 
to properly, proportionately reim- 
burse the junior salesman with a 
number of small accounts and the 
senior salesmen with a smaller num- 


It should 


have some relationship between the 


ber of larger accounts. 


set quota and the potential business 
obtainable from customers allocated 
to each salesman. 

“Without harmony, confidence and 
frankness, no plan can succeed. Any 
plan will receive its most severe test 
in boom time and depression.” 

One of the principles set forth in 
our August editorial was that the 
compensation plan should be fair to 
both the salesman and the company 
in good times and bad. Mr. Neal 
has pointed out that this really puts a 
test on any plan. Ellis E. 
president, The Mau-Sherwood 
Supply Co., 
doubts on whether the desired degree 
of flexibility can be attained. 

“T very much doubt that any plan 


severe 
Busse, 


Cleveland, expresses 


can be flexible enough to be equitable 
in both good and bad times. However, 
if real equity is the governing mo- 
tive, a plan can be changed and con- 
tinue to be equitable. Usually in- 
equitable plans are founded on the 
sub-conscious desire of ‘something 
for nothing,’ either on the part of 
management or proprietorship or on 
the part of a member or members 
of the selling staff. 

“Your last comment to the effect 
that a compensation plan is not a 
substitute for management and will 
not take the place of adequate super- 
vision, training and direction, is 
thoroughly pertinent and cannot be 
emphasized too strongly. 

“The 


feels that the crux of an equitable 


Mau-Sherwood Company 
salesmen’s compensation plan, and 
will the 
results for both the salesmen as well 


one which secure desired 
as the organization, is one that has 
resulted from a desire on the part of 
the organization to pay each salesman 


(Continued on page 242) 
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Woman Buyer Won 
Place In Wartime 











THE 
drills 
in 194 
Hardy 
from 
cause 
over 
struct 
Purchasing agent of Great Lakes Supply Co., Work 
Chicago, for the last six years, 34-year- seals 
old Virginia Reid was seasoned in the crucible 
of wartime procurement. Mrs. Reid antici- Delaw 
pates increasing competition and remarked more 
that salesmen who had not called on her in projec 
three years are trying to pick up where they was ii 
left off such as the one above. | 
ess tl 
was ii 
the o 
the H 
It 
news 
and | 
Carl A. Channon, president of Great Lakes Supply, goes the bs 
over fourth quarter requirements with Mrs. “Reid who — 
is also assistant secretary of the firm. During the war, milita 
Mrs. Reid kept up a post war file covering planned pur- Henry) 
chases of such items as electric tools, batteries, flash- Hard 
lights, etc. .Mr. Channon doesn’t see anything unusual regio 
in a@ woman purchasing agent, claiming that women 
are better shoppers than men. pated 
adven 
Inventories at “normal” levels and no cutting down in the 1 
anticipation of slower business or lower prices consti- plants 
tutes Mrs. Reid's business philosophy. She likes to be bomb 
sure Great Lakes has the item when the customer wants | which 
it. Here she inspects cable stocks with Pete Parker, know: 
warehouse foreman. ; 
out p 
all pa 
Manufacturer Shares Sales Statistics _ 
AT LEAST one manufacturing con- Mr. Chamberlain compared the is at present down as compared to 
cern believes in disclosing its sales present sales to 98 distributors with 1944 business, our distributors are 
statistics to distributors. Supply com- average sales to the same distribu- showing the reverse (the letter was 
panies representing the National tors in 1944. The comparison showed ated Aug. 10). ‘ 
Twist Drill & Tool Co., Rochester, an increase of 22.61 per cent in 1945 “By a spot check of sales to the 
Micn., received a pat on the back over those in 1944. balance of our distributors other than 
recently in the form of a letter from Seventeen of these companies, a ae ale for thi it 
E. J. Chamberlain, executive vice explained Mr. Chamberlain, “show -~ cana eyelet gee 
president, informing them of an _ lower present sales than their aver- would wen that — had used sales 
analysis of sales during 1944 and age for 1944. Ejighty-one of the 9g ‘© Our entire list of distributors for 
1945. Finding the results “rather in- accounts show either equal or higher this analysis, the average percentage 
teresting”, the firm decided to pass present sales than their 1944 aver- Of improvement this year as com- 
them on to its distributors for their age. It is interesting to note that in pared to last year would be even 
consideration. spite of the fact that general business greater than 22.61 per cent.” 
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In Atomic Bomb Project 


THE ORDER FOR SOME 1|,-in. hand 
drills carrying a AA rating, received 
in 1943 in the offices of the Delaware 
Hardware Co., Wilmington, Del.. 
from E. I. du Pont de Nemours Co., 
caused only some slight speculation 
over the sort of plant being con- 
structed at the Hanford Engineering 
Works, Hanford, Wash.. where the 
tools were to be sent. After that. 
Delaware Hardware received many 
more orders for the unexplained 
project and, whenever the AA rating 
was insufficient to secure delivery in 
less than six weeks, an AAA priority 
was immediately forthcoming, giving 
the only hint of the importance of 
the Hanford job. 

It was not until the sensational 
news of the effacement of Hiroshima 
and Nagasaki by atomic power and 
the accompanying revelations con- 
cerning the “Manhattan Project”, top 
military secret of the war, that J. 
Henry Topkis, secretary of Delaware 
Hardware, and his 
realized that their firm had partici- 
pated materially in an epoch-making 
adventure. They had helped supply 
the tools that contributed to the 
plants, equipment, and probably the 
bombs themselves for it was du Pont 
which built the Clinton, Tenn., plant 
known as “Manhattan District” with- 
out profit and with a repudiation of 
all patent rights as well as the large- 


fellow-workers 


Wilmington, Del., firm supplied tools for Hanford, Wash., 
project without knowing anything until bombs dropped. 





J. Henry Topkis, secretary of the 
Delaware Hardware Co., Wilmington, 
Del., which supplied some of the tools 
for the plutonium plant at Hanford, 


scale plutonium plant at Hanford. 
Plutonium (U-239) was the active 
material in those two bombs which 
wiped out the Japanese cities, accord- 
ing to Professor H. D. Smyth’s report 
for the War Department. 

“We in the industrial supply busi- 
ness in Wilmington,” remarked Mr. 
Topkis to Mitt Supp igs, “especially 
in Delaware Hardware, are proud of 
Although we did 


not have an inkling of what was up, 


our small part. 


we are proud of the fact that we had 


been able to keep the efficiency of 
our service at peak by dint of a lot 
of extra work and thus contribute to 
Much of the work of ex- 
pediting and handling of priorities on 
these orders was handled by John H. 
Davidson on hand tools and by Har- 
vey R. Hall, on machine tools. 


victory.” 


The orders were under the scrutiny 
of an Army officer established at the 
du Pont Wilmington Shops where in- 
stallations for du Pont enterprises all 
over the country were manufactured. 
The orders were for socket head cap 
screws running into the thousands, 
safety cans, abrasives, blow torches, 
machinists’ vises, pipe, electric ham- 
mers, tool holders, dial indicators, 
lathes, drill presses, accessories, mi- 
crometers, thickness gages, machin- 
ists’ squares, radius gages, surface 
plates, plug and ring thread gages 
and other items. 

While Mr. Topkis had praise for 
all workers in Delaware Hardware for 
their efforts during the war in main- 
taining efficient service, he especially 
cited Mr. Davidson, who has been 
with the firm 18 years, and Mr. Hall, 
a veteran salesman of 16 years with 


Delaware. 
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ATOMIC BOMB UNBEATABLE 


THE TWO Top military officers who directed the atomic 
bomb project for the United States, Maj. Gen. Leslie 
Groves, director, and Brig. Gen. Thomas F. Farrell, 
deputy director, asserted recently there is “no conceivable 
defense” against the weapon. They said some slight pro- 
tection might be had through shelters made of the heav- 
iest concrete reinforced with steel, but that this would not 
suffice to save a city. Rep. Clare Booth Luce already has 
urged the nation to prepare to live underground as pro- 
tection from surprise atomic bomb attacks. 














REGARDED A FEW YEARS AGO by many 






industrial distributors as an acces- 
sory item, pressure sensitive tape was 
used on a large scale and for a 
variety of purposes during the war 
vears. That its war production uses 
will have their counterpart in peace- 
time activities is regarded by many 
as certain. 

Sales and profit opportunities be- 
ing of prime concern to the indus- 
trial distributor, he is interested in 
(1) can the product be sold to present 
customers; (2) where customers can 
use it; (3) why customers should 
use it; (4) what an average order 
amounts to; and (5) what volume 
can be expected. 

Flexibility of adhesiveness, strength 
and adaptability are among the di- 
versified qualities of pressure sensi- 
tive tape. Paper, cloth. glass fiber. 
cellophane, acetate and metal are now 
The product is 
made to guard against rust and cor- 


used for backing. 


rosion, to resist attack by germs, 
fungus and vermin; to protect against 
high humidity and salt water, to pro- 
vide an effective seal against many 
gases and odors and to withstand ex- 
treme heat and cold. 
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Pressure Sensitive Tape 


Adaptability of product, demonstrated in 
wartime, enhances employment in peace- 
time activities with sales distributors. 


This worker is masking a radio cabi- 
net prior to the spray painting 
operation. It speeds up the job. 


‘Potential buyers of pressure sensi- 
tive tape include all customers who 
have operations dealing with mask- 
ing. sealing, reinforcing, identifying. 
insulation, protecting, splicing, hold- 
ing or binding, or stencilling. Tape 
is used in stores and parts rooms, 
on the production line, in the finish- 
ing room, in the packaging depart- 
ment, and in the maintenance depart- 
ment, 

From the uses to which tape can 
be put, the distributor and his sales- 


A quick and efficient means of identi- 
fying parts is colored tape. Here the 
girl is applying colored tape to fuel 
lines for B-24 airplanes. 


men can find many reasons to ad- 
vance in answer to the question of 
why a customer should use the prod- 
uct. In many operations it is re- 
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Earns Place As Industrial Tool 


sponsible for speeding up produc- 
tion. For example, on one riveting job 
long lines of rivets were inserted all 
at once, taped down and hammered, 
the operator working straight down 
the line without interruption or de- 
lay from replacing jumped rivets. 
Tape protects surfaces, such as on 
machined or threaded parts or pre- 
cision instruments and optical glass. 
In addition, it eliminates many clean- 
up jobs by protecting clean surfaces 
during polishing and buffing and 
painting. 

Pressure sensitive tape is an ex- 
pendable item, resulting in repeat 
orders. It is very often sold in di- 
rect relation to other items as, for 
instance, Tape 
treated with adhesive on both sides 


coated abrasives. 
wil] find a ready reception in places 
where abrasive papers and cloths are 
used, Old worn-out cloths and papers 
may be stripped from sanders and 
wheels quickly and easily and just 
as quickly and easily replaced with 
new abrasives. 





Masking tape is an indispensible tool in stiping opera- 
tions on the sides of stainless steel railway cars. 


The average order in dollars for 
industrial distributors throughout the 
nation is about $25. 

As an example of tape volume and 
consumption, one manufacturer uses 
three pieces of tape 4 by 14 in. per 
The tape is an in- 
tegral part of the product and the dis- 


unit produced. 


tributor’s sales per year amount to 
$15,800, another product requires 
splicing of two dissimilar materials 
in the assembly of each unit and a 
piece of tape 1} by 2 in. is used. This 
may seem like a small piece of tape 
but when it is multiplied by the tens 
of thousands of units produced the 
yardage mounts up. This customer 
requires 1,000 rolls per week and the 
distributor’s sales per year amount to 
$50,000. 

In another instance, to perform one 
masking operation in finishing type- 
writers, one manufacturer uses three 
yards of paper tape. Masking 25,000 
machines per year, results in $1,000° 
Another dis- 
(Continued on page 254) 


in distributor sales. 
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As a means of sealing precision tools 
for storage, transparent tape is ef- 
ficient, clean and easy to use. 





An unusual aspect of the use of masking tape is in en- 
graving polished stone as the worker above shows. 
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Following Up Inquiries Enhances 
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rooms and machine shops are in this building in Los Angeles. 





Using a speed reducer, V-belt drive and motor from Mr. Ledeen designed and assembled this heavy gate 


stock, Engineering Products produced this car puller. 


LONG EXPERIENCE as a manufacturer's 
representative, sound training as a 
mechanical engineer and a full ap- 
preciation of the value of a dis- 
tributor’s function in modern indus- 
try were the foundation stones on 
which Hyman Ledeen built the Engi- 
neering Products Co., Los Angeles. 
This blending of talents resulted in 
the development of a “unit sales” 
policy which is highly effective and 
contributes greatly to the unique and 
strong position occupied by Engineer- 
ing Products Co. in West Coast in- 
dustry. 

Based on available supply and en- 
gineering, the “unit sales” policy 
points up the company’s ability to 
serve. Products are sold only after 
an engineering investigation as to the 
feasibility of their application to the 
job in question. Invitations to bid 
are frequently refused and business 
turned down because the application 
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proves, in Mr. Ledeen’s estimation. 


unsound. This, of course, is a matter 
of ethics. and Mr. Ledeen is not alone 
in appreciating the fact that, in the 
long run, high ethical standards pay. 

Thorough of each 


and every inquiry has led to surpris- 


investigation 


ing examples of large unit sales 
originating from a quest for a minor 
item. This has been accentuated dur- 
ing the war production period when 
any piece of equipment was hard to 
This is 
well illustrated in the case where an 
inquiry was made about a speed re- 
ducer for a car puller. Following 
through, Mr. Ledeen found out that 
the only speed reducer he had in stock 
at the time was the wrong size. By 
designing a unit using a V-belt drive 
(from stock), the stocked reducer, 
and motor (from stock) and by manu- 
facturing in his own shop the base, 
belt guard and gypsy, Mr. Ledeen as- 


obtain without long delays. 
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winch for operating sub nets at a Pacific Coast port. 


sembled easily and quickly, a com- 
plete unit of which he sold six. 

In another instance, Navy rocket 
program officers needed special con- 
veyors to unload forgings from gon- 
dola cars and to carry these forgings 
in the production line over a passage- 
way. For the unloader, Mr. Ledeen 
took from stock a motor, V-belt drive, 
speed reducer, roller chain drive, pil- 
low blocks, wire rope, conveyor chain 
and sprockets, car wheels, valve and 
air cylinders and by making the 
frame, carrier prongs and assembly, 
produced just what the Navy needed. 
In another case, a manipulator for 
handling 53-in. diameter, 19-in. long 
and 75-lb. steel forgings was made of 
trolley, air cylinder and valve from 
stock and resulted in the largest single 
order for cylinders (2-in. with 36-in. 
strokes) Mr. Ledeen ever obtained. 

Once Navy officials inquired about 
a certain clutch. Upon learning that 
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Engineer who became industrial distributor 


develops service into “unit sales” policy. by 


personally 


tomers’ problems and designing assembly to 


do the job and selling it. 


it was to be used in a heavy gate 
winch unit for operating submarine 
nets, Mr. Ledeen offered to design 
and make the unit. 
engine, torque converter, silent chain 
drive, friction clutch, four-speed 
transmission, flexible coupling, herr- 


Using a diesel 


ingbone gear speed reducer, roller 
chain drive and wire rope from stock 
and manufacturing base plates, gypsy, 
drum, brakes, reeling device, guards 
and levers, he built four complete 
units. 

This speedy service was utilized by 
a Portland, Ore., public utility firm 
which needed hydraulically operated 
gate valves. Using cylinders, and 
valves from stock and by manufactur- 
ing connecting brackets and coup- 
ling, Mr, Ledeen sold 27 units. 

Sometimes these units are unlike 
anything actually on the market. In 


other cases, they are slightly modified 
from established items but assembled 


investigating prospective cus- 
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out of stocked items to perform the 


same duty. Having designed a piece 
of equipment, Mr. Ledeen must as- 
semble and fabricate parts in a shop. 
The Engineering Products Co.’s shop 
facilities are adequate but not large 
enough to put it into the manufac- 


Much of the work 


done is on single custom-built unit 


turer's category. 


basis, or at most 60 as in the case of 
manipulator cylinders. Individual 
service is stressed. 

Engineering’s present facilities are 
quartered in a space 35 ft. by 100 
ft. and include the usual metal-cut- 
ting and accessory equipment neces- 
sary in repair work or making up 
Equipment go- 
ing into the assembled unit is charged 
to the customer at the regular price 
as bought through the distributor and 
the materials and labor cost added 
on a basis to permit a moderate profit. 


special assemblies. 


Mr. Ledeen is sole owner. 
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Hyman Ledeen, founder and .sole 
owner of Engineering Products Corp. 





Engineering Products’ machine shop 
back of the offices. Normally it em- 
ploys eight or ten mechanics and one 
superintendent. 


Manipulator for handling steel forg- 
ings designed by Mr. Ledeen. Elea- 
nor Lind, secretary, demonstrates its 
easy operation. 























It takes more than a “welcome home” to 


Put Veterans in Sales Johs 


My FRIEND Johnny Davis was getting 
a CDD, which is Army short for 
Certificate of Disability Discharge. 
His disability was arthritis in both 
knees, contracted in jungle fighting, 
and one knee that popped out of 
joint at odd moments. The latter was 
a carry-over from civilian life and 
was more embarrassing than it was 
painful. 

“Well, Johnny,” I asked him, 
“what are you going to do with your 
new freedom?” 

“First off,” he said, “I’m going 
to have breakfast in bed for two 
weeks in'a row. Then I’m going 
fishing for a couple of weeks at a 
place I know up in the mountains. 
After that, I’ll look up my old boss 
and check on whether my harness 
is where I dropped it three years ago. 
I'd like to take more time off. But 
I’ve lost three years of my life su 
far as earnings are concerned, and 
I have a lot of catching up to do.” 

Johnny’s old outfit was a distribut- 
ing concern, one of the most success- 
ful in its area prior to the war. 
Johnny had been with the company 
some six or seven years at the time 
he received “greetings.” During the 
last two years of his employment he 
had served as chief estimator, star 
closer, and trouble shooter—a sort of 
commercial first sergeant, as it were. 
A month or so after Johnny returned 
to civilian life, I received a letter 
from him and learned from it that 
his post-Army vacation had not 
worked out quite as he planned it. 

He developed a severe case of 
“inactivity shock” after only three 
days at home and all but blew his 
top as the result of having nothing 
to do except lay around and take 
it easy. 

He dropped in on his boss the 
fourth day at home—and found him 
not the boss he had known in former 
years. ‘ 


And, on the fifth day. at home, he 
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“Watch out for the average returnee’s weariness with training programs” 


looked up a competitive concern, 
found it and the opportunity it of- 
fered more to his liking, and cast 
his selling lot with it in compara- 
tively short order. 

The significant part of his letter is 
quoted here: 

“It was a blow between the eyes 
to see how my old outfit had gone 
to seed during the three years | was 
away. Most of the big accounts | 
had developed before the war had 
been lost. There were only two sales- 
men left of the 15 we had before the 
war. Our best advertised and fastest 
selling lines had been lost to a com- 
petitor. But what rocked me _ back 
was the change that had taken place 
in the boss himself. All the old 
bright-eyed zip and drive were gone. 
In their place was a dull, dead pessi- 
mism that was as uninspiring as a 
wet blanket on a cold night. 

“He wanted me back all right (or 
so I gathered between moans), but 
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I decided to look around before 
checking in. So, the next day, I 
threw my hat in the door at . 
having noticed that they had most 
of the lines the boss had lost. The 
sales manager was as full of ideas 
and plans as the Pacific is of ships. 
He showed me through the warehouse 
and offices and introduced me at a 
sales meeting he was holding that 
morning. He took me around to 
meet several manufacturers’ repre- 
sentatives and see samples of their 
stuff. He took me around to call on 
some of his bigger accounts, one of 
which turned out to be the drilling 
equipment manufacturer that was my 
pride and joy in the old days. In 
fact, he spent practically the entire 
day laying his cards on the table— 
and it turned out to be a winning 
hand, for I made a deal with him 
late that afternoon. After three weeks 
with the outfit, I think it is going to 
be a deal both of us will be increas- 
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in a selling job and, of equal importance, what to watch 


out for in him. 


Here is a thumnail of the returned soldier: What he wants 


By T/5 ROBERT M. MARBERRY 
Fort Bliss, Texas 
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“What rocked me back was the change that had taken place in the boss himself” 


ingly enthusiastic and happy about.” 

In short, the competitor did a 
selling job on a returned soldier who 
needed a selling job, and is the 
gainer by one of the best salesmen 
in the territory. 

Thousands of service men are be- 
ing discharged now. Hundreds of 
thousands of others will hit for Sepa- 
ration Centers and home in the 
next few months. Of this huge man- 
power flood, a very large portion 
will want either to return to selling, 
or to “get into” selling. They know 
how much money has been stacked 
away during the war years. They 
know how much pent-up demand 
there is for all the equipment and 
supplies which haven’t been made 
since the war began. And, wisely, 
they want to throw a post war saddle 
on this state of economic affairs and 
ride it for all it is worth. 

As a distributor of industrial sup- 
plies and equipment, you will want 





many of these returned soldiers for 
your sales force. And it will pay 
you to know how to talk with them 
when they come in to see you—to 
information on the 
sort of selling job they will want. 
As may be supposed, the desire to 


have advance 


make money—lots of it—is the most 
of the 
turnee, just as it is the end objective 
of everyone who sells. But in the 
returned soldier, this desire has been 
whetted to razor-edge keenness by as 


fervent desire average re- 


many as four or five years of earn- 
ings which are dignified when de- 
scribed as limited. If the returnee 
was a private during his term of 
service, his pay was $50.00 per 
month, out of which had to come the 
cost of laundry, insurance, toilet ar- 
ticles, amusement and a surprisingly 
long list of other needs. If he was 
either a master sergeant or a first 
sergeant (those lofty non-commis- 
sioned grades achieved by about one 
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out of every 150 soldiers), his base 
pay was $138 per month. Therefore, 
even though his room and board were 
supplied by the Army and something 
sent home to his dependents each 
month, no one will or can argue that 
he was minting money during the 
years he was away. 

Granted that a big dollar sign will 
be in his mind when he walks in to 
see you, how about moderate earn- 
ings and long-pull opportunity ver- 
sus quick, blue-sky earnings and 
blind-alley opportunity? What are 
his feelings on this score? 

Joe Levermore supplies a typical 
Joe came down the CDD 
line last week—I quote him as well 
as I can remember his words: 

“What am I going to sell ?—( which 
was the question I put to him). Thus 
far, I haven’t definitely made up my 
mind as to either what field or what 
line. But I can tell you this: It will 
not be a flashy, fast selling line. | 


answer. 
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The folks back 
home have not 
forgotten, and no 
one is more 
aware of that 
fact than, Wil- 
liam Shea, 
wounded service- 
man who form- 


erly drove a truck for the N. T. Bushnell Co., New Haven, 
Conn. He is shown in center of picture above. 
William's leg was injured ten months ago, his wounds 
have been healing slowly at the Lovell General Hospital, 
and during his stay he has been visited by David J. 





Co. 


Leach, manager of the mill supply department, and 
other friends in the organization. .He is eager and anx- 
ious to get back on the job, and wondered if he would 
be permitted to drive a truck again. Mr. Leach has 
assured him that if he wants the job, if he can handle 
the job, it is his for the asking. One way or the other, 
there will be a position waiting for him at N. T. Bushnell 


Each year the firm holds an outing, an informal get- 
together of fun and frolic, and William Shea has his 
heart set on attending the party this year and joining in 
the fun. In deference to his wishes, the office force has 
decided to put off the event until he will be on his feet 
again and able to attend. The occasion promises to be a 
happy homecoming celebration. 





could make a stew-pot full of money 
with a hot line, I know. But it would 
be only for a while—for a couple 
of years, maybe. By that time mar- 
gins would be driven down to prac- 
tically nothing. The market would 
be pretty well shot. Competition 
would be tougher than a _ native’s 
hide. And I’d be out on the street. 
looking for the line I should have 
started with in the beginning. 

“My present leaning is toward a 
line of products selling to the indus- 
trial field. A line that sells for quite 
a few bucks per item and pays off 
proportionately. A line that not ever, 
Joe can sell successfully—one that 
you really have to tie into to make 


any money from. A _ line broad 


enough and diversified enough that 
it isn’t at the mercy of every economic 
wind that blows—a line offering a 
sales curve with flatter peaks and 
flatter valleys than the average. 
“Like a lot of other fellows I 
know, I’ve had my belly full of ad- 
venture—all that I care for. It’s the 
quiet, peaceful life for me from now 
on. And that goes for my job. too. 
I want hard work and lots of it. 1 
want a field and line of products 
which will do for me what I expect 
to do for them—a field and line 
which will be a sound foundation for 
all the work I plan to pile on top of 
them. I want to do a good enough 
job of selling—and stick to it long 
enough—that mine is the name buy- 





This is a thumbnail of the returnee 
as I .see him—the prospective 
sales representative who will be 
dropping in to see you. 

I think employers will find him a 
very sober and solid individual. 
Home is what he has been fight- 
ing for all these many years. It 
is going to be good to him to be 
home, to take up his life where he 
left off, to begin building toward 
the future he has planned so long. 
He will be intensely earnest about 
wanting to make good and will 
work and respond to suggestion 
like no one you have ever had. 
Before coming with you he will 
examine your lines and your 
proposition with all the intentness 





A Thumbnail of the Returnee 


he has learned to examine the 
enemy during his years of waging 
war. But once he has accepted 
them, nothing -will be able to 
swerve him from his conviction 
that they are the world’s best. 


He will be bursting with the kind 
of health and energy that’ can 
come only from living the sort of 
life lived. in the Army. 


He will have a genuine love for 
and understanding of his fellow 
man, taught him by years of liv- 
ing at close quarters with millions 
of others just like himself. 


All in all, you couldn't want for a 
better soldier to help you win your 
business battles of the postwar. 
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ers will think of when they need 
something I sell. I want to be the 
guy they phone to and say, ‘Joe, | 
need a whoosis. Ship it the fastest 
way possible and give me a price for 
a purchase order.’ Let the other guys 
have the flashy fast-starters—it’s the 
sure finisher that gets my money. 

“For another thing, I intend to be 
choosey about the line I handle in 
the field I decide upon. It will have 
to be a line of products sound from 
the ground up—products that get in 
there and pitch for a full nine innings 
and make the buyer bore his friends 
to death with tales of how good they 
are. They will have to be products 
with a good reputation, made by 
outfits that have plenty on the sales 
and advertising ball. I don’t espe- 
cially care what they cost, so long as 
they are as good or better than any 
other products in that field. 

“What I am trying to say is that 
I am deadpan serious about making 
a long-term go of my selling job. If 
the outfit I line up with is equally 
serious and equally forward-looking. 
we'll hit it off together.” 

Joe is a husky six-footer with a 
smile that is like turning on a light. 
He has two fingers missing from his 
right hand (a breech block got them). 
but I’d be willing to bet my only 
pair of suntans that fits me that his 
right hand will officiate at more order 
signings in future years than an 
Island native has relatives—a num- 
ber bordering on the astronomical. 


(Continued on page 232) 
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TOPIC OF THE MONTH 





Progress of Reconversion 


Industry moves promptly and vigorously 


All reports indicate that progress to 
date in the reconversion of manufactur- 
ing industry has been rapid and the 
transition smooth. This is good news 
to the industrial distributor. Many of 
his customers are in industries requiring 
reconversion. We should realize, how- 
ever, that the most difficult phases of 
the transition period still lie ahead. 

There may be as many as 8,000,000 
unemployed by the late spring or early 
summer of 1946 but industry should be 
going full blast by January 1, 1947. 
The transitional and temporary unem- 
ployment will probably be augmented 
by the onset of winter which will slow 
down the expansion in construction and 
by the early releases of substantial 
numbers from the armed services. It is 
generally felt, however, that the driv- 
ing forces back of recovery are too 
strong to be destroyed. The appearance 
of this unemployment comes in a very 
different atmosphere than that which 
prevailed during the depression of the 
*30’s. In this instance it was rather gen- 
erally anticipated. Moreover, it is rec- 
ognized as temporary. The very heavy 
deferred demand for all types of goods 
coupled with an unequalled volume of 
purchasing power and savings supply 
a factual basis for an optimistic out- 
look. 

The number of workers presently in- 
volved in strikes is small compared to 
the total labor force and small in com- 
parison with the number involved in 
strikes at other periods in our recent 
past. The notable speed that we have 
already made in reconversion, however, 
may be affected sooner or later by the 
emergence and expansion of the wave 
of strikes that appears to be developing, 
particularly if key operations continue 
to suffer from labor troubles. 


THE DISTRIBUTOR’S POSITION— 
In the face of the probable mounting 
volume of unemployment the industrial 
distributor is in a unique position. The 
unemployment is arising in consider- 
able degree from the shutdowns in 
plants to permit reconversion. In the 
process of this reconversion, industrial 
suppliers are called upon for smaller 
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WPOGROU cic ccceseansn 1 
Machinery................. l 
Automobiles and automobile 

equipment................ 


Nonferrous metals . eee bs 
Selected chemicals (including 
explosives)... .. 
Rubber products. . . 

Other 


Other manufacturing... . . ae 6, 


> Includes excess capacity. 
¢ Metal 





810,000 6,410,000 


Employment in Manufacturing Plants 


Classified by Degree of Convertibility, by Industry 


Employment in facilities 


Reguire Nol 
moderate convertible 
or no* Require lo 
recon- recon- ctvilian 
Industry Total version version products © 
Total manufacturing....... 15,830,000 9,860,000 3,030,000 2,940,000 
Munitions industries °.......... 9 020,000 3,450,000 2,630,000 2,910,000 


a ree 1,270,000 370,000 400,000 500,000 
Aircraft. eT erTe TTT TT 1,610,000 300,000 610,000 700,000 
Shipbuilding............ 1,340,000 300,000 1,010,000 


,220,000 760,000 300,000 160 ,000 
,960,000 = =910,000 =850,000 =—200,000 


250 ,000 50,000 200,000 


320,000 170 ,000 50 ,000 100,000 
170 ,000 250 ,000 60,000 160 ,000 
230 ,000 170 ,000 30,000 30,000 
320,000 170 ,000 100,000 50,000 


100 ,000 


2 Includes facilities expected to continue the production of military items during peacetim 
Moderate reconversion is defined as requiring less than 30 days. 


selected chemicals and rubber products industries 


‘War Manpower Commission Reports and Analysis Service 








pieces of capital equipment and tools 
to make the reconversion possible. The 
pressure on the industrial distributor 
remains and he is doing his job despite 
shortages of competent help and under 
supply conditions that are as yet far 
from satisfactory. 

This trend was clear in the period 
when the nation was tooling up for war 
production. The upward trend of mill 
supply sales ran ahead of that for gen- 
eral business activity during the de- 
fense and early war period, reaching a 
peak in 1942 while war production did 
not reach a peak until late 1943 and 
early 1944, During 1943 and 1944 mill 
supply sales ran at a high level but 
somewhat below the 1942 peak. Now 
in the period of reconversion and while 
unemployment is appearing, the in- 
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dustrial distributor again encounters a 
heavy demand for his products. 

This statement, of course, does not 
cover the experience of each individual 
house. Those distributors who served 
the airplane and shipbuilding indus- 
tries during the war, for example, face 
another set of problems. These indus- 
tries cannot convert their total capacity 
to the production of civilian goods. And 
in this sense and to the extent the loss 
is not compensated for by the establish- 
ment of new industries (a slow proc- 
ess), they face a loss in sales. In con- 
trast the automobile industry which 
made trucks and other war goods now 
swings back to its old production of 
automobiles and trucks for “which a 
heavy deferred demand was built up 
during the war. 
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THE RECONVERSION JOB— Not all 
industries require reconversion. A very 
substantial number will go on producing 
as they have for the past 4 years. They 
may change their products slightly to 
meet the requirements of civilian de- 
mand and they will certainly sell to 
some other customer than the govern- 
ment but, by and large. they have no 
problem of reconversion. 

The magnitude of the reconversion 
job is indicated indirectly in the accom- 
panying table which shows the employ- 
ment in manufacturing plants classi- 
fied by degree of convertibility. In 
shipbuilding and in aircraft and ord- 
nance plants a great deal of reconver- 
sion is required and in some cases the 
facilities are nonconvertible. But in all 
“other manufacturing” aside from the 
strict munitions industries only 400.000 
of a total of 6.810,000 employees are in 
plants requiring reconversion. And 
workers in these plants not requiring re- 
conversion account for 43 per cent of 
all manufacturing employees as of 
March 1945 (the last month of full war 
production). 

In terms of overall totals, less than 
one-fifth of all, manufacturing employ- 
ees are in plants that are nonconvertible 
and another fifth are in plants requiring 
reconversion. This does not minimize 
the importance, however, of getting 
this fifth reconverted promptly and of 
getting workers in the nonconvertible 
fifth transferred to jobs in other indus- 
tries and the service trades as quickly as 
possible. 

The next three or four months will 
be a time of economic concern as the 
millions involved make their own indi- 
vidual adjustments to fit into the frame- 
work of expanding civilian production. 
This release of employees from war 
plants naturally precedes the creation of 
new jobs in other industries. 


PROGRESS IN 42 INDUSTRIES—To 
get a clear picture of the progress of 
reconversion in those industries that 
have a reconversion problem, the WPB 
has recently completed a survey of cur- 
rent operations and expectations for the 
next 10 months in 42 industries repre- 
senting 3,750 manufacturers. 

This survey reveals that by the end 
of this year these industries in which 
reconversion is a major problem will 
be operating at 100 percent of the 1939- 
41 base in .terms of dollar value of 
production and employment will be 
slightly under 100 per cent of the same 
base period. By June of 1946, these in- 
dustries estimate that production will 
jump to 187 percent of the 1939-41 base 
and employment will be up 133 percent. 

According to the survey, production 
and employment expectations for the 
next 10 months shows that the indus- 


98 


tries reporting are going ahead with am- 
bitious production and expansion plans, 
that they are meeting no greater difh- 
culties than were to be expected during 
this transition period, and that they are 
already surmounting such difficulties 
with typical American ingenuity. 

J. A. Krug, Chairman of the WPB, 
pointed out in commenting on this ‘sur-° 
vey, that the industries cited as one rea- 
son for their optimistic forecast the 
rapid ralaxation of WPB controls, no 
longer needed following closely upon 
huge military cutbacks, and the speed 
with which these cuthacks are begin- 
ning to be reflected at the mill level. 

Moreover many of the shortages of 
tools and components as they loomed 
up in August are expected to be eased 
or eliminated in the last quarter of 1945 
or the first month of 1946. In addition, . 
manufacturing construction should soon 
be in full swing, adding further impetus 
to production and employment. 

Another factor, Mr. Krug said, is that 
as long ago as the fall of 1944 prelimi- 
nary steps were taken to assist indus- 
try in getting ready for reconversion. 
These included: production starting in 
1944 under the spot authorization plan; 
permission to obtain machine tools un- 


der the terms of PR-24; and permission 
to make developmental models. These 
early measures were expanded in_ the 
early part of 1945 to give positive as- 
sistance to the reconversion industries 
in the form of priority ratings for ac- 
quiring bottleneck machine tools and 
equipment to permit these industries to 
gear up to a break-even rate. 

Priority ratings also were given for 
bottleneck construction needed to sup- 
port a break-even production rate. Much 
of this work was completed by the end 
of the war against Japan and paved the 
way toward shortening the transition 
time from war production to peace pro- 
duction. The actions taken by WPB 
since V-E Day in the revocation of its 
restrictive orders and controls, with the 
freeing-up of substantially greater 
quantities of materials and components, 
have given industry the necessary sup- 
plies to step up production to present 
levels and lead the way toward the 
production goals indicated in the report. 

The detail estimates for each of the 
42 industries surveyed are presented in 
the accompanying table, “Progress of 
Reconversion in 42 Industries”. These 
are customers of industrial distributors, 
those customers who have major recon- 
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version and adjustment problems. 
INDUSTRIAL CONSTRUCTION — 
These are not just paper estimates. 
Manufacturers are backing up these 
plans with expenditures of hard money 
for new facilities, new equipment and 
all sorts of supplies. Wherever there 
is new construction or changes in a 
plant there is a potential customer for 
the distributor salesman. 

What this means in dollars is indi- 
cated in a WPB survey of 41 selected 
industries, covering 4,101 companies, 
which have under way or planned for 
completion within the next 12 months, 
industrial construction, tools and equip- 
ment projects valued at $520,225,000. 
This figure does not cover the whole 
reconversion field but does indicate the 
trend, All reconversion industries as a 
group account for only a fraction of the 
total industrial plant and equipment 
expansion planned for the next year. 
Prominent examples of plant and equip- 
ment expansion, other than in the re- 
conversion industries, are in the food 
processing and textile fields. Mr. Krug 
estimated that maintenance and repair 
activity for 1946 is likely to run well 
over $4,000,000,000. 

Studies by the Construction Research 
Branch, WPB, indicate that total new 
construction in 1946 is expected to 
reach approximately $6,500,000,000, a 
44% rise from the 1945 level. The bulk 
will be privately-financed activity 
amounting to an estimated $4,350,000,- 
000 an increase of 73% over 1945 and 

half billion dollars more than was 
spent in 1939. The volume of private 
factory building in August rose to 
$60,000,000, representing three times 
the volume of put-in-place privately- 
financed factory construction in August 
1944. Government-financed industrial 
construction fell off 33% from July, 
with non-industrial military construc- 
tion dropping 25%. 

Factory building in the fourth quar- 
ter is expected to amount to $206,000,- 
000 of put-in-place construction, almost 
three times the volume of private fac- 
tory construction in the fourth quarter 
of 1944 and well above the average 
quarterly rate of $169.000,000 in 1941. 
This upward trend is expected to ac- 
celerate in 1946 when it is estimated 
that $950.000,000 will be spent for this 
type of construction, the highest annual 
rate to date. 

Returning to the reconverting indus- 
tries, the automobile passenger cars and 
component manufacturers lead the way 
with present and proposed construction 
projects (new construction, — tools, 
equipment) by 52 firms amounting to 
$188,234,000. The chemicals industry, 
represented by 335 companies, ranks 
second with $173.249,000. Prominent 
among the others are: farm machinery, 





Progress of Reconversion in 42 Industries 
Dollar Volume Production (000 Omitted) 
Co's tr. Mo. Aug. 745 Forecast Forecast 

INDUSTRIES Reporting 1939-41 (Estimated) Dee.45 June ?46 
Passenger Automobiles. ... . ll 219,000 3,000 201,000 454,000 
Allied Tractor Equip Leas ; 26 2,900 13,050 13,050 11,000 
Bituminous I “quip . i 26 860 1,395 1,395 1,395 
Concrete Equip. & ¢ ‘entrifu- 

gal Pumps..............+ 13 630 1,200 1,200 1,200 
Crushing Equip............ 3 850 1,500 1,500 1,500 
CIE ice ccacere cee es | 1,500 2,600 2,600 2,600 
Miscellaneous Constr. Mach. 10 1,250 2,700 2,700 2,250 
Power Cranes & Shovels... . 21 3,360 10,700 10,700 8,900 
Road Rollers.............. 1 360 540 510 540 
Tracklaying Tractors. ...... 1 5,750 20,000 20,000 16,500 
Appliances, Small Elec... ... 17 5,871 1,941 8,753 10,57 
Bicycles Me NS Ree ape we OS 12 2,983 1,063 3,091 6 , 288 
Domestic Laundry Equip. 28 7,189 1,325 12,574 22,044 
Domestic Mach. Refrig. . . 12 26,361 2,687 21,160 11,274 
Domestic Sewing Mach... .. 1 2,251 110 1,338 2,495 
Domestic Vacuum Cleaners. . 16 1,270 Pei 7,875 9,100 
Electric Fans... ... were 10 888 TAA 2,018 2,656 
Electric Ranges........ 16 3,584 798 1,117 7,535 
Formed Steel Plumbing Fi ixs. 3 2,600 0 1,700 3,100 
Flatware.......... ee 10 3,880 2,330 1,348 5,629 
Watches. ...........46.. 8 3,854 1,686 4,152 5,932 
Heating Equip., KE xtended 

Surface....... eee 7 1,368 1,616 2,267 3,257 
Flashlight Cases............ iM 941 1,053 1,665 Pri: 
Metal Furniture............ 18 16,667 2,430 812,170 25,896 
Metal Vaults.......... ¥ 17 44 0 965 8383 
Metal Caskets.......... 12 1,664 617 1,163 2,243 
Photographic Equip. .... - 7 3,288 2,185 1,580 5,833 
Wood Furniture............ 2900 75,500 48,000 70,000 90,000 
Farm Machinery....... ; 308 50,000 70,000 83,333 94,441 
Com. & Indust. Refrig. & 

Air Cond. Equip. ....... 12 9 985 15 , 982 17,144 28,818 
Distributing Equip. Warm 

BS aetdedealkaaeaivads i 1,716 2,000 2,453 5000 
Fixtures, cast iron plumbing. 11 1,700 880 2500 1, 100 
Fixtures, Plumb., fit. & trim. 12 1,200 2,292 3,630 5,380 
Furnaces, warm air. . 2 1,731 5,397 7,987 13,626 
Soil Pipe & Fittings, cast iron. 52 3,300 885 1, 100 2,100 
Stoves, dom. cook & heat. 79 17,675 12,400 19 200 30,250 
Printing Trades Mach..... 18 5,615 1,813 1,214 7,808 
Com. Laund. & Dry Clean., 

Tailor Pressing Mach..... 1 2 604 2 930 3,781 1,156 
Floor Finishing & Floor . 

Maintenance Mach...... 2 301 187 187 650 
Scales & Balances......... 3 1,487 1,475 2,119 2,108 
35 mm Projectors, etc... . I 616 537 670 806 
Railroad Passenger Cars. . 2 3,576 0 652 14,929 
(iiiy. |). 3,790 512 21 572 959 
War Production Board 











308 firms, $74,906,000; stoves, domestic equipment, 7 firms, $2,203,000; warm 
cooking & heating, 79 firms, $23,400,- air distributing equipment, 11 . firms, 
000; refrigeration & air conditioning $2,140,000; fixtures, plumbing fitting 
equipment (commercial & industrial), and trim, 12 firms, $1,886,000; extended 
13 firms $10,655,000; wood furniture, surface heating equipment, 7 firms, 
2.900 firms, $9,500,000; domestic me- $1,504,000; cast iron boilers, 14 firms, 
chanical refrigerators, 14 firms, $7,124,- $1,494,000; tracklaying tractors, 4 firms, 
000; domestic Jaundry equipment, 28 $1,231,000; fixtures, formed _ steel 
firms, $6,959.000; warm air furnaces, plumbing, 3 firms, $1,230,000; fixtures, 
12 firms, $2,601,000; photographic cast iron plumbing, 11 firms, $1,072,000. 
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Priority Buyers’ Reserve Set Up By SPB 


With surplus declarations mounting 
rapidly, the Surplus Property Board 
hopes to speed and simplify sales by 
setting up reserves of surplus to take 
care of preferential buyers (federal 
agencies, states, municipalities, veter- 
ans and small businesses) and permit- 
ting the rest to be sold promptly. The 
30-day holdover for priority holders has 
been one of the chief drags on sales to 
commercial buyers. 

In the event reserves run low, because 
of unanticipated volume of demand, or- 
ders for priority buyers may be filled 
out of unreserved stocks, except those 
already offered for public sales. 

The Procurement Division of Treas- 
ury Department moves back into the 
surplus picture as it has been saddled 
with the responsibility of acquiring all 
surplus administrative supplies for fed- 
eral agencies. The only agencies per- 
mitted to obtain this type of surpluses 
directly from disposal agencies will be 
War and Navy Departments, and 
Smaller War Plants Corporation which 
can buy for resale to veterans and small 
business. 

Up to Sept. 1, a grand total of $3,715.- 
903.000 of Government-owned property 
of all kinds had been declared surplus 
but about 66% of this represents air- 
craft, most of which are unsalable. 
August disposals totaled $74,069,000, a 
rise over July of 80%. Surplus inven- 


posal picture, amounting to $3,071.735.- 
000 on Aug. 31. 

The SPB is seeking speedy integra- 
tion of surplus industrial plants through 
Reg. No. 10 relating to the disposal of 
industrial property. Disposal agencies 
“should seriously consider offers to pur- 
chase or lease which will result in a 
lower monetary return if the applicable 
objectives of the Act will be better at- 
tained thereby.” No preference is pro- 
vided for contractors in possession who 
have been operating the plants for the 
Government during the war but veter- 
ans and small business are given prefer- 
ential treatment. No plant costing more 
than $500,000 and classified as alumi- 
num, magnesium, synthetic rubber. 
chemical, aviation gasoline, iron and 
steel, aircraft or shipyard can be sold 
or leased without SPB approval. 


RUBBER GLOVE PRICING—Distribu- 
tors’ margins on industrial rubberized 
fabric gloves were shaved by new meth- 
ods of determining price ceilings on 
these items effective Sept. 29. OPA 
amendment 21 to MPR 220 (Certain 
Rubber Commodities) permits manu- 
facturers to use their March 1942 prices 
for these gloves, less the reduction in 
their neoprene costs since that date, the 
previous base date having been Decem- 
ber 1941. Distributors will have to use 
their March 1942 margins instead of 
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duction of distributors’ margins is ex- 
Lad 

pected to offset the manufacturers’ in- 

crease. 


SOIL PIPE PRICES—Base discounts at 
Birmingham, Ala., on cast iron soil 
pipe and fittings advance 3 points in a 
new table prepared in an amendment 
to Revised Price Schedule 100 establish- 
ing ceiling prices for manufacturers and 
wholesalers. “Carload Shipment” is 
now defined as the lowest weight speci- 
fied in the established tariff of the rail 
carrier involved or for which a carload 
rate of freight would be paid. “Truck- 
load Shipment” is now defined as a 
quantity which totals at least 10 tons, 
or the minimum weight, if higher than 
10 tons, provided under any existing 
ODT regulation applicable to the car- 
rier involved, or the minimum truckload 
weight, if higher than 10 tons, permis- 
sible under any State regulation ap- 
plicable to the involved carrier. 

The provision governing freight al- 
lowances was changed in respect to 
Truckload Shipments, permitting the 
manufacturer to make an _ additional 
charge, which must be shown as a 
separate item. It may not exceed the 
amount by which the minimum truck 
rate from manufacturing point to job- 
bing point exceeds the railroad carload 
rate of freight between manufacturing 
and jobbing points. Under the new 
order, the distributor will be required 
to pay additional charges, if any, be- 
tween carload rate of freight and truck- 
ing charges, when shipments of over 10 
tons, but less than a minimum carload 
weight, are received. 


PADLOCK SURPLUS—Aware of the 
huge amounts of padlocks sold to Gov- 
ernment agencies during the war, the 
builders hardware industry is concerned 


over disposal of surpluses by the Office 


of Surplus Property, Department of 
Commerce. Members of the industry 
advisory committee stated at their first 
meeting with SPB representatives, De- 
partment of Commerce OSP and other 
government agencies, that disposal of 
surpluses would not seriously interfere 
with operations with the possible excep- 
tion of padlocks. Members of the com- 
mittee are: G. W. Aldeen, American 
Cabinet Hardware Corp.; J. C. An- 
drews, American Hardware Corp.; L. 
M. Dexter, National Brass Co.; W. B. 
Dodge. Yale & Towne Mfg. Co.; A. J. 
Eggleston, Richards-Wilcox Mfg. Co.; 
D. W. Franck, Safe Padlock & Hard- 
ware Co.; J. Frohlich, Bommer Spring 
Hinge Co.; H. J. Hendrick, The H. B. 
Ives Co.; C. Kendrick, Schlage Lock 
Co.; P. F. King, Stanley Works; D. M. 
Lewis, Pullman Mfg. Corp.; R. D. 
Maynard, Champion Hardward Co.; 
A. H. Schleicher, The Oscar C. Rixson 
Co.; S. M. Soref, Master Lock Co. 
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LABOR and MANAGEMENT MEET — 
for PEACE or CIVIL WAR? 





e automobile industry does not augur well for the 

reconversion outlook, which upon every other score 

is bright. Any widespread outbreak of the type of indus- 

trial warfare which now threatens will disrupt, more 

thoroughly than anything else on the horizon, an or- 
derly transition to a peacetime economy. 

It is doubly unfortunate that there should be a gen- 
eral tightening of union and company battle lines upon 
the eve of the Labor-Management Conference, which on 
November 5th will convene at President Truman's direc- 
tion for the purpose of “working out by agreement means 
to minimize labor disputes.” If the current work stop- 
pages occasioned by industrial conflicts should increase 
rather than diminish between now and November first, 
the Conference atmosphere hardly promises to be favor- 
able to a dispassionate examination of basic issues. 

Yet the shadow of the threatened industrial storm that 
hangs over the Conference only serves to emphasize the 
importance of reaching satisfactory agreement upon two 
problems with which such a Conference might deal. The 
first is that of determining what machinery shall be used 
for'settling disputes upon which employers and workers 
have reached an impasse. The second, and more far- 
reaching, is that of arriving at some common under- 
standing upon the major issues which commonly lead to 
irreconcilable disputes. 


Settlement of Wartime Disputes by the 
War Labor Board 


During the war the first problem was handled largely 
by machinery centered in the National War Labor Board. 
Supported by general adherence to patriotic pledges by 
labor leaders and employers not to resort to the use of 
economic force against each other during wartime, and 
backed up on rare occasion by use of the President’s 
power to seize plants for war purposes when its orders 
were not obeyed, the Board managed, by what amounted 
to compulsory arbitration, to settle the nation’s wartime 
labor disputes with relatively little economic loss. 

But it can scarcely be claimed that the War Labor 
Board did much to resolve the issues from which dis- 
putes grow. Indeed, the fact that it was available to issue 
orders in cases which the Secretary of Labor certified as 
likely to “lead to substantial interference with the war 


T* prospect of a knock-down and drag-out fight in 
th 


effort”, resulted in the conversion into full fledged dis- 
putes of many disagreements which would otherwise have 
been settled at a local level in the course of collective bar- 
gaining. Meanwhile, local collective bargaining machinery 
which should have been doing most of this work was 
neglected, and will need thorough reconditioning even to 
be brought back to its prewar level of effectiveness. 

With V-J Day came an abrupt change in the status of 
the War Labor Board. One of its main props, labor’s “no 
strike pledge”, was promptly withdrawn. It could no 
longer rely on the President to use his power to seize 
plants for war purposes to force obedience to its orders. 
Consequently the Board agreed that it would accept new 
cases only if both parties to the dispute stipulated in ad- 
vance that they would abide by the Board’s findings, that 
it would clear its dockets of old cases as rapidly as pos- 
sible, and that it would then go out of business, leaving 
to the Labor-Management Conference the question of 
what should take its place in the postwar period. 


What Shall Take the War Labor Board’s Place? 


The immediate and pressing task of the Labor-Man- 
agement Conference is to agree upon machinery for set- 
tling industrial disputes in the peacetime economy. 

Neither management nor labor wants the continuation 
of compulsory arbitration to which they submitted as a 
necessary war measure, But it must be clear to everyone 
that if any substantial proportion of the disputes that 
inevitably arise are settled by resort to strikes and lock- 
outs, economic anarchy will result. Not only will it be 
impossible to achieve the high levels of output and em- 
ployment that have been set as postwar goals, but it is 
questionable whether our economy could survive. The 
only alternative to compulsory arbitration under gov- 
ernment auspices is for management and labor to demon- 
strate their ability to effect a peaceable resolution of their 
differences without it. 


The most obvious need is to set up local machinery at 
the grass roots where disputes originate. That is where 
most of them should be settled by local negotiation and, 
when that fails, through voluntary submission to media- 
tion or arbitration under terms of reference to which the 
parties agree. Many issues, which at plant level are rela- 
tively simple in character, are blown up to formidable 
dimension and complexity when they are passed along 








the line for decision in Washington.The centralizing proc- 
ess is one that frightens everyone connected with it be- 
cause it focuses attention upon the possible importance of 
precedents established by a decision, rather than upon 
resolving satisfactorily the particular dispute at hand. 

Unquestionably, some Federal machinery must be pro- 
vided which may be called upon in cases where the size 
or implications of a threatened dispute clearly run be- 
yond local jurisdiction. That will mean the thorough 
revamping of conciliation and mediation machinery which 
exists, but which has grown rusty through disuse while 
compulsory arbitration was the order of the day. 

At least, this involves a complete overhauling of the 
United States Conciliation Service with a noteworthy 
strengthening of its personnel. There may be wisdom 
also in recently advanced suggestions for the creation of 
a board of arbitration to act in cases voluntarily sub- 
mitted by the parties concerned, and for boards of in- 
quiry to make reports upon the merits of disputes in 
which the public interest is concerned. But there is valid 
ground for questioning what appears to be the common 
assumption that such machinery should be located in the 
Department of Labor. It belongs neither there nor in the 
Department of Commerce. For the work which such 
agencies are called upon to perform, both the appearance 
and fact of complete impartiality are essential to effec- 
tive performance. Assurance of impartiality will not be 
fostered by placing them in a department specifically 
charged by Congress with the task of advancing the in- 
terests of wage workers. 


Resolving the Issues Over Which Disputes Arise 


It may be, as many think, that the forthcoming Labor- 
Management Conference cannot effectively handle any 
problems beyond the procedural ones suggested above. 
If that is true, its agenda probably should be restricted 
to planning the reconstitution of collective-bargaining 
and dispute-settlement machinery, in view of the urgent 
need for putting it in working order. 

But either in this Conference, or in subsequent ones, 
there will have to be an attempt to reach a reasonable 
measure of labor-management accord upon certain basic 
issues over which most industrial disputes originate. The 
best of machinery can be swamped if disputes are gen- 
erated in ever-increasing number. 

Most important of such issues is that of the fair deter- 
mination of wages.There is clear need for reaching agree- 
ments at least upon the major factors on which such de- 
termination should rest. It seems evident that if we are 
ever to hope to reach the high levels set and generally 
accepted as postwar goals, we must harness economic 
incentives to promote production efficiency. That means 
that workers, as well as management, must be given a 
genuine stake in increased productivity. No universal 
formula is possible, but we should be able to agree upon 
general principles for dividing returns derived from im- 
proved performance in output between workers and in- 
vestors, and consumers in the form of lowered prices. 


Again, since unionism is here to stay, general accept- 


ance by management of the principle of collective bar- 
gaining would save innumerable disputes which are con- 
cerned more with the method of negotiation than with 
the concession sought. Few in management still ques- 
tion the validity of the collective bargaining process as 
such, but there are many matters to be resolved of which 
the question of the open shop, the union shop, or the 
closed shop is merely a conspicuous example, upon which 
there is wide divergence of conviction between and with- 
in labor and management groups. 

On the management side, there is sincere concern about 
the intent or ablity of union leaders to exercise respon- 
sible control that assures compliance with contractural 
obligations. Wild-cat strikes are of sufficiently frequent 
occurrence to give substance to this distrust, and union 
discipline seldom has been administered in a decisive or 
effective fashion. The prospective rivalry of three com- 
peting labor organizations of national scope gives man- 
agement little confidence that a bargain made and kept 
in good faith with any one of them provides assurance 
against work stoppages. 

All of these matters, and many others, need thrashing 
out between management and labor, with the view of 
arriving at as large.a measure of specific and detailed 
agreement as can be achieved. The greater the area of 
such agreement, the smaller will be the area for disputes 
that must be handled by settlement machinery, or put to 
the final test of force. 


Peace or Civil War in Industry 


The Labor-Management Conference is of major im- 
portance to national welfare. It is important even if it 
restricts its objectives to the procedural problem of how 
industrial disputes are to be handled. 

It can make an even larger contribution if it lays the 
groundwork for an attempt to reach working agreements 
upon such policy issues as have been cited above. 

Neither management nor labor can afford to lend any- 
thing less than their best intelligence and effort to an 
attempt to arrive at common understanding. Success will 
mean that we have a genuine chance of reaching new 
levels of economic well-being. Failure will mean indus- 
trial civil war, in which the casualties will be high. One 
almost certain casualty of such a war will be the prin- 
ciple of collective bargaining, since the Government can 
scarcely refrain from establishing compulsory arbitra- 
tion if sufficient breakdown occurs. 

It is to the vital interest of both management and 
labor to demonstrate that they can responsibly control 
themselves. 





President McGraw-Hill Publishing Co., Inc. 
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Practical applications of industrial 
supplies to pass on to customers 
for solving war-production problems. 
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HAT SECTION TWIST REMOVER—Some 
types of hat sections are formed from 
strip stock by the use of a series of 
rolls and are not always straight when 
wanted for fabrication. The Douglas 
Aircraft Co. found the answer to this 
problem in the development of the 
fixture illustrated. Two stands were 
machined so that each supported up- 
per and lower pairs of rollers which 
bear against the flanges of the hat 
section being straightened, while edg- 
ing rollers bear against the side of the 
flange and shape up the stiffener. The 
rollers bear with equal pressure on all 
points of the hat section and hold it 
securely while pressure is applied to 
straighten it. To true-up the section, a 
length is pushed into the straightener, 
then pressure applied in the proper 
direction removes any twist or bend 
which might occur. In _ reality, the 
roller frames are a form of vise. 


PUSHER REMOVES SMALL PINS—Occa- 
sionally pins used to connect shafts 
and hubs must be removed. The 
removal of such matter from slight 
shafts often causes damage to the 
pieces, and prompted the Ford In- 
strument Co. to design the J-shaped 
pressing tool pictured. The jaw, which 
partly embraces the hub, is made nar- 
row to enter small spaces without in- 
terfering with adjacent mechanism. 
The main body is drilled throughout 
its length. At the jaw end, the hole 
is made small to allow for the tight- 
fitting pusher, whose other end fits 
into the large diameter pressure screw. 
There is a small ball for a thrust 
bearing between the screw and the 
pusher, which is retracted by a helical 
spring. 


103 





Match the Lifting Sling to the Load 


Slings must lift load with a fair margin of safety, W. E. Ross- 


nagel* warns; Limitations of various types of slings explained 


EVEN THOUGH a design engineer 
gives close attention to choice and in- 
stallation of the component parts of 
hoisting tackle on a crane or derrick, 
including cables and attachments, 
sheaves, pins, blocks and _ hooks, 
nevertheless, his efforts may be largely 
nullified if riggers use improper 
slings or handle proper slings in- 
correctly. 

Fiber rope and chains of iron and 
steel have been largely superseded by 
steel-wire rope for hoisting tackle on 
such equipment, with increased safety 
and the ability to lift much greater 
loads. Fiber rope and chain both have 
their proper places on rigging jobs. 
The former is used for lifting com- 
paratively light loads and on tempor- 
ary work, while the latter have been 
universally adopted for infrequent 
service and light loads as, for exam- 
ple, on the familiar chain hoist. 

But on permanent installations and 


* Because industrial supply salesmen often are called 
on to make recommendations in connection with slings 
this authoritative article on the subject is reprinted from 
the August issue of Power— Editors, 


in heavy-duty operations, both fiber 
rope and chain have limitations. Fiber 
rope deteriorates rapidily when ex- 
posed to the weather, and afterwards 
it is difficult to estimate its actual 
strength. While chain has much 
greater resistance to exposure to the 
elements, it has other shortcomings. 
For instance, the human factor is ever 
present since the welder may or may 
not have made a perfect weld. Elec- 
trically welded steel chain is consid- 
erably more uniform in quality, but 
even its safety depends upon the 
proverbial weakest link because fail- 
ure of any one link causes a load to 
drop. 

Wire hoisting rope, on the other 
hand, is usually 6x19 construction, 
consisting of six strands each con- 
taining 19 wires, twisted or laid 
around a hemp-rope center. Unlike 
the chain, failure of a single element 
(one wire) reduces strength less than 
one percent. This is the primary rea- 
son why wire rope has been almost 


universally adopted for cranes and 
derricks. 

Just as with hoisting tackle, various 
materials may be used for lifting 
slings. For lightest loads an endless 
fiber rope, looped into a noose around 
the object to be lifted, is satisfactory. 
Such a sling is inexpensive, light, 
flexible and easy to handle. It can be 
bent around the comparatively sharp 
edges of boxes or crates, but should 
be padded where it passes over sharp 
edges of metal parts. Even on certain 
heavier jobs, such as handling shafts 
that must not be scratched or burred, 
fiber-rope slings find favor. 

Coil chains have a limited applica- 
tion as slings, being used principally 
for light loads or where exposed to 
heat, as in foundries. Like fiber rope, 
a chain should be heavily padded 
where it bears on sharp edges of metal 
parts; otherwise, some of the links 
may be subjected to severe bending 
stress for which they are not designed. 
Also the chain may bruise or other- 
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Fig. 1—The endless sling, usually formed into a noose, 
known as a choker or anchor hitch, is slipped around 
the object to be lifted, free bight being placed on crane 
hook. Fig. 2—Bights are sometimes threaded through 
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drop-forged thimbles. Single-rope slings are made of 
spliced eyes. .Fig. 3, or an eye and hook, Fig. 4. Equaliz 
ing thimbles, Fig. 5, permit making slings with several 
ropes in parallel or single sling with hooks, Fig. 6 
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SAFE LOADS ON SLINGS IN TONS: FACTOR OF SAFETY 5 
6x 19 PLOW STEEL ROPE IRON COIL CHAIN 8-PART BRAIDED SLING (ATLAS) 
Single 2-leg slings Weight Single 2-leg slings Weight Dia Single 2-leg slings Weight 
Rope leg Bas- per Stock leg Bas- per of rope leg Bas- per 
dia Verti- ket foot, dia Verti- ket foot, used Verti- ket foot, 
in. cal 60° 45° 30° hitch Ib. in. cal 60° 45° 30° hitch Ib. in. cal 60° 45° 30° hitch Ib. 
3/8 = 1.20 2.08 1.70 1.20 1.70 0.23 3/8 0.90 1.56 1.28 0.90 1.28 1.67 1/8 0.77 134 110 0.77 110 0.18 
ail 1/2 2.05 3.55 2.90 2.05 2.90 0.40 1/2 1.50 2.60 2.14 150 214 2.80 3/16 1.71 2.96 242 1.71 2.42 0.42 
5/8 «3.15 $46 4.45 3.15 4.45 0.63 5/8 231 4.02 3.28 2.31 3.28 4.40 1/4 3.25 5.63 4.60 3.25 4.60 0.80 
us 3/4 4.50 7.79 6.36 4.50 6.36 0.90 3/4 3.38 5.88 4.80 3.38 480 6.25 5/16 5.04 8.73 7.13 5.04 7.13 1.28 
ng 7/8 5.67 9.82 8.02 5.67 8.02 1.23 7/8 4.67 8.12 6.64 4.67 6.64 830 3/8 7.06 12.23 9.98 7.06 9.98 1.84 
- 1 7.39 12.80 1045 7.39 1045 1.60 1 6.20 10.80 8.80 6.20 8.80 10.65 © 7/16 9.41 16.30 13.31 9.41 13.31 2.48 
= 11/8 8.18 14.17 11.57 8.18 11.57 1.96 11/8 7.80 13.58 11.08 7.80 11.08 13.25 1/2 12.10 20.96 17.11 12.10 17.11 3.20 
ht, 11/4 10.09 17.48 14.27 10.09 14.27 2.42 11/4 9.60 16.70 13.62 9.60 13.62 16.25 9/16 15.12 26.19 21.38 15.12 21.38 4.08 
be Note: (1) Angles are between sling legs and horizontal. (2) for 3- and 4-leg slings, multiply 2-leg loads by 1 1/2 and 2 respectively. 
arp 
uld 
arp wise damage the edges of the piece 
ain being lifted. 
afts For special work, slings are some- 
-ed, times made of roller chains, leather, 
cotton webbing and such materials, 
ica- | but today by far the greatest number 
ally } are of wire rope with the same points 
| tof of superiority as wire ropes for hoist- 
ype, f ing tackle. But even wire-rope slings 
ded {| must be carefully chosen for the serv- 
etal ice they are to perform because they 
inks § also have limitations. Like fiber-rope 
ling} and chain slings they should be pad- 
ned. § ded where bent over sharp edges of 
her-f an object to be lifted. Even though 
_}__ the edge is of soft material, such as a 
wood crate or skid that will not cut 
the sling, nevertheless the individual 
wires being bent sharply will be 
highly stressed, possibly beyond 
the elastic limit. 
Do not permit wire-rope slings to 
kink because this also causes high 
bending stress. In addition, it sub- 
jects displaced strands to unequal dis- 











tribution of the live load, 
strands taking several times their 
normal load in addition to the stress 
produced by sharp bending. Even 
though an attempt is made to remove 
a kink, damage to the rope is usually 
permanent and accounts for many* 
sling failures. Most wire-rope slings, 
like hoisting cables, are of 6x19 con- 


some 


























Fig. 7—For heavy loads 3- and 4leg slings are fitted with hooks or eyes 
according to the object to be handled. Special plate hooks, Fig. 7B and 8, 
are used instead of picking the load up on the bill or point of a hook. 


All slings that have at some time 
been bent sharply become cranky; 
that is, they develop permanent de- 
flections so that when the strain is 
relieved they snarl up in an unpredict- 
able manner. This is annoying, to say 


formed rope behave somewhat better 
than those made in the conventional 
manner, and also have the advantage 
that broken wires will not wicker out 
and present a hand hazard to the rig- 
ger, but rather lie dead in their orig- 


—— . . . . . . *,* 

i struction and of plow steel or im- the least, and means continual vigil- inal position. 
a proved plow-steel grade, but very ance to keep them from developing The term sling includes a wide vari- 
eral {large sizes are often made of 6x37 or kinks when taking a strain prepara- ety of designs. Perhaps the simplest 
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6x6x9 construction for flexibility. 


tory to lifting a load. Slings of pre- 
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Use Imagination, 
Ingenuity 





Stanley Gilbert, Barker, Rose & Kimball, 
Inc., Elmira, N. Y. believes in exercising 
imagination and ingenuity in both sales 
and service. 


Working on the theory that service 
and selling are cut from the same cloth, 
Stanley Gilbert of Barker, Rose & Kim- 
ball, Inc., Elmira, N. Y., advocates the 
development of ingenuity in analyzing 
and supplying customers’ needs. 

“If you find it impossible to supply 
exactly what is demanded, look into the 
customer’s specific requirement, see if 
there is an. alternative that will meet 
his technical needs and then push it 
for all its worth,” Mr. Gilbert advises. 
“I ran into just such a situation a short 
time ago. The acceptance of the cus- 
tomer’s original plans, without an effort 
to change them, would have meant the 
loss of the thousands of dollars worth 
of business on that order and, possibly, 
later ones. As it was, after analyzing 
the details of his plans I was able to 
suggest a technically satisfactory sub- 
stitute and got him to change his plans 
to accommodate the material I was able 
to obtain.” His original plans had called 
for a type of pump which was not avail- 
able at that time. 

The case Mr. Gilbert had reference 
to was that of a manufacturing plant in 
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s Tips 


SALESMEN 





Experience has always been the 
most effective teacher. It follows 
then that the experiences of 
salesmen can be and are of*help 
to other salesmen. With this in 
mind MILL SUPPLIES’ ‘Sales 
Tips” department has been re- 
vamped., Starting with this issue, 
the department will report on 
the activities of men in the field, 
recounting their experiences and 
thus giving other distributor 
salesmen the benefits. — The 
Editors. 











Elmira. The salesman had been on 
familiar terms with members of the 
planning department of the firm for 
some time when he was called in one 
day to help in the problem of a bank of 
fluid pumps proposed for a new pro- 
duction unit. The installation was to be 
a rush job to meet schedules set up for 
the production of new war equipment, 
he was told, and the pumps had to be 
delivered by a certain date. 

Mr. Gilbert knew the type of pump 
designated for the layout and he knew, 
also, that he couldn’t guarantee delivery 
under the very best priority. Most 


‘manufacturers were snowed under with 


Navy and Army orders at that time. It 
happened, however, that he knew he 
could get delivery of satisfactory pumps 
from a small manufacturer if he could 
convince the planning department these 
pumps would do the job. 

Back in the Barker, Rose & Kimball 
office, this supply salesman gathered 
his data and picked up the phone. For 
the next hour and a half there was a 
four-way conversation, the manufac- 
turer held one line, the salesman an- 


other, and the planning and purchasing * 


departments of his customer one each. 

The conference worked so well it was 
decided that the new type pumps would 
do, that the maker could guarantee de- 


“livery, and that the planning depart- 


ment would go ahead on entirely new 
plans to fit the new pumps. 
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Friends Make 
the Difference 





George Carstens, Topping Bros., New 
York, found the ‘soft answer that turneth 
away wrath’, and made a steady cus- 
tomer as a consequence. 


Some years ago George Carstens man- 
aged to break through the defenses of 
the purchasing department of a boat 
building firm in Bayonne, N. J. He was 
finally permitted into the plant itself. 

Once in the plant, however, Mr. Car- 
stens found another obstacle in the per- 
son of a particularly single-minded fore- 
man who knew his business and wanted 
no comment from the grandstand. The 
salesman, north Jersey representative 
for Topping Bros., New York, sought to 
interest the company in electric hand 
tools, and he had to work through the 
wiry little Scotsman who headed the 
work crews. 

On being handed the electric screw 
driver. the foreman’s only comment 
was that the tool was too clumsy; his 
hands didn’t fit the hand grips. Instead 
of pointing out that the grips had been 
thoughtfully designed by the manufac- 
turer for the purpose of fitting the ma- 
jority of workers, Mr. Carstens took an- 
other tack which, he felt, would best 
suit the temperament of the foreman. 

The workers, he pointed out, had big 
broad hands that, of course, were in- 
capable of doing fine machine work but 
were perfect for handling the portable 
drivers. Pleased with the implied com- 
pliment, the foreman consented to a 
try-out, and found that the workers 
used the tool very well. Mr. Carstens 
had made a customer; one to whom he 
sold dozens of tools before the boat 
company turned all its facilities over 
to the Navy. 

With the entry of the Navy into the 
boat yard, Mr. Carstens received a sum- 
mons to appear at Bayonne and be pre- 
pared for a longer visit than usual. 
On his arrival, he was immediately clos 
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eted with naval technicians who were 
gathered around an exhibit of model sec- 
tions of the famous PT boat, then in 
the process of development. 

Mr. Carstens’ job, said the naval men, 
was to go over the models and plans of 
the PT with a fine-toothed comb, and 
then recommend portable tools for all 
construction operations from bow to 
stern. The salesman, a bit dazed by the 
blank check being waved before his 
eyes, went ahead with his research and 
blessed the day he had made the fore- 
man his friend. 

After long hours work, Mr. Carstens 
made his recommendations to the Navy. 
While going over each operation with 
the technicians, he ironed out some mis- 
understandings about the material to 
be worked, the angle of entry, and other 
details. Among other things, he sug- 
gested that the gearing on some of the 
tools would have to be changed as their 
speeds would not suit work on the espe- 
cially fine mahogany intended for the 
boat’s hull. The Navy accepted his 
ideas, incorporated them into its own 
plans, and as long as PTs were built 
continued to look upon Topping Bros. 
as a main source of supply. 


Pay Attention 
to Details 


Although his experience in construc- 
tion machinery maintenance and inter- 
nal combustion motor inspection work 
has proved a boon to him in industrial 
supply selling, Thomas E. Pigott, 40, 
of the Norman Supply Co., Norfolk, Va., 
has a high regard for what can be 
learned from others’ experience in the 
same field, 

Through association with other sales- 
men and through reading such publica- 
tions as Mitt Suppties, Mr. Pigott has 
picked up valuable knowledge about 
products, manufacturers, salesmen and 
customers. In his estimation, good sales- 
manship results from paying proper 
attention to details such as showing 
appreciation for any order, no matter 
how small, and personally attending to 
the follow-up of orders. 

Mr. Pigott recalled his experience 
with a buyer who was plagued with in- 
numerable telephone calls. Mr. Pigott 
had been advised by one of his fellow 
salesmen to take advantage of any in- 
terruption during an interview with a 
prospective buyer, to review his presen- 
tation to see if he had omitted anything 
that might lead to a sale. He had just 
about clinched an order for V-belts from 
the buyer when the phone rang. 

While the buyer was answering the 
call, Mr. Pigott reviewed his presenta- 
tion and found that he had _concen- 





A sale in the making. From left to right are Major A. R. Turnbull of the Norfolk Housing 
Authority, Thomas E. Pigott, Norman salesman, and Edward L. Norman, president of 
Norman Supply Co., Norfolk, Va., talking over a wire rope clamp order. 


trated entirely on selling only the V- 
belts. He also recalled reading that it 
was a good idea for a salesman to know 
where and how the products he sold 
were to be used as this might suggest 
other products the customer might need. 
When the customer finished answering 
the phone, Mr. Pigott asked if he might 
see the machine for which the belts were 
intended, The buyer took him to the 
machine and Mr. Pigott, curious to 
know why the belts had to be replaced, 


noted a chipped sheave which caused 
tearing of the belts. He brought it to 
the customer’s attention, The latter 
talked it over with the shop superin- 
tendent and they decided to order new 
sheaves along with the belts. 

Mr. Pigott is always interested in the 
doings and methods of other salesmen 
and, in addition to discussing business 
with other salesmen in his area, is a 
thorough reader of Mitt Supptirs’ 
merchandising articles. 
















































































“Tell that WAC sergeant to go easy on Army discipline in the filing department!” 
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NEW PRODUCTS 


with Sales Possibilities 





Diamond Hones 


Pocket-Size 





Announcement has been made of two 
new pocket-size vitrified diamond hand 
hones. These diamond hand hones are 
exceptionally good for touching up car- 
bide tools before they become too dull, 
keeping them sharp for most efficient 


cutting and prolonging tool life. Both 
models are available with a diamond 
section ys-in. wide by 144-in. long with 
tz-in. depth of diamonds. Both styles 
of hand hones are supplied with plas- 
tic handles and furnished in a leather 
pocket case. One model has a hone at 
beth ends, the other a hone at one end. 
—Bay State Abrasive Products Co., 
Westboro, Mass—Mitt Suppuies, Oc- 
tober 1945. 


Angle Dresser 
Double Purpose 


A device for dressing precise angles on 
surface grinder wheels is identified as 
the “Bemisine” angle dresser. A pre- 


cision fitted sliding member carrying 
a diamond dressing tool is mounted on 
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an adjustable sine-angle plate which 
locates on the magnetic chuck directly 
below the grinding wheel. Ordinary 
2-in. micrometers are the only measur- 
ing instrument required to set any dress- 
ing angle from 0 to 90°. After the 
desired angle is determined, the dia- 
mond tool is brought in contact with the 
wheel and the slide is moved back and 
forth manually to generate a corre- 
sponding angle on the wheel. When 
not required for angle dressing, the 
sliding attachment can be quickly re- 
moved from the sine-angle plate leaving 
a working surface prepared for holding 
small parts at accurate angles for grind- 
ing, milling, or jig-boring operations. 
In this manner the tool serves a double 
purpose.—Nichols-Morris Corp., New 
York 7, N. Y.—Muu Supptirs, October 
1945. 


Pullers 
Three Arms 





The line of “Gripomatic” pullers in- 
cludes triple-grip pullers in the same 
range of sizes as the regular 2-arm 
pullers, with both long and short arms. 
The arms, forcing screws, straps and 
cap screws are interchangeable. If you 
already have a 2-arm puller, you need 
only buy the 3-way forged head and 
one arm assembly of corresponding size 
to obtain a 3-arm puller. The 3-point 


“grip feature increases the range of 


work. It is especially useful in pulling 
gears, flywheels, pulleys, wheels and 
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other parts where it is necessary to 
apply the arms between spokes and 
where no other puller can be applied. 
To have the advantages of both 2-arm 
and 3-arm pullers, it is only necessary 
to buy a 3-arm puller and the 2-way 
forged head of corresponding size.— 
Owatonna Tool Co., Owatonna, Minn.— 
Mitt Suppuies, October 1945. 


Flange Jacks 


Replacing Gaskets 





A simple tool for replacing gaskets in 
flanged pipe lines, the jaws of the 
flange-jacks are heavy one-piece steel 
forgings capable of withstanding tre- 
mendous pressure, A safe method to 
open flanges for gasket replacement, 
the standard size tool will easily open 
any flanges, 2-in. to 20-in. and hold 
them in perfect alignment. Flange faces 
will not be damaged, there will be no 
sparks caused by hammer blows on 
chisels or wedges, and no resulting 
vibration in the pipe line. This unit 
insures safety to the mechanie, saves 
time and labor.—T. G. Persson Co., 
Bloomfield, N. J—Mtu Supputes, Oc- 
tober 1945. 


Safety Device 
For Machine Tools 


To eliminate the need of goggles and 
face shields in many machine tool 
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MAIN FEATURE 


For touching up carbide tools 
Attachments can be easily removed 
Triple-grip pullers, many sizes 
Replacing gaskets in pipe lines 

Thick transparent sheets of plastic 
Delivers some 13,000 blows per minute 
Are accurate, compact and durable 
Have aluminum housing and handle 
Readily dissolves rust on iron 

Ease of application and maintenance 
For all types of grinding, polishing 
Easily installed on drill presses 

For wide variety of applications 
Streamlined design, sturdy construction 
Possesses many special features 
Precision assembly on aircraft, etc. 
Heat resistant, sanitary, non-corrosive 
Floating pistol-grip type handle 

Hot and cold cathode fluorescent 
Easy maneuvering of heaviest load 
Complete protection from dusts, paint 
For the gas welding of aluminum 
Special sensitive bearings used 
Plastic, weighs less than an ounce 
Gages wide variety of small parts 
Easily applied with the fingers 

It is sturdy, compact, high-geared 
Permits quick, positive adjustment 


MANUFACTURER 





Bay State Abrasive Products 
Nichols-Morris Corp. 
Owatonna Tool Co. 

T. G. Persson Co. 

Dilley Mfg. Co. 

Superior Mfg. Co. 
Marshalltown Mfg. Co. 

Aro Equipment Corp. 

I.S.E. Company 

American Abrasive Metals Co. 
Standard Electrical Tool 
Commander Manufacturing Co. 
R. P. Adams Co. 

Aurora Equipment Co. 
Boyar-Schultz Corp. 

Jo Manufacturing Co. 

Jet Shaft Seals, Inc. 

Detroit Surfacing Machine Co. 
American Transformer Co. 
Lift Trucks, Inc. 

Industrial Products Co. 

A. K. Mauk 

Ideal Commutator Dresser Co. 
Willson Products, Inc. 
Autotron Company 

Durst Manufacturing Co. 
Nashway Company 
Standard Safety Equipment 

















operations, a device known as the “Mag- 
netic Grip-Shield” has been developed. 
It consists of thick transparent sheets 
of plastic anchored into a horseshoe 
permanent magnet. Made in various 
sizes, it may be instantly positioned 
without tools. The magnet in the base 
of the shield holds it in position, yet 
with a slight twist, may be moved to 
suit operating conditions. It deflects 
flying chips, metal dust, sparks, oi] and 
liquids. Used on all types of machin- 
ery such as lathes, grinders, milling 
machines, etc. Sizes range from 3-in. 
x 4in, to 8-in. x 10-in. and also come 
in hood type for long time operation.— 
Dilley Manufacturing Co., Cleveland 6, 
Ohio.—Mitt Supp.ies, October 1945. 


Pneumatic Hammer 


Small and Powerful 





A small, powerful pneumatic hammer, 
delivering some 13,000 blows per min- 
ute and operating on less than 2 cu. ft. 
of air at 80 to 100 psi., has been 
announced. Weighing less than two 
pounds, the hammer is known as the 
“Bantam Bully”. A pistol grip handle, 
of dimpled aluminum casting, gives the 
operator comfortable control. Tools for 
the hammer are loaded in a quick-act- 
ing ball and channel locking chuck. 
A quarter turn of the knurled nose of 
the chuck locks or releases any of the 
tools. Travel of the hammer piston is 


MILL SUPPLIES * OCTOBER, 1945 


approximately 34-in. and normally oper- 
ates between 12,000 and 14,000 blows 
per minute, depending upon the trigger 
regulation and the air pressure avail- 
able.—Superior Manufacturing Co., 
Cleveland 13, Ohio.—Mi.t Supp ies, 
October 1945. 


Dial Thermometers 
Accurate and Compact 





A new line of bi-metal dial thermome- 
ters, made in 2-in., 21%4-in., 344-in. and 
41%-in, dial diameters, are accurate, 
compact and durable and provide a de- 
(Continued on page 262) 
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Walke Co. Marks 60th Anniversary 


Norfolk distributing firm cel- 
ebrates occasion by open- 
ing a branch in Charlotte. 


Sixty YEARS AGO, the late Henry 
Walke, in partnership with the late 
Thomas Elliott, established a firm to 
deal in mill, railroad, steamboat, and 
hardware supplies in Norfolk, Va., 
then a city of 21,996. Today, the 
Henry Walke Co., one of the oldest 
businesses in Norfolk, now a city with 
an estimated population of 300,000, 
is celebrating its 60th anniversary 
with the announcement that it will 
establish a branch supply house in 
Charlotte, N. C., on Jan. 2, 1946. 

The decision to expand at this time 
with the nation in the flux of recon- 
version is following the pattern which 
enabled the Henry Walke Co. to 
flourish under pressure of changing 
conditions in the turbulent industrial 
progress of the latter part of the last 
century. It then made adjustments 
to meet sudden obsolescence and the 
progress of invention such as during 
the transition from horse and wagon 
transport to automotive and mobile 
power installations and managed to 
expand its facilities to meet new 
needs. 

For the new branch at Charlotte, 


Full operation of the Charlotte, N. C., branch of the Henry Walke Co., Norfolk, 





Va., will start in this building on Jan. 2. 


the Walke Co. took a five year lease 
on a one-storiéd automobile sales 
building at 1310 South Tryon St. 
The building is 60 by 300 ft. on a lot 
100 by 385 ft. and contains 18,000 
sq. ft. of floor space. At the back is 
a loading platform extending the 
width of the buliding. 

The branch will be operated under 
the direction of two brothers, J. E. 
and Robert C. Fussell, both Walke 
Arrangements were made 
for partial occupancy on Sept. 1 with 
full operations set for Jan. 2, 1946. 

Robert S. Page, present head of the 
company, joined the business early in 
1920. A native of Albemarle County, 


salesmen. 


Va., he had been with the Smith- 
Courtney Co., Richmond, Va., the 
South’s oldest industrial supply firm. 
Mr. Page joined the Henry Walke Co., 
as sales manager and vice president 
and became president in 1924. Ten 
years later, Mr. Page, Linwood F. 
Perkins, vice president and general 
manager, and Leonard R. Shepherd, 
secretary-treasurer, purchased the re- 
maining interests from Major I. 
Walke Truxtun, nephew of the 
founder, and his sister, Miss Cornelia 
C. Truxtun. This marked the de- 
parture from the business of the 
founding family, just 50 years after 
the founding of the firm. 








UsINGc THE THEME that ‘the road back 
is the road forward’ and that it is im- 
possible to return to an irreirievable 
past, the American Management Asso- 
ciation’s annual report makes market- 
ing management one of its prime 
targets for suggestions on needed 
reforms. 
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Selling Pointed Up 


The AMA believes the marketing 
executive's greatest problem to be that 
of revitalizing depleted sales forces 
that have become imbued with selling 
theories foreign to actual fact. The 
task of reactivating the sales force, 
the report continues, will require in- 
tensification of sales training pro- 
grams and the development of better 
trafning techniques. Finally, many 
firms will reexamine their sales com- 
pensation methods, with an eye to 
undoing some of the unreal practices 
developed during the war, and to de- 
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vise standards that are fairer to both 
the salesman and the company, the 
report says. 

In the selling field, the report adds, 
companies are faced with the problem 
of winning back customers who feel 
that they have been dealt with un- 
justly during the years of shortages. 
while seeking new customers at the 
same time—all this will have to be 
done notwithstanding the fact that 
the continuation of voluntary ration- 
ing by the producers will be necessary 
in some fields. 
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Making Things Pays Distributor 


Los Angeles firm manufactures hard-to-get products for 
customers who need special items immediately 


ONE THING HAS LED to another in the 
business careers of F. J. Hitchin and 
J. R. Eggstaff, partners and owners 
of the C. R. Davis Co., Los Angeles 
industrial distributing firm. In order 
to provide efficient service on leather 
belting, the firm established a belt 
shop. Finding out that the shop had 
facilities for manufacturing certain 
non-staple items which their cus- 
needed urgently, 
Hitchin and Eggstaff are now con- 
templating quantity production, as a 
means of extending greater service to 
users of these shop-made products. 

One of the first items developed by 
Mr. Eggstaff and Les George, belt 
shop superintendent, was a lug-type 
leather vari-belt for a customer who 
needed several in a hurry. Mr. Egg- 
staff suggested a lug-type belt, but 
warned it would cost at least twice 
as much as an ordinary belt since 
it would have to be made in Davis 
Co.’s shop. Cost proved no barrier 
to the customer who needed the belts 
to maintain production. 

Ordinarily, a four-ply belt would 
have been suggested but this sort of 
belt would lack the necessary flexi- 
bility to operate on small diameter 
To give it the necessary 
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J. R. Eggstaff, partner in Davis Co., 
exhibits a plastic split pulley made 
for V-belt drives. 


flexibility and still provide sufficient 
bearing surface on the edges touching 
the pulley, a series of leather lugs 
were substituted for the two inside 
plies. The result was a 14-in. wide 
leather belt almost as flexible and as 
easy to handle as a “pants” belt. 

In service, the lug belt lasted from 
two to six months. The first customer 
re-ordered by the dozen. About 50 
other customers learned of the belt 
and bought in quantity. Davis Co. 
considers the market as temporary 





Lug-type leather vari-belt made for a customer by Davis Co.'s belt shop. 
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and confined to southern California 
where the belts are used on certain 
types of machines sold only in that 
territory. 

A manufacturer of bending ma- 
chines was confronted with a problem 
in the preparation of six units oper- 
ated by friction drive. The problem 
was where to obtain a little wheel 
bearing on the friction disk. Davis 
Co. made up a small wheel by binding 
approximately a dozen laminations of 
leather on a bushing under pressure 
until the wheel was 234-in. in di- 
ameter. It was then turned down on 
a sander to the required size. The 
wheel was far superior to a pulley. 
lagged with leather as the coefficient 
of friction was much higher than 
that obtained with fiber or wood. 

Probably the most widely applic- ' 
able idea came as the result of the 
demand by many customers for light, 
strong, durable, low-cost sheaves for 
V-belt drives, standard sheaves being 
difficult to obtain during the war. 


Mr. Egestaff 


es and his associates de- 
cided to make them of a composition 
of sawdust, ground leather waste and 
binder submitted to pressure in a hy- 
draulic press. The composition has a 
very high coefficient of friction, much 
more than sawdust alone which was 
tried. The leather provided addi- 
tional traction. 

The 


halves. divided at the center of the 


sheaves were made in two 
groove. They were pressed in simple 
dies and later glued together on a 
mandrel, Dies are made for each 
size and no turning is necessary. By 
making the mandrel openings of uni- 
form size, it is possible to assemble 
a number of the pulleys of different 
diameters on one mandrel to form a 
cone pulley. Davis Co. is turning out 
pulleys from 2 to 6-in. in diameter. 
Leather scrap, shavings and scrap- 
ings are considered waste at most 
leather working plants and tanneries 
and sawdust is also easily obtained. 
The leather waste is reduced to the 


necessary fineness in a ball. mill. 
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Steel storage racks, literature protected, keep- 
ing stock in kegs, customer information speeded, 
advertising with ruler, storing repair materials. 
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Part of the Bard Steel & Mill Supply Co. steel stock is shown above, while 
second picture, above right, shows the details of the steel racks’ construction. 


Method For Storing 
Steel Stocks 


was stacked against the warehouse 
walls and everywhere else space could 
be found. When Paul Rickman be- 


Prior to the installation of the steel came manager, however, he immedi- 
racks now used by the Bard Steel & ately got to work on a method for 
Mill Supply Co., Kalamazoo, the stock handling the steel in an easier man- 








<A me: till ene 
~ and is anxious to know what your performance records indica eeiine 





te for the tool 
under the same conditions. I would appreciate an early reply so that the 


information can be passed on to my customer. Thank you. 


Very truly yours, 
L. L. ENSWORTH & COMPANY 


5. L. Blank 


WB sal 
(CUSTOMER'S NAME AND FIRM) 








Customers of L. L. Ensworth & Co. are assured of quick replies to their queries 
through placing the questioner’s name on carbons of letters to manufacturers. 


112 


MILL SUPPLIES * OCTOBER, 1945 





ner, and one that would allow for 
flexibility at the same time. To ac- 


complish this, he took two long pieces 
of channel steel, marked off the spac- 
ing he desired, and had 14 inch hex 
nuts welded in the channel at the 
proper points. Then he took round 
stock, cut to pieces of uniform length, 
and had them threaded to fit the hex 
nuts. When the round pieces had 
been screwed into the nuts, the chan- 
nel pieces were placed on the ware- 
house floor so that the uprights were 
lined up. Next, 1} inch pipes, cut to 
desired lengths, were slipped down 
over the uprights, followed by a 
spreader bar which rested on the 
pieces of pipe. Then the first size of 
steel stock was placed on the two 
spreader bars, which were then 
topped by other pieces of pipe sup- 
porting the next spreaders and so on 
until the uprights carried full loads. 


Assuring Follow-Up 
Of Customer Queries 


Whenever salesmen of L. L. Ens- 
worth & Co., Hartford, write to manu- 
facturers for information, the name of 
the customer wishing the information 
is placed on the carbon copy before 
it is filed. By placing a scrap of paper 
over the original, the typist can im- 
print the name on the carbon without 
having it appear on the letter itself. 
If a reply is received while the sales- 
man is out of the office, the firm’s 
sales manager can take over and im- 
mediately pass on the information to 
the interested customer. By avoiding 
delay, the company can assure its 
patrons of quick replies to queries. 
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This compact storage box provides 
much of the material needed by work- 
ers in the motor repair shop of the 
H. N. Crowder, Jr. Co., Easton, Pa. 


Racking Wire 
And Flat Material 


The electric motor repair depart- 
ment of the H. N. Crowder, Jr. Co. 
branch in Easton, Pa., uses quantities 
of cable, wire and flat insulating ma- 
terial. To create a storage bin that 
would be handy and compact, the 
company constructed a shelved box in 
the middle of the repair department 
where it would be accessible to all. 
The structure not only provides wide, 
deep shelves for the several varieties 
of flat stock, but has slots along the 
sides and on top for the various 
grades of cable and wire. 


Re 


The Penn Central Supply Co., Pittsburgh, has found one 
way of keeping the firm name constantly before the eyes 
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The Nuttall-Styris Co., San Diego, has found what it considers the ideal 
method for handling keg stock, such as nails, nuts and washers. 


The kegs 


are simply thrown into the sturdy cradles made of two by fours, and their 
contents are then readily accessible from the aisle. 





N. J. Workman, Muskegon Hardware 
& Supply Co., Muskegon, Mich., ex- 
amines some material in the firm's 
manufacturers’ literature room. 


NN GENERAL SUPPLY CO. 


PITTSRIVRCLH OPA 
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Product Literature 
Kept Clean and Flat 


Customers of the Muskegon Hard- 
ware & Supply Co., Muskegon, Mich., 
receive their manufacturers’ litera- 
The firm’s 
officials are firm believers in the value 
of this material, and feel that part of 


ture in good condition. 


its worth is lost if received in an un- 
kempt condition. The literature is 
stored in cardboard containers in a 
section set aside for that purpose only. 
Bulky material is kept in larger boxes, 
but all are plainly marked and filed 
in alphabetical order. 





of its customers. The ruler is made of stainless steel and 
the pocket-clip may be used as a depth gage. 
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Globe Holds Tool Show 


Attendance exceeds expectations as manufacturers’ representatives ex- 
plain war time developments and improvements to come in the future 


WHaT WAR TIME developments will 
mean in the tools of the future was 
explained to customers of Globe Ma- 
chinery & Supply Co., when the Des 
Moines distributing company held a 
late summer tool clinic. Although 
transportation was a problem at the 
time, C. R. Hall, manager of the tool 


division, reported that attendance far 
exceeded expectations. 

The clinic was held for two days in 
Globe’s fourth floor conference room 
with the exhibits overflowing into 
the adjoining arcades. It gave cus- 
tomers an opportunity to learn at first 
hand from manufacturers’ representa- 





tives of improvements the war 
brought in their products. 

Technical as well as routine oper- 
ational practices were shown in mo- 
tion pictures and visitors were given 
plenty of time to inspect the displays 
of various tools, machines and appli- 
cations. 





Looking over the Armstrong-Blum Mfg. Co., exhibit are 
B. F. Wipplinger of Associated Manufacturers Inc.; Elmer 
J. Luett, Wood Bros. Thresher Co.; and Gus M. Hess and 
Andy Andrews of Armstrong-Blum. 


J. H. Spehr, Carborundum Co., calls attention to the size 
of a grinding wheel by making himself a bull's eye. 
Looking on are Frank N. Dutton, Globe Machinery; an 
unidentified customer, and A. W. Beckstrom, Severance 
Tool Industries. : 
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Answering the questions of a customer, B. F. Wipplinger 
(right), are Harold E. Hitchcok, Globe Machinery & Sup- 
ply, and D. E. Clark of Wendt-Sonis Co. 


A group of manufacturers’ men get together to watch 
A. W. Beckstrom, Severance Tool Industries, demonstrate 
a tool. With him, left to right, are Gus M. Hess, sales 
manager of Armstrong Blum; E. W. Van Hoek, sales 
manager of Severance; Charles Gross, Murchey Ma- 
chine & Tool Co., and Andy Andrews of Armstrong-Blum. 
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Theres a Brush on the Wire | 


It’s Giving the Best Performance 
on Record Stripping off Old Enamel | ——- sash 


EMOVING enamel from fine wire has long 
been a production bottleneck. Scrapers and 
solvents have been the usual means of doing this, 
but none of them has ever done a satisfactory job. 


Osborn Ringlock brushing wheels, tried out 
on this assignment, turned in by far the best per- 
formance record. Ringlock power brushes can 
be used to strip almost any type of wire. . . faster, 
better and at a lower cost per unit. 


Stripping wires is only one of hundreds of 
thousands of operations which Osborn power 
brushing tools are doing today for American 









Penn 


THIS IS THE BRUSH 


industry. In fact there is hardly a product or a 
material which does not or cannot use Osborn 
power brushing techniques to make it better. 


Better looking . . . better performing . .. and 
better selling! 


Osborn stands ready to give you the benefit of 
half a century’s experience in helping to solve 
production problems with power brushing. An 
Osborn field engineer is at your service without 
obligation. He will make a thorough study of 
your operations, present or planned, and submit 
specific recommendations. 


THE OS80RN MANUFACTURING COMPANY 


5401 Hamilton Avenue 








Cleveland, Ohio 











WORLD'S LARGEST MANUFACTURER OF BRUSHES FOR INDUSTRY 
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Area 


North 
Atlantic 


South- 


erm 


North 


Central 


Western 


. Pacific 





July 


Aug. 


July 


Aug. 


July 


Aug. 


July 


Aug. 


July 


Aug. 


Sales 
Indi- 
cator. 
292.0 
273.0 


253.0 
285.0 


239.0 
225.0 


320.0 
105.0 


450.0 
250.0 


Orders 


per 
Sales- 


man 


Volume 
per 


per Day Salesman 


17 
14 


17 
17 


30 
18 


14 
* 


16 
11 


$14,850 
12,300 


$16,000 
16,300 


$13,400 
13,200 


$10,700 
4,100 


$14,800 
9,000 


Size of 
Average 
Orders 


$36.50 
34.20 


$38.20 
29.10 


$20.10 
27.70 


$36.20 
* 


$32.00 
33.10 


% Omitted because of insutficient data. 


Orders 
per 
Work- 
ing 
Day 
95 

85 


98 
106 


116 
94 


96 
* 


63 
58 





meLhe SS ARPZA BY STATES 








THE SALES INDICATOR for the month of August 
dropped to 260. The Southern district was the only 
one to show a gain over last month, while the greatest 
decline was apparent in the Western and Pacific areas. 
Approximately 87 orders were received each day, 
amounting to $31.40. The salesman averaged 16 orders 
a day, and his volume for the month was $12,700. 
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'OR BETTER PIPE THREADS 


BESTOIL 





ET EVERY CUSTOMER to TEST OUT 

Oster 'BESTOIL" in comparison 

with the cutting oil he is using. Sell him 

a ONE GALLON CAN. Let the test 
speak for itself. 


If the comparison test is made to develop 
the FACTS (let the chips fall where 
they may) your CAN customers will 









develop into DRUM customers in enough 
cases to make "BESTOIL" business very 
much worthwhile. 


"BESTOIL" is sold in | gallon cans (no 
more glass containers!) and in 5, 30, and 
55 gallon drums. No priorities are required. 


Your market for Oster "BESTOIL" is wide 
open. Go fo it! 


Po 


TH _ THE OSTER MFG. CO., 2041 E. 61st Street, ‘Cleveland és Ohio | 
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Cotton Textile Industry 
To Develop in California 


Development of a California cotton- 
textile industry is seen by Textile 
World, in an engineering report which 
recommends the building of a $2,500 - 
000 weaving and spinning plant some- 
where in the San Joaquin Valley. 

Operation of a cotton spinning and 
weaving plant in California now seems 
to be economically sound, the article 
points out. Although the proposed mill 
would use annually only 8,000 bales— 
5 percent of the California cotton crop 
— its successful operation would tend 
to increase demand throughout the 
country for California cotton and would 
attract additional mills if the West 
Coast textile trend of the last four years 
continues. This trend is based on the 
recent rapid development of a garment 
industry on the West Coast and on in- 
creased cost of manufacturing textiles 
in the East, principally due to higher 
wages. 

The mill would have an annual ca- 
pacity of about 11 million yards, con- 
sisting principally of denims, twills, 
seersuckers, poplins, gabardines, and 
other fabrics which can be warp-dyed 
or piece-dyed. 


Industrial Diamond 
Controls Relaxed 

Relaxation of the distribution con- 
trols over industrial diamonds has been 


announced by the War Production 
Board. By amendment of the diamond 
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conservation Order M-109, WPB will 
henceforth only exercise controls over 
monthly sales of industrial diamonds in 
the amount of 1,000 carats or more and 
diamond powder (crushing bort) in 
the amount of 25 carats or more. 
Formerly, distributive controls were 
maintained over monthly sales of indus- 
trial diamonds totalling 100 carats and 
crushing bort of 25 carats. 


Germany Encouraged 
To Revive Industries 


Don’t be surprised, says Business 
Week, if the War Department’s forth- 
coming report on administrative plans 
for Germany reveals an important pol- 
icy shift for the U. S. and British zones. 
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Careful study of political as well as 
economic factors gradually is forcing a 
shift away from earlier proposals dras- 
tically to suppress German industry. 
Instead, now, control authorities will 
encourage the revival and possibly the 
expansion of those industries which 
have no direct war-making potential. 
British critics are even more insistent 
than American that a realistic and 
more readily enforceable economic pro- 
gram be worked out for the Reich. 


Changes Anticipated 
In Aircraft Export 


Efforts of U. S. aircraft manufac- 
turers to broaden their export markets 
may be greatly influenced by the re- 
constitution of the Federation Aeronau- 
tique Internationale, Aviation News as- 
serts. 

When FAI, the world governing body 
of sporting aviation. reorganizes, one of 
its first tasks will be to set new stand- 
ards for records and specifications for 
aircraft when engaged in record at- 
tempts. 

Conceivably, according to authorities 
on the subject, the specifications could 
be so framed that U. S. aircraft, on the 
basis of FAI records, would appear in- 
ferior to foreign planes in certain re- 
spects. For example, a foreign trans- 
port with high speed, but short range 
and low payload could establish an 
FAI point-to-point record that would 
look better than that of a slightly 


slower U. S. transport that could carry. 


a greater load at a lower operating 
cost. 
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Hoists, operating on 
I-beams or jib 
cranes, enable mate- 
rials to be quickly 
transferred and ac- 
curately spotted. 
Note that chain con- 


tainer preventschain 
from dangling, and 
the method of elec- 
tric cord suspension 
permits flexibility of 
operation while 
keeping cord safely 
out of the way. 










HOISTS — HAND AND ELECTRIC 


Yale Cable King Electric 
Wire Rope Hoists, avail- 
able in types to meet all 
needs, are sturdily-built, 
power-oparated produc- 
tion lifting machines. 
Air-cooling assures per- 
fect operation on a heav- 
ier duty cycle. 
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YOUR PROFITS... 
it’s the cost-cutting 
MIDGET KING! 


@ Show a customer or prospect how to cut down 
the time and effort expended in handling ma- 
terials, and your books will show a lift in sales 
and profits! 4 

The Yale Midget King Electric Hoist is a high- 
speed, economical, easy-to-use production tool 
which lightens labor, eliminates unnecessary re- 
handling, gives the worker more time to concen- 
trate on productive jobs. 

One-hand control of hoist operation enables 
the worker to use the other hand to guide loads 
precisely when setting work directly in machines, 
stacking, or depositing materials in close quarters. 

Embodying maximum ruggedness and strength, 
compact, simple in design, the Midget King is 
the perfect hoist for loads up to 2 tons—lifting, 
lowering, and spotting easily, accurately, and 
without waste of time. 

It’s a quick-lifting hoist that sells on quality 
and performance! Let it cut down production 
costs for your customers, lift profits for you. The 
Yale & Towne Manufacturing Company, 4530 
Tacony Street, Philadelphia 24, Pa. 


penn 


Yale Spur-Geared Chain 
Hoists—"from hook to 
hook a line of steel” — 
permit quick and safe 
lifting and spotting with 
little effort, but maxi- 
mum efficiency. Sup- 
plied with trolleys for 
use on overhead track. 
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LIFT AND ELECTRIC 














Y 
MATERIALS HANDLING MACHINERY 


CUTS PRODUCTION COSTS... SAVES TIME... SAVES EFFORT... PROMOTES SAFETY 


Yale Pul-Lift — the tool 
of a thousand uses—cuts 
handling costs, safely 
and efficiently performs 
innumerable hoisting 
and pulling jobs both in 
productionjand mainte- 
nance operations. 
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A ceows SAW —MUCH LIKE 
THAT USED BY MODERN SURGEONS 
APPEARS TO HAVE BEEN EMPLOYED 
IN THE SIXTH CENTURY B.C. 
BY THE GREEK PHYSICIAN 
IPPOCRATES, FOR BRAIN 
OPERATIONS. 
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s/ROMAN EXECU TIONERS 


aN EMPIRE DANS, USES SAWS MADE OF 


IRON TO SAW ASUNDER CHRISTIAN MARTYRS, 





<7 CUT BLOCKS OF GRANITE, ANCIENT 
EGYPTIAN CRAFTSMEN USED SEVEN-FEET 
SAWS EQUIPPEO WITH JEWELED TEETH. 


THE DIFFICULTY orf vevetoping 
A SMOOTH, STRONG JOINT FOR ENDLESS 
BAND SAW HELD UP FOR 30 YEARS 
THE PRACTICAL APPLICATION OF THIS 
ENDLESS BAND SAW MACHINE, INVENTED 
IN 1808 BY NEWBERRY OF LONDON. 





























nae MIN s ome LEO- 


NARDO DA VINCI, FAMED ARTIST, ARCHITECT 
AND ENGINEER, ACTUALLY DEVISED A COMPLI- 
CATED SAWING MACHINE WITH AUTOMATIC 
FEED! WATER POWER OPERATED BOTH THE 


SAW AND THE ALTTOMATIC FEED MECHANISM. 























\ . 
MITIVE. Hack saws WERE CATALOGED 


BY BRITISH MAKERS AS EARLY AS THE 1770)S. 
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SEAMLESS 
WELDING FITTINGS 


ALL MEMBERS OF THE “FIRST TEAM” 


UBE TURNS distributors and their sales- 

men are all members of a tightly knit sell- 
ing team. Because Tube Turns was first to in- 
troduce seamless welding fittings, and because 
Tube-Turn welding fittings are still first in 
strength, safety, economy and efficiency, it’s 
fitting to say these men are members of the 
“first” team. 

Teamwork between Tube Turns’ home office, 
the many Tube Turns branches and the na- 
tion-wide network of distributors shows up in 
many ways—in close co-operation through 
advertising and selling help—in engineering 
and technical service on specially tough 
projects—in the monthly “Fitting Comments” 


TUBE-TURN 


TRACE MARK 


MILL SUPPLIES 


bulletin which goes out regularly to every 
distributor salesman. 

This teamwork will be more important than 
ever in the vastly expanded market which will 
come with reconversion, replacement, and 
modernization. Then the complete Tube Turns 
line of over 4,000 items will be a tremendous 
factor in keeping the “first” team in first place 
in fitting sales. 


TUBE TURNS (Inc.) Louisville 1, Kentucky. 
Branch Offices: New York, Chicago, Philadelphia, 
Pittsburgh, Cleveland, Dayton, Washington, D. C., 

Houston, San Francisco, Seattle, Los Angeles. 


Welding Fi tings 
and Flanges 
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The floor space of the Factory Supply Co., 
Muskegon, Mich., has been virtually 
doubled by the purchase of the building 
directly behind this one, adding more than 
15,000 sq. ft. of floor space. 


Trenton Company 
Adds To Sales Staff 


Walter Zamerovsky, formerly in pro- 
duction work with the American Cabie 
& Wire Corp., has joined the sales staff 
of the Manufacturers Selling Co.. 
Trenton, N. J., under the direction of 
Charles W. Blakesley, sales manager. 

Mr. Zamerovsky is 30 years old and 
did part time work as a salesman be- 
fore taking it up full time as a career. 

Mr. Blakesley is engaged in reor- 
ganizing a sales staff hard hit by the 
war. He expects an early return from 


the Army of T/S Arthur Muscher, who 
served Manufacturers Selling five years 
before entering the Army. 
cher saw action in Europe. 


Sgt. Mus- 





At work rebuilding a sales staff for Manu- 
facturers Selling Co., Trenton, N. J., dis- 
tributors, is Charles W. Blakesley, sales 
manager. 
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Officers and employees of the Harris Pump and Supply Co., Pittsburgh, and their guests 
are pictured at the dinner commemorating the eighth anniversary of the Pittsburgh 


industrial supply firm. 


Harris Pump Marks 
Eighth Anniversary 


The Harris Pump and Supply Co.. 
Pittsburgh. marked its eighth anniver- 
sary at a dinner held in the Pittsburgh 
A.A., on Aug. 2. Employees, and 
officers of the firm attended as well as 
guests, including manufacturers’ repre- 
sentatives and members of other supply 
firms, 

Employees and officers who attended 
were M. A. Kelly, F. W. Robertson. 
Jacob Kuhn, J. S. Nichol, secretary and 
treasurer; H. F. Brenholts, L. L. Bren- 
holts, president; F. A. Haring, vice 
president and sales manager; W. E. 
Bryar, H. H. McQuiston, P. N. Bell. 
R. C. Arthur, P. F. Kavanagh, J. L. 
McCann, G. L. Penny, H. J. Ekedahl, 
H. E. McGoff. T. H. Hubbard, F. L. 
Cross. R. M. Doxey, R. F. Moline, J. J. 
Bothwell. K. C. Provance,. W. W. Cun- 
ningham, C. G. Gardner, R. E. Muir- 
heid, H. A. Aller, C. U. Bryner, F. J. 
Breniser, W. M. McClure, C. P. Cain, 
H. A. Rothar, P. E. Bunting, W. E. 
Irwin. G. A. Friedrich. D. W. Garvin. 
H. W. Graff. P. J. Marzano, K. G. 
Roesler, F. N. Bailey. C. G. Donaldson, 
BD. F. Marshall and R. J. Sembower. 

Among the guests were: C. K. 
Christy. Oil Dri Co.; W. J. Clark, L. S. 
Starrett Co.: W. C. Hagan. United 
Motors Service; Thor Folkstadt, Minne- 
sota Mining & Mfg. Co.; C. R. Dennis. 
Precision Grinding Wheel Co.; M. C. 
Hazenfield, Lincoln Engineering Co.: 
Arthur L. Brow, Delta File Works; J. 
L. Rickert. Charles A. Schieren Co.; A. 
R. Atwood. Colonial Trust Co.; H. R. 
Hersperger, Hersperger & Co.: J. B. 
Jenkins, Modern Supply Co.; J. Wray 
Connelly, Moorhead & Knox; B. R. 
Kritz, Manning Maxwell & Moore Co.; 
H. W. Rinearson, Shaw Perkins Mfg. 
Co.; G. A. McKee, Manning, Maxwell 
& Moore Co.; A. S. Boehm, Black & 
Decker Mfg. Co.; R. G. Hall, Minne- 
sota Mining & Mfg. Co.; L. P. Stimm- 


ler. Connecticut General Life Insurance 
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Co.: W. J. Ryan, American Chain Co.; 
R. J. Doherty, Shaw Perkins Mfg. Co.; 
G. C. Steffler, Standard Coil & Mfg. 
Co.; J. J. Roessle, Hyatt Bearings; A. 
H. Kohnen, U. S. Electrical Tool Co.; 
R. J. Anderson, The Vorac Co. 


New Quarters 
For Hollis 


Hollis & Co., Little Rock distributors, 
have moved from 309 East Markham, 
Street to their new, fireproof building 
at 330 East Third Street. The com- 
pany has also acquired a large modern 
warehouse. 





Four little American-Japanese girls have 
been helping the office force of the Bar- 
rett-Christie Co., Chicago, since hired two 
years ago from relocation centers. All but 
Marion Yakahi, right, are going back west 
now that the war is over. The other girls 
are, left to right, May Shimoide, Velma 
Kurihara and Mae Hosokawa. 


Sees Swing Toward 
Western Made Tools 


John Ten Broek, sales manager and 
treasurer, A. L. Holcomb Co., Grand 
Rapids, Mich., believes distributors and 
their customers will be hearing more 
from western tool manufacturers, who 
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TWO FAMOUS NAMES POOL 134 YEARS OF EXPERIENCE 


only 


Because any belt conveyor system consists pri- 
marily of two main units—a BELT to carry the 
load, and a MECHANISM to move the belt— 
the engineering of these two vital units requires 
the closest kind of cooperation between equip- 
ment designer and belt manufacturer. 

That is the kind of cooperation that produces 
the best results for you. Therefore, it is only 
natural that HEWITT, a name backed by 85 years 


quality rubber products for indus- 
try for 85 years. Precision-built, 
JOB-ENGINEERED conveyor 
belts for half a century. 


from HEWITT 


the finest JOB-ENGINEERED 
materials handling machinery for 


49 years, 


from ROBINS 


HEWITT RUBBER CORPORATION, Buffalo, N. Y. 


MILL SUPPLIES 


in producing quality rubber produces . . . and 
ROBINS, a name pre-eminent in the field of 
materials handling machinery for 49 years .. . 
should combine their 134 years of industrial ex- 
perience. By combining their efforts . . . pooling 
their research . merging their resources and 
distribution facilities, they can offer you the only 
complete job-engineered materials handling 


service in America. 
* * * 


now, from HEWITT and ROBINS the only 
complete JOB-ENGINEERED materials 
handling service in America. 


HEWITT RUBBER of Buffalo 


ROBINS CONVEYORS INCORPORATED, Passaic. N. 3. 
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have made a dent in the market during 
the war and intend to enlarge their hold 
through aggressive sales efforts now 
that peace has been declared. He points 
to the fact that his own company has 
recently taken on several western lines. 





Robert L. Watson (above) is back at his 
desk as shipping clerk in the Standard 
Supply & Equipment Co. of New Jersey, 
Trenton, N. J., after serving in the Navy 
in the South Pacific. Bob is 25 years old 
and served two years, attending to mail 
when at sea but passing the ammunition 
when action started. He was four years 
with Standard Supply & Equipment be- 
fore entering the service. 


Hardware Men 
Postpone Gathering 


Charles Rockwell, secretary of the 
American Hardware Manufacturers As- 
sociation, advises that tentative plans 
for the conventions of his group and the 
National Wholesale Hardware Associa- 
tion in October have been postponed, 
not canceled. Both associations, he 
says, voted unanimously to hold the 
gathering in the not far distant future. 
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Transmission Council 
Opens Winter Season 


The New York chapter of the Power 
Transmission Council opened its fall 
and winter season on the evening of 
Sept. 7 at Willy’s Restaurant, a new 
gathering place. 

John Carroll, Charles A. Schieren 
Co., New York, and this season’s presi- 
dent of the group, spoke briefly about 
his plans for the coming months and in- 
troduced members of the North Jersey 
chapter who were attending the dinner. 
Gus Fritschmann, president of the Jer- 
sey group and connected with the L. H. 
Gilmer Co. in Newark, thanked Mr. 
Carroll for the introductions and wished 
the new leader the best of luck for the 
season. 

The guest speaker, Donald E. Garnar 
of the Watson-Flagg Machine Co., Pat- 
erson, N. J., proved to be a very inter- 
esting talker who outlined the applica- 
tions of mechanical power transmission 
in industry, and also spoke of the use 
of geared power in the airplanes and 
landing craft of the Army and Navy. 
After a question-and-answer period dur- 
ing which Mr. Garnar gave detailed re- 
plies, Mr. Carroll asked for a motion 
that the meeting be concluded. 


Johnson Advanced 
To Buyer For Murray 


E. D. Johnson, who has been con- 
nected with the Murray Co., Dallas, 
since 1938, has been advanced from 
assistant buyer to purchasing agent of 
the supply firm. He formerly worked 
with the Briggs-Weaver Machinery & 
Supply Co., and the Southern Supply 
Co., both in Dallas. 


Before and after pictures of the Hoover 
Supply Co., Kalamazoo, Mich. The new 
kuilding below can accommodate another 
wing planned for the far side. Built dur- 
ing the war years, the Hoover establish- 
ment was erected with the minimum of 
critical materials. 
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John Carroll, president of the Power Trans- 
mission Council, New York chapter, shows 
interest in the talk of Donald Garnar, 
Watson-Flagg Machine Co., Paterson, 
N. J. Mr. Garnar addressed the first fall 
meeting of the transmission group. 


Fritz Brothers 
Join Raniville 


Augmenting the outside sales force 
of the F. Raniville Co., Grand Rapids, 
are €lint and Don Fritz, who were re- 
cently added to the sales staff by A. J. 
Sparks, general and sales manager of 
the supply firm. The Fritz brothers 
will team up in pushing all lines carried 
by Raniville, but will specialize on pneu- 
matic tools. 


Wyckoff Directs 
Trenton Supply Firm 


After 20 years experience in the mill 
supply and hardware field, Charles H. 
Wyckoff has his own firm, the Mill 
Supply & Hardware Co., Trenton, N. J., 
which he organized in January, 1945. 

Mr. Wyckoff was a stockholder in 
and secretary-treasurer for the Hard- 
ware Supply Co., in Trenton before or- 
ganizing his own firm. He was gradu- 
ated from Rider College where he re- 
ceived a bachelor of accounting degree. 

Mill Supply & Hardware occupies a 
one-story building containing some 
4,000 sq. ft. of floor space at 285 No. 
Willow St., Trenton, and carries a gen- 
eral line of mill supplies and hardware. 
F. E, Udy is sales manager. 


McMahan Joins 
Marshall Supply 


M. B. McMahan ha’ been made man- 
ager of the machine too] department of 
the Marshall Supply & Equipment Co., 
Tulsa. Mr. McMahan was formerly 
connected with the purchasing depart- 
ment of the Oklahoma City plant of 
Douglas Aircraft. 
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In an ordinary globe valve, 
sharp turns often cause exces- 
sive turbulence and increase 
pressure drop. Valve wear is 
' accelerated, power is wasted 
and efficiency lowered. Years ago, Edward began 
research on the problem of reducing pressure drop 
through small forged steel valves. 


Here's what happens to flow in an ordinary globe valve. Sudden 
changes in direction mean excessive turbulence and increased 
pressure drop. Flow like this is a fuel thief—a money waster! 


ee ee ee eee eee eee eee ee ee ee ee ee ee 


Long ago, Edward designed 
the 60° stem globe valve as 
the first big step. For the past 
several years, Edward engi- 
neers have conducted a con- 
tinuing and integrated program on flow characteristics 
and pressure drop. Actual flow tests on Edward and 
other valves guided the new design improvements now 
standard in Edward. inclined-stem forged steel globe 
valve construction. 


Special test hook-up for measuring pressure drop and determining 
fiow principles through valves. Orifice type flow meters, mercury 
manometers and gages are used to check actual pressure loss. 
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This is the flow pattern 
through today’s stream- 

lined Edward inclined- 

stem valves with globe valve 
tightness and gate flow. Flow | 
is eased through with no sharp changes of direction. 
With these Edward valves, maximum volume is deliv- | 
ered at the equipment where it’s needed. Edward ie 
BETTER VALVES Catalog No. 103 gives dimensions and 
design data on these and other Edward steel valves. 
If there isn’t a copy in your file, write for one today. 





EDWARD Sel VALVES 
THE EDWARD VALVE & MFG. CO., INC. 


EAST CHICAGO, INDIANA 
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Let Armour 
Provide 
Abrasive Help! 










, world will be filled with 
new wonders: revolutionary new prod- & 
ucts; familiar things improved with radical 
developments; designs distinctly different 
from anything in the past. 

Many plants which make these new products 
and processes must solve new-born abrasive 
problems. Armour will gladly help you find the 
answers. And Armour will welcome: the op- 
portunity to demonstrate the product and the 
method which does the job best. 

What's more, when it comes to product, your 
customers can’t buy a faster, sharper, cooler- 
cutting tool than the Armourclad Fibre Com- 
bination Sanding Disc. And this superior disc 
is just one of @ complete line of Armour abrasives 
...a line that includes belts, cones, sheets, 
bands and other specialized shapes. 

Victory is ours, and great things are in 
the making for tomorrow! You can count 
on Armour abrasives to help you make 
your new products better than ever. 


For practical abrasive advice, write or call 


Armour Sandpaper Works 


DIVISION OF ARMOUR AND COMPANY 
1355 West 31st Street, Chicago 9, Illinois 
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W. J. Kuba, Hawley Hardware Co., Bridge- 
port, checks over the morning mail. Mr. 
Kuba is manager of the firm‘s industrial 
supply department. 





New Distributor 
In Racine 


Racine. Wis., now has a new indus- 


' trial supply firm, General Industrial 


Sales. Inc., operating under the man- 
agement of V. R. Kawalsky. Now doing 
business in temporary quarters, the firm 
hopes to be in its new building at Six 
and Standard Streets by the end of the 
year. This building, a two-story brick. 
contains 22.000 square feet of floor 
space. 

Mr. Kowalsky. who was with the Ma- 
chinery & Factory Equipment Co.. 
Racine, for the last ten years, is operat- 
ing the company under R. O. Flansburg. 
president of the new firm, and H. Holm, 
vice-president. Mr. Flansburg is also 
connected with the Belle City Malleable 


; Iron Co., while Mr. Holm owns the 
! Dahl-Nelson Paint Store in Racine. 


New Building Begun 
By Dilworth Firm 
The J. E. Dilworth Co., Memphis, has 


let contracts for a new building which 
will more than double the size of the 


| firm’s present quarters. The estimated 
| cost of the land and construction is 


| 





$300,000, and the building is expected 
to be ready for occupancy by May l.,,. 
1946. 

Located on the corner of Front Street, 
the new steel and concrete erection will 
raise the total number of square feet ef 
floor space from 30,000 to 61,000. 

J. E. Dilworth, president of the 25 
year old firm, credits the need for ad- 
ditional space to the rapid industrializa- 
tion and development of the South. He 
points out that the new Dilworth cata- 
log will boast almost 2,000 pages as 
compared with the 900 in the old book. 




















On: of the most popular of the many shapes of Nicholson 
Rotary Files is the Oval shape. It is action-illustrated above, 
where you see it performing the double duty of cleaning out a 
rounded groove and a spherical cup. 

Nicholson Rotary Files come in three coarsenesses, in either 
Hand Cut or Ground type: Coarse, for use on foundry castings; 
Medium, for brass, bronze, soft steels, cast iron and die-cast 
metals; Fine, for extra-hard materials and for smooth finishing 
generally. 

Uppermost in any selection of Rotary Files should be quality. 
When they bear the Nicholson trade-mark there’s never a ques- 
tion as to their trueness, proper cut, expert hardening — plus 
manufacture out of fine high-speed steel. 


WRITE FOR CATALOG, PRICE LIST, DISCOUNTS —and for any 
desired special information. The line for sales opportunities! 


e 91 ACORN STREET, PROVIDENCE 1, RHODE ISLAND 


(In Canada, Port Hope, Ont.) 


NICHOLSON FILE CO. 
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16 SHRINES 


(In either Hand Cuf or 
Ground.) 3 cuts—Coarse, 
Medium, Fine. Stock 
Diameters—‘/e” fo 1s”. 


ARRAN, " 


HAND CUT GROUND 





PURCHASING 
DEPARTM ENS 


—— 


IS THE PASS-WORD 
THAT OPENS DOORS FOR W-T 
DISTRIBUTORS’ SALESMEN! 


a 
] 
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LOWER MANUFACTURING COS! f 


ECONOMICAL «SA 
CUTTING SPEED 
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co 
PLA 








company, inc. 
PLAINFIELO, N.J. 











W-T DISTRIBUTORS POLICY 
..- Postwar Safeguard for 
Walker-Turner Distributors 


The highly selective Walker-Turner dealer franchise 
policy assures fair competition and uniform profits. 
Our firm resale price policy forbids discounts of 
any kind, makes it mandatory to sell at catalog 


prices only. Walker-Turner has always followed this 
practice and that of not selling direct in competition 
with its distributors. Thus, W-T Distributors’ Sales- 
men are protected against cut-price tactics which 
might make a wild scramble of reconversion selling! 


MACHINE TOOLS 


DRILL PRESSES — HAND AND POWER FEED e RADIAL DRILLS 
METAL-CUTTING BAND SAWS @ POLISHING LATHES ¢ FLEXIBLE SHAFT MACHINES 


RADIAL CLIT_QOFE MACUIAICE EAD AACTAL @ MATANOC « BEF 8 RIFF CHIR A eee 




















Dependable for 68 Years 








ae AC KLIN 


THE LINE THAT FULFILLS 
THE MOST EXACTING NEEDS 


The fact that Jackson has supplied products for 68 years 
that could be depended on for service, stamina and long 
hard use is in itself positive assurance that quality will be 
maintained in the future as in the past. 





Long experience with highly specialized "know how" has 
kept the Jackson line out in front and won universal recog- 
nition and acceptance with leading distributors. Your cus- 
tomers—industrial plants, utilities, highway departments, 
road builders and contractors—will continue to come to 
you to fill their exacting needs. And you can meet them 
from one source of supply—"JACKSON". 





JACKSON MANUFACTURING CO. 


HARRISBURG PENNA. 
Est. 1876 
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The distaff side of the office workers, 
Grand Rapids Supply Co., Grand Rapids, 
Mich., display youth, grace and bobby 
socks for the photographer. 


Stuart Closes. WPB 
Warehouse Branch 


“T think the steel distributors can 
take great pride in the important part 
they played in our war effort. The job 
of maintaining warehouse stocks under 
a complex system of priority controls 
was not an easy one. It would have been 
much more difficult, however, without 
the full measure of cooperation which 
all segments of the warehouse industry 
so freely gave.” said J. R. Stuart in a 
letter to Harry G. Starr, American In- 
stitute of Wholesale Plumbing & Heat- 
ing Supply Associations, in which Mr. 
Stuart announced the disolution of the 
Warehouse Branch, Steel Division, 
WPB. 

Mr. Starr, for his part, stated in a 
bulletin to members of the associations 
that, in his opinion, Mr. Stuart’s section 
of WPB had heen as ably handled as 
the best. 


Service Men Return 
To Hansen-Yorke 


Nine former employees of the Han- 
sen-Yorke Co.. Inc., New York, have 
returned from the wars to rejoin the 
distributing firm. They are: Ken Weber, 
Ed Anderson, Al Azzara, Tom Dragner, 
Frank Helburg, Ward Knapp, Tony 
Torre, Will DuBois and John Headrick. 
They represent all branches of the serv- 
ices and several were commissioned offi- 
cers when honorably discharged. 


Three Veterans Return 
To Delaware Hardware 


Leo Rapuano, Bernard Greenhouse 
and Alexis Caserta have returned from 
service with the Army and have taken 
up their old jobs at the Delaware Hard- 
ware Co., Wilmington. Mr. Papuano is 
a steel fabricator, Mr. Greenhouse a 
store salesman, and Mr. Caserta a re- 
ceiving clerk. 






































Splash Proof Protection 





4 Types of Century Motor Protection 





Each designed to prevent production stoppage 
from—falling solids, dripping liquids, and 
various atmospheric hazards 








One of these four types of Century 
motors will provide protection 
against one or more of these con- 
ditions in your plant. 


@ Normal surroundings 

@ Dampness 

@ Falling solids 

@ Splashing liquids 

@ Acid and alkali fumes 

@ Destructive grit and dust 
@ Explosive dusts and gases 


@ Finely powdered or explosive 
materials in the atmosphere 











atching the motor characteristics to the job to be 
done is important—but it is only half the job if 
there are unusual and hazardous surrounding atmos- 
pheric conditions. Century offers a complete line of 
Open Protected General Purpose, Splash Proof, Totally 
Enclosed Fan Cooled, and Explosion Proof motors to 
meet the hazards of practically any atmospheric con- 
dition. When necessary, special insulations are also 
available to protect the motor windings in abnormal 
atmospheric surroundings. 


If the motors in your plant are exposed to any of 
these dangers, it will pay you to guard against pos- 
sible production losses by specifying the right Century 
protected motor to meet your conditions. If you want 
assistance with your motor application problem, a 
Century engineer will be glad to put his experience 
at your disposal. Call him in. 


CENTURY ELECTRIC CO., 1806 Pine St., St. Louis 3, Missouri 


Offices and Stock Points in Principal Cities 
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the many reasons why the Delta-Milwaukee Franchise 
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e is a No. 1 asset for Industrial Distributors ... 
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ome from a whole year’s wor 
on a first-class supply accom 
i... with a single order fof D 
Milwaukee Tools frome 








It takes a really big supply account to stack up with the To make the most of your oppoptunities during the 
gtoss profit your salesmen can make by equipping one of present intensive retooling period, and after, sell al/ the 

| the smaller business and industrial establishments — machines to all] the prospects — “big smokestacks” and 

Often located directly on their routes from one “big the “in-between” calls. Results, in increased volume, 
smokestack” to the next. back up your judgment. 


Sign shops, pattern shops, repair shops, cabinet makers, THE DELTA MANUFACTURING COMPANY 
carpenters, contractors, upholsterers, and other service 638L E. VIENNA AVENUE = MILWAUKEE 1, WISCONSIN 
shops are first-class prospects for the diversified Delta 


mame line. It covers a wide variety of operations in a variety 
of industries, 


Ordinarily, in these smaller establishments your sales- 
men can talk directly to the boss — the man who can 
say “yes” or “no” on the spot, Frequently, all the tools 
he needs are Delta tools — larger machines aren’t 

“Mecessary, You get a clean, quick sale that often runs 
‘into substantial money. 


_ Every time your salesmen skip these calls, it costs you AY | | AY 
= money, and you miss out on one of the main advantages a E 
of your Delta-Milwaukee distributorship — the cushion a i 


U. 8. Pat. on, 


that it gives you against the ups and downs that may at 


fies ° ° oe 
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i Gondor V-BELTS 


put your horsepower in Victory’s harness 


—through flexibility, lasting service and extreme lack of stretch. 
Stout, tough strands of pre-stretched cords in the Whipcord Neutral-Axis Section, carry 
the load smoothly from motor to machine. These Whipcords—the load-carrying sinews 
in Condor V-Belts—fortify the FLEXLASTICS* in which they are embedded and through 
which they dissipate the heat from internal friction and high-speed flexing. 


Outwardly these basic qualities are not visible to the eye, but they confirm their value to 
you in months—often years—of added service, which is translated into more efficient 
power transmission, greater production, added profit and a better position when full-scale 
competition returns to enforce production cost control. 


Condor V-Belts are only one of the many MANHATTAN industrial rubber products in 
which FLEXLASTICS,* with engineered and correctly placed Strength Members, deliver 
added service. The Condor Whipcord Strength Member is a MANHATTAN development. 


Get ready now for the day when restrictions are dropped and write for the new Condor 
V-Belt Bulletin No. 6868B.** 


* The term FLEXLASTICS is an exclusive MANHATTAN trade mark. 
Only MANHATTAN can make FLEXLASTICS. 


** Condor V-Belts are now made in the dark, war-time color. 
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8 POINTS OF BALANCE 


. Wide margin of 
strength 

. Minimum in- 
elastic stretch 


. Uniform fiexi- 
ility 
. Maximum re- 


sistance to struc- 
tural breakdown 


7. 


Smooth running 


Maximum trac- 
tion 

High resistance 
to side wear 


Correct lateral 
reinforcement 


These 8 Points correctly embodied in 


every Condor V- 


Belt. 


Other factors 


being equal, the useful life of a V-Belt 
is limited by excessive stretch. 
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UNBRAKO : 


HALL()WELL 


\ 





BRING YOU MORE SALES 
. . . BIGGER PROFITS 


The great variety of our products assures you wide- 
spread customer interest, and the fine quality that 
has long been associated with the “Unbrako” and 
“Hallowell” lines, assures you more and more sales 
with bigger profits! 


The knurled head of the “Unbrako” Socket Cap 
Screw (far left) affords an oil and grease defying 
slip-proof grip for fingers, thereby saving time 
and speeding production by preventing lost 
motion. The “Unbrako” Socket Set Screw (left) 
has a knurled cup point which makes it a Self- FIG. 732 

Locker. The knurls dig-in and hold, refusing 

to be shaken loose by even the strongest “HALLOWELL" 
vibration. Steel Work Bench; 


“Hallowell” Shop Equipment of Steel comprises Pe bg a d 


Pat'd & WO many items, from tool stands and stools to work- 
benches and floor trucks. At the right is one of 
our most versatile workbenches—available in 
Knurling of Socket over 1300 combinations. Rugged and durable 
Screws originated with for lasting use. 

“Unbrako” years ago. 
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There is still some territory open— 
write today for our attractive dealers’ proposition. 


STANDARD PRESSED STEEL CO. 
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NEW and DEPENDABLE 
BI-METAL 
THERMOMETERS 





Marshalltown Bi-Metal Dial Thermometers 
offer you an accurate, compact, durable 
instrument for the indication of liquid or gas 
temperatures. They are available in a variety 
of temperatures ranges—from —40° F. to 
500° F. Actuation is positive, direct with full 
freedom—no gears or pinions. Available in 
sizes 2", 2!/2", 3!/2" and 41/2". 


Write today for full details 
and prices. 





MARSHALLTOWN MFC. CO. © 
MARSHALLTOWN, lOWA 
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Frank Strohm, termed ‘the grand old man 
of Belknap’ by fellow employees, recently 
celebrated his sixty-fifth anniversary as 
an associate of the Belknap Hardware & 


Mfg. Co., Louisville. 





Peerless Purchased By 
Former Pelican Men 


The Peerless Supply Co., Shreveport, 
La., has been bought by four experi- 
enced supply men, all of whom formerly 
worked for the Pelican Well Tool & 
Supply Co., Shreveport. W. F. Hughes, 
formerly general sales manager of Peli- 
can, is president and general manager 
of the newly purchased concern. E. C. 
Herritage, recently Texas representative 
for Pelican; J. B. Thornton, formerly 
a salesman for Pelican; and W. F. 
Baucum, also an old Pelican employee, 
have joined Mr. Hughes in the opera- 
tion of Peerless. The company distrib- 
utes mill and industrial supplies and 
machinery, welding equipment and sup- 
plies, mechanical rubber goods, and 
transmission equipment. 


National Council 
Opens Safety Drive 


A program designed to help industry 
meet the threat of an increased accident 
toll under the changed conditions of 
the post war period has just been 
offered by 38 national organizations in- 
terested in industrial safety. The pro- 
gram is contained in a 16-page pam- 
phlet, “Industrial Safety Tomorrow,” 
produced by the National Safety Coun- 
cil for the cooperating organizations. 
The sponsoring organizations include 
industrial management associations, 
labor unions, civic organizations, educa- 
tional institutions and insurance associ- 
ations, 

Preparation of the pamphlet was 
handled by a special Committee on 
Post War Industrial Safety headed by 

















PRESSURE-TIGHT 
LEAK-PROOF 
VIBRATION-PROTECTED 
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The Parker Triple Type Fitting 
proved itself so efficient and eco- 
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nomical that its principle was 
standardized for Army-Navy use on 
aircraft and ordnance. 

The flared joint of this fitting pro- 
vides maximum ‘‘tightness’’ with- 
out strain or tension on the tubing 
itself. It is fully protected against 
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leakage under pressure, and is safe 
in conditions of extreme shock and 
vibration. 

Parker systems provide stream- 
lined flow, free from obstructions, 
and are casy to install and service, 
even in hard-to-get-at spots. 

Production released by reduced 
military needs now permits you to 
use Parker fittings, in a wide variety 
of types, sizes and capacities, for 


power and flu id transmission systems. 


Immediate deliveries from Parker warehouses, or 
from your mill supply house. Information gladly 
furnished by Parker Appliance Co., 17325 Euclid 
Ave., Cleveland 12, Ohio. 


THE PARKER APPLIANCE CoO. 


St @ Vert AH DO . tos Re @ & & & S 
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Rotary 
POWER 
PUMPS 


Capacities 1 to 750 G.P.M. 
Pressures to 500 psi. 


Rotary 
HAND 
PUMPS 


Capacities 14% to 25 G.P.M. 
Pressures to 125 psi. 





A DISTRIBUTOR’S LINE OF ROTARY PUMPS 
Write for Catalog No. 106. It simplifies pump selling. 


BLACKMER PUMP COMPANY 


1810 Century Avenue Grand Rapids 9, Michigan 


POWER PUMDS - HAND DUMDS 
- EZY-KLEEN STRAINERS - 
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C. R. Cox, president of the National 
Tube Co., subsidiary of the U. S. Steel 
Corp. Highlights of the pamphlet which 
can be obtained without cost from the 
National Safety Council, Chicago 6, IIl., 
include: 

“Accident prevention in American 
industries has reached a new high since 
Pearl Harbor. Under the patriotic urge 
to ‘save manpower for warpower,’ em- 
ployers have intensified their efforts. 
Labor . . . government agencies .. . 
insurance companies . . . have given 
encouragement and technical assistance. 
As a result, fewer workers were killed 
in occupational accidents in 1944 than 
in 1941, 

“The post war era will present new 
situations, new problems and new op- 
portunities. Will this mean losing 
ground already gained? Or will it mean 
consolidating and _ extending these 
gains? The answer depends largely on 
the forethought and the advance plan- 
ning of the individual plant or. com- 
pany . . . Reconversion, availability 
of new materials, and expansion offer 
unparalleled opportunities to build 
safety into the plant. Neglect of the 
opportunities . . . will create fixed 
hazards.” 


James Denney Passes, 
Former Hajoca Executive 


James M. Denney, former vice-presi- 
dent of the Hajoca Corp., Philadelphia, 
and vice-president of the Seashore Sup- 
ply & Mfg. Co., Atlantic City, died on 
Sept. 17 after a long illness. 

Mr. Denney was a graduate of Penn- 
sylvania Military College and Cornell 
University. His engineering activities 
included steel rolling mills and the con- 
struction of the first electric street rail- 
way in Harrisburg, Pa. 

He is survived by his widow, Mrs. 
Harriett O. Denney. 








The warehouse of the Muskegon Hard- 
ware & Supply Co., Muskegon, Mich., is 
the realm of Bernard Borgerding, ware- 
house foreman, who segregates orders 
according to destination. 
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san The new fastener is the Cherry Blind Rivet—the 
rivet that upsets with a controlled pulling action 
vim rather than the ordinary severe pounding force. 
ing The Cherry Rivet is more than just another blind 
pan 4 fastener. It will do many jobs that other fasten- 
ese 
on \ ers cannot even touch. It has proven itself in 
{ 
an- \ the toughest of all fastening jobs—military air- 
ity ' _ craft. It is fast supplanting conventional fasten- 
ffer i} ing methods in a wide variety of industries. 
ild | 
the 
xed | 
esi- Here are a few of the many industries 
iia, ; ‘ as aie 
up. using Cherry Rivets: radio, aircraft, auto- 
on i i i i i- Pullin ad of riv un 
motive, railway, marine, electrical appli | |, etina hood of ret gun 
* . ‘ m.Stem i n"pulled” 
ne ances, furniture, office equipment, sheet peepee ec 
and forming tulip head. 
= metal, plastics, rubber, leather. 


The new idea is upsetting a rivet with a con- 
trolled pulling action rather than the conven- 
tional severe pounding force. The rivet stem is 
pulled into the rivet shank by gun action. (See 
drawing above.) This allows installation by one 
operator from one side of any location, blind 
or not. It allows the use of Cherry Rivets in 
pliable or brittie materials, as well as all sheet 
metals. It is a new idea that means, for your 
customers, savings in time and money—plus bet- 











Typical sheet-metal construction—fastening Cherry Rivet Guns, both pneumatic i ter finished products. 
ing to cast elbow; sheet metal to tubing and hand, are small, easy-to-handle 
Because of the increasing volume of busi- _ 


ness, a system of jobber distribution is being 


set up. Cherry Rivet Company representatives 





A. 


are now interviewing interested jobbers. To ; K) i 
rd- contact the representative in your area, write an we we tT i | Ava re 
Aa to the Cherry Rivet Company, Dept. A-322, LEE | Th (4 
ers 231 Winston St., Los Angeles 13, California, 
, Company Pi 
|} LOS ANGELES 13, CALIFORNIA 














CHERRY RIVETS, THEIR MANUFACTURE & APPLICATION ARE COVERED BY U.S. PATENTS ISSUED & PENDING 
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Every Year There Is An Increasing Demand for Weinberg 
& McKee Photo Offset Printed Catalogs 
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SAMUEL HARRIS CO. 
Chicago, Illinois 

R. C. DUNCAN CO. 
Minneapolis, Minnesota 

HOUSH INDUSTRIAL SUPPLY CO. 
Evansville, Indiana 

STANDARD EQUIPMENT & SUPPLY CO. 
Hammond, Indiana 

PHILLIP & EASTON SUPPLY CO. 
Wichita, Kansas 

IOWA MACHINERY SUPPLY CO. 
Des Moines, Iowa 

PULVER MACHINISTS SUPPLY CO. 
Chicago, Illinois 

NEAL & BRINKER CO. 
New York City, New York 

CLEVELAND TOOL & SUPPLY CO. 
Cleveland, Ohio 

TRIPLEX SUPPLY CO. 
Milwaukee, Wisconsin 

INDUSTRIAL SUPPLY CO. 
Salt Lake City, Utah 

BARRETT HARDWARE CO. 
Joliet, Illinois 

CENTRAL RUBBER SUPPLY CO. 
Indianapolis, Indiana 

TRACY, ROBINSON & WILLIAMS 
Hartford, Connecticut 

BALDWIN SUPPLY CO 
Indianapolis, Indiana 

KASPER & KOETZLE, INC. 
Brooklyn, New York 

HARRIS PUMP & SUPPLY CO. 
Pittsburgh, Pennsylvania 

GALIGHER CO. 
Salt Lake City, Utah 

HARRIS IRON & SUPPLY CO. 
Memphis, Tennessee 

LINDQUIST HARDWARE Co. 
Bridgeport, Connecticut 

HARPER FOUNDRY & MACHINE CO. 
Jackson, Mississippi 

LEWIS SUPPLY CO. 
Memphis, Tennessee 

PERTH AMBOY HARDWARE CO. 
Perth Amboy, New Jersey 

R. C. NEAL CO., INC. 
Buffalo, New York 

MACHINISTS TOOL & SUPPLY CO. 
Los Angeles, California 

McCONKEY-DOCKER & CO. 
Phoenix, Arizona 

HART INDUSTRIAL SUPPLY CO. 
Oklahoma City, Oklahoma 

PRODUCTION TOOL & SUPPLY CO. 
St. Louis, Missouri 

JONES & AUERBACHER, INC. 
Newark, New Jersey 

WALTER A. CARR CO. 
San Francisco, California 

FUCHS MACHINERY & SUPPLY CO. 
Omaha, Nebraska 

GLOBE MACHINERY & SUPPLY CO. 
Des Moines, Iowa 
RRETT-CRISTIE CO. 
Chicago, Illinois 

COGGINS & OWENS CO. 
Baltimore, Maryland 

METROPOLITAN SUPPLY CORP. 
Los Angeles, California 

MACHINERY SALES & SUPPLY CO. 
Dallas, Texas 


A. V. WIGGINS CO. 
Syracuse, New York 
THE BALBACH CO. 
Omaha, Nebraska 
MECHANICAL SUPPLIES CO. 
Cincinnati, Ohio 
WM. H. TAYLOR CO. 
Allentown, Pennsylvania 
RAILEY MILAM, INC. 
Miami, Florida 
STACY SUPPLY CO. 
Springfield, Massachusetts 
CRAMER HARDWARE CO. 
North Tonawanda, New York 
TERRE HAUTE HEAVY HARWARE 
Terre Haute, Indiana 
M. D. LARKIN CO. 
Dayton, Ohio 
HARTFIELD-HEALY CO. 
Buffalo, New York 
CROSBIE CO. 
Washington, D, C. 
MIZE SUPPLY CO. 
Waynesboro. Virginia 
INDUSTRIAL SUPPLY CO. 
Richmond, Virginia 
CLARK HARDWARE.COQ. 
Jamestown, New York 
PEDERSEN BROS. CO. 
Chicago, Illinois 
PATRON TRANSMISSION CO. 
New York City, New York 
McCRACKEN, R. 8. & SONS 
Philadelphia, Pennsylvania 
WARNER HARDWARE CO. 
Minneapolis, Minnesota 
TOOL HARDWARE & SPORTING GOODs CO. 
Detroit, Michigan 
MORRIS ABRAMS, INC. 
New York City, New York 
OLIVER ABRASIVE & TOOL CO, 
Buffalo, New York 
ABRASIVE MACHINE & SUPPLY CO. 
Newark, New Jersey 
J. T. WING & CO. 
Detroit, Michigan 
YARROW INDUSTRIAL SUPPLY CO. 
Philadelphia, Pennsylvania 
STAR MACHINERY CO. 
Seattle, Washington 
AIRCRAFT STEEL SUPPLY CO. 
Wichita, Kansas 
W. T. WEAVER & SONS 
Washington, D. C. 
PACIFIC TOOL & SUPPLY CO. 
Oakland & San Francisco, California 
MID-STATES INDUSTRIAL CORPORATION 
Rockford, Illinois 
STANDARD-SHANNON SUPPLY COMPANY 
Philadelphia, Pennsylvania 
THE F. HALLOCK COMPANY 
Derby, Connecticut 
THE WARREN COMPANY 
Troy, New York 
THE FAETH COMPANY 
Kansas City, Missouri 
BARRON MILL SUPPLY CO. 
Cedar Rapids, lowa 
STANDARD BATTERY SUPPLY CO. 
Waterloo, Iowa 
TRANTER MFG. COMPANY 
Pittsburgh, Pennsylvania 


® Tools Made of HIGH SPEED STEEL. are priced in red. 
® Nationally Advertised Lines are tied up with manufacturers adver- 


tising by use of their trademanks. 


© Action illustrations demonstrate the use of many products. 
@ Every catalog is printed from New Plates. 





610 W. VAN BUREN ST. 
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WEINBERG & MOREE, Inc. 








CHICAGO 7, ILL. 
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David J. Leach, manager of the industrial 
supply department, N. T. Bushnell Co., 
New Haven, is busy forming plans to 
enable his firm to render greater service 
to industry. 





Canadian Activity | 
Tapers Off 


The downward trend in trade and 
industry which has been rather sharp 
during the first half of the year has 
continued states the La Salle Business 
Bulletin, and the general average is 
about 10 percent below a year ago. 
It is still almost double the prewar 
average, however, and some indications 
point toward the possibility that it may 
be levelling off. War Production has 
dropped considerably but foreign de- 
mand for indust:‘»] as well as agricul- 
tural products is holding up well. 

Greater declines have been in the 
iron and steel trades, automotive trades, 
and in chemicals. Food and clothing 
is being turned-out at about the same 
rate as last year, while the output of 
lumber and wood products has in- 
creased. The output of mines andthe 
production of nonferrous metals has 
been slightly higher than it was a year 
ago. 


Smith Leaves 
Mills Industries 


Sterling Smith, active in the commer- 
cial and industrial refrigeration indus- 
try for the last 20 years, has resigned as 
manager of the refrigeration division, 
Mills Industries, Inc., Chicago. Before 
joining Mills Industries a year ago, Mr. 
Smith was chief of the refrigeration and 
air conditioning sections of WPB for 
three years and, prior to that, was with 
Nash-Kelvinator. 

Mr. Smith also has been prominent 
in the Refrigeration Equipment Manu- 
facturers Association. 
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they're improved Ermeto fittings! 
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Weatherhead Ermeto fittings are made in all sizes and 


? 


pipe sizes from 'g inch to 2 inch O.D. Ermeto fittings for 


special installations are also available for a wide variety of 


the uses. These fittings have been freld tested and approved in 


thousands of installations on hydraulic, oil, water, gas and 
fuel lines. They will withstand excessive vibra 
tion tor an indefinite period and hold beyond 
the burst strength of the tube itself. For infor- 
mation or literature, write or phone any 


N\ er taarera acento mmalatel@ameliirac 


Weatherhead 
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RLASTING 

against the ravages 
of time 


For countless ages, the Pyramids of Egypt 
have withstood the disintegrating forces 
of time and the elements. In comparison 
with the span of human life, the Pyramids 

are everlasting. In applications without 
number, Harper bolts, nuts and other 
fastenings resist rust, corrosion and other 
destructive conditions. Compared with 
assemblies they hold together . . . or with 
common steel bolts . . . Harper Fastenings 
are everlasting. 


everlasting fastenings 


Every Harper fastening is made of brass, 
bronze, copper, Monel metal, or stainless 
steel (none of common steel). Harper stocks 
include over 4360 items of bolts, nuts, screws, 
washers, rivets, nails, and special fastenings. 
New stock items are being continually 
added. Special fastenings made to order 
quickly from large stocks of metal in bars, 
rod, wire, sheet and other basic forms. 
Write for 104 page, 4 color catalog. 


THE H. M. HARPER COMPANY 


2622 Fletcher Street . Chicago 18, Illinois 


BRANCH OFFICES: New York City + Philadelphia + Les Angeles 
Milwavkee + Cinci ti « Houst 








Representatives in Principal Cities 


HARPER 





Chicago 


BRASS BRONZE 
COPPER . MONEL 
STAINLESS 
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A. E. Klinger, president and sales mana- 
ger, South Bend Supply Co., South Bend, 
Ind., plans to increase his outside sales 
staff of seven to provide greater coverage 
of his firm's territory. 


Allis-Chalmers Man 
To McGraw-Hill 


Lee H. Hill, formerly vice-president 
in charge of industrial relations, Allis- 
Chalmers Mfg. Co., Milwaukee, has 
been appointed publisher of the 
McGraw-Hill Publishing Co. publica- 
tions, Electrical World and Electrical 
Contracting. 

Mr. Hill became a member of the 
Allis-Chalmers organization when that 
firm took over the American Brown- 
Boveri Co. for which he was manager of 
the transformer division. From 1922 to 
1928, he was with Westinghouse as en- 
gineer of transformer design and devel- 
opment. Throughout the recent war, 
Mr. Hill was active on the War Labor 
Board and was President Truman’s first 
appointee as a full industry member of 
the Board. In collaboration with 
Charles Hook, Jr., he is co-author of 
‘Management at the Bargaining Table.’ 


Plant Expansion 
For Walker-Turner 


The Walker-Turner Co., Inc., Plain- 
field, N. J., is in the process of build- 
ing an addition to Plant No. 2, adding 
75,000 square feet to the building’s 
floor space. At the same time, the com- 
pany has begun construction of an an- 
nex to Plant No. 1, calling for 125,000 
square feet of new plant space. It is 
expected that-all construction will be 
completed before the end of the present 
year. 


Wimmer Heads 
New Stow Branch 


Ralph E. Wimmer has been made 
manager of the new Chicago branch 
office of the Stow Mfg. Co., Bingham- 
ton, N. Y. His offices’ are located at 
308 West Washington Avenue. 
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(We STERLING 


You are a major factor in Sterling's plans 
for '46. In addition to outstanding publica- 
tion advertising in all your markets, there 
will be a new merchandising program that 
will immediately create interest and sales. 
All our material will feature the importance 
of finish ... all of it will tell the prospect to 
contact you— our distributor. And a.brand- 
new counter display that demonstrates 
the Sterling Sander will be “sure fire” for 


the sales clincher. Watch for it! 


Sterling Tool Products Company, 384 East 


Ohio Street, Chicago I1, Illinois. 








STERLING 
1000 


PORTABLE ELECTRIC 


SANDER 
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Thoveands of industriel users right 
in your territory are being asked in 
VICTOR advertisements te discuss 


it’s @ VICTOR text book on the 
tien, vse and care of hack saw blades. 


VICTOR 





VICTOR SAW WORKS, INC MIDDLETOWN, NEW YORK 
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Norbert Jacobs Dies, 
Wood Shovel Manager 


N. T. JACOBS 


Norbert T. Jacobs, sales manager, 
Wood Shovel & Tool Co., Piqua, 0., 
died on Aug. 21 following a heart at- 
tack. Interment took place in Buffalo. 

Mr. Jacobs, well known to distribu- 
tors and hardware wholesalers, had been 
with the company since 1933, having 
been made sales manager in 1941. Prior 
to joining the Wood company, he was 
sales manager of the Ames, Baldwin, 
Wyoming Shovel Co., Parkersburg, W. 
Va., and was in charge of distributor 
sales, Detroit Steel Products Corp., 
Buffalo, earlier. 


Haberkorn and Mohler 
Get New Posts 


F. D. Haberkorn, formerly assistant 
sales manager, central division, Cater- 
pillar Tractor Co., Peoria, has been 
made manager of the sales training divi- 
sion. He has been with the company 
since 1935, having formerly worked for 
one of the firm’s distributors in Kan- 
sas. 

J. W. Mohler has been called in from 
the Dallas, Texas and New Mexico ter- 
ritory to take over the position form- 
erly held by Mr. Haberkorn. Associ- 
ated with the WPB during the war, Mr. 
Mohler has been connected with Cater- 
pillar for 10 years. 


New Sales Office 
For Page Steel & Wire 


Page Steel & Wire Division of Ameri- 
can Chain & Cable Co., Inc., has estab- 
lished a new sales office in the General 
Motors Building, Detroit, in order to 
improve customer service. E. B. Brant 
and W. R. Stephens, formerly at the 
Page plant at Monessen, Pa., will make 
their headquarters in the Detroit office. 
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through your fingers 


The extra profits you can garner with the American Long-Lyfe Nozzle 
line will surprise you. It is one of the finest “repeat” businesses you can 
think of. 


Nozzles are used wherever metal products are cleaned — and that means 
a good share of your present market — the customers you are selling day 
after day—the people who know the quality of American nozzles and the 
reputation of American as a leader in the field. 


We back you up with advertising, both directly to the user and in leading national trade 
magazines. Under this continual barrage your market never grows cold but stays alive 


and fertile. 


Close your fist on those escaping profits — send for literature, prices, discounts, and infor- 


mation on how you can cash in on this profitable “repeat” business. 


AMERICAN 
NORBIDE* 


This is the finest noz- 
zle money can buy. We 
guarantee it for 1500 
hours using steel abra- 
sive and 750 -hours 
with silica sand. The Norbide 
(boron-carbide) insert is the hard- 
est material ever manufactured for 
commercial use. Made in sizes and 
types for all requirements. Prices 
range from $19.75 to $31.25 each. 


* Registered trade mark for Norton Co's. 
boron-carbide. 


4 


FOUNDRY EQUIPMENT CO. 
700 S. BYRKIT ST., MISHAWAKA, IND. 


AMERICAN 
HEANIUM 


An extremely popular 
nozzle in the medium 
price field. Gives long 
service at low hourly 
cost. Thousands have 
been sold and the demand increases 
day by day. Has a long-lasting 
ceramic insert. Jacket is made of 
abrasion-resisting alloy steel. Sup- 
plied in both flange and screw base 
types and in standard sizes. Priced 
at $6.00 and $8.00 each. 





NORBIDE 


HEANIUM 


AMERICAN 
V-METAL 


A very durable nozzle 
with wear-resistant 
qualities surprising for 
a nozzle so low in 
price. Made of heat-treated abra- 
sion-resisting alloy steel. The shop 
accustomed to using hard iron noz- 
zles will find this a superior 
product in every way. Priced at 
25c¢ each. 





V-METAL 


N O 2.43.85 
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@ You can get TRIPLEX 
quality hexagon head cap 
screws in large as well as 
small sizes. This includes 


, ey , 
%", 4%”, 3%", KH” and one 


6 


inch diameters. All these 
larger diameters are made 
in various lengths up to 8 


inches. The TRIPLEX line 
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also includes flat fillister and 
button heads. 

Send us your order now. 
Many large sizes ready for 
IMMEDIATE SHIPMENT 
FROM STOCK. 


THE TRIPLEX SCREW CO. 


5307 Grant Ave. 


Cleveland 5, Ohio 


MILL SUPPLIES ¢ 


INCLUDING ‘%e" 
py" 3/4" 7/,"" AND 1” 
UP TO 8 LONG 
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Though over 80 years old, Edson Bradley 
continues to fulfill his duties as manager 
of the pipe department of C. S. Mersick & 
Co., New Haven, and here operates a 
drill press in the shop. 


Dimock Named Head 
Of Allen Manufacturing 


Stanley K. Dimock, treasurer of the 
Allen Mfg. Co.. Hartford, for many 
years. has succeeded Horace R. Grant 
as president of the company. Mr. 
Grant, head of the firm for 24 years, has 
been elected chairman of the board of 
directors. 

Son of the founder, the late Ira 
Dimock, S. K. Dimock has been active 
in the company since it began business 
35 years ago. 

W. C. Waldo, vice-president of sales 
since 1937, has been named a member 
of the board of directors. 


Metal Producers 
Cleared On Ratings 


Except for orders rated AAA, pro- 
ducers of steel, copper or aluminum in 
specified forms do not have to accept 
rated orders which are received less 
than 30 days prior to the first day of 
the month in which shipment is re.- 
quested. This was made clear in Direc- 
tion 11 to PR 1, which supersedes pro- 
visions of PR 1 which are contradictory 
to the direction. All other rules in PR 
1 continue to apply. 

The new direction also provides that 
a rated order for steel, copper or alumi- 
num in the listed forms must specify 
delivery on a particular date or a par- 
ticular month, which in no case may be 
earlier than required by the person 
placing the order. Producers must 
schedule orders for delivery within the 
requested months as close to the re- 
quested delivery dates as is practicable 
in view of the need for maximum pro- 
duction. 

The direction applies to the following 
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T OF A FAMOUS LINE 


You'll like WINTER High Speed TAPS. 
Like the thoroughbreds they are, they accept 
the toughest production assignments and come 
thru with flying colors. Put them on your most 
difficult —or fussiest jobs and watch them per- 


form. Catalog mailed on request. 


DIVISION OF NATIONAL TWIST DRILL & TOOL CO., ROCHESTER, MICH. 


inter Srothers 


COMPANY AAR Wrentham, Mameachameate. 1G. 


BRANCH STORES SAN FRANCISCO CALIFORNIA: CHICAGO ILLINOIS: DETROIT MICHIGAN 
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forms of steel, copper and aluminum: 

‘ Carbon and alloy iron and steel (in- 

O/ S f cluding stainless steel): bars (cold fin- 

150 Jo Ps | etv marein : |p ished):;. bars: (hot: rolled: or forged) ; 

A fk In ot; billets; bloonts; slabs,.die blocks, 

Th gy 7 ery ete tube reurids,° sheet: and: tin: bar, skelp, 

S| pipe (including threaded couplings of 

a é ~ the type normally supplied: om threaded 

‘1 pipe by pipe. mills); plates, rail and 

H ; | track accessories, sheet and’ strip, cast- 

ss pa — . ings’ (rough as cast) ; structural shapes 

and piling; tin plate, terne: plate, tin 

iN mill black plate, tubing; wheels, tires, 

axles, .wire. rods,. wire, :wire products, 
* forgings (rough as-forged).. 

Copper and copper ‘base alloy prod- 
ucts: alloy sheet,”"(¢trip and. plate) ; 
alloy rods (bars sil wire): 
less tube and pipe, plats At 
strip); tube,. pipe, - wire, “gable, cast- 
ings (before machining)... , 

Aluminum~ produets:. rod: and bar, 
wire (under %-in.); cable. (electrical 

t cfters a 150% factor of transmission enly) ; rivets, forgings and 

-onirisution Seminal pressing (before machining); impact 

extrusions, castings, rolled structural 

shapes (angles, channels, zees, tees, 

Alloy Sling | ete.).; extruded: shapes, sheet, strip, 

manealina plate, slugs, foil, tabing, tube blooms, 

' powder. (including. atomized, granular, 

flake, paste and pigment); ingot, pig, 
by the patented Inswell process. As for serv- billets, slabs, etc. 

fe some of the earlier CM Herc-Alloy 


_ 
at 


Lloy formula steel has a 
noximum safety to 
wel icre! 


hains are still on the job after years 
vous duty. : | C.S. Neumann Succumbs, 
Union Mfg. Head 


from any angle. Check it from the angle of Carl S. Neumann, president of the 
: Union Mfg. Co. of New Britain and a 
widely known authority on foundry 
practice, died in New Britain on Sept. 
you, ar write us ' | | 13 at the age of 65. He was former 

% president of the New England Foundry- 
man’s Assoc. and during the day of the 
NRA was called to Washington for con- 
sultation on foundry codes. He was a 
graduate of Wesleyan University and 
the author of a history of New Britain. 


Here is sling chain par excellence measured 


your job application and safety require- 


ments. Your mill supply distributor will help 


; 


COLUMBUS*McKINNON 


CHAIN CORPORATION 


| 
(Affiliated with Chisholm-Moore Hoist Corporation) | 
GENERAL OFFICES AND FACTORIES: 120 Fremont Ave., TONAWANDA, N. Y. | oF Salbed-todenees ste eadennrbanll 


The Milwaukee distributing firm of Chas. 
F. Hilgendorf, Inc., has found its new ‘face’ 
a definite help to business, according to 
SALES OFFICES: New York, Chicago and Cleveland supply department. 
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GORHAM STANDARD foal 


FIELD 


1S THE TIME TO MAKE 
ad YOUR SELECTION OF PRODUCTS 


There's a new selling set-up here—a set-up in which the right products 

GORHAM M-40-B ing to b aie tant. Th ie tor who h ; GORHAM 
FOR HEAVY CUTS IN are going to e very important. e istributor whno has 

HARD MATERIAL Tool Bits in his line up doesn’t have much worry about business—the 

ever-widening range of applications means that he can SELL them 

* and in good number too. Be prepared to serve these profitable sales 

markets—establish yourself as a GORHAM Distributor and we'll back 

GORHAM GORMET _syou up with immediate shipments from stock and good service too, on 


FOR MORE ABRASIVE special shapes and sizes. 
MATERIALS 


GURHAM TOOL CO. 


CS 14400 WOODROW WILSON « DETROIT 3, MICH. ay 
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DISTRIBUTORS 
alone sell these 


Polished precision-ground pins for accurate locating and retention 
of work: tolerance limit .0002” over basic size (with allowable tolerance 
of .0001”). Metallurgically in the class of ALLEN Hollow Screws; — made 
of the same special-analysis ALLENOY steel and heat-treated with the 
same scientific controls... Tensile strength measures from 240,000 to 
250,000 Ibs. per sq. inch. Pins won’t mushroom when driven into a 
tight hole, — the outer surface being extremely hard, with a core of the 
right hardness to prevent distortion. Here’s HOLDING-POWER for 
tool and die assemblies under severest stresses. 










ALLEN HOLLOW SET SCREWS ~- PRES- 
SUR-FORMED CAP SCREWS + TRU- 
GROUND SHOULDER SCREWS ~~ PIPE 


PLUGS + SQUARE HEAD SET SCREWS 
TRU-GROUND DOWEL PINS + FLAT 
HEAD CAP SCREWS + TAP EXTENSIONS 


THE ALLEN MANUFACTURING 
HARTFORD 1, 


COMPANY 
CONNECTICUT, U.S. A 
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| tomers had first call on our stocks. | 


| filled their shelves with all sorts of odds 


| For the last 20 years Mr. Elya had been 


| with headquarters in Rochester. 





OCTOBER, 1945 


| selling to a single make in each line.” 





The Republic Supply Co. of Calif. branch 
in the Signal Hill oil district keeps J. H. 
Page, the branch maanger (left), busy with 
P. M. Bennett, his book keeper (right), and 
W. R. Albright, stock keeper. 









Loyalty To Sources 
Pays, Says Penman 


“During most of the war, our cus- 
tomers were able to secure pretty nearly 
everything they needed through our 
firm,” says E. T. B. Penman, president 
of the Neal & Brinker Co., New York. 
“T credit this to the fact that we have 
never carried mixed brands on our 
shelves. We never spent our sales efforts 
on a variety of makes of drills or other 
items, but devoted our stockrooms and 



















“This policy paid off during the war 
years, when old friends of tool manu- 
facturers came first, just as our old cus- 





am in mind of competitors of ours who 





















and ends and who, as a consequence. 
were unable to maintain complete stocks 
of any line when the pinch was on. Be- 
lieve me, loyalty pays off.” 





Elya Advanced 
By Norton Company 


F. W. Elya has been appointed dis- 
trict manager, abrasive division, of the 
newly created northeastern district for 
the Norton Co., Worcester, Mass. The 
territory will comprise Massachusetts, 
Rhode Island, Vermont, New Hamp- 
shire, Maine, and part of New York. 





abrasive engineer in western New York 





King Opens 
Bridgeport Branch 


Alfred B. King & Co., New Haven 
distributors of welding and industrial 





supplies, have opened a branch in wi 
Bridgeport at 211 State Street. Howard 
Pennington will manage the office. 

(eae 






*| Prompt Delivery on BOTH Types 
ig WiREGRIP 


tect fingers from sharp points, but with 
extra double (patented) blue aligning 





nch Ls. Oe. cards that hold hooks securely, prevent 
H. f 4 hook loss either from handling or in 
vith j short end waste—every hook can be 
and if Lb or used. 6 sizes. Wiregrip is applied with 


a wiregrip lacer or any other standard 
make lacer or lacing machine. 


ARMSTRONG-BRAY 


§ TEELGRIP 














wa BELT LACING 
rly 
on applied with a hammer in a few min- 
lent ; utes. STEELGRIP penetrates all types 
k . ‘ of belting easily, clinches down flatly, 
ex. /] gives a smooth “humpless'' joint. It is 
ave especially recommended for fabric and 
our rubber belts because it compresses and 
orts protects belt erds and prevents fray- 
a labove) Note how pat- ~ go in WI 08 orem double 
an tented double alignin inge rocker pins that rake up weer 
_* card holds each WIRE and increase flexibility. Packaged in er EGRID _ 
war GRIP BELT Hook at 5 standard boxes and handy packages for acta * 4 a eer 
points. convenient display. ) / 
nu 
cus- - i 
1 The Most Complete Line of Gear Wheel and Bearing 
4 Pullers—Both Standard and Universal 
nce. ig STEELGRIP —Standard Rigid Arm Pullers (both 2-arm and 3-arm) 
cks . with forged heat treated arms and special steel screws. Safely de- 
Be- ’ signed—the greater the pull the surer the grip on the work. 16 types WIREGRIP LACERS 
and sizes. STEELGRIP SPECIAL Pullers include Fan Propeller Puller, The Wiregrip Lacing Machine applies 
Battery and Electric Terminal Puller, and Pitman Steering Arm Pullers. all standard make belt hooks. The Vise 
Lacer is operated by any ordinary bench 
vise. Parts of the #3 Lacer are inter- 
changeable with similar parts of other 
CHAINGRIP —Universal Pullers (3 ton and 12 ton capaci- standard lacing machines. 
is) ties). Pull spoked wheels, solid gears, pinions or sheaves 
din. either close to or at iderable dist from the end of LEXGRI For Round 
the * the shaft. Proof tested chains with chain hook on one end eet. Belting 
foe and on the other end special hooks for motor pulleys, bush- eo FLEXGRIP 
. v. a 
The ings, etc. Ss eunee and 
- ro- 
veri Wlaiy vide cto: 
mp- ROUND @ELT Round Belting. 
ork. bess Prompt 
een | Co Delivery on 
ork Both Types 
With double and redoubled manufactur- 
ing capacity ARMSTRONG-BRAY & CO. 
continues to give prompt delivery on all 
of your belt lacing needs . . . not only on 
one but on both standard types of belt 
lacing. 
ven 
— Tae ARMSTRONG - BRAY & CO. 
in Write for ‘The Belt Lacing People"' 
ard Catalog Sheets 5356 Northwest Highway, Chicago 30, U.S.A. 





— 
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@ Reduce Floor Wear 
to a minimum. 


@ Increase efficiency 
of employees. 


@ Eliminate wracking 
of equipment. 


and roll. 


CASTERS 


Built-in quality assures a 
long life of efficient ser- 
vice—it pays to Demand 
Darnell Dependability’. 


DARNELL CORP LTD 60 WALKER ST NEW YORK I3 NY 


LONG BEACH 4 ALIFORNIA 35 N -CLINTON § CH 





C. W. Little, formerly zone manager for 
the Hoffman Specialty Co., Indianapolis, 
in the New England end New York area, 
has been made assistant general manager 
of the company. 





Foremen’s President . 
Hits at “Legalisms” 


Industry must purge itself of the 
legalisms which now dominate its labor 
relations, according to A. C. Croft, 
president of the National Foremen’s 
Institute. Otherwise, he believes, labor 
unrest will be unavoidable and high 
productivity at low cost impossible to 
achieve. 

In a special report to members of 
the Institute’s national advisory board, 
Mr. Croft also pointed out that every 
foreman and supervisor must be his 
own personnel relations expert; effec- 
tive supervision and labor harmony can- 
not be attained primarily through the 
work of a personnel department, no 
matter how good it may be. 

“Legalisms flourished and grew dur- 
ing the war years as a substitute for 
understanding—it is easier and quicker 
to write procedures and lay down rules 
than to teach people how to get along 
with each other,” Mr. Croft stated in 
his report. 


Diagnosis Chart 
For Diesel Users 


Oil burner and diesel operators can 
now avail themselves of a new advisory 
service for solving operating difficulties 
and improving efficiency. The Com- 
bustion Utilities Corp., 1451 Broadway, 
New York 18, has developed a diagnosis 
chart to be filled in by engine operators 
and returned for examination by Com- 
bustion Utilities experts. On their find- 
ings the firm makes recommendations, 
without cost or obligation, to help solve 
the operators’ problems. 




















POR ASSURED VALVE PERFORMANCE 
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LEIS BE SURE THE EQUIPMENT FITS THE JOB/ 

















for ) Everyone knows it would be silly to a valve should be to do a specific job.  » 
a i enter a Draught Horse in a race. On PowellEngineering,withabackground ; 
ane | the other hand, a Thoroughbred of almost a century of research,experi- 
{ wouldn’t last long pulling a heavy load. mentation, and practical experience, , 
“ae / But unless you’re an expert valve will be glad to assist you in selecting | 
| ) engineer, it’s not so simple to deter- the correct valves to meet your par- | 
e , mine what type, design and material ticular flow control requirements. Ms 
. s s . *° 
st a J The Wm. Powell Co., Cincinnati 22, Ohio 
bor ; DISTRIBUTORS IN PRINCIPAL CITIES 
‘oft, 
en’s 
bor 
ligh 
> to 
s of 
ard, 
very 
his 
ffec- 
can- 
the 
, no 
dur- 
| for 
cker 
rules 
long Fig. 1708—Bronze Globe Valve 
d in for 200 pounds W.S.P. Screwed Fig. 376 — Bronze Gate 
ends, union bonnet, renewable Valve for 200 pounds W.S.P. 
seat and regrindable, renew- Screwed ends, inside screw 
able, wear-resisting ‘‘Powell- rising stem, union bonnet, 
ium” nickel-bronze semi-cone and renewable, wear-resist- 
plug type disc. ing ‘‘Powellium”’ nickel- 
bronze taper wedge disc, 
Fig. 1793—Iron Body Bronze Mounted 
Gate Valve for 125 pounds W.S.P. 


Flanged ends, outside screw rising Fig. 241—Iron Body Bronze Mounted 
stem, bolted flanged yoke, bronze seat Globe Valve for 125 pounds W.S.P. Flanged 
rings and taper wedge solid disc. Also ends, outside screw rising stem, bolted 
available with taper wedge double flanged yoke and regrindable, renewable 
disc—Fig. 1444, bronze seat and disc. 
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| FOR THOSE 
‘IMPORTANT JOBS! 


International makes chain for every essential 
need: Industrial, marine, farm, automotive. 
And Intemational’s manufacturing and service 
facilities are complete in every detail. 


Peeseeeeseeeeaeeeeaeaeaeneaeeneenaeswpeneee#eeet 


INTERNATIONAL CHAIN & MFG. CO. 
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Posthumous Award 
For Young Fernley 


T. James Fernley. II, who was killed 
in action on April 24, 1945, as a first 
lieutenant of cavalry, has been posthu- 
mously awarded the Silver Star and 
Bronze Star with Oak Leaf Cluster by 


| direction of the President. During the 


seige of Brest a year ago he had been 
awarded the original Bronze Star for 
capturing 28 Germans singlehanded, 
and the later awards were for heroic 
action in covering the operations of his 
dismounted troops with machine gun 
fire until mortally wounded. 
Lieutenant Fernley was the son of 
Mr. and Mrs. George A. Fernley of 


| Plymouth Meeting, Pa. 





Hajoca Holds 
Sales Conference 


In a recent two day sales meeting 
attended by 75 zone and branch man- 
agers, and company officials, William 
A. Brecht, president of Hajoca Corp., 
Philadelphia, told the assembled supply 
men of several new industrial and engi- 
neering items to be made and marketed 
by Hajoca. He also listed additional 
lines of other manufacturers that are 
to be stocked in the company’s 31 


| branches, ° 


John Weekes Passes, 
Former Supply Man 


John M. Weekes, former vice-presi- 
dent and general manager of the de- 
funct firm of John Weekes & Son, 
Watertown, died recently at his home in 
Syracuse. He was the son of John 
Weekes, founder of the mill supply com- 
pany and for many years its president. 
The firm went out of business several 
years ago. 








Using an idea found in ‘How They Do 
It', C. H. Tiebout & Sons, Inc., Brooklyn, 
painted warehouse shelves white, and 
report an improvement in visibility and 
handling. 











meltis ae ee END MILLS 
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_AMPCO TWIST DRILL COMPANY 


FACTORY AND MAIN OF FICE 


LY acktor, Mich ga ve 
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Recommend to Your Customers 


THE "BELMONT CURE” 





FIRST STEP 


is to have them check — regu- 
larly — their pumps and engines 
for signs of leaking valves, 


pistons, rods and plungers. 





SECOND STEP 
is to get them to use Belmont’s 
handy PACKING RECOM- 
MENDATION CHARTS which 
quickly identify the right pack- 
ing type for each set of operating 


conditions. 





THIRD STEP IS TO SUPPLY THEM WITH 


BELMONT PACKINGS 


Current advertising on this method of 
curing stuffing box troubles appears in 
POWER, POWER PLANT ENGI- 
NEERING, SOUTHERN POWER & 
INDUSTRY,INDUSTRY & POWER, 
MILL & FACTORY and NATIONAL 
ENGINEER. Also THOMAS’ REG- 
ISTER and REFINERY CATALOG. 


All Belmont advertising reminds the 
readers that there is a Belmont dis- 
tributor nearby, ready to serve them 
promptly from local stocks. 








Inquiries from this advertising will be 
turned over to you. The Belmont Pack- 
ing & Rubber Company, Butler and 


This is one side of the two-color insert 
we have prepared for our distributors 
associated with MILL & FACTORY. 
Have you scheduled this yet? 


Sepviva Streets, Philadelphia 37, Pa. 


aa 
——s, 
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THERE’S A BELMONT PACKING 
FOR EVERY SERVICE 


STEAM, WATER, OIL, GAS, AIR, ACIDS, ALKALIES, AMMONIA 





RINGS, SPIRALS, COILS, REELS, SPOOLS, SHEETS, GASKETS 











J. C. Hansen, Hansen & Yorke Co., Inc., 
New York, is not dozing at the telephone. 
Caught during a hectic phone call, he 
blinked at the flash. 





Airfields Built 
Like Great Wall 


China’s construction of a group of 
airfields by dint of mass labor and hand 
tools is compared to the building of 
their Great Wall in Construction Meth- 
ods. “The Chinese, in general, build 
airfields much as they have built roads 
for centuries,” Brigadier General Stuart 
C. Godfrey, Air Engineer, Air Service 
Command, India-Burma Theater, points 
out in the article. “The materials are 
rock, placed by hand in layers, Telford- 
like, and mud slurry poured into the 
chinks. Impressive in China is the oper- 
ation of a 10-ton roller, drawn by a 
heaving team of 200 laborers. Organ- 
ized into labor groups and supervised 
by native foremen under direction of a 
handful of U. S. Engineers, 90,000 
coolies converted Chinese rice paddies 
into a modern runway which will sup- 
port bombers weighing 130,000 lb. and 


more.” 


Square D to Expand 
Milwaukee Plant 


Steps are being taken to double the 
size of the present Square D Co., plant 
in Milwaukee devoted to industrial elec- 
tric motor control and other electrical 
equipment. The present plant was built 
in 1940 and enlarged in 1942. A large 
tract of ground immediately adjacent 
is owned by the firm, so construction 
can be started as soon as plans are com- 
pleted and materials and labor are 
available. 

F. W. Magin, president, said a larger 
working force will be required when 
the plant is completed. 

















7éa CATALOG IS DIFFERENT 


HE NEW 1945 Edition of the OIC Steel 
Valve Catalog tells all on Steel Valves... 
gives you complete technical information in con- 
cise, time-saving form. Helps you to find quickly 
the right OIC Valve for every application and 
the correct trim to insure the best performance. 


Forty-four pages packed with useful, authoritative 
data for every user of steel valves. You will find, 
listed and described, complete valve service from 
one dependable source backed by 62 years of 
experience and seasoned judgment in quality 
valve manufacture. 


WRITE TODAY for copy of the new OIC 
Steel Valve Catalog. There is no obligation. 


' 
OBESE ES TT 


THE. OHIO INJECTOR COMPANY 
WADSWORTH, OHIO 
rn Value Manufacture S 4 #:¢% $88 4 
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Arthur T. Stanton has joined the Master 
Vibrator Co., Dayton, as general sales 
director. He returns to private industry 
after nearly four years with the Division 
of Contract Distribution in Washington. 









Zipp Is Appointed 
Ceco Vice President 


William E. “Bill” Zipp was ap- 
pointed vice president in charge of 
sales for the manufacturing division of 
Ceco Steel Products Corp., Chicago. He 
will have headquarters in the division’s 
plant in Cicero, Ill. Mr. Zipp was 
manager of sales for Ceco’s manufactur- 
ing division from June 1944 until his 





| new appointmeyt. He joined Ceco in 


1933 to inaugurate the steel window di- 
vision and previously had wide experi- 
ence in architectural construction and 
window fields. He is a member of the 
Builders Club of Chicago and of the 
Optimists Club. His residence is at 


| 1024 North Oak Park Ave., Oak Park, 


Ill. He was born and educated in St- 


| Louis. 






Sawhill Erects 


| New Warehouse 





The Sawhill Mfg. Co., Sharon, Pa., 
has erected a new warehouse for stock- 
ing steel pipe. The warehouse measures 
85 by 180 ft. A depressed highway and 
truck loading dock has been added to 
other warehouse buildings to speed 
loading and unloading. 

The pipe fabricating shop has been 
enlarged and much new equipment 
added for cutting, threading, bending 
and fabricating pipe. Modern convey- 
ing mechanism has been installed in the 
pipe nipple department. All machinery 
in the plant has been painted in ac- 
cordance with a special color chart de- 
veloped after exhaustive surveys to 
determine the proper combination of 
colors to ease eye strain and encourage 
production efficiency. 
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Low-cost, LO 


~ RUBBERL 



































The 


10-SECOND STORY OF 


RUBBERLIKE® 


WATERPROOF - PRESERVES FLOORS 
LONG LIFE - HEAVY DUTY - $kID-PROOF 
NO SPECIAL UPKEEP - quiets TRAFFIC 
HUGS ANY FLOOR - EXTRA RESILIENT 
NO CEMENTING NECESSARY * Low cost 


*Reg. U.S. Pat. Of. 


1795-1945 


— 
OuR 15 OM anniversary 









































NG-LASTING fLOOR PROTE 


WKE cdc Marathon 


CTION WITH 


RUNNER 





At the busy service bar in the original Book- 


binder's Philadelphia restaurant, two parallel 
strips of Rubberlike Runner mean easier clean- 
ing, safer footing, longer life for this heavy 


traffic floor. 


NiainTENANCE MEN the country over have found 
that Rubberlike, the modern composition runner, 
saves floors from the wear and tear of punishing 
foot-pounding. It’s on the job at the oziginal Book- 
binder’s, famed Philadelphia restaurant, and in hos- 
pitals, schools, hotels, institutions, offices, factories, 
gymnasiums — wherever heavy trafic takes @ toll 


of floors. 

When it comes to low-cost, 
rotection, Rubberlike goes 4 
its worth. Put it to the test on your roughest traffic 
spots. Note how the sturdy corrugations cushion 
footsteps, quiet traffic, make cleaning easier. Note, 
too, that water doesn’t make it slippery ~ a boon 
where tracked-in rain or splashings are @ safety 
hazard. Watch it hug the floor without cementing. 

See how the edges lie flat without curling. 
i longer life to good floors, 
d lasts — no wonder main- 
li it the marathon runner! Here's 
ESS THAN 


long-lasting floor 
long way to prove 


6¢ PER SQUARE FOOT — avai 
25 yards to the roll. Order from your supply house 


or write for free sam le to Bird & Son, 1n¢-» Dept. 
1410, East Walpole, assachusetts. 











. CHICAGO, ILL. 











INSTITUTIONS - 


FACT 
ORY ee a cee & MAINTENANCE 
een aa & FACTORY « HOTEL 
st & SCHOOL Hveertadns- on not 
FB eye HOSPITAL - PURCHASING oe 
S$ & BUILDING MANAGEMENT 
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GET CHAIN BELTS 





Get acquainted with the chains that last far longer than stand- 


ard malleable chains—that deliver low cost, high strength 
service for every industry—Rex Z-Metal chain belts. 


Pics 
a 


3% REX Z-METAL IS TOUGH: Where chain belts 
are subjected to occasional overloads, the high 
yield point of Z-Metal chains permits them to 





operate efficiently without failure. 


%& REX Z-METAL IS STRONG: With a 25% higher tensile strength 
and a correspondingly high yield point, Rex 
Z-Metal will handle heavier loads... 
longer. 





~ 


_“ 


—-~ 


% REX Z-METAL IS CORROSION-RESISTANT: 
Rex Z-Metal effectively retards the destructive 
action of many corrosive acids and alkalis such 





as salt water, sugar cane juices, mine water, etc. 


%& REX Z-METAL IS UNIFORM: The high uniform strength and wear- 
resistant properties of Rex Z-Metal result from 
its being alloyed and heat-treated under pre- 
cise metallurgical control. 













@ For the complete story on Rex Z-Metal chain 
belts, send for your copy of Bulletin No. 437. Get 
the story and pass the information along to your 
customers. Write Chain Belt Company, 1622 West 
Bruce Street, Milwaukee 4, Wisconsin. 


Z-METAL 
CHAIN BELTS 





CHAIN BELT COMPANY OF MILWAUKEE 
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Charles Merritt, New York representative 
of the Reed Mfg. Co., Erie, Pa., and presi- 
dent of the New York Hardware Trade 
Association, poses against the piller he 
was leaning on when he became a light- 
ning conductor at the Upper Montclair 
Country Club during an Association out- 
ing. 





Wright to Direct 
WPB's Detroit Area 


Walter F. Wright, former Graham. 
Paige Motors vice president, is now 
regional director of the Detroit region, 
WPB, having succeeded Carsten Tiede- 
man on Oct. 1. Mr. Tiedeman returns 
to his post as director of the Hudson 
Motor Car Co., having gone from there 
to the WPB post on March 9, 1944, 

Mr. Wright was chief deputy regional 
director in Detroit. He had gone to 
Washington in June 1942 with the Auto- 
motive Division and later went to De 
troit to become liaison officer between 
WPB and the automotive industry for 
Ernest Kanzler, then head of the Auto- 
motive Division and Detroit Regional 
Director. In 1943, Mr. Wright was 
named deputy director in charge of the 
Automotive Division and in October 
1944, he was appointed Mr. Tiedeman’s 
chief deputy in Detroit. 


Philco Backlog 
To Keep Plant Busy 


The backlog of orders of the Storage 
Battery Division of Philco Corp., Tren- 
ton, N. J., is substantially as large as a 
year ago and full-time employment ex- 
ceeds August 1944 by 12%, even after 
Army and Navy contract cancellations 
and reconversion, M. W. Heinritz, vice 
president in charge of the division, re- 
vealed recently. The only immediate 
change, Mr. Heinritz said, has been to 
make it unnecessary to employ part- 
time workers whose principal occupa- 
tion was elsewhere. 








LLL, 


FOR THE PIPES OF PEACE! 


As new construction gets under way...to fill the Backed by nearly half-a-century'’s experience... 
big backlog of orders for new homes, commercial Toledo-Engineered for accurate, easy operationand 
buildings, new plants and reconversion...do a long-life dependability. Specify TOLEDO to keep 
better job of pipe fitting with TOLEDO Pipe Tools! your costs down and production UP! 








No. 999 2” POWER PIPE MACHINE. 
Save time, cut costs and do a 
better job—with this small, 
compact, portable Toledo 
Power Pipe Machine. For cut- 
ting, threading and reaming 
up to 2” capacity. It threads 2” 
pipe in 22 seconds, cuts off 2” 
pipe in 10 seconds. Smaller 
sizes relatively fast. Widely 
used and preferred in ship- 
ren and large war plants. 
deal for .production-line 
speed in new building! The 
Toledo Pipe Threading Ma- 
chine Company, Toledo, Ohio. 
New York Office, No. 2 Rec- 
tor Street Building. 


T DO & 


FOR PRECISION PIPE TOOLS 
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Sell this profitable Superfio line 
for long-term customer satisfaction | 





e The advanced design and built-in efficiency of 
Superflo Pumps gives them increased capacity to 
the point where, a 1/8 H.P. model is equal in 
volume delivered to many 1/4 H.P. pumps. 
Superflo’s integral-streamline design gives com- 
pactness, strength and ease of installation. De- 
pendable—service-free in performance, they are 
ideal for j peason. coolants, cutting oils and lubri- 
cants, and are easily adapted to any machine. The 
flow can be regulated from a drip toa full stream 
without overloading the motor. Capacities from 9 
to 44 gallons per minute. Models available for 
fluids with high abrasive content. There’s a Super- 
flo Pump for “superformance” on almost every ap- 
plication . . . for replacement or as original equip- 
ment. 
Vigorous national advertising, an experienced sales 


staff and prompt deliveries will help you get started 
right. Write for complete information. 


GRAY-MILLS CO. 
1949 Ridge Avenue 


Evanston, Illinois 


The CENTRIFUGAL PUMPS of 


Saperformonce! 


Models for Most 
Every Need 





For borizontal- 
external mounting. 





For submerging in 
coolant reservoir. 


For submerging in 
tank and mounting 
fo cover. 


For submerging in 
tank, or mounting 
integrally with 
cover. 








‘GP surcario CENTRIFUGAL PUMPS 


PORTABLE COOLANT SYSTEMS e¢ 
INDUSTRIAL FLUID REFRIGERATION e 


PORTABLE PUMPING UNITS 
PARTS CLEANING SYSTEMS 
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While traveling in New England, Frank 
Brown (left), sales manager of the Ameri- 
can Pulley Co., Philadelphia, stopped off 
to visit with E. C. Kilray at L. L. Ensworth 
& Son, Inc., Hartford. 





Columbia Rope 
Official Quits WPB 


Edwin R. Metcalf, official of the Co- 
lumbian Rope Co., Auburn, N. Y., has 
resigned his dollar-a-year post of di- 
rector of the Wool, Cordage, and Tex- 
tile Machinery Division of WPB’s 
Textile, Clothing and Leather Bureau, 
but will be available as a consultant. 
His place has been taken by John H. 
Gardiner, Jr., former deputy director. 

Mr. Gardiner, a graduate of Colum- 
bia University, was manager of the 
Trade Analysis Section for the Rayon, 
Nylon and Acetate Divisions, E. I. du 
Pont de Nemours & Co., Inc., Wilming- 
ton, Del. before going to WPB in No- 
vember 1942. 

F. F. Kidd, a former banker and busi- 
ness executive, was made deputy di- 
rector. 


Advisory Committeemen 
To Get Certificates 


Certificates of appreciation will be 
forwarded to 8,000 members of 792 in- 
dustry advisory committees expressing 
the appreciation of the WPB for their 
‘loyal service to a grateful nation.’ 

At the same time, WPB announced, 
the committees of an over-all type will 
be retained on an ‘on call’ basis until 
the WPB is liquidated. 


Fowler Joins 
Garlinghouse Staff 


Richard Fowler has joined the sales 
staff of Garlinghouse Bros., Los Angeles, 
and will cover Santa Barbara, Bakers- 
field and the San Joaquin Valley. He 
was formerly with the contracting firms 
of Guy F. Atkinson Co. and the Kier 
Construction Co. 
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ELECTRIC HOISTS 


THOUSANDS 






kind of industry ¢ 


The Reading Overhead Cranes, Electric Cranes and Chain 
Hoists now in use in many plants make it easier for dis- 
tributors to sell the Reading Chain Hoist line. The full 

line of types and sizes and exclusive selling features make 
it possible to solve every kind of materials handling job 
suited to a chain hoist. 


The Reading Hoist franchise is profitable now and will 
be more profitable in the future. There may be a franchise 
open in your territory. 





READING CHAIN & BLOCK CORPORATION | a 
2107 ADAMS ST., READING, PA. 





MILL SUPPLIES OCTOBER, 1945 


| 


OVERHEAD CRANES 


CHAIN HOISTS 





G PRODUCTS NOW IN USE 


|| wy fF 


MAKE DISTRIBUTOR SELLING £q@dcer 







40 years of so “i g materials handling problems in every 
havewfreated acceptance for Reading 


8 REASONS 
DISTRIBUTORS 
FIND READING 
HOISTS PROFITABLE 


Complete Line « Exclusive 
Features e« Competitive 
Prices @ User Acceptance @ 


Good Profit Margin « Se- 


lective Distribution Selling 


Help ¢ Advertising Support 
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In pumps, valves, traps, meters, burners, 
cookers, lubricators, etc.—a little foreign 
matter can cause serious damage. It is wise 
economy and sound practice to install strain- 
ers ahead of them to protect the equipment, 
to save maintenance costs, to eliminate shut- 
downs. Kieley & Mueller makes all types and 
all sizes of strainers for you to sell for every 
Steam, gas, water, oil or chemical applica- 
tion. They are correctly engineered to assure 
maximum flow with minimum pressure drop, 
and are designed for easier cleaning. And 
they are correctly priced to give you a worth- 
while margin. 





Type 330, at top, is made in 1/," to 18” sizes, 
with strainers of bronze, monel metal or 
18-8 stainless steel. Below are “Y” strainers, 
type 330, available in 1/7,” to 6” sizes, 





We can fulfill your strainer requirements 
with immediate shipments from stock. Write 
for catalog 66-C which covers “Y,” basket, 
straight flow, and offset strainers. 





scenario 
2003 - 43rd STREET » NORTH BERGEN, N. J, 


66 YEARS OF CONTROL PROGRESS 
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Warshaw Joins 
Market Forge Co. 





NATHANIEL WARSHAW 


Nathaniel Warshaw, inventor and 
consulting engineer in materials hand- 
ling equipment, was appointed head of 
the materials handling division of Mar- 
ket Forge Co., Everett, Mass. Mr. War- 
shaw has a background of achievement 
in the engineering field and has been 
a pioneer in the development of several 
well-known production processes and 
fabricating techniques such as arc weld- 
ing and employment of high pressure 
hydraulics. He is a graduate of Massa- 
chusetts Institute of Technology and a 
member of S.A.E., and A.S.M.E. 


Magazines Boost 
Circulation 52,000 


Addition of more than 52,000 sub- 
scriptions to active circulation lists and 
changes in policy due to elimination of 
all restrictions on paper usage for 
magazines were announced by the Mc- 
Graw-Hill Publishing Co. Beginning 
with October issues of the publications, 
weight of stock used will be increased 
from 31 lbs. to 40 Ibs. Present ceilings 
on advertising pages (with the possible 
exception of Business Week, which for 
mechanical reasons alone must continue 
to be limited in size) are being re 
moved. It is anticipated that early next 
year all McGraw-Hill magazines will be 
printed on 45 or 50 lb. full coated stock, 
to be manufactured by a new and faster 
coating method. 


Ferry Announces 
New Name 


The Ferry Cap & Set Screw Co., 
Cleveland, has adopted the name Hi- 
Carb for their hexagon head screws 
made of high carbon C-1038 steel, dou- 
ble heat treated, black satin finish. 
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J&L PERMASET PRECISIONBILT PRE-FORMED WIRE ROPE 


PRECISION 
AND 


PRE-FORMING 


MEAN PERFORMANCE FOR YOU 


Like a sextant, JxL wire rope 
is a fine machine. It is made 
with precision and pre-formed 
for greater efficiency and longer 
resistance to wear and fatigue. 
Made from J&L Controlled 
Quality Steel... by men of 
skill and experience ...J&L 
Permaset Precisionbilt Pre- 
Formed Wire Rope affords 
greater safety ... helps keep 
operations at peak... protects 


your investment in equipment. 


JONES & LAUGHLIN STEEL CORPORATION 


GILMORE WIRE ROPE DIVISION 





PITTSBURGH 30, AND MUNCY, PENNSYLVANIA 


J&L PERMASET PRECISIONBILT PRE-FORMED WIRE ROPE 
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Evew Day in The Year 


Through all the seasons the distributor of VALDURA Heavy 
Duty Paints see his profit-potential market. 


Grain elevators under a summer sun, tanks and towers in 
autumn’s sleet, buildings and factories exposed to wintry 
weather . . . every surface vulnerable to smoke, fumes, acids, 
abrasion, the elements . . . is part of the VALDURA visible 
market, indoors or outdoors. Every day that market awaits the 
supplier alert to show prospects visible evidence of their need. 


It’s a doubly receptive market now, after months and years of 
unavoidable wartime maintenance neglect. And it’s a market 
that knows the worth of VALDURA, today’s outstanding line 
of heavy duty maintenance paints. VALDURA, remember, is 
backed by the prestige of AMERICAN-MARIETTA, one of the 
great names in paint making. 

VALDURA’S visible market means opportunity for you. 
Write today for our marketing plan, entirely free to prospec- 
tive distributors. 


Le 
A GOOD NAME | 
IS WORTH REPEATING ALDURA 


punts 





AMERICAN-MARIETTA COMPANY 


Offices 
CHICAGO 11 


Executive 


43 EAST OHIO STREET ILLINOIS 
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Thomas Hollis, Jr., is in charge at the 
Nelco Tool Co., Inc., plant in Brooklyn. 
Nelco, manufacturer of carbide-tipped 
milling cutters and end mills, is an off- 
shoot of the distributing firm of A. N. 
Nelson Inc., Brooklyn. 


Triplex Buys Building, 
Plans Extensive Display 


By the end of this year the Triplex 
Supply Co., Milwaukee, will be operat- 
ing in its new quarters in the central 
Milwaukee shopping district, according 
to the plans of John R. Pauly, the firm’s 
president and sales manager. 

For several years, Triplex has con- 
ducted business from the third floor of 
an office building located on North 
Fourth Avenue, but the handicaps and 
added expenses of running an industrial 
supply firm from such a location were 
becoming increasing apparent. So when 
the opportunity to buy a two-story build- 
ing at 830 North Third Street presented 
itself, Mr. Pauly moved fast. 

Because of the location and the op- 
portunities for doing some real display 
work, Triplex is planning a modern 
window display coupled with show-room 
sales techniques. 


Paint Brush Deliveries 
Seen Slow For Present 


With the suggestion that distributors 
purchase brushes for immediate require- 
ments only, as present order backlogs 
and scarcity of raw materials will make 
an improvement in delivery schedules 
gradual, the Paint & Varnish Brush di- 
vision of the American Brush Manufac- 
turers Association closed its recent meet- 
ing in the Hotel New Yorker, New York. 
A large part of the meeting had been 
devoted to a discussion of the relative 
merits of the pure bristle brush as 
against brushes made from synthetic 
filaments. Those not in favor of the syn- 
thetic brush suggested that its work: 
ability had not been proven and that 
further improvements were necessary. 











Filmer 
KABLE KORD 
NON-ENDLESS 


FLAT BELTING 


The popularity of Gilmer Kable Kord Non- 
endless Flat Belting is due to several factors, 
chief of them being its “two-belts-in-one” 
principle—both contactor and power. For 
hard pull, tight grip, and long wear, Kable 
Kord stands in a class by itself. And being 
well suited for power drives of practically 
every kind, the number of its applications 
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is almost without limit. 

Gilmer Kable Kord Non- 

endless Belting is supplied 
in running lengths and in rolls of 250 or 500 
feet, in widths from 1” to 18”, and in various 
weights up to 12 ply. Each is constructed 
to provide a firm base for any standard 
connector or rawhide lacing. 


It will pay you in increased sales to stock 
Gilmer Kable Kord Non-endless Belting. 
Write for catalog. 


GILMER SALES POLICY 


Gilmer provides complete territorial protection . . 

strong advertising, both publication and direct mail, 
to belting buyers . . . direct sales help from widely 
experienced branch office personnel . . . valuable 
engineering assistance when needed . . . adequate 
stocks in conveniently located Branch Warehouses. 


GILMER CATALOGS 


Gilmer distributors are provided with the Gilmer 
Guide, the Kable Kord Data Book, the Gilmer Cato- 

. log of Special Purpose Belts, and the Gilmer Catalog 
of Belts for the Textile Industry. These make ordering 
easy. Engineering information is given completely in 
simplified form. 


L. H. GILMER COMPANY 
Tacony, Philadelphia 35, Pa. 


Division of 


United States Rubber Co. 
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Now You 


Can Stock | 
the NEW 
HARTWELL 





ENDS DRILL 


BREAKAGE 
& 
GAUGES 
DEPTH OF 
HOLE 






The new, precision- 
machined Protector 
& Depth Gauge rein- 
forces drills, prevents them 
from bending or breaking. And 
it serves as depth gauge and slop. 


The Hartwell Protector & 
Depth Gauge is in demand 
wherever breast, portable 
power-driven drills and home 
drill presses are used. Sup- 
ported by advertising, this new 
item will be a profitable addi- 
tion to your stock. 


It is available in 15 selected 
sizes from 1/16 through “F”; 
fits standard drill chucks. 


Rounded nose protects 
drilled surfaces 





Slotted shank 
locks drill 


Dimples 
drive drill 





Single source for 779 
production parts and tools 


HARTWELL 


Engineering Company 
Designers « Manufacturers « Distributors 
3417 Crenshew Bivd., Los Angeles 16, Calif. 

Kenses City, Kenses 
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Paul E. Heller, president of the Heller Bros. Co., Newark, signs his name to the testi- 


monial apron presented to the firm’s vice-president, Fred Stout, by Heller office 


employees. 


The occasion was a barbecue party at Mr. Stout’s New Jersey farm. 











Merger Of Wickwire, 
Colorado Fuel Approved 


The stockholders of the Wickwire 
Spencer Steel Co., New York, have ap- 
proved a proposed merger with the 
Colorado Fuel & Iron Corp., Denver. 
The latter company recently made a 
conditional offer to rent the 200 million 
dollar wartime steel works at Provo. 
Utah, from the Defense Plant Corp. 
The merger is expected to be consum- 
mated in the near future. 


Selected Larger Stocks 
Planned by Racine Firm 


Mohr-Jones Hardware Co., Racine, 
Wisc., is viewing the future with an eye 
to greater emphasis on the industrial 
supply end of its business. 

George Hemmingsen, who hedds up 
the mill supply department of the 69- 
year-old-firm, expressed the opinion that 
to hold the gains established by indus- 
trial distributors during the war it will 
be necessary to carry more complete 
stocks and to render uniformly excel- 
lent service. 

This means more intensive coverage 
of territory by more salesmen who are 
better trained in product knowledge 
and it means specialization, Mr. Hem- 
mingsen said. This does not mean, how- 
ever, discontinuance of the items which 
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make Mohr-Jones a full-line house. 
Rather, it means concentration on the 
profitable volume lines. Concentration, 
he said, would take form in both the 
size of stocks carried and in the train- 
ing of the salesmen. 

Analysis of sales by lines and by cus- 
tomers would point the way both for 
building up stocks of the lines to be 
concentrated on and for reduction in 
stocks of the slower lines. 

It is Mr. Hemmingsen’s ambition to 
segregate the industrial supply depart- 
ment from the hardware business. Pres- 
ently he is eyeing a building in the 
southern part of Racine which will af- 
ford more ample parking facilities and, 
at the same time, be closer to the in: 
dustrial section of the community. 


Auto Equipment 
Firm Buys Plant 


The Monroe Auto Equipment Co., 
Monroe, Mich., purchased a large new 
plant in Hillsdale, Mich., and William 
D. McIntyre, vice president and treas- 
urer, announced expansion of the firm’s 
main factory and another recently ac- 
quired plant in Monroe. The three 
steps in the program will increase man- 
ufacturing facilities to a total of 454, 
000 sq. ft. or more than 10 acres. It in- 
volves an expenditure of approximately 
$1,500,000, for plants and equipment. 
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FLEXIBILITY 


They're tough .. . they're sturdy... . they're 
flexible . . . they’re cool even with continu- 
ous cutting action. . . they're fast-cutting and 
non-loading . . they're long-lasting . . they're 
amazingly flexible for concave, convex and 
reverse curve sanding .. . they're everything 
you want in a sanding disc. 


Write for complete details and discounts 
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In recent years, especially 
during the war, new uses 
for casters have increased 
at a truly amazing rate. Caster sizes 
have grown in proportion. In fact, 
the term ‘‘casters’’ is no longer ade- 
quate for the large wheel-assemblies 
— with diameters of 8” and up, 
capable of supporting several tons — 
now made by Bassick to add new mo- 
bility to heavy industrial equipment. 

In these bigger Bassick models, 
and in the grooved-wheel business, 
there are many worth-while oppor- 
tunities awaiting distributors alert 
to the rapidly growing trend towards 
larger wheels and wheel-mountings. 

To such distributors Bassick offers 





Bassick 





170 


not only the sales value of an out- 
standing name, but the most aggres- 
sive advertising campaign to stimu- 
late the sales of casters and related 
items ever undertaken. Bassick en- 
gineering and merchandising, re- 
sponsible for the world’s most com- 
plete line of casters, are geared to 
keep pace with every latest develop- 
ment in this rapidly expanding field. 
- These important advantages are 
certain to mean more business for 
Bassick distributors, whose salesmen 
are on the lookout for caster business. 


THE BASSICK COMPANY, Bridgeport 2, 
Connecticut. Division of Stewart-Warner 
Corporation, Chicago, III. Canadian Division: 
Stewart-Warner-Alemite Corporation of 
Canada, Ltd., Belleville, Ont. 


Making more kinds 


of Casters: 
g Casters 


en 
- do more 
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Harold W. Kosak, formerly personnel 
manager of the Interlake Iron Co., Duluth, 
has joined the W. P. & R. S. Mars Co,, 
Duluth, as assistant to the general mana- 
ger, Robert S. Mars. He is a member of 
the American Society of Safety Engineers, 
and is considered one of Duluth’s out- 
standing golfers. 


Kelly Is Elected 
Kellogg President 


William T. Kelly, Jr.. was elected 
president of the Kellogg Division of the 
American Brake Shoe Co. He was ex- 
ecutive vice president since December, 
1944. 

Mr. Kelly joined American Brake 
Shoe by way of National Bearing 
Metals Corp., a subsidiary, and was 
trangferred to Brake Shoe’s purchasing 
department in New York in 1929, be- 
coming general purchasing agent in 
1940. He continues to hold this position; 

J. F. Weller, formerly president of 
Kellogg Division, now devotes his full 
time to directing automotive sales and 
to development programs for Kellogg 
and American Brakeblok Divisions. 


Nuss A Manager 
For Thermoid 


Oscar Nuss, Thermoid Co., Trenton, 
N. J.. has been made district manager 
of the firm’s industrial rubber products 
division in the territory including south 
ern California, New Mexico and At: 
zona. 


Buford Honored 
On Birthday 


Brown Buford, vice-president of Bu 
ford Bros., Inc., Nashville distributors, 
was recently tendered a luncheon a 
the Maxwell House by the Nashville 
Fifty-Years-In-Business Club in celebre 
tion of his 86th birthday. Buiord Bros 
was formed. by Edward, Charles and 
Brown Buford in 1920. 
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‘Time now to put your reconversion blue-prints into action! 

re For the former rush to convert to war work probably will 

ex: be equalled by the eagerness to get back to civilian production. 

er, 

"= To make your reconversion program show up on the 

vas profit side you'll need UNITED STATES ELECTRICAL 

Pt TOOLS to speed production and keep costs in line. 

in 

ion, 

of 

full 
and = 
ose q ~" 

~— 
7 PORTABLE 
¢ ELECTRIC GRINDERS 

ton, 4” to 8°—from \% h.p. to 1 h.p. 
ger 
- HEAVY DUTY DRILLS Aves For grinding, buffing, polishing, sand- 
uth- 


ing down castings and other opera- 


Att Moist COED %4" Model 34HD %" tions. For production or maintenance. 


Supeequwensh, cpudilly tutu FLE C TR ! C AL Chrome nickel alloy steel gears, hard- 


ss ened, in grease-tight case. Oversize 
for heavy production work or mainte- ball bearings throughout. Universal 
nance, Ball bearings on armature. T 0 0 L C 0 | ote. 
Chuck spindle mounted in two radial 
B thrust ball bearings. Chrome nickel CINCINNATI 14. O10 
. steel gears, heat treated, packed in 


- grease and sealed. Two pole quick . 

- make and break trigger switch. Mo- 

i mentary switch, if desired. 

ma Model S4HD can be furnished with WRITE FOR DETAILS AND 
nd No. 2 or 3 Morse Taper Socket with- ; aa 

: out additional charge. DELIVERY DATES 
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Tnx what an overhead traveling crane, with a 
WRIGHT HOIST and troLLEY, could do—when it comes to 
moving machinery around, or in and out, in that recon- 
version job that is just ahead. A wriGHT TRAVELING CRANE 
would really put your ceiling to work, and speed up not 
only reconversion but subsequent civilian goods produc- 
tion as well. The wricHt combination of crane and hoist 
would help bring your production costs down to com- 
petitive levels. _ 

WRIGHT material handling equipment (cranes, hoists 
and trolleys) is built in any desired capacity and to meet 3 
the most exacting specification. If your problem is spe- 
cial, ask local wricut distributor (see metropolitan classi- 
fied telephone directory) to call in a wricGut engineer. 


In the meantime, write for wricut Specification Bulletin, ‘ 
or Catalog 12-D. 





WRIGHT MANUFACTURING DIVISION 
AMERICAN CHAIN & CABLE 
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~ |Subject: Hazard LAY*SET’s “Green-Lube” 
O |Advantages:- 








a . TO USER: "Green-Lube" is a wire rope lubricant made to 

e Hazard's own specifications. After being applied it congeals 

to a leathery consistency — thereby refusing to work out 
from the inner wires. "Green-—Lube" stays put! 


TO DISTRIBUTOR: Here is a history-making development worthy of 

oe the industry's leader. With Hazard you deal with a manufac-- 

~ turer who is unusually progressive. 

TO SALESMEN: "Green-— 

Lube" is something to 

talk about. It's news. 
= It makes sales easier 

ad ~\ not only because it is 

Saltp exclusively Hazard but 

\ because it is something 
\ that makes Hazard's 
\ best ropes ( LAY-SET 











ANG, I.P.S.) still better. 
"*, Talk up "Green—Lube" as 
23456 7 B caclitone | much as you wish — it 
%e wo won't let you down. 
Gy ¥ | GENERAL INFORMATION: 
< / Wires covered with 


hy j Green—Lube show far 
less wear and breakage 


— / than the wi d 
(y) “y 4 / an @ wires unaer 


ordinary black grease. 


Srgn ry ‘f Green—Lube has higher 





P viscosity — is more 
d ty A tenacious — clings to 
@ the wires better — 
ee wg provides a longer last- 
oo ing protective film. 


ADVERTISING AND SALES PROMOTION: Few wire rope manufacturers 
provide advertising support equal to Hazard. LAY-SET Green— 

O Lube ads appear regularly in a comprehensive list of leading 
trade and technical magazines. Literature covering every 

application and feature is available — all properly. imprinted. 





ABOUT THE MANUFACTURER: Behind the name Hazard is 99 years of 
wire—rope—making experience....That's a lot of "know-how." 
Many Hazard customers have constantly insisted on buying 
Hazard ropes for forty, fifty and sixty years. This is 
prestige for any distributor. 





Pittsburgh, Portland, San Francisco, Tacoma, Bridgeport, Conn. 








co Wilkes-Barre, Pa., Atlanta, Chicago, Denver, Houston, Los Angeles, New York, Philadelphia, 
J «, . 
; 
mm 


HAZARD WIRE ROPE DIVISION 





- y AMERICAN CHAIN & CABLE 
yD In Business for Your Safety 
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SAFETY 
VALVE 


Ford Tribloc hooks are drop forged from 
special steel. This permits them to slowly 


open (without fracture) when overloaded. 
Indeed so ductile are the hooks that they will open be- 


fore any other part of the hoist is dam- 
aged—thus not only preventing costly 
accidents but protecting the hoist itself. 


FORD TRIBLOCS are ideal for constant 
hard usage. Spur gear construction, ball- 
bearing load wheels, both high tensile 
strength and elasticity in load chain, 
and many other features assure endur- 
ing efficiency. Capacities: 4 to 40 tons. 


FORD SCREW GEAR HOISTS are used 
where smoothness in lifting and lower- 
ing of loads is desirable and where port- 
ability is essential. Lightweight: highly 
portable. Capacities: % to 10 tons. 


FORD HOISTS are manufactured by 
the Ford Chain Block Division of Amer- 
ican Chain & Cable, Bridgeport. Offices 
at Philadelphia, Chicago, Denver, Los 


Angeles, Portland, San Francisco. 


Order from Your Distributor 





AMERICAN CHAIN & CABLE 


BRIDGEPORT 
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N.E.W.A. Basic Sales 
Training Slated 


A basic sales training program for 
members of the National Electrical 
Wholesalers Association is nearing com- 
pletion according to Charles G. Pyle. 
managing director. The program is the 
joint effort of N.E.W.A., and the Edison 
Electric Institute. 

The material is being compiled by 
experts in the sales training field and 
its cost will be nominal, well within the 
means of every wholesaler. 


Franz With 
Naval Intelligence 


N. Ludwig Franz, former purchasing 
agent and manager of industrial sup- 
plies, Stroh & Wilson, Inc., New York. 
is expected back in civilian life in the 
near future after two years on the west 
coast in Naval Intelligence, officials of 
the firm say. 


Mid-West Abrasive 
Opens Central Office 


The Mid-West Abrasive Co. has estab- 
lished its central executive offices in 
Owosso, Mich., as headquarters. Con- 
struction began last fall and the project 
is completed, as well as transfer from 
Detroit. 


Patron Export 
Adds To Lines 


The Patron Transmission Export Co.. 
Inc., whose files boast orders and in- 
quiries from almost every country on 
the globe. has added circulating, ex- 
haust and attic fans, air conditioning 
and other types of blowers, and flexible 
couplings, according to Frank Kepes. 


manager. 





nny 


Frank Kepes, export manager of the Pat- 
ron Transmission Export Co., Inc., New 
York, dictates to his secretary, Bertha 
Praschnik. Both of Spanish-American 
background, Mr. Kepes is a native of 
Brazil and Miss Praschnik claims Havanc, 
Cuba, as her home. 
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You bet we’re glad! 





Glad the war is over, and our part finished. ... Glad 
we are now permitted to resume manufacturing our 
complete lines of high quality Welded and Weldless 
chains for ali purposes. For our civilian customers. 
. .- Fortunately, our only reconversion problem is 


to reconvert back orders into shipping orders. 


co = 


(A & York, Pa., Chicago, Denver, Detroit, Los Angeles, New York, Philadelphia, Pittsburgh, Portland, San Francisco, Bridgeport, Conn. 


AMERICAN CHAIN DIVISION 
AMERICAN CHAIN & CABLE 


~~ In Business for Your Safety 
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The New 


Leek Morow lane 


of Gas Cutting and 
Welding Apparatus 
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To established jobbers, the new Black Arrow line of Gas Cutting and Welding 


Apparatus offers many advantages. Here are just a few: 


1st As a Black Arrow Jobber, you are backed by a young, progressive organization 
that believes the welfare of its jobbers to be its first obligation and prime responsi- 
bility. ; 


2nd You enjoy the benefits of a sales policy which is unique in the welding industry. 
This policy, outlined in our Sales and Distribution Policy Booklet, is so adminis- 
tered that it always works to your advantage and best interests. . 


3rd You carry a standardized line of high quality products which combine reliability 
with universal application. This line will be constantly improved and expanded. 


4th You receive cooperation and support on matters of local and national adver- 
tising and sales promotion. 


5th You receive the competent advice and assistance of Black Arrow Field Engi- 
neers whose entire efforts are devoted to serving your interests. 


If you’re an established jobber who may be seeking a new source of supply, now 
or in the future, write us today. One of our Field Engineers will be glad to meet 


with you and describe our proposition in detail. 


The BLACK MANUFACTURING CO. 


1416-1428 W. BALTIMORE ST., BALTIMORE 23, MD. 
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READ ALL ABOUT IT 


in Metal Cutting. It’s a handy pocket size 
booklet on the art of metal sawing, cover- 
ing the important points in the selection, 
use and care of hand and power hack saw 
blades, and the proper use of the sensa- 
tional STAR Hack Saw Frame. Copies are 
available for distribution to your custom- 
ers. And they’re free to you. 


CLEMSON BROS., Inc. - Middletown, N. Y. 


vale] 


and 


kers of Hand and Power Hack Saw 
Band Saw Blades 


the Clemson D-17 lawn Machine 


Biades Frames 
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Charles Waldie, left, and Ed Eberhardt, 
right, both salesmen for Squier, Schilling 
& Skiff, Newark, call on J. F. Taylor of 
the Revolvator Co., North Bergen, N. J. 


Distributors’ Group 
Committees Selected 


Members of standing committees of 
the National Supply and Machinery 
Distributors’ Association were appointed 
by Eugene F. McCarthy of Beals, Me- 
Carthy & Rogers, Inc., Buffalo, presi- 
dent. In announcing the names of the 
committee members, George A. Fernley, 
advisory secretary, urged association 
members to communicate with officers 
and committeemen regarding matters 
which should be given attention. 

The executive committee includes R. 
H. Russell, J. Russell & Co., Holyoke, 
Mass., Area No. 1; Ray C. Neal, R. C. 
Neal & Co., Inc., Buffalo, Area No. 2; 
W. E. Butler, The Queen City Supply 
Co., Cincinnati, Area No. 3; Wendell 
H. Clark, Samuel Harris & Co., Chi- 
cago, Area No. 4; Rudolph Orlob, In- 
dustrial Supply Co., Inc., Salt Lake 
City, Area No. 5; W. A. Haseltine, J. 
E. Haseltine & Co., Portland, * Ore., 
Area No. 6. 

The War Service Committee: P. Rid- 
ings, Syracuse Supply Co., Syracuse, 
N. Y., chairman; Lloyd B. Mize, Mize 
Supply Co., Waynesboro, Va., vice 
chairman; Charles T. Bush, The Chas. 
A. Strelinger Co., Detroit, Mich.; W. E. 
Butler, Cincinnati; Robert S. Page, The 
Henry Walke Co., Inc., Norfolk, Va.; 
E. K. Welles, Charles H. Besly & Co., 
Chicago; C. C. Krueger, San Antonio 
Machine & Supply Co., San Antonio, 
Tex.; Alvin M. Smith, Smith-Courtney 
Co., Richmond, Va. Ex-officio: Eugene 
F. McCarthy and Harry P. Leu, Harry 
P. Leu, Inc., Orlando, Fla. 

Committee on Manufacturers’ Rela- 
tions: Ray C. Neal, chairman; P. G. 
Maddock, Maddock & Co., Phila., Pa.; 
W. John Frey, Frey Industrial Supply 
Co., Los Angeles, Calif.; H. E. Ruhf, 
The Cleveland Tool & Supply Co., 
Cleveland; W. L. Reynolds, Fhe L. A. 
Benson Co., Inc.; Baltimore, Md.; 
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LUBRIPLATE 
Nos. 1-2-3-4 
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FOR HIGHER SPEEDS 


Probably the severest tests for high speed 
lubricants occur in the textile and wood- 
working industries. These industries have 
definitely proven that machines can be 
run safely at higher speeds with LUBRI- 
PLATE lubricants. With these revolution- 
ary lubricants, there is far less replace- 
ment of parts. Burned-out bearings are 
held down to an unprecedented minimum. 
LUBRIPLATE lubricants in various densi- 
ties are available for all applications. 
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Write for @ booklet, ‘’The LUBRIPLATE Film", 
written especially for your industry. 
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SALESMEN CAN 
AGAIN WORK 
AT THEIR TRADE 


Thank goodness the war is over and 
we can again get busy on a real selling 
job. It didn’t take much sales effort 
to roll up a big volume in wa) times. 
All you needed was to have goods you 
could deliver. No real salesman likes 
that kind of a set-up. 


Now, with industry resuming nor- 
malcy, the salesman has an important 
function to perform. He must find 
the places where specific goods are 
needed and offer them for those pur- 
poses. Selling that way is not only 
fun .. . it’s profitable. 


The salesman who has the LUBRI- 
PLATE line of lubricants doesn’t have 
to look far for his markets. All 
machinery needs lubrication and _ be- 


cause LUBRIPLATE does the _ best : 


possible lubricating job, every ma- 
chine user is a prospect for it. The 
salesman for LUBRIPLATE always 


has markets that are active. 


Right now it looks like a boom in con- 
struction work. LUBRIPLATE has 
been proven the ideal lubricant for 
construction because it resists rust and 
corrosion while doing a better lubri- 
cation job. The wide awake salesman 
will call on owners and operators of 
construction machinery and on sand 
and gravel plants, stone crushers and 
cement manufacturers, 


Take the food 


tile industry, the mining industry and 
practically every industry you can 
name. Each has a specified problem 
in lubrication and there is a LUBRI- 
PLATE Lubricant to meet it. LUBRI- 
PLATE is sold to all classes of trade 
and is not dependent on seasons. 
LUBRIPLATE customers not only 
consistently repeat orders but steadily 
increase their consumption by extend- 
ing its use. The man selling LUBI- 
PLATE has endless opportunities to 
exert his selling abilities to the fullest 
degree. That is what every salesman 
wants. 


industry, the tex- 


If your house does not carry LUBRI- 
PLATE Lubricants, ask your sales 
manager about them. Maybe your 
territory is still open. 


MILL SUPPLIES * OCTOBER, 1945 


LUBRIPLATE 
No. 8 


FOR HEAVY GOING 
LUBRIPLATE No. 8 possesses an extreme! 
high film strength and is just the cor 
density for the general run of encilos 
gears (speed reducers). It is especially 
suitable for worm gears and other types 
carrying heavy loads. Typical of all 
LUBRIPLATE lubricants, No. 8 has excep- 
tionally long life. 
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Write for a booklet, ‘The LUBRIPLATE Film'’, 
written especially for your industry. 
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WHEELS 
MADE WITH RT THE NEW BOND THAT HOLDS 
ITS OWN .. . GIVES ONLY WHEN IT MUST! 


From the swift era of war production comes 
another modern miracle, the cut-off wheel— 
man power and man hour saver—for the fastest, 
smoothest method of cutting tubing, wire, steel and 
brass sheets, glass, porcelain, Stellite, tungsten, plas- 
tics, laminates and other hard-to-slice materials. 


When RT, the special formula bond was developed, 
it put the cool-running CHICAGOS ‘way out in front 
in real performance records. 

Available in rubber or resinoid—a full range of styles 
and sizes. 3 bond types—for every operation. 


Write for illustrated circular 


DISTRIBUTORS —this Advertisement is appearing in leading industrial 
publications. Write for Catalog and Engineering Survey Forms helpful in 
getting the right solution to your customers’ grinding problems. 


CHICAGO WHEEL & MFG. CO. 


Originators of the famous Chicago Soft Rubber Polishing Wheels 





1101 W. Monroe St., Dept. MB Chicago 7, lll. 
C Send Cireuler MB 
Oo Send Test Wheel NAME eee eee eee eee eee eee eee eee eee fe) a . 
FAM,_sorezapnoss FREESE Ne Sa ea OE OSE 
Teo Cut......+.- ° 











Stanley Sheldon, Chase Parker & Co., 
Inc., Boston. 

Nominating Committee: Eugene F. 
McCarthy, chairman ex-officio; W. T. 
Ryan, Cutter, Wood & Sanderson Co., 
Cambridge, Mass., Area No. 1; P. Rid- 
ings, Syracuse, N. Y., Area No. 2; W. 
T. Todd, Somers, Fitler & Todd Co., 
Pittsburgh, Area No. 3; R. C. Duncan, 
R. C. Duncan Co., Minneapolis, Minn., 
Area No. 4; H. V. Waterman, Hendrie 
& Bolthoff Mfg. & Supply Co., Denver, 
Area No. 5; A. J. Glesener, The A. J. 
Glesener Co., San Francisco, Calif., 
Area No. 6. 

Overhead Expense Committee: H. D. 
Holden, Silliter-Holden, Inc., Hartford, 
Conn., chairman; Howard St. George, 
Shadbolt & Boyd Co., Milwaukee, Wisc. ; 
A. H. Squier, Squier, Schilling & Skiff, 
Newark, N. J.; R. M. Bingham, The 
Bingham Tool & Supply Co., Cincin- 
nati; C. E. Gollwitzer, Pratt-Gilbert 
Hardware Co., Phoenix, Ariz. 

Membership Committee: W. C. Hun- 
ter, The Ross-Willoughby Co., Colum- 
bus, Ohio, chairman; Arthur N. Klebes, 
Smith & Klebes, Inc., New Britain, 
Conn., and Frank J. Toole, Wm. K. 
Toole Co., Pawtucket, R. I, Area 
No. 1; Andrew Diehm, Franklin Hard- 
ware Co., New York City, and S. W. 
Jones, Jones & Auerbacher, Inc., New- 
ark, N. J., Area No. 2; Kenneth L. 
Miller, The Mechanical Supplies Co., 
Cincinnati, Ohio, and A. J. Sparks, 
F. Raniville Co., Grand Rapids, Mich., 
Area No. 3; R. W. McKinstry, 
Sterling Products Co., Inc., Chicago, 
and S. D. Conant, Sligo Iron Store 
Co., St. Louis, Mo., Area No. 4; R. W. 
Butler, Salt Lake City, and J. R. Foss, 
M. L. Foss, Denver, Colo., Area No. 5; 
H. D. Heitmuller, C. W. Marwedel, San 
Francisco; Calif., and Wallace Camp- 
bell, Campbell Hardware & Supply Co., 
Seattle, Wash., Area No. 6; J. T. E. 
Aikenhead, Aikenhead Hardware, Ltd., 
Toronto, Can., Canadian member. 

New Activities Committee: R. C. Dun- 
can, chairman; R. H. Russell, Holyoke, 
Mass.; H. H. Kuhn, The Hardware & 
Supply Co., Akron, Ohio; F. Marsena 
Butts, Butts & Ordway Co., Cambridge, 
Mass.; W. M. Patterson, Frick & Lind- 
say Co., Pittsburgh. 


Lamson & Session Head 

Returns From Germany 
Major R. H. Smith, president of the 

Lamson & Session Co., Cleveland, has 


returned from Germany where, as a 
member of a group of engineers and 


‘ business heads, he was engaged in 


making a study of German industrial 
machinery and manufacturing methods 
for the American government. Major 
Smith went overseas at the invitation of 
the Foreign Economic Administration. 
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FOR RUGGED DEPENDABILITY 
IN HOISTING EQUIPMENT-— 


No matter what the hoisting job may be there is a specific type of Round 
equipment to handle it. It may be a call for a Chain Hoist or a Trolley-Hoist, 
a Traveling Crane, I-Beam Trolley or a Winch—each is designed to perform 
a definite material handling operation better than any other. Installation of 
the proper type of David Round hoisting device assures maximum efficiency 
on any material handling job. Consult the David Round factory representative 
or write us for assistance on your hoisting problems. 


SUPERIOR SPUR-GEARED 
CHAIN HOIST 
Capacity % to 40 tons. 
Ball bearing equipped. 


« 


* 
* 


SELF-ALIGNING TROLLEY 

Capacity % to 40 tons. Ball 

bearing or Timken roller 

bearing equipped. Plain and 
geared types. 


SIMPLEX PORTABLE CRANE 
& HOIST 
Capacity 1% to 2% tons. 
SAFETY TYPE—with friction 
load brake (as illustrated). 
STANDARD TYPE—with ratchet 
and pawl. 


NO. 99 
5-Ton Capacity All-Steel Winch 
Two Speeds. Wot. 135 Ibs. 


NO. 99 JR. 
2-Ton Capacity All-Steel Winch 
Two Speeds. Wgt. 61 Ibs. 
(Identical in design to No. 99 but 
of smaller size.) 


DAVID ROUND «& SON 


Ts 2 COs : on SS "ee 
° ASSOCIATES: 


THE CLEVELAND CHAIN & MFG. CO. 
SEATTLE CHAIN & MFG. CO. 
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Who uses American Swiss 
Swiss Pattern Files? Nearly 
every metal craftsman in 
your territory . . . tool and 
die makers, silversmiths, 
watchmakers, model mak- 
ers, finishers in every in- 
dustry. 

"American Swiss" Files are in demand because 
your customers know that these files are uniform 
in hardness . . . fast cutting . . . smooth finishing 
...and economical. Craftsmen know, too, that 
there are over 3,000 “American Swiss" styles, 
cuts and sizes from which to choose. That's im- 
portant because using the correct file for the 
job speeds the work and produces a better job. 


Our distributors find that “American Swiss" 
Swiss Pattern Files are dependable sales-makers 
... and assure profitable repeat orders. 


Write for complete information on our 100°, 
Dealer cooperation policy. 


ASK FOR THEM BY THIS NAME 


THE BEST 


WWWUCLN 
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William C. Van Cleaf, associated with 
the Allis-Chalmers Mfg. Co., Milwaukee, 
| since 1912, has been made director of 
industrial relations for the firm. 

a survey of Germany’s_ aeronautical 


Use Of Ratings 
| By Military Curbed 


Use of preference ratings by the mili- 
tary services on behalf of their contrac- 
tors and subcontractors for such things 
as construction, machine tools and other 
equipment has been stopped by amend- 
ments to Directive 41, WPB. The serv- 
ices will continue to use the new MM 
ratings for direct procurement on their 
own behalf. The move is calculated to 
free industry further from wartime con- 

| trols. 

WPB still is giving the military pri- 
| ority assistance for all buying necessary 
| to maintain occupation forces and for 
| such things as transportation of troops 
and research but the changes in the di- 
| rective will hold to a minimum the in- 
| terference with normal production 
| caused by the compulsion of rated or- 
ders, which must be placed in produc- 
| tion ahead of others. 

WPB reported that procurement serv- 
ices are exercising great care in issu- 
| ing ratings in order to keep them at a 
| minimum. 





| A new Racine, Wis., supply company, 
General Industrial Sales, Inc., will occupy 
this building within the next few months. 
The owners plan to make good 'use of the ? 
| show window space. 
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Twin Valve-Pot Piston 
Het Oil Pump (at right). 


Vertical Duplex General 
Service Pump (below). 


ARCOVA Pumcups find a ready market in refineries, railroads, power plants, 
chemical plants, food plants, steamship8, distilleries, breweries, pipe line sta- 
tions, manufacturing plants of every type... wherever reciprocating pumps are used. 


Pumcups are long-lived composition cups for packing pistons of reciprocating 
pumps, pneumatic and hydraulic cylinders. They outlast other types of packing in 
water, oil, gas, brine, sewage, cement slurries, syrups, refrigerants, mash, chlorine, 
CO,, many acids and alkalies, practically all commercial fluids. 


Darcova Pumcups have high acceptability, build steady repeat sales. They carry 
a good profit margin and are backed by strong advertising and service programs. 


Selling points are convincing. Pumcups have high resistance to wear, last from 
two to ten times longer than other types of packing. They save “down time”, cut 
frequency of repacking, save labor and materials. In pumps, they increase pumping 
efficiency, save power. 


Territories are still open. Write us, if you are interested in this proved saleable line. 


Pendant Air Hoist Oper- 
ating on Trolley (left). 





Bracketed Air Cylinder for Oper- 
ating Doors, Gates, etc. (above). 


DARLING VALVE & MANUFACTURING CO. 


WILLIAMSPORT, PA. 
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FINEST PRECISION EQUIPMENT 


Is Behind “Chicago Screw” Products 


The facilities of The Chicago Screw Co. include the finest pre- 
cision equipment, designed and built to maintain the very closest 
production tolerances. This modern machinery plus laboratory 
facilities plus the latest type automatic gauging devices, adds 
up to a uniformly accurate product ideally suited for quick and 
trouble-free assembly. 


Chicago “SAFETY PLUS” Line includes: 
Socket Head Cap Screws * Socket Set Screws * Stripper Bolts ¢ Square Head 
Dog Point Set Screws * Socket Pipe Plugs ¢ Keys for Socket Screw Products. 








Complete Line includes: 
Hexagon Head Cap Screws * Square Head Cup Point Set Screws * Headless 
Set Screws ¢ Fillister Head Cap Screws ¢ Flat Head Cap Screws © Taper Pins 
Milled Steel Studs *« Semi-Finished Hexagon Nuts. 


On your future requirements, specify Chicago Standard Screw Prod- 
ucts. They are unsurpassed for the needs for which they are made. 


ARMY 
‘ E anv’ 


THE CHicaGo Screw Co. 


ESTABLISHED 


1026 SO. HOMAN AVENUE 


These Gine Products are sold 
only thru Authorized Distributors 





1872 


CHICAGO 24,. ILL. 
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An ethyl-cellulose compound melting at 
about 300 F. is used to protect present 
close-tolerance machined parts during 
storage and shipment. This forms a 
lightweight and compact covering im 
pervious to temperature, high humidity 
and rough handling. 


An increase of about 1,700,000 in popu- 
lation through migration, in the three 
Pacific Coast States is a highlight of the 
market shift in less than 2 years. By 
July, 1944, the population of the West 
and South was up almost 4,000,000 
while that of the North was dewn nearly 
3,000,000. The figures include military 
personnel. 


A wide range of standard commercia} 
high-frequency heaters is now available. 
The four types in common use are (1) 
rotating machines, with frequencies up 
to 10,000 cps. and suitable only for in- 
duction heating; (2) mercury-arc fre- 
quency converters with a range of 1,000 
to 3,000 cps.; (3) spark-gap equipment 
with frequencies of 10 to 500 ke., and 
(4) vacuum-tube oscillators developing 
50 ke. to 200 me. 


Freezing a cooked 5% paste of com- 
mercial corn, wheat or potato starch at 
just below 0° C. forms a coarse-textured 
starch sponge regarded as a promising 
new food ingredient. Freezing at —10 
to —16° yields a fine sponge and pore 
size can be modified by beating in air. 
In the dry state, the sponge will give 
candies and crackerlike wafers crunchi- 
ness while finely ground sponge prom- 
ises to be an excellent stabilizer in con- 
fectionery coatings and icings. 


Driving up to the 13th floor will be no 
gag when the $15,000,000 Interstate 
Commerce Center building in New York 


City is built. A helical 32-ft. wide 
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represents big value to 
the customer 
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C H A M P 0 N meet that idea exactly. They check on every one 


Fluorescent and Incandescent of these points. 


LAMPS 


Ask us to tell you about the Champion merchandising policy that assures easier, 
more profitable lamp business, without red tape, restrictions, contracts or other 
obstacles to low cost handling at maximum profit. 


Lynn, Massachusetts 


A OIVISION OF CONSOLIOATEO ELECTRIC LAMP 
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THE FIFTY-TO-ONE FILE 









IT’S CARBIDE—the Ford Carbide Rotary Cutter. 
IT’S NEW—on the market only a few months. 


ITS PERFORMANCE is 80 superior that its psoduction ccoa- 
omy can’t be denied—outlasts high speed steel fifty to onc. 
IT’S BACKED BY an extensive and intensive advertising pro- 
gram which is telling the story of Carbide Cutters to the key men 
in all the metal working industries. 


IT CARRIES the name of FORD—the mame of the oldest manu- 
facturer of rotary files and cutters in America. 


IT’S YOUR CHANCE to cash in on the sales possibilities of our 
COMPLETE LINE of rotary tools—CARBIDE CUTTERS— 
HAND CUT FILES—GROUND FROM THE SOLID CUT- 
TERS. Write today for full particulars—catalogs, prices, discounts. 
M. A. Ford Mfg. Co., Inc., 742 W. First Street, Davenport, lowa. 














Vite limp Lim 
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roadway, 34 mi. long will carry trucks 
on a 64% slope up to each of the 13 
stories and on each floor will be parking 
space for 20 trailer trucks. Roadway 
and parking space will take up 21% of 
the floor space, elevators and connect- 
ing corridors 12%,-but this is expected 
to be offset by increased efficiency of 
delivery service. Rentable space will 
be about 100 ft. wide all around the 
1,600-ft. building perimeter. 


The new Riverside generating station in 
Baltimore has ‘one boiler for each tur- 
bine-generator but the station is actu- 
ally designed for two-unit groups. A 


valved cross-connection between the two. 


high-pressure boiler-to-turbine steam 
leads does the trick. This requires a 
valved cross-connection between the 
feed-water circuits, being provided on 
the discharge side of the sixth-stage 
heaters since it is not practicable to 
directly cross-connect the water outlets 
of two deaerators with unlike operating 
conditions. 


A new vacuum-tube thermocouple de- 
vice anticipates electric furnace tem- 
perature changes and minimizes over- 
shooting of furnace controls. Two 
thermocouple (one of high thermal ca- 
pacity and one of low) and an electric 
heating element are enclosed in an 
evacuated glass envelope. The instru- 
ment heating element operates at the 
same time as the furnace heating unit 
and the two thermocouples and the con- 
trol ‘couple in the furnace. are in series. 


If you have a pre-war 42-50 mc. FM set, 
you'll have to have it modified. One 
converter costs about $10. The reason: 
allocation of radio and television chan- 
nels in the 42-88-mc. band puts FM in 
the 88-106 mc. portion of the spectrum. 


In spite of protection by oxide-film 








No wrenches or special tools are needed 
in utilizing this new pipe coupling unit and 
it is quickly assembled. Any plain-end 
pipe sections, from 1% to 16-in. sizes, can 
be coupled with one of the 11 sizes of 
this unit—and no threads, grooves or 
flanges are required. Two collar sections, 
one with lugs, pass through the other, are 
assembled over the pipe ends and 4 
wedge key driven through to tighten the 
assembly. 
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NEW WHITE FLUORESCENT 
LAMP DEVELOPED WITH 
4500° COLOR TEMPERATURE 


One of the latest developments in fluo- 
rescent lighting is the new Sylvania 
lamp with a color established between 
the standard Daylight and White fluo- 
rescent lamps. 

This celor has been produced after 
several years of experimentation, to sat- 
isfy a consistent demand for a lamp 
“whiter” than the standard White and 
yet not as “blue” as the Daylight. As a 
result, a phosphor has been developed 
for the new lamp giving it an approxi- 
mate color temperature of 4500° White 
(the Daylight lamp is 6500° and the 
standard White is 3500°). 

These new lamps will produce over 
10% more light than the Daylight lamps 
and slightly less than the usual White 
lamps. They will be available in both 40 
Watt T-12 and 100 Watt T-17 sizes and 
will have the same lumen maintenance 
ratings as other 40 and 100 Watt fluores- 
cent lamps. 


OTHER NEW DEVELOPMENTS 


The 4500° White lamps are an addition 
to the line of new Sylvania developments 
— which include Long-Slim and circulat 
fluorescent lamps. The Long-Slim lamp 
is made in lengths up to 96” — providing 
an even spread of unbroken illumina- 
tion. It is instant-starting and requires 
no starter, which makes installation and 
maintenance simple. Its single-pin bases 
also simplify installation by eliminating 
positioning difficulties. 

The Sylvania circular fluorescent lamp 
is fitted with a rotating base which turns 
through 180° around the lamp. When the 
lamp is turned over, another 180° rota- 
tion is afforded. This permits great flexi- 
bility in any type of installation. The 
base is also translucent to provide an 
unbroken ring of light. 





SPECIAL LAMPS READY FOR 
NEW CONSUMER PRODUCTS 





Large , Seen for These Lamps in 


Vacuum Cleaners, Refrigerators, Ovens 





Sylvania Electric produces a line of 
over 700 electric light bulbs and fluo- 
rescent lamps. Many of them, specifi- 
cally designed for equipment use, are 
ready to be incorporated into hun- 
dreds of products now on the drawing 
boards and production lines. 


Stoves, vacuum cleaners, refriger- 
ators and many others will have their 
own lighting systems built into them; 
and for years Sylvania has been de- 
veloping and making this specialized 
lighting equipment. The range of wat- 
tages, voltages, bases, bulb shapes, 
types and lumen ratings of Sylvania 
lamps is so wide that practically any 
requirement for equipment use can be 


readily filled. 


VACUUM 
CLEANER 


REFRIGERATOR 





SHOWCASE 


Some of these special lamps stand 
out as important developments for 
specific equipment manufacturers. For 
instance, there are the new Sylvania 
Long-Slim, instant-start, fluorescent 
lamps — ideal for lighting showcases; 
relatively cool operating vacuum 
lamps for use in refrigerators; spe- 
cial bake oven lamps that operate 
efficiently in a heat of 550° F.; and 
slim, vibration-resistant bayonet-base 
lamps for vacuum cleaners and sew- 
ing machines. 


The extensive demand for these 
lamps in new manufactured products, 
as well as for replacements, will make 
them more than ever a profitable line 
for wholesalers to push. 


SEWING MACHINE 





SYLVAN IA ELECTRIC 


MAKERS OF FLUORESCENT LAMPS, FIXTURES, WIRING DEVICES; ELECTRIC LIGHT BULBS; RADIO TUBES; CATHODE RAY TUBES: ELECTRONIC DEVICES 
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NEW PLASTIC DISCOVERY 


A HARD HITTING “Softie” 
NO MAR, STING OR REBOUND 


NLIKE ANY OTHER HAMMER, the 
! Nupla Hammer heals itself when 
dented or deformed. Made with a new, 
flexile plastic head, it hits hard effective 
blows without marring, cutting, or battering. 
Useful to all craftsmen—tinners, machin- 
ists, assemblers, plumbers, etc. — it’s a 
quality tool. Has many advantages. Will not 
explode. Not affected by’ oil or gasoline. 
Will not chip, or crack. It’s a tool every 
craftsman wants and needs, 


TESTED! FLEx-o-cryYst 


the new plastic discovery has been 
thoroughly tested. 

A 6-inch cylinder of Flex-O-Cryst 
(used in head of Nupla Hammer) 
was flattened into a sheet }/, of an 
inch thick and released. Slowly. it 
regained its original shape and size. 
That's how the Nupla Hammer heals 
itself when dented. } 


JOBBERS & DEALERS WANTED 


Nupla Hammers are now available for imme- 
diate shipment. Liberal discounts. National 
tradepaper advertising supports sales. Demon- 
strator counter-card and literature rack fur- 
nished. Write or wire, today! 
NEW PLASTIC CORP. © 1017 No. Sycamore Ave., Los Angeles 38, Calif, 
A NUPLA HAMMER FOR EVERY JOB 
5 SIZES 29 WEIGHTS 


MIGHTY PLASTIC 
bat Gentle HAMMERS 

















arrestors, lightning strokes to 135-ft. 
steel] transmission towers destroyed cir- 
cuit breaker bushings in an adjacent 
11-kv. substation at East Chicago. Line- 
type pellet arrestors in parallel with the 
oxide-film units solved the problem. 


Southern fish farmers get a yield of 500 
to 600 lb. of fish per acre. They apply 
100 lb. of commercial fertilizer (formula 
6-8-4) and 10 lb. of nitrate of soda per 
acre of ponds in each of 10 to 14 appli- 
cations a year at an annual cost of $15 
to $20 per acre. This produces micro- 
scopic plant growth over the pond to 
feed microscopic organisms, providing 


fish food. 


Horsepower, torque and fuel economy 
were raised 30 to 40% in the underfloor 
engine that drives the new Twin Coach 
bus due to an oblong combustion 
chamber with oval ends, unlike conven- 
tional overhead valve designs. The tot- 
ally exposed area is about two-thirds 
the bore when the piston is at top dead 
center, permitting a more controlled 
rate of flame propagation which gives a 
higher compression ratio for a given 
octane fuel rating and at the same time 
reducing peak loading on the bearings. 


Carp is in the can now, tuna style. After 
cleaning and brining, it is pressure 
cooked for 45 min., then flaked, boned, 
packed in lacquer-lined cans with cot- 
tonseed oil and retorted for 95 min. 


Supplying 2,014,000 applicants on the 
waiting list for telephone service is the 
first job in Bell System’s $2,000,000,- 
000 post war program. New plants, re- 
placing antiquated equipment, improv- 
ing long distance and rural service, 
more dial equipment are other spending 
projects. 


In order to build a facing wall of con- 
crete 5-64 ft. thick, 39 ft. high and 








The reciprocating shaft ball bushing, a re- 
cent development, is made in round, 
square, oblong, oval, hexagon and octagon 
shapes. Each bushing has several end- 
less grooves or circuits, filled with balls. 
Clearance on one side of each circuit per- 
mits the balls to roll around and return 
to work while the balls on the other side 
carry the load. 















































You can’t beat STEEL PIPE for 


utmost in service per dollar of cost 


O matter what style changes 

come into various types of 
buildings, or what improvements are 
made in industrial and transporta- 
tion equipment, piping remains a 
fundamental necessity. For countless 
practical uses no other tubular mate- 
rial has yet been developed which 
will serve more satisfactorily than 
pipe made of steel. 
»The significance of that fact is 
recognized by most architects, engi- 


NATIONAL 


Columbia Steel Company, San Francisco, Pacific Coast Distributors 


neers and contractors—in fact, their 
preference for one brand above all 
others has made it the largest selling 
steel pipe in the world. That brand 
is NATIONAL. 

10 major points account for this 
leadership. Each is important. To- 
gether, they give you mighty good 
reasons why NATIONAL offers you 
most in pipe security and satisfac- 
tion. Write for complete information 
on any kind of pipe you need. 


TUBE 


PITTSBURGH, PA. 


It is made by the largest and most 
experienced manufacturer of tubular 
products in the world. 

It is manufactured from raw mate- 
rial to finished product by one or- 
ganization. 

The original scale free pipe. . . butt- 
weld sizes 4,” to 3” are made by a 
special mechanical process. 


. It is uniform, ductile, and strong. 


All butt-weld sizes are Spellerized 
to minimize corrosion. 


, It threads easily; coils and bends 


readily. 

It can be obtained in Duroline...a 
highly improved cement lining that 
prevents interior corrosion, 

It is given the most thorough and 
exacting tests and inspections. 


. It is sold by only high-grade dis- 


tributors everywhere. 


+ It is the most widely used pipe in 


the world. 


COMPANY 


United States Steel Export Company, New York 


UNITED STATES a ber 
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DeE-STA-CO 
PRODUCTS 


Greater satisfaction to your customers 
Liberal Profit for YOU 


“De.Sta-Co rium STOCK 


Steel or Sane e 12 Standard Thicknesses 
from .001 to .015 


Made from selected materials, rolled to precision limits. 
Carefully oiled to resist rust and stains. All stock is 
clean and free from burrs or ragged edges. De-Sta-Co 
is the finest shim stock available. 


Two convenient sized packages: (A) contains twelve 
sheets of assorted thicknesses, .00]1 to .015, each sheet 
measuring 6” x 12”, and each identified to indicate 
thickness. (B) contains a roll measuring 6” x 120’, with 
thickness indicated every six inches of its length. These 
packages allow ease in storage—prevent waste and 
damage to stock. 











(A) Sheets 6” x 12” 





(B) Rolls 6” x 120” 














| to indicate thickness. 


| | containing ten boxes of most pop- 





De-StA-Co—<QEEE™ STK 


A PRECISION PRODUCT 


Essential for close tolerance work. 
Used for fitting piston, valve tappet 
clearance, spark plug gaps, for 
inspection and production work 
where accuracy is vital. 


12” lengths + Y2” wide 
Rounded on Both Ends 
14 standard thicknesses from .0015 
thru .015. Every piece identified 
Each piece 
packed in moisture-proof cello- 
phane envelope; 12 pieces of a 
thickness to a box. Display carton 





ular thicknesses now available. 


25-Foot Rolls 
Also supplied in 25-foot rolls packed 


in in clear plastic cc case. oe ee e. , Om 
~ De-Sta-Co 
\. ARBOR SPACERS 


For fast, accurate spacing of Milling Cutters, 
Gang Saws, Slitters, etc. 


Thicknesses .001 to 3” 
20 Standard Sizes from i" to 4” 

















i 


SHIMS 


For Gears, Bearings, etc. 





~ DETROIT STAMPING Co. 


Finished Products Division 
An old-established institution with a record 
of more than 30 years’ continuous operation 
332 MIDLAND AVENUE . DETROIT 3, MICHIGAN 
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878 ft. long beside an approach canal 
to the MacArthur Lock, Sault Ste. 
Marie, Mich., during mid-winter, a 
weatherproof housing of insulating 
board was built over it. Though tem- 
perature dropped to 24 degrees below 
zero and snowfall totaled 90 in., the 
work went along without interruption, 
two shifts a day. 


Competition and plenty of it is promised 
for the next 2 or 3 years as at least 
500,000 new business enterprises are 
expected to be launched. Of these 50,- 
000 are expected to enter electrical con- 
tracting or the retailing of electrical 
appliances, radios and electronic prod- 
ucts, 


Gas turbine may be the eventual drive 
for locomotives. The gas turbine, with 
single regenerator, 5-1 pressure ratio 
and 1,200° F. temperature can reach 
25% efficiency. After electric-drive 
losses, minimum overall efficiency is 
15%—above that of the best present 
system. 


Big guns, bazookas and other surplus 
implements of war are being sealed in 
steel or aluminum containers prepara- 
tory to storage. Nitrogen is pumped 
into the cans to displace the air and 
prevent corrosive effects of oxygen. 


There is a new high-octane aviation 
gasoline which does not produce enough 
vapor to ignite unless heated above 
100° F. It is fed into the engine by in- 
jection and not through a carburetor. 


Filling large airplane tires with helium 
instead of air saves 79 lbs. per wheel. 
Helium diffuses through natural rub- 
ber, but synthetic seals it. 


Laundry scorch spots can be turned 
white again through the bleaching effect 
of ultraviolet rays from a sunlamp. 


Farmers in Massachusetts keep foxes 
out of the poultry yard by a live wire 
8 in. off the ground and 12 in. in front 








P-V Engineering Forwm, Inc. 
This specially designed helicopter was 
made for naval transport but may be a 
forerunner of commercial models. It has 
a tandem-rotor, is 48 ft. long and can 
carry 12 passengers. 








speciFy SUPER secause... 


When your cutting job requires special tools 
for cutting cast iron, steel or non-ferrous 
materials you'll want SPEEDY PRODUC- 
TION, FINE FINISHES, PRECISION . . . REAL 
ECONOMY. 


Super Tool engineers have the knowledge 
—the production experience, to analyze 
your needs and to produce the special tools 
necessary to give you the utmost in effi- 
ciency and economy. 

Super has manufactured Carbide-Tipped 
Tools exclusively for many years. These 
years of experience, research and develop- 
ment are your guarantee of tools that do 
a job. 

Next time you need a special tool for a 
really tough job, specify Super. You'll get 
SUPER satisfaction. 


In addition to manufacturing all types of special carbide-tipped tools, Super Tool 
Company makes a complete line of standard carbide-tipped bits, reamers, plain and 
side mills, shell end mills, face mills, end mills, counterbores, drills and centers. 


Specify SUPER and get real satisfaction. 


SUPER TOOL COMPANY 
Carkide “Lipped “Jools 


21650 Hoover Road, Detroit 13, Michigan 
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KLEINS 






built for 


FOOGH JOBS/ 


e@ If you ever stripped tough insulations 
—if you ever cut through hard wire—if 
you ever spliced a stranded cable—you 
know it’s a job demanding good pliers. 

Kleins were designed to do these tough 
jobs and every man who uses tools knows 
he can rely on Kleins in the pinches as 
well as in the routine day’s work. 


The extra quality—the extra stamina 
—the ability to stand up day after day, 
year after year, in the service of men who 
have no time to “baby” equipment have 
won Klein Pliers their reputation. 

As power and communication service 
expands—as industries swing from war 
to peacetime production—as the demand 
of the building industry increases— you 
will find your best customers, the men 

who know good tools, asking for Kleins 
of tools will be 


to help them on their job. 
Since 1857 wo is 
sent on request. 


WEL EES aK LE INES & Sees, 









This book on the 
care and safe use 
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of the fence. Foxes will not dig under 
the fence with the live wire there. 


New propulsion units are being tested 
for speeds up to 2,000 mph. in a super- 
sonic wind tunnel with a 214-sq. ft. 
cross section. Aerodynamic forces and 
thrust are measured. 


Bore a 45° hole with a 6-in. posthole 
auger. Then explode a charge of 40% 
dynamite to produce a spherical cavity 
at the bottom. Put an anchor rod into 
position and fill the hole with 1:2:4 
concrete mix and you have a concrete 
ball guy anchor such as used on the 
Covington-Grand Coulee 230-kv. wood- 
pole line, which withstood a 10,000-Ib. 
pull. 


The Illinois Central is building a re- 
frigerator car that will be bigger (20-, 
ton payload), lighter (21 tons) and po- 
tentially faster (60 mph.). It will have 
a steel framework and aluminum super- 
structure. Fiberglas insulation and im- 
proved air circulation will hold a 30° F. 
temperature when required for frozen 
foods. It will be 39 ft. long inside (6 ft. 
longer than most reefers), and collapsi- 
ble ice-bunker bulkheads at each end 
will add 6 ft. for return payloads. 


North American Aviation uses a series 
of 34-in., 5-ply, wood panels 4x7 ft. 
hung like sliding doors about 9 in. apart 
to store milling cutters safely and ac- 
cessibly. The faces are studded with 
3-in. lengths of 34-in. dowel on which 
cutters are hung. 


Hard boiled eggs are now produced by 
roasting at high temperature for about 
an hour in a 7-ft. oven with fans to dis- 
tribute the heat evenly. The eggs have 
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This measuring device, equipped with 1 
mg. of radium in the form of a commer- 
cially available salt, projects gamma rays 
into solids or liquids. Some of these rays 
are back-scattered by electrons in the 
atoms of the solid or liquid and emerge 
on the same side as they entered, to reg: 
ister upon a counter. The intensity of 
back-scattered radiation is a measure of 
the thickness of the material. By the same 
means, liquid densities can be measured 
and liquid level or the position of an inter- 
face between liquids can be determined 
from outside a tank. The device measures 
the average thickness over a 1 sq. in. area 
but it cannot detect cracks. 
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1©@ WEARS 





IF THE SHOVELS you carry began com- 
ing in Cellophane, you probably 
wouldn't be surprised—for nothing 
is too good for the quality line you 


put RB&W EMPIRE Bolts and Nuts 
into fancy wrappings, yet they can 
be even more important to you as a 
reputation-builder and profit-maker. 













carry. It would not be practical to, 





A CHICAGO DisTRIBUTOR dropped his 
hand—grab-bag fashion—into his 
RB&W stock and picked up the 
EMPIRE bolt and nut pictured here. 
You'll surely appreciate that the 
clean-cut head, the accurate, well- 
finished barrel, the perfect threads 
are evidence of quality that can be 
merchandised in getting new business 
and holding old business. 

















SINCE ITS BEGINNING 100 years ago, 
RB&W has spent hundreds of thou- 
sands of dollars in research and de- 
velopment work to help give dis- 
tributors the highest-quality fasten- 
ers to sell. And RB&W has invested 
in advertising to make it easier for 
distributors who take advantage of 
the extra values in RB&W, to in- 
crease their volume of this profit- 
producing line. 







































Rectories a Port Chester, N. Y., Comspolia, Pa., al Falls, Ill. Sales Of at Philadelphia, Saar Chicago, Chattanooga, Los Aeéiies, oak Seattle 
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no dark ring around the yolk as fre- 
quently characterizes a hard-boiled egg. 

















The University of Kentucky has devel- 
oped a new tobacco “so low in nicotine 
that it doesn’t irritate and so aromatic 
that it can’t be told from Turkish leaf.” 


“y MAY be a funny-looking guy but I’m proud 

of my physique . . . my head is SPURRED 
for efficiency ... my body is ELECTRIFIED with 
strength and energy ...my arms and legs are 
POWERFUL and UNTIRING and I can do all 
your LIFTING and PULLING jobs with an ease 
that is astounding . . . now that I’ve finished 
the job for Uncle Sam I’m ready to work for you 
. .. Ask my boss about the thousand and one jobs 
I can do for you and what a help I'll be in the 
post-war period.” 













Radio quiz shows are giving the public 
about $1,000,000 a year. Some 15 of 
the big stations have quiz shows, and 
there are 270 programs. 












In order of importance, cotton-fiber 
properties which contribute to tire-cord 
strength rank thus: fiber strength, co- 
efficient of length variability, grade of 
cotton, fiber fineness, percentage of ma- 
ture fibers and upper-quartile length. 
Fiber length itself doesn’t affect cord 
strength. 











$e. . 

















































South American countries have devel- 
oped less than a million hp. out of po- 
tential hydroelectric resources of 45 
million hp. With the top 20-million 
potential, Brazil has developed 700,000. 
Canada has developed 7.5 of 20 million 
hp., and the United States 16 of 42. 


A 100,000-Ib. cage with a 12-in. thick 
steel floor has been devised by Soviet | | | 
engineers for rehabilitating Donets coal 
mines destroyed by the Nazis. In the 
floor center is a 3-ft. dia. hole with a 
sliding cover. Men drop through this | 
hole, drill and place powder, then climb | 
back into the cage, close the trap and 
shoot the charge. After the blast, the 
trap is opened and the shaft mucked. 
The cycle is repeated, the cage lower- 
ing a few feet every few hours. Double- 
drum hoists with 12-ft. dia. drums, 
carrying 134-in. rope in two layers, are 
being built here for the job. 





‘ A $25,000,000 cotton weaving and spin- 
ning plant with 400 looms and 15,000 | }. 
spindles is set for the San Joaquin Val- 
ley in California. Using 8,000 bales of 
cotton (5% of Calif. crop) appears fi- é 
nancially feasible because of the rapid § : 
development of the garment industry 
there. Before the war, 85 to 90% of 
that crop went to Japan. This market 
















af 


you'd like our 


latest bulletins is not expected again. 
we'd be glad 
to send them Sandblasting has replaced laborious 


to you. hand deburring and finishing on ex- 
truded aluminum-alloy spar caps at 
Douglas. Seven nozzles do it 16 times 


faster. 


With l tire- . Ll sys- 
OO) FINCH (OLB OLO) mT RAM | tem on the Army's amphibious “ducks” 
RATCHET LEVER HOISTS - SPUR GEAR HOISTS - ELECTRIC HOISTS tire pressure can be instently changed 


LOAD BINDERS - DIFFERENTIAL HOISTS - TROLLEYS oe ae: one See ones 
dashboard gages, a control valve for 


DANVILL E, Tie), Ss each tire, an air compressor, air tank 


and pressure joints on hubs. 
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Hand tools are a 
basic need in all in-| 
dustries. That's why —' * 
even now—the Plomb: 
line includes 756 items 
from midget screw 
extractors to giant’ 
wrenches. Here are a! 
few representative ex- 
amples — Plomb Tool ' 
Company, Dept. A, . 


2215 Santa Fe Ave., 4 


Los Angeles 54, Calif. 





My. 
k/ | 


screw DRIVERS 
. 2, §F styles and 










PULLERS 
- ++ 22 combinations, 
large and smoll. 








RATCHETS 
... § different 
drive sizes. 


WRENCHES 


viata: BBS PUNCHES and 
open end, box CHISELS 


and combina- 


tion. 








.. » 64 styles and 





















CALKING IRONS 
12 types and 
sizes. 


DOLLY BLOCKS 
+ «+ & different shapes 










SOCKETS 
165 in 5 


drive sizes.) | 
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THEY’LL TEAM-UP WITH THIS LYON SHOP EQUIPMENT 
“i TO KEEP YOUR PEACETIME SALES CLIMBING... |= 


‘R” Box No. 
440F11. 10" x 
20° x 8". $1.40. 



























Machine Tool Cabinet No. 2345- top 
12. Heavy steel bench top makes ti “we 
Work Bench No. 100. Bench Legs No. 2401- a sturdy mounting for small grind- — 
Heavy steel top. Will 11. Maximum rigidity. , ers and vises. 36° W x 24°D x he 
not crack, splinter or Reversible front to “L” Pan No. 37’H, including back stop. As shown 
ouge. Easily cleaned. rear. As shown 28" x 410F18. 11” x shown $17.95. 
s shown, length 60° 32%". $2.95. 22" x 6". $0.88. 
$14.25. 
° atime 
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Completely Modernized for New 







Peak Sales! 




















se 
Tool Toter No. 2983-11 18” 
W x 24°D x 34'%2"H. Two 
drawers. Price $11.30 
Two sections steel 
Double face bar rack. Two shelving rack No. 
sections—each section 609-21. Each sec- 
36° W x 79-5/16" H. Arms tion 36° W x 12°D x 
1345- Shop Desk No. 2131-12. adjustable. Rack complete 84" H. Price complete 
nakes oat eat me oo 4 as illustrated $58.25. as illustrated $20.50. 
on. Provides a smooth, 
“x firm working surface. As 
. As shown $19.60. 
i camaaeel 











METAL PRODUCTS, INCORPORATED 


General Offices: 1053 Monroe Avenue, Aurora, Illinois 
Branches and Distributors in All Principal Cities 
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ARE YOU PREPARED 
FOR COMPETITIVE SELLING? 


As selling resumes its pre-war importance, there 


are many sales problems: 


* The need to sell instead of take orders 


? * 


Shifting markets 


* New products 


* New salesmen and returning GIs to be 


trained 


Changes in customer personnel 


To help meet these problems there is one thoroughly 
tested sales aid: A Donnelley-compiled catalog to comb 


markets and invite orders in terms of civilian needs. 








he 


T 
LOOKS AT 


BUSINESS 





Despite contract cancellations, gen- 
eral business in most sections remains 
very good even in some areas which 
were hardest hit by loss of war produc- 
tion, says the September report of the 
Business Survey Committee, National 
Association of Purchasing Agents. 


General Conditions 


The belief is general that business 
will clear the hurdles of reconversion 
and promptly furnish the desired and 
required post war employment and pro- 
duction—always provided, of course, 
that strikes are kept to a minimum and 
the cost-price-profit relationship undis- 
turbed. While a number of companies 
and some areas are yet unable definitely 
to measure the full effect of V-J Day, 
there is a completely optimistic attitude 
for the future if labor, government and 
management pull together. 


Commodity Prices 


On some items, suppliers are taking 
orders, with OPA approval, at prices in 
effect at time of shipment, which indi- 
cates their belief that higher prices are 
probable. Purchasers believe the pres- 
sure on prices is still upward. Advances 
in coal and coke prices add to the cost 
of pig iron, steel and foundry prices, 
while fuel oil declined because of the 
adjustment on transportation costs. 


Price Bottlenecks 


Many buyers fear price may become 
the bottleneck to production in some in- 
stances. If labor rates are increased in 
high-wage industries, this wage-price 
bottleneck may be tightened and further 
curtail such production. Gray iron cast- 
ings, among industrial requirements, 
and common brick and cast iron soil 
pipe for construction, are examples. 
Prices must be fair and equitable to 
secure production, and must provide 
for wage rates which will secure pro- 
ductive labor. OPA action, or failure to’ 
act, on reconversion prices is not looked 
upon with alarm inasmuch as practically 








R.R. DONNELLEY & SONS COMPANY i ij : : 
| all industrial requirements have ceil- 
350 EAST TWENTY-SECOND STREET CHICAGO 16, ILLINOIS |_ ings and many have been increased from 
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TOOL HOLDERS LATHE DOGS 
For Every Operation Squore Heod or Satety Type 


“*C'' CLAMPS 
1 


For Every Requiremem 









ARMSTRONG "C” CLAMPS 
ARE ALWAYS RELIABLE 


All Types ond Sixes Every shop needs reliable ""C' Clamps for holding jigs and work 
— in process on drill presses and arbor presses; for lining up and 
holding component parts on welding and assembling jobs; for 
handling dies and fixtures. 









WRENCHES KNURLS e . 
A Complete Serve = =Pracision Hob-Cut Because the "'C"' Clamp is one of the hardest worked tools in 


ar. any shop, a reliable drop forged clamp should be furnished 
as any loosening, spring or slippage can spoil work and cause 
accidents. 


ARMSTRONG "C" Clamps are drop forged from selected 
steel and are heat-treated to the exact amount of stiffness 
eco eg necessary for every requirement in all types and sizes. ’ 

ciiince chose For repeat business, catalog, stock and sell ARMSTRONG drop 
So aia forged "'C'' Clamps. 













| ARMSTRONG BROS. TOOL CO. 
SPECIALTIES > " “The Tool Holder People" 
alamo ARMSTRONG BROS 305 N. Francisco Ave. Chicago 12, U. S. A. 







CHAIN TONGS 
For Pipe ond Fittings 





Eastern Whse. & Sales Office: 199 Lafayette St., New York 12, N. Y. 
Pacific Coast Whse. & Sales Office: 1275 Mission St., San Francisco 3, Calif. 






ARMSTRONG TOOL HOLDERS Are Used in Over 96% of the Machine Shops and Too! Room: | 
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PRODUCES 


... cutters that can be depended 
upon even under the toughest dress- 
ing Operation conditions. Because 
Vincent cutters are made of a special 
analysis steel, and because they are 
heat treated by the exclusive Vin- 
cent Process in our own plant— 
one of the country’s largest and 
most complete heattreating shops— 
they always have the exact degree 
of hardness required for this type of tool. 


Regularity in dressing and trueing grinding 
wheels saves not only the wheels but produc- 
tion time as well. When you sell Vincent- 
Huntington Dressers and Cutters to your 
customers, you provide them with the tools 
which do maintain maximum grinding wheel 
efficiency. Information on the complete line 
is yours for the asking. 


2434 BELLEVUE AVE - DETROIT 7, MICHIGAN | 


an el 
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time to time to meet increased costs, 
Purchasers report that many suppliers 
insist on the protection available in ad- 
justable pricing contracts which permit 
them to charge prices in effect at time 
of delivery. 


Specific Changes 


Shorter deliveries are general 
throughout, but exceptions are to be 
found in lead, motors, castings, and 
some steel items. Other exceptions are 
materials which remain under alloca. 
tion or use controls: tin, natural rub- 
ber, hard fibers, and some items of tex- 
tiles, lumber and chemicals. The Pa- 
cific coast reports a critical shortage 
of burned lime. Western buyers find 
that reconversion demands are rapidly 
replacing war production. 


Inventories 


A number of reports indicate that 
canellation has materially increased in- 
ventories, and reduction of operations 
from two or three shifts seven days a 
week to one or two five-day shifts rap- 
idly makes what was a normal inven- 
tory excessive in spots. While indus- 
trial concerns are reducing and balanc- 
ing their stocks, distributors’ inventor- 
ies are generally still below normal. 


Buying Policy 

Buyers report a 90-day purchasing 
policy as the objective, but make allow- 
ances to provide for items still subject 
to extended deliveries. Companies hit 
hard by cancellations, and unable ac- 
curately to estimate production a few 
months ahead, are following a cautious 
purchasing policy, and some report buy- 
ing hand-to-mouth until the situation 
clears. The consensus favors purchas- 
ing requirements to meet needs, and 
limiting or expanding quantities and 
commitments to actual schedules, as 
needed. The west reports deliveries 
held up by transportation delays. 


General 


Business is good when measured by 
peace time yardsticks. Many purchas- 
ing agents believe industry will pass 
from reconversion difficulties into full 
post war production in from three to 
six months. No general price decline 
is expected for the near term. 


Owens Heads Sales 
For Philip Carey 


C. L. Owens has been made general 
sales manager, Philip Carey Mfg. Co., 
Cincinnati. He joined the company 18 
years ago as a salesman and has been, 
successively, special representative, 
branch manager in Omaha, Chicago 
and Cincinnati, and assistant general 
sales manager, 
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Tremendous 
Peacetime 
Markets 


Here are three Van Dorn Tools that 
you can sell right now —a perfect 
team for high speed assembly works 
—to help industry meet the demand 
of an impatient civilian market. 


What’s more, you can sell Van Dorn 
Drills in many other models, in 
— from 4” to 114” in steel, 
double in hardwood. You can sell 
Van Suet Portable Tappers in 
Capacities up to 1%” in steel, 38” in 
; Mca cast iron, 4%” in brass or aluminum. 
asing —— A ing 4 age You can sell Van Dorn Screw 
; Drivers and Nut Runners in other 
models to handle anything from the 
most delicate screw-driving opera- 
tions to driving and tightening lag 
screws up to 34” x 6”, or nuts and 
bolts up to 1” diameter. 


And you can sell other Van Dorn 
Electric Tools for all such jobs as 
sanding and grinding, wire brushing 
and bufhiing, sawing wood, cutting 
sheet metal, driving star drills, wood 
chisels, cold chisels, bull points and 
similar attachments. 


Industry’s retooling program offers 
plenty of sales opportunities for you 
Van Dorn Distributors. And Van 
Dorn advertising—in The Saturday 
Evening Post and other publica- 
tions—is backing you up ‘as never 
before. The Van Dorn Electric Tool 
Co., 717 Joppa Road, Towson 4, Md. 


For Power, Specify @ | 9 9) 


| ae Mark Reg. U. S. Pat. Of 





(OlV, OF BLACK & DECKER mFG. CO.) 


PORTABLE ELECTRIG TOOLS 


MILL SUPPLIES * OCTOBER, 1945 








Me ease pe GET Rees 
a ie IT or 
wey % 
ao f 2 
Beha Nay , 
ot TLS Tail itt Saf tian SDT YS ais 
4) ¥¥ 
+ j 






gd for more information on these fittings eal 
eir uses, ask for a copy of the new WeldOlet 
Fittings Catalog. 


WELDOLET FITFINGS 


Give Your Customers 
® Strong leak-proof ‘branch pipe outlets, 





* Improved flow conditions. 
‘Lower installation costs. 


Stocked in size-to-size and reducing sizes 
for 4,” to 12” outlets. .. for butt-welded, 
socket-welded or screwed branch pipes, 


Forged Fittings Division 
Bonney Forge & Tool Works » 645 N. Meadow St. - Allentown, Pa. 


BUY VICTORY BONDS AND KEEP THEM 


WELDOLETS 


UTLET=THREADED OU 





SOCKET 


OUTLET & 


2, 
We lded Branch Bias Outlels 
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In order to expedite delivery on special 
assemblies of stock items, the Wiley- 
Hughes Supply Co., Trenton, N. J., main- 
tains a service shop in which Sylvan Car- 
son, above, performs such operations as 
inserting bushings, joining and coupling 
hose, transmission belts, and chains as 
well as cutting jobs. 


Doolittle Joins 
Weatherhead 


Leonard C. Doolittle has been made 
industrial hose sales engineer of the 
Weatherhead Co., Cleveland. He will 
head up a new division specializing in 
the sale of industrial hose and hose 
couplings. A retired Major of the U. S. 
Air Corps, Mr. Doolittle spent the last 





three years with the 8th Air Force ‘in 
this country and abroad. Before enter- 
ing the service he was division sales 
manager of the Gates Rubber Co., Den- 
ver. 


Scott, Nolan and Dakan 
To Sell For American 


Harry Scott, formerly connected with 
Douglas Aircraft, has joined the outside 
sales force of the American Wholesale 
Hardware Co., Long Beach, Calif. James 
Nolan, another new American salesman, 
will specialize in wire cable and asso- 
ciated products. H. A. Dakan, recently 
with the United Concrete Pipe Co., is 
selling the firm’s general industrial 
lines. 


Forkey And Cushman > 
Moved By Norton 


R. J. Forkey, who has been abrasive 
engineer in the Syracuse area for the 
Norton Co., Worcester, Mass., has taken 
over the western New York territory 
formerly. covered by F. W. Elya. His 
old territory will now be worked by 
Robert Cushman, who had previously 
been in the Norton Worcester office. 
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Thomas Hughes, sales manager, Bond 
Supply Co., Kalamazoo, Mich., gives new 
salesman Gordon Miller, right, a few 
pointers before sending him out on the 
road. 


Globe Purchases 
Adjacent Plant 


The Globe Woven Belting Co., Buf- 
falo, has purchased a portion of another 
plant adjacent to the Globe factory. 
Thomas R. Beecher, vice president, said 
the purpose was to expand Globe’s 
peacetime production. With practically 
no reconversion problems, Globe has 
started to produce products for civilian 
consumers. The firm is planning new 
products, including a new type of belt- 


Sayther Made Manager 
Of Ahlberg Branch 


Glen Sayther, associated since 1929 
with the Minneapolis branch of the 
Ahlberg Bearing Co., Chicago, in sales 
and service capacities, has moved up to 
take the place of Ray F. Landis who 
recently retired from the post of branch 
manager. 


Executive Changes 
For Wooster Brush 


The Wooster Brush Co., Wooster, O., 
has made several changes in its official 
and executive positions with a view to 
squaring away for the post war markets. 
Webster R. Russell is now general man- 
ager, Herbert S. Davies, sales manager, 
and Stanley R. Welty, treasurer. 


Specht Now Connected 
With C. H. Tiebout 


Henry F. Specht, who has had con- 
nections with several distributing firms 
in the metropolitan district in the past 
two decades, has joined the executive 
staff of C. H. Tiebout & Sons, Inc., 
Brooklyn. His last connection was with 


Carter, Milchman & Frank, Inc., N. Y. 


| 
} 


MILL SUPPLIES 


OCTOBER, 1945 














































DEMAND 


IS 
HEAVY CAR MOVERS 


BADGER Car Movers are built for just one thing—to keep 
freight cars in service and to get them back on the main 
line with as little time 4oss as possible. BADGERS are easy 
to handle, safe to operate, and require little or no mainte- 
nance ... three. sizes handle any job... heavy, medium, 
or light. Transporting war material gave BADGERS their 
opportunity to prove the wonderful adaptability and ef- 
ficiency built into them. Your customers need BADGERS 
..- check with them and let us supply their wants. 





| ments and machinery. 








ADVANCE CAR MOVER CO., APPLETON, WIS. 
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Robert H. Boyer has joined the Osbom 
Mfg. Co., Cleveland, as sales engineer. 
He will assist Osborn-salesmen in the 
study of the application and use of power 
brushes. 





Jordan Takes Control 
Of Marianna Machine 


Floyd Jordan, formerly with the Ala- 
bama Machinery & Supply Co., Mont. 
gomery, Ala., and associated with T. B. 
Holloway in the Marianna Machine 
Works., Marianna, Fla., for the past ten 
years, has bought out Mr. Holloway’s 
interests in the Florida business and 
assumed full control of the company. 

Mr. Jordan plans a great increase in 
stock carried, and states that he intends 
to carry a general line of mill and 
hardware supplies, and farm imple- 


z 
i 
; 





Imperial Issues 
Tool Selector Chart 


A new folder on tubing tools recently 
published by the Imperial Brass Mfg. 
Co., Chicago, contains a handy tube- 
working tool selector showing equip- 
ment and application for flaring, cut- 
ting, bending and coiling, reaming, and 
swedging various sizes of tubing. 












Well-planned and stocked, the pipe de 
partment of the Darrow & Comstock Co, 
New London, Conn., is the particular pride 
of L. C. Fowler, the general manager. 
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INDUSTRY’S 
Best SOCKET Wrenches are 


+ 
#4 

es 
¥ 


STURDY BUT THIN 
WALLS GET ‘EM INTO 


\ TIGHT QUARTERS 


PATENTED THUMB 
RELEASE LOCK-ON 
GIVES YOU EXTRA NO SCUFFING OF 
SAFETY \ SIDE-SURFACES IN 
% ‘ PRODUCT ASSEMBLY 
Blackhawk thin-walled 
sockets are superior to 
CLEAN, HOT j ’ a wrenches and 
BROACHING adjustables” on most 
| MEANS LONG assembly jobs. 
SOCKET LIFE AND 
4 LESS NUT WEAR 


---AND BLACKHAWK 
HAS ALL THE DRIVES TO 
SERVE A COMPLETE 
RANGE OF SOCKET SIZES. 
THE HANDLES AND 
ACCESSORIES ALSO HAVE 
EXCLUSIVE UNMATCHED 
FEATURES! 


SOCKET SIZES 
FROM 3/16” TO 


OVER 3”... ie 
Lucky is the distributor's salesman who has the 


Blackhawk wrench line! He is armed with /alk- 
ing points that win beautiful wrench volume for 
him from account after account! 

A PRODUCT OF 


BLACKHAWK MFG. CO., Dept. W17105, Milwaukee 1, Wis. 
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You don’t 
have to date ’em... 


























to-sell CORBIN Screws 


Secretaries are important in any man’s office, but when the Boss 
is in the market you can dispense with a lot of build-up. Bosses 
everywhere are in the market every day for Corbin Screws — 
Nuts — Chain . . . and are interested in any feature that will cut 
assembly costs — for therein lies a good share of the profit 
hereafter! 

You have these cost-cutting features in Corbin. You can talk 
CENTERED DRIVING with Corbin-Phillips Screws. You can 
sell uniformity, high quality, regular delivery in quantity, clear 
labeling and sound packaging... 

Yes... you have plenty to sell, with Corbin. 




















$T-10 


_CORBIN-PHILLIPS AND CORBIN SLOTTED | 


Wood Screws, Machine Screws, Hardened 
Sheet Metal Screws, Self-Tapping Machine > 
Screws, Stove Bolts. Aircraft Screws to gov- 
ernment specifications . . . 

Also — Steel Drive Screws, Lag Screws, 
Cap Screws, Set Screws, Hex Semi-Finished 
Nuts, Machine Screw Nuts, Escutcheon 
Pins and Chain. 


THE CORBIN SCREW CORPORATION 


‘ American Hardware Corp., Successor 
NEW BRITAIN, CONN. Warehouses: New York, Chicago 
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A. L. Holeomb Co., Grand Rapids, has 
added the tools of the K. O. Lee Co., 
and the radial saws of the Consoli- 
dated Machinery Co. 

Cleveland Tool & Supply Co., Cleve- 
land, is now handling the pneumatic 
tools of the Aro Equipment Corp. 

Bond Supply Co., Kalamazoo, is stock- 
ing the valves of the Deming Co., the 
water softening equipment of the 
Refinite Corp., and the fixtures of the 
Gerity-Adrian Mfg. Corp. 

J. Ernest Stroud & Co., Amarillo, has 
added the pneumatic tools of the Aro 
Equipment Corp. 

Factory Supply Co., Muskegon, is 
stocking the Shaw-Box division hoists 
of Manning, Maxwell & Moore, Inc., 
the cutting tools of the Robert H. 
Clark Co., and the transmission items 
of the American Pulley Co. 

Lea Electric Equipment Co., Chicago, 
is handling the machinery equipment 
of the Worthington Pump & Machin- 
ery Corp. 

Grand Rapids Supply Co., Grand Ra- 
pids, has added the tools of the Geo- 
metric Tool Co., threading equip- 
.ment of the Oster Mfg. Co., the cast- 
ers of the Bassick Co., and the ma- 
chinery of the Cincinnati Lathe & 
Tool Co. 

Muskegon Hardware & Supply Co., 
Muskegon, has taken on the cutting 
tools of the Carboloy Co., Inc., and 
the lubricants of Fiske Bros. Refin- 
ing Co. 

Industrial Engineering Equipment Co., 
Davenport, is stocking the pneumatic 
tools of the Aro Equipment Corp. 

Hoover Supply Co., Kalamazoo, is 
handling the tools of the Geometric 
Tool Co. 

Manufacturers Supply Co., Grand Ra- 
pids, has taken on the production 
tools of Zagar Tool, Inc., and the 
steel maintenancee items of the Au- 
rora Equipment Co. 

Genesee Supply Co., Inc., Utica, is 
handling the pneumatic tools of the 
Aro Equipment Corp. 

Goddard-Jackson Co., Los Angeles, 

have acquired the industrial lines of 

the Chicago Belting Co., the transmis- 
sion items of the American Pulley Co., 
and the products of the Diamond Roller 

Chain Co. 

Peerless Supply Co., Shreveport, now 
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MORSE TOOLS 


ONE STANDARD OF QUALITY . . . The name “MORSE” on cut- 
ting tools stands for care in every detail of manufacture, 


to insure profitable service. 


ENGINEERING SERVICE . . . The cooperation of our field engi- 
neers and of our Physical, Chemical and Engineering 
Laboratories is available to manufacturers to solve spe- 
cial problems. 


SINGLE SOURCE ADVANTAGES .. . Plants gain materially when 
they give us opportunity for full cooperation. The con- 
venience of single-source supply in buying and main- 
taining tool stocks is self-evident. 


) TWIST DRILL AND 
MACHINE COMPANY 
NEW BEDFORD, MASS., U. S. A. 


NEW YORK STORE: 130 LAFAYETTE ST. * CHICAGO STORE: 570 WEST RANDOLPH ST. *® SAN FRANCISCO STORE: 1180 FOLSOM ST. 
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1. King Pia Ug +. for 
super-strength. 2. Thrust 
load taken off King Pin by 
recessing ball race of cone 
into top plate. 3. Double 
Ball Bearing swivel con- 
struction. Hardened bear- 
ings—large diameter hard- 
ened raceways. 4. Castel- 
lated nut for fine adjust- 
ment. 5. Reinforced ribs 
for extra strength.6. Heavy 
roller bearing axle. 7. 
Husky wide-tread wheels. 
&. Handy grease connec- 
tion. 9. Uniform overall 
height. 








INDUSTRIAL CASTERS 
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MOVES BIGGER LOADS 


SAVES MANPOWER 


This super caster is scientifically 
strengthened at the right places so as 
to carry increased war loads and en- 
dure the punishing fatigue of overtime 
schedules with minimum attention. Its 
unfaltering performance is due to a 
combination of well balanced features 
... based on over half a century of spe- 
cialized experience—backed by precision 
manufacture and rigid factory inspec- 


1_—. tion. Used on production lines, hauling 


heavy supplies, moving any kind of mo- 


bile equipment—this caster rolls with less effort, at less cost per mile. Available in 
6”, 8”, 10” and 12” diam. wheels and capacities to suit your specific requirements. 
Regardless of what you make or move, there’s a Faultless Caster especially designed 
to do it better. Our representative will gladly show you why, or write for litera- 
ture. FAULTLESS CASTER CORPORATION, Dept. MS-10, Evansville 7, Ind. 
Canadian Factory: Stratford, Ont. Branches in Boston, New York, Chicago, High Point, 
St. Louis, Detroit, Los Angeles. In other cities, consult your classified phone directory 











| stocks the products of the Graton & 


Knight Co., the industrial items of the 
Allis-Chalmers Mfg. Co., and the prod- 
ucts of the Link Belt Co. 


George Scherr Co., Ine., New York, 
is carrying tthe bench lathes, screw 
machines and millers of the Elgin Tool 


Works. 


Pedersen Heads 
C. B. Hunt Firm 


N. A. Pedersen has been named presi- 
dent and general manager of the C. B. 
Hunt & Son Co., Salem, O., succeeding 
Nathan C. Hunt. S. C. Chessman, the 
firm’s chief engineer since 1933, has 
been elected vice-president. 


Tariff League Elects 
Schermerhorn, O'Connor 


J. H. Schermerhorn, president of the 
Joseph Dixon Crucible Co., Jersey City, 
and D. Joseph O’Connor, vice-president 
of the Acme Shear Co., Bridgeport, have 
been elected board members of the 
American Tariff League, New York. 


Ryerson Manages 
Plomb Territory 


George M. Ryerson, field engineer of 
the Plomb Tool Co., Los Angeles, has 
been made regional sales manager for 
the Michigan, Ohio and Indiana area. 
He will make his headquarters in De- 
troit. 








The happy expression worn by R. J. Bauer, 
owner of the R. J. Bauer Supply Co., Mil- 
waukee, is due partially to the fact that 
business is good, and partially to antici- 
pation of a week-end in his northern 





Wisconsin camp. 


































@ Jobbers who have not already placed their quantity commit- 


ments for SPRAYIT Paint Spraying Equipment are urged to S 


PAINT SPRAYING EQUIPMENT, 


do so immediately. Orders will be filled just as fast as pro- AIR COMPRESSORS, SPRAY GUNS, 
PUMPS, AIR TOOLS, INSECTICIDE 


duction conditions permit and in the order in which they are SPRAYERS, SANDERS AND AL- 
LIED FINISHING EQUIPMENT. 


received. DEALERS are asked to keep in touch with their Ee 





Jobbers regarding expected initial delivery dates. If you do not ELECTRIC MOTORS, GENERATORS, 
VALVES, PUMPS, HYDRAULIC 
know the name and address of your nearest SPRAYIT Jobber, CYLINDERS AND CONTROLS FOR 
AIRCRAFT, AUTOMOTIVE AND 


write and we'll gladly send this information to you at once. OTHER INDUSTRIAL APPLICATIONS 
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PRECISION PERFORMANCE 











25 Years ago: 


The magazine’s canvass of manufac- 
turers and distributors shows that the \ 
majority of supply houses handle ma- 
chine tools and that 50 percent of the 
makers use distributors to some extent. 

Daniel W. Lawler, connected with 
the company for 15 years, has been f 
made sales manager of the Neill-La- 
Vielle Supply Co., Louisville. 

The Chas. A. Strelinger Co., Detroit, 
conducts 75 percent of its business 
through its five desk salesmen, .says 
C. E. Allinger, secretary and treasurer 
of the firm. The company has 17 out- 
side salesmen as well. 

The ‘uniform vacation plan’ tried out 
by the Chandler & Farquhar Co., Bos- 
ton, during a two week period last sum- 
mer will probably be followed again 
in 1921, say officials of the firm. During 
the period, the majority of the em- 

| ployees went on vacation at one time. 
The Riechman-Crosby Co., Memphis, 
has opened a new branch in Helena, 
| Ark., under the management of J. W. 
Martin, former salesman. 

Edward Holtham is now representing 
the W. M. Pattison Supply Co., Cleve- 
land, in the Dayton territory. 


| Ten Years Ago 
An article praises the Machine Tool 
Show held in Cleveland, terming it 
| “Five Acres Of Optimism” and recount- 
| ing how manufacturers transported 
| three million dollars worth of machin- 
| ery to the auditorium with no guaran- 
| tee that depression-bitten buyers could 
| work up the enthusiasm to appear. The 
| show was a big success. 


@ Once again, BAY STATE taps and dies are A group of 49 members of the indus- 
tei? : ‘ sent sen trial supply trade attend a meeting at 
finding their way into distributor's stocks; but not the Adelphi Hotel, Philadelphia, for 
to remain for long, as discriminating industry the purpose of becoming acquainted 
continues to demand them. with the trade promotional campaign 


of the Industrial Supply Research Bu- 
reau, Percy Maddock, Maddock & Co., 


) Philadelphia, acted as chairman of the 
distributor group in making arrange- 
‘ ments for the meeting and building up 


attendance. 
The distributor sales indicator shows 
a drop of 6 points and the average size 





MANSFIELD MASSACHUSETTS 
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WHEN your customers ask, “What gauge glass 
shall I use?” recommend one of the complete line 
of CorninG and Pyrex Gauge Glasses. You can 
answer your customers’ questions with confidence 
if you recommend the right gauge glass for their 
service conditions as listed below: 


CorninG Standard Gauge Glasses should be used 
where pressures are moderate and low cost is a de- 
termining factor. 


Pyrex High Pressure Gauge Glasses can be de- 
pended upon to give outstanding service where 
pressures run high and over-all economy means 
more than initial cost. 





Pyrex Broad Red Line Gauge Glasses will prove 
their true value for high pressure service where 
lighting conditions are poor and maximum visi- 
bility is demanded. 


Pyrex Red Line Gauge Glasses offer greater visi- 
bility than that of a plain gauge glass for services 
where pressures are high. 


Make sure that you have a complete stock of 
Pyrex and Corninc Gauge Glasses. Recommend 
them for the proper service and you will gain cus- 
tomer confidence that is bound to build you up as 
an authority on all of the products you handle— 
and result in more business for you. 


“PYREX” and “CORNING” are registered trade-marks and indicate manufacture by Corning Glase Works, Corning, N.Y. 


} ; 
) iy 
LORMAG ew, 
| ass Warks 
A Lornine Avouwe i 
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XON 


it’s Dependable! 





practical advantages of DIXON couplings, nipples, menders and 

clamps. Not only can they be relied on for consistently high quality 
in materials, workmanship and finish . . . they also have features of 
design and construction that provide unequalled convenience, safety 
' and efficiency in every type of service. 


— IS SELLING ... when you tell your prospects about the 


Some of these exclusive features are easily demonstrated in the three 
DIXON products shown below. Catalog No. 241X describes many 
more. If you don't have a copy, send for one, now. 


“KING” SHANK COUPLINGS 


For Suction and Water Hose 


Strong, carefully finished couplings, made in three 
styles — all malleable iron; malleable iron, brass 
nut; all brass. Uniform in quality, threading and 
dimensions. Shanks have ueep, clean corrugations. 
Sizes, 1%” to 8”, inclusive. 





“KING” 
SHANK COUPLING 


“KING” COMBINATION NIPPLES 
With Patented “‘Cor-O-Zig’’ Corrugations 
Designed for straight end hose, and can be readily 
reset when necessary. Two-way pattern of ‘‘Cor- 
O-Zig"’ corrugations permits easier insertion in the 
hose and provides greater holding power under 
clamp pressure. Made in malleable iron or brass, 

in sizes ¥2” to 8”, inclusive. 





KING” 
COMBINATION NIPPLE 


“KING” SINGLE and DOUBLE BOLT HOSE CLAMPS 


The strongest clamps of their kind and easiest to 
attach. Bolt lugs are heavily reinforced. Tongue 
and ears for vise jaws are full width of clamp. 
Perfect conformance to hose circumference assures 
equally distributed pressure when clamp is tight- 
ened. Sizes: Single Bolt, for hose %” to 5%” O.D. 


“KING” HOSE CLAMP 
Double Bolt, for hose 342” to 17%,” O.D. P 


Single Bolt... Double Bolt 


Sold in Accordance With Our Established Distributor Policy. 





| Bill 
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of orders for all companies is $16.21. 

John T, Potts, president of the Na- 
tional Supply & Machinery Distributors 
Association has appointed the follow- 
ing men to the nominating committee: 
Area 1—E. B. Hunn, C. S. Mersick & 
Co., New Haven; Area 2—G. C. Carey, 
Carey Machinery & Supply Co., Ballti- 
more; Area 3—Col. G. H. Cherrington, 
Standard Machinists Supply Co., Pitts- 
burgh; Area 4—C. E. Curtis, Western 
Iron Stores Co., Milwaukee; Area 5— 
A. E. Seep, Mine & Smelter Supply Co.., 
Denver, and Area 6—H. E. Howard, 
Ducommun Corp., Los Angeles. 

The salesmen of the Samuel Harris 
Co., Chicago, and manufacturers’ repre- 
sentatives recently gathered at the Ver- 
non Country Club for a day of golf, 
softball, and entertainment. J. G. Mc- 
Lean, Cincinnati Electric Tool Co., won 
first prize on the course, but the Harris 
men came back to even things off by 
beating the manufacturers 11] to 1 in 
softball. 


Air Express 
Increases 25 Percent 


Domestic air express scored a solid 
gain of 25 percent in shipments for 
July over the same month last year, 
the air express division of the Railway 
Express Agency revealed. Continuing 
to climb, the volume of air express 
shipments handled during the month 
reached 167,612 as against 134,053 in 
1944. Gross revenue on this air express 
traffic rose 32.5 percent for July over 
the same period, 1944, the agency re- 
ported. 





Henry G. Howell has been named vice 
president in charge of production of Tube 
Turns, Inc., Louisville, Ky. A native Ken- 
tuckian, he returns after four years as 
head of Oldsmobile’s plant and a total of 
22 years association with General Motors. 
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HELP YOUR CUSTOMERS 


Speed Kecouvers¢ou 


with the Files that Speeded War Production 


Factories, plants, machine shops 
and mills everywhere are hum- 
ming with new activity. Industry 
is going through the vast change- 
over from war to peacetime pro- 


duction. 


In the days ahead, the fast pace 
of reconversion will pose new 
filing problems that you can help 
customers solve to your own 


advantage. 


When the buyer asks for a file, it 
will pay you to show him the 
Heller NUCUT “Wavy-Teeth” 


File. Explain how its two-in-one 


filing action cuts down both fil- 
ing time and costs, because it both 


cuts and smooths at every stroke! 


No matter what the filing job, 
cutting shaping or sizing . . . no 
matter what the material,—stain- 
less steel, aluminum, brass or 
plastics ... there is a Heller 
NUCUT that will do the job 
faster, easier, with far better 


results! 


Write for further information on 
sizes, shapes and cuts that will 


meet your customers’ needs best. 


HELLER BROTHERS COMPANY 


America’s Oldest File Manufacturers— 


Awarded t the 
Newcomerstown, 
Ohio Plant 


Good Tools Since 1836 


Newark 4, New Jersey—Newcomerstown, Ohio 


HELLER NUCUT FILES 


WAVY 
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Automatic 
Lowering 
Ratchet 
Jacks 


tT 


i, 
6% 7 


“Two Speed” 
Hydraulic 
Jacks 






Standard 
Speed 
Jacks 


BUDA Model 
2215-SB Auto- 
matic Lower- 
ing Ratchet 
Jack. 15 ton 
capacity. 








a better jack for any lifting job 


15413 Commercial Ave. 
HARVEY (Chicago Suburb) ILLINOIS 
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Pitching in for a day’s work at the Dela- 
ware Hardware Co., Wilmington, is Ernest 
Lee, one of the veterans of the sales staff. 





Globe Products Buys 
Clayton Tool Division 


Globe Products Mfg. Co., Los An- 
geles, has purchased the machine tool 
division of the Clayton Mfg. Co., Al- 
hambra, Calif., according to an an- 
nouncement by W. B. Merriam of 
Globe. 

The principal product affected in the 
purchase is the Clayton boring bar 
holder and accessories, which will now 
be added to the Globe line of machines 
and machine tools. 


Corning to Operate 
Canadian Plant 


Corning Glass Works started recon- 
version for glass manufacturing at the 
Leaside, Ontario, plant in. Canada, re- 
cently purchased from the Dominjon 
Government. Operations will be handled 
by Corning Glass Works, Ltd., a new 
company. The Leaside plant was part 
of the properties at this location op- 
erated by Research Enterprises, Ltd., 
during the war. m4 








Right in the middle of its customers is the 
Petroleum Equipment Co., Long Beach, 
Calif. The firm's manager, Al Hartley, 
says that the majority are within two or 
three miles of the supply company. 
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ALL 
= 
STEEL BELT LACING 


OR use on leather, rubber, balata, stitched canvas or 
solid woven belting, giving a smooth, flexible joint 
excellent for general service, high speed and heavy duty. 
Efficient separable hinge lacing of extreme strength. 
Protects ends of fabric belts. Operates successfully with 
an idler or on serpentine drives. 



























List Prices per Box of Alligator Belt Lacing 

; Moneland Belt 
Size | Steel Everdur Contents Thickness 
00 |$1.40 $5.50 6 sets for 6” belts Up to 1/16” 

1 1.60 6,00 6 sets for 6” belts | 1/16" to 3/32” 

5 1.80 6.50 6 sets for 6” belts | 3/32" to 1/8” 
15 1.90 6.75 4 sets for 12" belts | 1/8” to 5/32” 
20 2.00 8.00 4 sets for 12” belts | 5/32” to 3/16” 
25D} 2.50 9.75 4 sets for 12” belts | 3/16" to 7/32” 
25F | 2.50 6 sets for 8” belts | 3/16" to 7/32" 
25G} 5.00 8 sets for 12” belts | 3/16" to 7/32” 
27K | 2.65 11.50 4 sets for 12" belts 1/4" to 9/32" 
27L | 5.30 8 sets for 12" belts | 1/4” to 9/32” 
35M} 2.30 4sets for 8” belts | 9/32" to 5/16" 
35N | 3.40 15.00 4 sets for 12” belts | 9/32" to 5/16" 
4SU| 4.50 19.50 4 sets for 12” belts | 5/16" to 3/8” 
SSW] 5.20 29.00 4 sets for 12" belts | 3/8” to 7/16" 
65X | 6.00 36.00 4 sets for 12” belts | 7/16" to 1/2" 
75 8.80 57.00 4 sets for 12" belts 1/2” to 5/8" 


























































For belts wider than 12 inches always use continuous 
lengths for best results—Furnished to order in any length 
for any width of belt. 

Corrugated pins supplied regularly with Nos. 00, 1 and 5S 
Alligator tape fasteners. These pins are also used with the 
larger size fasteners for conveyor and elevator belt service. 
Sectional steel rocker hinge pins supplied regularly with 
Nos. 15 to 75, inclusive, for transmission service. Rawhide 
hinge pins supplied with Nos. 00 to 45, inclusive, only upon 
request. 


[FLEXCO| HD 


ACG USL OAT OFrce 


BELT FASTENERS and RIP PLATES. 
for Conveyor and Elevator Belts 








and bucket belts. 


take-up pulleys. 














Thickness Price 
of Belts Min. wt. box of 10 
Size No. for which Pulley| Per Sets Steel 
suitable Diam.| Box |Fasteners 
1 1/4" to 7/16” 12” | 1 Ibs.| $ 6.00 
u 1-1/4 5/16” to 1/2” 14” | 1.8 lbs. 6.50 
g 1-1/2 3/8” to 9/16" 18” | 2.3 lbs. 7.00 
¥ 2 1/2” to 3/4” 30” |3 Ibs. 8.00 
uw 2-1/2 11/16” to 1” 42” 16 lbs. 12.60 
3 7/8" and up 48" | 6.6 lbs. 13.00 
as RP1 1/4" to 1/2” 1.8 lbs. 10.40 
=< RP2 3/8” to 3/4" 4 Ibs.| 12.30 























ALLIGATOR 
V-BELT FASTENERS 


Alligator V-Belt Fasteners make possible the use of open 
end or non-endless V-belts on installations where replace- 
ment of endless V-Belts requires dismantling oi line shafting 
or machinery. They are to be used only for joining specially 
constructed V-belts having cross-woven fabric or “duck ten- 
sile’”’ center. They are not to be used tm shorten or repair 
the con V-belts of cord center construction 
for such belts do not have the “carcass” to hold the fastener 
and make a sufficiently strong joint. 


PRICES SUBJECT TO DISCOUNT 











The Compression Principle. Scientific design and construction of 
Flexco HD Belt Fasteners provides the maximum application of the 
principle of compression to the belt ends and is by far the most 
successful method of mechanically joining heavy duty conveyor 


Notice that the plates are cupped to receive the nuts and bolt 
heads. The finished tight butt joint is leak-proof, practically flush 
with the belt and will operate satisfactorily through trippers and 


The Rip Plate is an outgrowth of the Flexco HD Fastener. 
longer, for a better grip on irregular tears, while the center bolt 
keeps the fastener from bulging. Used only for repairing length- 
wise rips. Not to be used to repair breaks or tears across belt width. 


JUST A HAMMER 
TO APPLY IT 


ECONOMY PACKAGES 
FOR THE SMALL USER 


In five sizes packed 10 pack- 
ages of a single size to a carton. 
Each iy ~ contains one set 
of la complete with gauge 
and hinge ins for a 12-inch 
belt. Easily broken to length for 
narrower belts. Avoids the ne- 
or of “breaking” a standard 

x. 












Size List per 
No. Carton 
15-E $4.75 
20-E $5.00 
25-E $6.25 
27-E $6.65 
35-E $8.50 














Bulletin A-60 gives complete 
details on Alligator lacing. 





ALLIGATOR BELT CUTTER 

Will cut any belt (except. metal 
stitched) up to 1/2 inch thick by 
8 inches in width. Used in a 


horizontal position on bench or 
up-ended on floor. 










It is 


View above shows how the belt 
ends are compressed. 
Flexco Fasteners are also made 
of Monel (acid-resisting), Ever- 
dur (non-sparking) and Promal 

(abrasion resisting). 
Flexco Tools should be used in 


the aoe of these fasten- 
ers. ulletin F-100 gives com- 
plete information. 











For Belt box, 
Section | Size | Box of 10} Ibs 
B B437| $13.00 0.6 


Cc |c625] 15.00] 1.4 
D |p750} 19.00 | 2.5 


Alligator V-Belt tools should be 
used when app fj these fas 
teners. Bulletin gives com 
plete information. 























| 
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Ray B. Morrow has joined the ‘Wood 
Shovel & Tool Co., Piqua, O., as assistant 
manager of sales. He succeeds V. G. Scott 
who has become the firm’s production 
manager. 


Termination Table 
Arranged By Navy 


The Navy Department has set up 
time limitations for completion of cer- 
tain steps in settling claims for termi- 
nated war contracts in an intensified 
drive to wind up the business. 

The first deadline is for filing of 
claims by contractors—Oct. 15. The 
second is complete review by inspectors 
of materials and the forwarding of 
claims to contracting officers—Nov. 15. 
The last is final settlement—-Dec. 15. 

A Navy statement reads: 

“This will make enormous demands 
upon contract termination activities, but 
we believe our goal can be met if—and 
this is a big ‘if—the Navy’s contractors 
file their claims quickly. Therefore we 
ask them and urge them to exert their 
maximum efforts toward this end.” 

Of the 50,000 Navy contracts termi- 
nated since V-J Day. it is estimated that 
15,000 will involve claims against the 
government for termination costs. 





Charles Sussieck, a salesman for Thos. W. 
Kiley & Co., Inc., Brooklyn, explains a 
blueprint to the firm's secretary, Charles 
Donohue. 
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A view of one of the gigantic production areas at the Clinton Engineer Works at 
Oak Ridge. Tenn, 


If Germany had beaten our scientists to the completion of 
the atomic bomb, even in the final days of the war, world 
history would have been changed. In this fateful race, Alloy 
Steel Products was called upon to play a part as a supplier to 
Manhattan District, at Clinton Engineer Works. 


That Aloyco came through on time is recognized in a letter 
from Lt. Col. A. C. Johnson of the Corps of Engineers, 
Manhattan District, who said: ‘I want to take this opportunity ee BONY 


to extend to you our deep gratitude for the very excellent _« tt - OS. S; sf 
job Alloy Steel Products Company did and is doing for us. he gpratncncpettign 4 


It was only through the wholehearted cooperation of industry i VAL VOTES ES) 4, Ye] / Lek / I 7, i] NW oy 5 : 


that the job was done in the phenomenal short period of 
three years. You have every reason to be proud of the 
performance of your company in behalf of Manhattan.” 


Alloy Steel Products Company, Inc. 1306 West Elizabeth Avenue, Linden, N..J 
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MADE 


WITH 


BUNAS 


--- BETTER THAN 
BEFORE THE WAR 


FISHER 
SUIT 





. One. of the farthest reaching scientific developments from the 
United States at war is the new synthetic rubber, Buna-S. 
Rainfair’s laboratory technicians were quick to sense the 
advantages offered by this sensational discovery and with it 
developed a new coating compound. Made of soft, flexible 


long-wearing Buna-S 


coated 


fabric, Rainfair’s post-war 


quality rainwear is here, NOW! 


APPEARANCE 


Buna-S coated fabric has a clean, 
bright look about it that invites 
wearing and adds to the traditional 
smart appearance of Rainfair gar- 
ments. 


WEAR-RESISTANCE 


With improved aging properties, 
abrasion resistance, and adhesion 
of rubber to fabric, Buna-S adds to 
the long life of Rainfair garments. 


OIL-RESISTANCE 


Buna-S coating resists lubricating 
oils and cutting oils even better 
then pre-war coatings. 


FLEXIBILITY 


Buna-S has made Rainfair gar- 
ments softer and more flexible ... 
more comfortable to wear than 
ever before. 


UNIFORMITY 


The scientific exactness of the 
Rainfair Buna-S formula makes it 
easy to maintain uniform top 
quality in Rainfair garments. 


ACID-RESISTANCE 


Buna-S is tough! Even strong solu- 
tions of hydrochloric, sulphuric 
and nitric acids have little effect 
on Rainfair Buna-S garments. 


Rainfair’s announcement advertisements on Buna-S coated fabric will 
first appear in the October issues of MILL & FACTORY, FACTORY 


MANAGEMENT & MAINTENANCE 


and INDUSTRIAL EQUIPMENT 


NEWS ... the magazines read by your trade. Write today for full infor- 
mation on the Rainfair post-war line and policy ... gather in the profits 


from this easy-to-sell merchandise. 


RAINFAIR, INCORPORATED, Dept. 55-K RACINE, WISCONSIN 


RAINFAIR: vuLcAnizep 


WATERPROOF WORK CLOTHING 
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‘ 
¢ & | 
Henry Specht, left, and H. E. Wahlig, pic- 
tured on a tour of inspection of the new 


shelving system at C. H. Tiebout & Sons, 
Inc., Brooklyn. 





Fair Practice Asked For 
Toward Salesmen 


During the war many firms asked 
their salesmen to go on salary because 
the abnormal conditions were forcing 
commissions out of line with the effort 
put into selling. Salesmen generally 
were able to see the logic in this and 
accepted fair salaries instead. 

A reversal of this process is now due. 
A competitive situation either has de- 
\ loped or soon will. Many an em- 
ployee will again find it to his advan- 
tage to go back to the commission 
method. Even though this might not 
involve straight commission, it will 
certainly mean some form of incentive, 
so that compensation may be based on 
actual performance. 

The danger inherent in this situation 
is that some employees may set up 
commission rates based on easy-to-get 
war time orders or on the productivity 
of their top flight men; or that the 
change will be made tactlessly, without 
guarding against the lowered morale 
resulting from the men talking it over. 
You can hear them saying: ‘When 
business was good and we had a chance 
to make money, they put us on salary. 
Now that it’s getting tough again, they 
slap us back on commission.” 

It would not be wise to send young 
junior salesmen into a group torn by 
dissension over compensation. Starting 
right now, business establishments 
throughout the land will engage green 
young salesmen. To many of the young- 
sters this will be their first experience 
as wage earners. They will be as pliable 
as modelers’ clay, unformed in their 
attitudes toward themselves, their em- 
ployers, and towards business as a 
whole, but their attitudes will be quickly 
crystallized toward all three. The kinds 
of attitudes these men form while adapt- 
ing themselves to the conditions they 
find in their jobs will infallibly deter- 
mine their character, their morale, their 
future chances of success; these in turn 
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TO THE MEN AND WOMEN OF 


THE CAPITOL MANUFACTURING and SUPPLY CO. 


FOR Lucwllaues IN WAR PRODUCTION 


On October 9, the Army-Navy "E" Award for high achievement in 
war production was presented to our company as a tribute for a job 
well done. We deeply appreciate this honor and recognition... and 
are justifiably proud that our peace-time skills and high-precision 
standards have been of outstanding service to our country in time 
of war. 


As it flies proudly above our plant, the Army-Navy "'E" Pennant will 
serve as constant inspiration to our entire organization as we bend 
every effort toward converting to civilian production. 


oe 


eg ewes \ Manufacturing & S$ upply 
PRINCIPAL CITIES Co., Columbus, Ohio 
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may have more effect than is presently 
supposed on the extent of influence by 
government and labor on the selling 
structure. 

If we do not rebuild our national 
sales force on a foundation of proper, 
long-range standards, we are prejudic- 
ing the whole status of selling and dis- 
tribution as we have known it. For its 
| own protection, business should formu- 
| late minimum standards covering the 
| hiring, compensation, and working con- 
| 





ditions of salesmen. 

Business has the choice of either in- 
teresting itself in these problems or of 
waiting for government to step in and 
regulate, or for organized labor to take 
a more active interest in salesmen. A 
reasonable code of employment stand- 
ards for salesmen will at least afford a 
yardstick for self judgment. Whether 


| this is worth while or not is the question 
| now being considered by 50 of the coun- 
| try’s most forward-looking sales man- 
| agers, who are working members of the 
| National Federation of Sales Execu- 
| tives’ employment standards for sales- 


men committee. Their findings may 


| prove to be of immediate practical im- 
portance to our selling system.—Sales 
| Management. 











The hacksaw blade radically designed for | New Haupt Display Room 
faster, easier and cleaner metal cutting — elimi- | Awaits Return Of Son 
nates chattering and sticking in cut. When George Haupt’s son returns 


from duty with the Navy, he will find 
that a job has been laid out for him in 


Each tooth from the starting to the finishing end the Haupt Paint & Hardware Co., Long 





of the broach saw is progressively larger in pitch | Island City. During his absence, the 
. ‘ : : . company bought the next-door establish- 
and height. This design, exclusive with Super- ment and it is intended that the ‘sailor 
Sterling, produces generating cutting action. home from the sea’ take charge of it. 
The new store will be devoted to the , 
e stocking and displaying of Delta tools 
and marine supplies. cot 
Mill Supply Distributors find this a tho 
unusually different blade, as well as abs 
e . I 
the complete Super-Sterling line, > 
“ a. 
easier to sell—and customers stay “a 
sold. | tior 
* ma 
dre 


Write for full information about Sterling and 
Super-Sterling metal cutting saw blades. 


The Complete Line.....PLUS 


: 
0 [A M 0 N ) SAW W 0 R r | E. J. Tangerman, formerly on the staff of 
’ INC. | both Mill Supplies and Power, has been 
SUFFALO NEW YORK | made managing editor of American Ma- 
| chinist, another McGraw Hill publication. 





super 
Steriing 





ee 
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LONG DEFERRED PLANS 


call for bearing replacements 


Maintenance schedules were knocked into a 


cocked hat by the war. War production required 
that machines be run longer, faster and with heavier 
work loads than is economically feasible. 


Now, demands are heavy for bronze bushings, 
babbitt metals and other much needed materials in 
order to put production equipment in proper condi- 
Today, proper 
maintenance calls for . . . the replacement of hun- 


tion for peacetime production. 


dreds of thousands of war-weary bearings with 


bronze or babbitt that will give low-friction, depend- 
able service for the longest possible time. 

If you are handling Shook bronze and babbitt 
metals, you can wholeheartedly assure your cus- 
tomers that they are using the finest quality bearing 
materials obtainable. Made by one of America’s 
oldest bearing producers, Shook bronze bushings 
and babbitt metals are backed by a liberal guar- 


antee of satisfaction which you are free to extend. 


DEALERS! Investigate the advantages of a Shook franchise. Find out about Shook’s 


BR, liberal guarantee that permits you to go “all out” to your trade. 
On policy. You'll like it. Ask us to send a representative. 


7 
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MARKET FORGE COMPANY 











LOAD-LIFTS 


SEND FOR LOAD-LIFT 
MANUAL No. 1005MH 








SIMPLIFY YOUR 
HANDLING PROBLEMS 


The use of the Load-Lift system 
will greatly increase your plant 
efficiency for the smallest cap- 
ital investment of any adequate 
materials handling system. 


Saves double handling — uti- 
lizes space advantageously — 
reduces fatigue — eliminates 
damage from elements. 








MANY EXCLUSIVE OPERATIONAL FEATURES 











LOAD-CARRIERS 


SEND FOR LOAD-CARRIER 
MANUAL No. 1003MH 





Standardized Load - Carriers, 
equipped with deep stake pock- 
ets at each corner make possible 
the complete conversion of the 
truck by the addition of stand- 
ard accessories. Custom built 
trucks are also available in stain- 
less steel, aluminum and Monel 
Metal. 











‘LOAD-PACS 


SEND FOR LOAD-PAC 
MANUAL No. 1002MH 


- Ae 4 
a 


J 
ru & 


LOAD-SKIDS 


SEND FOR LOAD-SKID | 
MANUAL No. 1006MH 


J} 





Available in all sizes — capaci- 





Many sizes and styles of trucks 
may be built with pre-assembled 
running gear called LOAD- 
PACS. Standardize on one size 
running gear — use it over and 
over again. LOAD-PACS are 
shipped as knocked down truck 
parts. Rapid shipment — less 
freight. 








ties from 2500 to 20,000 Ibs. 
Load-Skids may be purchased in 
steel, stainless steel, Monel metal, 
or hard wood, metal bound at 
vital points. Load-Skids and 
Load-Lifts combined make one 
of the most efficient materials 
handling and storage systems in 
existence. 


MARKET FORGE COMPANY - MATERIALS HANDLING DIVISION - 
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STANDARDIZED 


B— Rigid or portable 
adjustable stands. 


A — One man can eas- 
ily handle 58-pound 10 
foot section. 







C — Full line of curves, guard rails 
and accessories available. 


LOAD-VEYORS 


SEND FOR LOAD-VEYOR 
MANUAL No. 1004MH 





A MAGIC CARPET 
FOR INDUSTRY 





Load - Veyors combine great 
strength and light weight. Ex- 
clusive Market Forge features 
... grid construction supports 
ball bearing rollers on both 
sides . . . hardened inner and 
outer ball bearing races min- 
imize wear . . . Load-Veyors 
may be used on either side... 
rails on reverse side provide for 
safe conveyance of small 


packages. 








SEMI-SKIDS & JACKS 


SEND FOR SEMI-SKID & JACK 
MANUAL No, 1007MH 





Where materials must be moved 
freely in small quantities at low 
cost, use Market Forge Semi- 
Skids and Jacks. They ship com- 
pactly in motor trucks — handle 
and stack easily when empty. 


Suitable super-structures are 
available. 








61 GARVEY ST., EVERETT 49, MASSACHUSETTS 








LOAD-MOVERS 


SEND FOR LOAD-MOVER 
MANUAL Ne. 1001MH 








XN 


Since 1897 Market Forge Co. 
has produced casters as integral 
parts of their industrial trucks. 
Continued improvements have 
resulted in the most durable and 
efficient caster it is possible to 
produce. Load-Movers assure 
standardization of running gear 
on truck fleets. 
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We offer to established Mill 
Supply Companies and Industrial 
Distributors a completely inte- 
grated and standardized line of 
Materials Handling Equipment. 

Territories are now available 
throughout the country and in- 
sofar as possible on an exclusive 
basis. 

The position of Materials 
Handling during the period of re- 
conversion and after will surpass 
its importance during the war. 

NOW —is the time to consider 
a profitable addition to your 
lines of standardized industrial 
equipment. Write TODAY! 
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Louis Emdey, a salesman for the Warren 
Balderston Co., Trenton, N. J., talks over 
business with Charlotte Munroe of the 
firm's commission and billing department. 








Conde Hardware 
| Buys Property 


The W. W. Conde Hardware Co., 
Watertown, N. Y., has purchased prop- 
erty on Beebee Island where the com- 
pany’s facilities will be moved in the 
near future. The property will be im- 









GREAT 





for proved and buildings expanded to take 
lifting care of the distributing firm’s warehous- 
hea loads ing at once, but the offices will not be = 
ad moved until late 1946. The company Spec 
e also operates a retail store in Water- as In 
moving town. pract 
P oper: 
machinery ip 
° Homestead Valve “~ 
. : speci 
pressing | Lowers Prices apr 
ears ides 
ho : * The Homestead Valve Mfg. Co., Cora- cient. 
pmntons or | opolis, Pa., has substantially reduced On 
bushings the prices on the several models of fairly 
° ‘Jenny’ steam cleaners, according to oper: 
company officials. The equipment, used tincti 
: ; — , during the war to restore planes, tanks, ' 
The time and labor-saving uses of Hein-Werner Hydraulic Jacks rachee, and gebile astilleey to fahting — 
can be big factors in helping shift machinery, move heavy stock, __ ‘rim, is normally employed - cleaning your 
aise machinery, mill floors, buildings, en- ) 
or other load lifting operations. gines and other types of equipment. ate t 
These jacks are sturdy, compact, super-powerful, easy-operat- opere 
ing, and absolutely dependable . .. Made in models of 3, 5, 8, | |. 5 1.1 
12, 20, 30, and 50 tons capaci Visual Training whee 
an ° . 
ae oe heed Changes Name castir 
ite us for details | 
wee | In line with the expanding scope of NICH 
HEIN-WERNER MOTOR PARTS CORP. its post war services for business and 


industry, the Visual Training Corp., De- 
troit, has adopted the new name of 
Florez, Inc. Originated in 1931, Florez, 


4 | Ny -W ER K E H | Inc., pioneered in the application of vis- 


ual education media to sales and serv- 


we y D RA U Li Cc J AC af sy | ice training programs, and produced 


Are Built Right and Priced Right many programs for the training of the 


Waukesha, Wisconsin 





armed forces during the war. 
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SpectauizaTion — in tools as well 
as in occupations — rules industrial 
practices today. For the countless 
operations involving filing, Nichol- 
son has gone far to aid metal- 
products manufacturers — with 
specialized files definitely proved 
to turn out work faster, more effi- 
ciently and more economically, 

On this page, for example, are five 
fairly common yet distinctive filing 
operations ... and five equally dis- 
tinctive types of files to fit those 
operations properly. An interesting 
survey would be to see how many of 
your employes can name or associ- 
ate the right file for each of the 
operations, namely: 


1. Precision finishing a small cam 
wheel. 2.“Snagging” a foundry 
casting. 3. Finishing a brass valve 


part. 4. Lathe filing. 5. Dressing 
an aluminum propeller blade. The 
answers are: 

“s3urly 
yos dn yvoig 02 nd19A0 Guy pue nodn 
,deoayr-uedo,, daap qua a1 wWnuramyy 
V edky, uospoysIy *y-g *(uOTOR JayeYS 
“uou “Zulivap-jjos “Jursvays-uvay> sapra 
-o1d) O[1q Ome] eysuy Buoy uospoyoryy 
"O° *(j[981! svap> oy day pue sZuryy dn 
yeaig 0} NIIVAO V[FZuUL-Zuo] 9uYy 9J0U) IIIT 
ssvig; UOSTOYDIN' “g-E * (41901 Apamis-v1}xe 
qu) oF Aapunoy WospoypIN *g-zZ “OTA 
Suns Waneg ssimg “XK UOSTOYOINy "y+ 


“The right file for the job” is a 
long-standing Nicholson tradition, 
achieved through relentless study 
of industrial filing problemsand ad- 
vancements in production methods. 


"FILE FILOSOPHY,"’ an interesting and instruc- 
tive 48-page illustrated Nicholson book on 
kinds, use and care of files, is free to any of 
your employes. 


NICHOLSON FILE CO. © 42 ACORN STREET, PROVIDENCE 1, RHODE ISLAND 


(In Canada, Port Hope, Ont.) 
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WHAT EVERY MILL SUPPLY. 
HOUSE SHOULD KNOW ABOUT 
NAYLOR LIGHT-WEIGHT PIPE 











































© ew 





As buyer of industriq] supplies for the 

Western Iron Stores Co., Milwaukee, 

A. L. Redding keeps a keen eye on de- 
| mand. He believes home workshop tools 
will enjoy a good market. 


Buying Public Educated 
To Good Tools 

“People have become acquainted with 
the advantages of efficient tools, and I 
do not think they will be satisfied with 
anything but the best.” says A. L. Red- 
ding, Western Iron Stores Co., Milwau- 
kee. “This is particularly true of the 
small shops shaken out of their custom- 
ary routines by war contracts which 
have not only called for the manufac- 
ture of new products, but for up-to-the- 
minute manufacturing techniques.” 

“Furthermore,” he adds, “a great 
many people have become used to work- 
ing with tools—persons who before the 
war had never handled anything more 
than a hammer. These are also poten- 
tial customers.” 
| Mr. Redding notes a tendency on the 
| part of buyers to ‘shop around’ and for 

that reason he believes window and 
counter displays will be more important 
than ever. 














From cover to cover, the new Naylor Catalog is a 

working tool for mill supply houses. Its fully illustrated pages . . 
give you valuable data on the use of this distinctive light weight pipe in Green Fire Brick 
many markets. For example, it lists applications on which Naylor Pipe can Moves Part Of Force 
be used to do a better job more economically. It explains how Naylor | 


Pipe is built to give users advantages found in no other light-weight pipe. The advertising and public relations 





. . . . . 2>nar . > >» ‘ree ‘j 
You'll be interested, too, in the complete information on | department of the A. P. Green Fire 
the revolutionary new Naylor coupling that speeds pipe connection, Brick Co., Mexico, Mo.. has been re- 
saves time, work and money. | moved from the firm’s general offices 


and is now situated in the Railway Ex- 
change Bldg., St. Louis. 


If you haven't already received your registered copy, 
write for it today. 


NAYLOR PIPE COMPANY Homestead Advances 


General Offi 
1253 EAST 92ND STREET « oucaée 19, ILLINOIS Krey and Johnson 


NAYLOR LOCKSEAM Minn aeons fan Don H. Krey has been made sales 
SPRALWED PIPE ew York 17, N.Y manager and Elliot G. Johnson, assist- 
ant sales manager, of the Homestead 


Valve Mfg. Co., Baldwin, N. Y. 





















MADI 
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Cleveland Cap Screws and special 
headed and threaded parts are 
made by the Kaufman Double Ex- 
trusion Process, originated in our 
plant—a factor which adds extra 
strength to both full finished and 
high carbon heat treated products. 
All sizes—even including one inch 
diameter—are made by this process. 


tions 
Fire 

re- 
flices 
, Ex- 





TEA TAU LT) Fic Cleveland Cap Soro Company 


hh : 2917 EAST 79TH STREET © CLEVELAND 4, OHIO 


FA ry | E M t R S Warehouses: Chicago, Philadelphia, New York, Los Angeles 


Ask your Jobber for Cleveland Fasteners 


MADE BY THE ORIGINATORS OF THE KAUFMAN PROCESS FOR GREATER STRENGTH AND-ACCURAGY 
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George Kohlmeier, right, queries A. R. 
Luechinger, Black & Decker Mfg. Co., on 
his firm's catalog while Mr. L. is visiting 
J. M. Kohlmeier, Inc., Long Island City, 
N. Y. 


Cole Returns 
To Raybestos 


Jack Cole, since May 1942 deputy di- 
rector in the Cork. Asbestos and Fi- 
brous Glass Division, WPB, was ap- 
pointed sales manager of the packing 
sales department of the Industrial Sales 
Division, Raybestos-Manhattan, Inc., 
Manheim, Pa. From 1939 to the time 
Mr. Cole went to WPB, he had been 
district manager of Raybestos-Manhat- 
tan’s Industrial Sales Division in Cleve- 
land. 


Woodlock Joins 
Rochester Ropes 


Col. Joseph P. Woodlock has been 
made executive vice-president of Roches- 
ter Ropes, Inc., Jamaica, N. Y. He 
came to the company from the Recon- 
struction Finance Corp., where he had 
been associate director of the Office of 
Surplus Property. 


Looking for all the world like an over- 
size electric kitchen beater, this machine 
is called a ‘frother' and is used by the 
Hewitt Rubber Corp., Buffalo, to inject air 
into liquid latex, thus insuring its porous 
qualities. 
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A manufacturer had 
the problem of re- 
moving sharp edges 
from case-hardened 
propeller shaft flanges. 
The work was being 
done on a lathe, first 
with an abrasive wheel 
then with emery cloth, 
pieces of which had 
to be replaced frequently thus causing considerable delay. 





. The Disston Carboloy 
filing tool is designed as a finishin 
tool for lathe filing of case-hardene 
steel, brass and bronze. It is single 
cut on both faces, 34 teeth per inch, 
and the entire Carboloy surface is 
one continuous piece, thus eliminat- 
in chienioaable joints. When one 
side is completely used the insert 
may be reversed. After the second 
surface is worn, a new Carboloy 
insert may be installed in the original 
aluminum holder. 


A Disstoneer* suggested the use of the Disston Carboloy 
filing tool. This tool gave a finish as fine as that secured 
with emery cloth, there was no wasted time, and lathe 
speed was stepped up from 450’ to 900’ per minute. After 
six weeks of use the file showed no noticeable wear. 


Another clear-cut case of Disston 


*DISSTONEER—a man who combines the | 
experience of Disston leadership and sound | 
i engineering knowledge, to find the right 

' tool for you—to cut metal, to cut wood and | 
} other materials—and TO CUT YOUR | 
| COST OF PRODUCTION— not ont on spe- | 
cial work, but on ordinary jobs as well. 


Se neeeresee ne enema ane oor 


Perhaps your cutting problem is different. But whatever it may be there is 
a Disston tool that will assure utmost efficiency and economy. For instance — 


DISSTON NARROW BAND SAWS FOR WOOD 


They are made of the same type of steel and with the 
same care as Disston Wide Band Saws which are 
dard equip in leeding lumber mills and 
woodworking plants. The toughness and high flexi- 
bility of Disston Narrow Band Saws enable them to 
withstand the constant bending and straightenin 
_ encountered on small, high-speed machines. Supplie 
in many widths and gauges. Write for particulars. 











THE BIG BUYERS 
OF CUTTING TOOLS 


This advertisement, with adap- 
tations, will be seen by your 
customers in the September 3rd 
issue of Newsweek, the Sep- 
tember ist issue of Business 
Week, the October 15th issue 
of Modern Industry, the 
October 25th issue of American 
Machinist, and the September 
issue Of Mill and Faetory. 


HENRY DISSTON & SONS, INC. 
1023 Tacony, Philadelphia 35, Pa., U.S.A. 


Branches: Boston, Chicago, Detroit, Memphis, New 
Orleans, Seattle, Pordand, Ore., San Francisco, 


HENRY DISSTON & SONS, INC. 1023 Tacony, Philadelphia 35, Pa, U. S.A. **°O°ys5; 225: Cemadson Factory: Poronto. 
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Planovane Fans 


Yes, every plant you call on has a proc- 
ess where this “Fan of all work” can 
do a better job—at lower cost 


100% coverage, that’s what it is—because you can walk into 
any plant and find a spot where a Sturtevant Planovane is 
just the ticket. Besides, when you talk to a man about the 
fan that is universally preferred for industry's “dirty work” 
he’s bound to listen. Whether it’s controlling dust, smoke 
and fumes; circulating air in ovens and dryers; conveying 
materials such as cork, cotton linters, sawdust, chips . . . 
you’re showing him how to boost output and that means 
more money in his pocket. Moreover, every plant man knows 
Sturtevant and their reputation for building long-lived, 
trouble-free, low-operating-cost equipment. Remember, too, 
Planovane Fans and other Sturtevant units are consistently 
advertised on a national scale—and what is more—you have 
the additional advantage of a skilled Sturtevant field engi- 
neer in your territory to help you. Get in on this opportunity 
NOW, Write today! 


B. F. STURTEVANT COMPANY 
Division of Westinghouse Electric 
HYDE PARK, BOSTON 36, MASS, 








Sturtevant Ventilating Sets—used 
with ducts to exhaust air from 
hoods, 


TALKING POINTS 


Sturtevant Planovane Ex- 
hausters collect and control 
dust, smoke and fumes; con- 
vey shavings, sawdust, chips, 
and any material that can be 
handled by a current of air. 
High efficiency and low op- 
erating and maintenance costs 
are the result of unique 
Sturtevant Streamlined Inlet 
and Angle Flow into the 
wheel. 1] sizes to handle any 
exhaust job. 


Propetier Fans offer count- 


Sturtevant 
less sales opportunities as an aid to 
comfort ond . Oversize 


wheels and 


service. 
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Let's See It 


(Continued from page 85) 





offered to double the rent in order to 
keep occupancy. However, the board 
thought well of the display idea and 
refused to renew. 

John Goodenow, buyer of industrial 
supplies for the firm, was enthusiastic 
for the change and joined in planning 
the new quarters. Several compact 
offices, panel and glass enclosed, were 
built in one room, These were as- 
signed to Mr. McLain, Mr. Goodenow 
and Wilbert Forse, assistant to the 
manager. The back of the area was 
devoted to files, and desks for steno- 
graphers and clerks, The arrange- 
ment provided ample room for the 
office force, and in addition allowed 
a wide expense of display floor space 
directly in back of the plate glass 
window. 

The companion room was devoted 
entirely to display, except for a small 
corner office for the sales manager, 
K. W. Dittmar, and a long sales 
counter across the back. Here, even 
during the war, light lathes, drill 
presses, switch systems, electric hoists 
and portable tools could be seen 
through the window, inviting closer 
inspection. 

“And we've convinced the manage- 
ment that the Keeler company is bet- 
ter off for using the display rooms 
for its own lines than renting them 
to someone else,” Mr. McLain said. 
“Those rent checks were missed for 
a while, but now there is no further 
question. Even discounting the un- 
usual times of the last two years, our 
move to these quarters has brought re- 
sults all out of proportion to the sim- 
ple act of moving from one locale to 
another.” 

Mr. Dittmer, the department’s sales 
manager, is also sold on display. In 
his opinion, the salesmen themselves 
learn more about the displayed items, 
not only through their usual courses, 
but as a defense against that “thirty 
cent” feeling should they be unable to 
answer the queries of visitors. Mr. 
Dittmar pointed out that the customer 
who can see and put his hand on a 
displayed machine is in a better posi- 
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METAL ae 
y “aD OK ) 
"= EXTRA GENTLE FOR LIGHT JOBS 


Marquette A. C. Arc Welder’s wide range of 
accurately controlled, matchless welding power sup- 
plies Plenty of Power for quickly welding heavy steel 
structures ... and Perfect Arc Control for welding 
light gauge sheet metal. This wide range gives your 
customer complete coverage of all welding jobs. 


= ae 


The complete absence of troublesome ‘Magnetic 
Blow” saves time and tempers when working on 
difficult jobs. The exclusive A.C. feature of “Bal- 
anced Polarity” gives Thorough Penetration and 
Metal Control with a single rod. All these selling 
features make Marquette the ideal welder to sell for 
quick, good looking Production or Maintenance 
welding. 


SHOW YOUR CUSTOMERS 


Show your customers how they can use 
Marquette A.C. Arc Welders in their shop. 


FOR TOOL AND DIE WORK The Mar- 
quette A.C. Arc Welder is indispensable 
for fabricating gauges, jigs and fixtures 
by eliminating unnecessary sensitive lay- 
out work, tapping, drilling and doweling. 
Saves expensive metals by Hardsurfacing 
tools, dies and cutters. Broken tool sur- 
faces may be quickly restored without dis- 
mantling. 


FOR MAINTENANCE JOBS Weld new 
teeth in broken gears without dismantling 
the machine. This assures minimum de- 
lays in production. Ideal for building 
racks, bins, trucks and tables. 


FOR PRODUCTION LINES These heavy 


duty welders are built for ‘round the clock, 
high speed production welding. 


SELL THE BEST... . SELL MARQUETTE 


MARQUETTE MFG, CO., INC. 
Minneapolis 14, Minnesota 


REGISTERED U.S. PAT. OFFICE 










EQUIPMENT 
ELECTRODES And SUPPLIES 
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MAINTENANCE , 


ainweee SELL 


= EASILY because they 


~ SAVE 
. ole machine "down" time 


A labor man-hours 
SALES AND damage to parts 
|| ENGINEERING mechanics’ energy 
= COOPERATION 


é 


Greater ease, speed, safety and savings 

on many repair operations—such as re- 
moving and installing bearings, gears, 
sleeves, sheaves, wheels, hubs and other 
close-fitting parts— are made possible by 
the OTC PULLING SYSTEM. 

Extensive War Service has made OTC 
advantages more widely known than ever 
before. Continuous OTC national adver- 
tising is also increasing the wide-spread 

established demand for OTC TOOLS. 

All this spells PROFIT OPPORTUNITY 
for YOU. 

The complete cooperation offered 
to OTC Distributors is explained in 
booklet “OTC Merchandising 
Plan’. Write for a copy. 


OWATONNA TOOL CO. 


32 CEDAR S$T., OWATONNA, MINN. 


ai 
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SELLING 
HELPS 
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tion to ask searching and intelligent 
questions than one who has only 
heard or ‘read of it. 

“Of course, we cannot bring the 
display to the outside customer,” he 


.acknowledged, “but, on the other 


hand, we have acquired customers we 
never had before, some of whom 
merely noticed the windows as they 
drove past—and suddenly realized we 
were in the industrial supply business. 
Seems it takes a display, and not an 
80 year background in the field, to 
awaken some people.” 





Put Veterans 
In Sales Jobs 


(Continued from page 96) 





One thing touched upon by Joe 
Levermore that invariably crops up 
in talks with other soldiers is an 
increased reverence for sound design 
and quality construction. The reason 
for this is obvious. Their lives more 
than once have depended upon the 
quality of the weapons and equipment 
they have used in combat—the accu- 
racy and dependable functioning of 
their rifles and guns, the strength 
and durability of their trucks and 
tanks and other vehicles, the agility 
and speed of their planes. 

Sound design and quality construc- 
tion have not been things they have 
read about in advertising—intangi- 
bles they have taken for granted in 
the manner of civilians. Instead, they 
have been qualities the soldier has 
examined with microscopic care and 
has depended upon to the extent of 
his life being the forfeit if they 
proved inferior. 

“Beautiful!” you say of your prod- 
ucts? “Fine,” the returned soldier 
will say, “but let’s remove the covers 
and unscrew the gingerbread and 
see how they are made inside. Fur- 
thermore, let’s put them through their 
paces—let’s really give them the 
works—and see how they stand up.” 

Which, of course, is the way you 
want it, for you know that Joe himself 
must be sold on the products you rep- 
resent before he can do a good job of 
selling them to others. Moreover, if 
they aren’t products Joe wants to sell 
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lity THEIR PLANTS DOWN 
— With their bull dog grip on the pulley, SCHIEREN LEATHER 
lh BELTS deliver a higher RPM . .. over a longer life . . . with less 
, maintenance. 
“4 SCHIEREN BELTS are your assurance of infrequency of 
= shutdowns — with a consequent lowering of your production, 
they assembly and labor costs. It’s easy to see these sizable savings 
has repay you many times over for the pennies more per foot you pay 
and for SCHIEREN quality. 
t of The solid dependability of a SCHIEREN LEATHER BELT 
th starts with specially selected raw hides. Every stage of their 
wi Se ae ee na eee ed processing is rigidly supervised by experts—to produce the 
anes Gee belt with built-in resistance against exposure to oil, water and 
rrod- 9, Rutaliblens’ @etb Veaiten, other hazards. 
Idier 2: Reseed @veitisie Gapastty of Bitees. Are you up against a belting problem? Let us help you solve 
overs i dite ine cilia eb the it... and survey your belting requirements. 
and : ‘ 
Fur- ae cir pes an tty . TO HELP YOU SELL MORE SCHIEREN BELTING, 
their be A Sheep a such advertisements as this appear month after 
the month in leading trade publications. 
up. 








ot) CHAS. A. SCHIEREN COMPANY 
7 | LEATHER BELTINGS—SPECIALTIES—HYDRAULIC PACKINGS 





er, if ys 33 FERRY ST., NEW YORK 7, N. Y. 
‘o sell 60 Front St.,"W., Toronto, Ont. 
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they aren’t products you want to have 
sold over your name. 

Does the average returnee have any 
mental quirks that will bear watch- 
ing? 

There are a few. How important 
they are I leave to the reader. 

One apparently popular conception 
that should be kicked in the teeth at 
the outset is that which represents the 
returned soldier as a bundle of nerves 
—a package of human HE that is apt 
to let go and rearrange the landscape 
if not handled with care. 

To my mind, nothing could be 
more ridiculous. There are a few, of il 
course, whose brains have been 
scrambled and who will require a cer- 
tain period of time for readjustment. 
In the main, however, the average re- 
turnee will be even more stable emo- 
tionally than when he went away. 
He has had to put up with a lot in 
this war, and he has been toughened 
by it rather than weakened. He has 
been subjected to more mental stresses 
and strains than bear upon most mor- 
tals in a lifetime, and he has come 
out of it with a mental flexibility 
that is beyond the comprehension of 
anyone who has stayed at home. So, 
if he blows his top, it will be not Ups 
because he has been improperly 








“handled,” but because he has been _ 
“handled” at all. I 

One quirk which most veterans— frec 
in fact, I will say ALL veterans—will occ 
bring home is an extreme and dogged tn 


eee THEY CONTIN UE IN THE skepticism. Actually is no single word 


that properly labels this attitude. It do 


is a compound of a constant mis- T 
B | G SA LE S C LA S S trust of things as they appear to be; h 
of a nagging conviction that all the =e 


x Even though manufactured articles ‘change in character — world’s against him and is only wait- bro 
even though new selling approaches are demanded with the gradual ing to hang something on him; of a mel 
swing to more peace-time manufacture—BLUE DEVIL screw products deep-seated belief that Army brass ols 
continue to be good sellers. BLUE DEVIL products set a standard orders him to do so many silly things 
in war production and this same standard of perfection is adhered just to see him dance at the end of bro 
to in setting the pace for future industrial progress. BLUE DEVIL their string. In short, he doesn’t be- is I 
Socket Screws are the choice of particular manufacturers... . lieve in anything until it has been 
the complete line is: Socket Set Screws, Socket Head Cap Screws, turned inside out and picked to little Copyri 


Socket Head Stripper Bolts, Socket Screws—Dardelet Thread, Socket 
Screw Keys, Socket Pipe Plugs, Square Head Set Screws—Alloy 
Steel, Tool Post Screws—Alloy Steel. 


pieces, and even then he has his 
mental reservations. 

Explaining how this skepticism has 
come about is no easy task, particu- 


i y ! / j ( ry ) | i's | - larly when the explanation is directed fF 
2 } a at civilians. It is the result of having 


4445 N. KNOX AVE. CHICAGO 30, ILt. been commanded to do without ex- 
planation an endless number of things 
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Established 1871 


Welded Wire 
makes Upson-Walton = 
Wire Rope give 
BETTER Service 


Upson-Walton uses the longest lengths of wire 
in manufacturing all U-W wire rope. 


However all lengths eventually end, and they 
frequently end in the midst of a job. When that 
occurs, another length of wire must be joined to 
the original one—and there are two ways to 
do that. 


The first method is called brazing—whereby 
the wire ends are overlapped ahd wrapped with 
bronze wire; heat is then applied until the bronze 
melts and a connection is effected. The strength 
of a brazed wire is less than steel because the 
bronze used to join it is weaker than steel. This 
is NOT the way Upson-Walton joins wires! 


Copyright 1945—The Upson- Walton Company 


Whenever it is necessary to join two pieces of 
wire, Upson-Walton welds them. The ends are 
automatically prepared, the machine is set for the 
correct wire diameter and it automatically con- 
trols the temperature and welding pressure. The 
wires are fused together and annealed to remove 
brittleness and the resulting single wire is comsis- 
tently stronger. The wire is more uniform because 
the human element has been taken out of it—and 
more dependable because it is uniformly strong. 


Specify Upson-Walton for the best in wire rope 
—U-W LAYRITE for Preformed. 


THE UPSON-WALTON COMPANY 


Wanupacturers of Wire Rope, Wire Rope Fittings, Jackle locks 


MAIN OFFICES AND FACTORY: CLEVELAND 13, OHIO 


241 Oliver Building 
Pittsburgh 22 


737 W. Van Buren Street 
Chicago 7 


114 Broad Street 
New York 4 
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which, on the surface, appeared ri- 
diculous. It is the result of having 
had to learn scores of new plans 
and tactics which, no sooner than they 
were learned, were countermanded. 
It is the result of having been the butt 
and human proving ground of every 
new idea Army brass could think of 
—and there have been plenty in build- 
ing an Armed Force of more than 
11,000,000 men almost overnight. 

More responsible for this skep- 
ticism, however, is every soldier’s 
knowledge that his stack of chips in 
the game of war is his life, or some 
portion thereof. With this the case, 
it is only natural and to be expected 
that mistrust has been ingrained in 
him. It is only natural that he has 
examined each new thing with a jaun- 
diced eye, whether it be a tangible 
| piece of equipment or an intangible 
| tactic, and has not accepted it until 

after circling and sniffing it many 

times in the manner of a dog examin- 

ing a bedding down place. On more 
| than one occasion he has seen his 
more impetuous buddies go for new 
things before first giving them a thor- 
ough combing out—and has seen 
crosses erected to mark the spot where 
they fell. 

He has learned from bitter experi- 
ence that skepticism is the most effec- 
tive defensive weapon in his personal 
arsenal and that the more it is prac- 
ticed, the greater are his chances of 
being a live hero. 

And how are you affected by this 
| skepticism which the average re- 
turned soldier will be a long time in 
losing ? 

For one thing, you'll have to sell 
| him and sell him hard to persuade 
him to use any new sales plan or tool 
you place in his hands—and then give 
him plenty of time for sniffing around 
and assuring himself over and over 
again that he won’t stick his sales 
neck out by using it. 

















MAGNOLIA 
ANTI-FRICTION 
METAL i 








BUT NOT MANY, CERTAINLY... . 


because it is the best known, most widely ‘used 
of all maintenance bearing metals. 





That is why MAGNOLIA ANTI-FRICTION METAL is so easy to sell. 
it doesn't have to be “introduced” to your customers. 


First placed “on the market” in 1886, MAGNOLIA ANTI-FRICTION 
METAL is a graphite-treated, self-lubricating alloy, having the 
lowest dry coefficient of friction of any known bearing alloy— 
one-third that of genuine babbitt. Furthermore, service records 
prove its ability to absorb grit and dust and still provide an excel- 
lent bearing surface. 


You can carry MAGNOLIA ANTI-FRICTION METAL in stock, and 
sell to your customers without priority restrictions. Why not order 
es supply today? Packed in convenient 28-Ib., 56-lb., and 112-Ib. 

xes. 


MAGNOLIA METAL CO. For example: 


18 West Jersey Street 
Elizabeth 4, N. J. 
. 
MAGNOLIA METAL CO. OF CANADA, LTD. 


2028 Menvfecturers Street 
Point Ste. Charles, Montreal 


MAGNOLIA BEARING METALS 
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You have a returned soldier by the 
name of Hank Johnson on your sales 
| force. Hank is producing for you. 
| He is doing everything you tell him to 

do (beg pardon—suggest that he 
does) and is getting good results. 

Then along comes a new portfolio 

one of your manufacturers has just 
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PROSPECT 


e @ There is a tremendous market awaiting every 
4 Johnson Bronze distributor. Never in the history 
of industrial America has manufacturers’ equip- 
ment undergone such an ordeal. Twenty-four hours 


e 
a day... seven days a week we have ground out 
ad the implements of war. After VICTORY we will 
in face the same operating schedule to meet the 
as demands of peace. 
vf This continuous production has taken its toll in 
e 


a 
eo 
* 
ad 
all types of machinery. Smart manufacturers will 
* rebuild their equipment when converting to peace 
time products. This will call for considerable 
* bronze bearings. Naturally, they will want to 
purchase the highest quality available. This will 
nis 7 mean brisk business for every Johnson Distributor 
. as there is no higher quality than Johnson 
e UNIVERSAL Bronze. 
a 
& 
* 
* 


Why not survey your territory now? Determine 
in advance what your customers will require. 
Then be ready and able to serve them when the 
opportunity comes. 





ial 


JOHNSON BRONZE CO. 


535 SOUTH MILL ST. + NEW CASTLE, PA. 
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gotten out. It is printed in four 
colors on slick paper and looks pret- 
tier than a Christmas card in July. 
The other boys on your sales force 


PRECISION THREADS SMOOTH-DENSE 


UNIFORM WALL THICKNESS go for it immediately and sing its 


praises to high heaven almost before 

they cracked the covers. But not 

TE a Hank. He picks it up gingerly by one 

| corner and gives it a thorough comb- 

PERFECT ing. He studies all the words and 
CHAMFERS pictures and then lays it aside. He 
ae says to himself, “I’m getting along 


1? 
" 





| pretty well as it is. I'll just wait a 
while before using this gimmick and 
see what the other boys are able to 
do with it.” 

| And he does. 

| 


A little later when Hank has had 
several good reports on the new port- 


| folio, he’ll take it along with him on a 
wes O00 LBS. | friendly account and try it out. He'll 





\ 


TENSILE do this on several accounts, ready to 

STRENGTH ditch the thing immediately if he sees 

that it is having an adverse effect. 

Then, when its worth has been thor- 

oughly proved by the successful con- 

| clusion of a series of tough sales to 

| new accounts, he’ll make it a regular 

| gun in his sales arsenal—and all hell 
| 
| 


5 


RUST RESISTING 


wouldn’t be able to pry it lose from 
him. 
But may the Saints have pity on 
you if you try to hurry him—and 
| may they have equal pity on you if 
the portfolio fails to live up to its 
billing. If the latter occurs, he’ll drop 
it like a hot potato—and he'll be more 
cautious than ever the next time you 
toss him a world-beater and ask him 
to use it. 
shods and ea Another quirk most returnees will 
eases fittings bring home with them is instant, red- os de 
~ eyed rebellion against any thing that Bue 
smacks of being a direct, no-argument wealt 
order. In fact, if you want a scrap amid 
on your hands, the quickest way to No 
get one will be to tell a veteran that distri 
; sales 
he has got to do a thing or else. It the 
will be the else every time—with deepe 
trimmings. share 
Most Americans are so constituted _ Mc 
° . tives 
that a direct order is somewhat of a Conte 
slap in the face, Yet, in times of war, select 
there is no alternative to system sales 
whereby those of greater rank are in co 
able to order or command those of — 
lesser rank. Speed and efficiency de- a. 
mand such a system—conducting a works 
military operation on a “will you, if § for th 


Reco 
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... distributors intensify coverage 


For a SOLID | 
PROFITABLE 


FUTURE 





with KARDEX ;- 





| GRAPH-A-MATIC ” 





Reconversion—and the opportunity 
to develop a solid peacetime future! 
Reconversion—and the danger that a 
wealth of potential sales may be lost 
amid fast-changing conditions! 

Now, as never before, you, as a 
distributor, need the best possible 
sales control to carry out plans for 
the most intensive coverage and the 
deepest “digging” to yield a greater 
share of the industrial potential. 

More and more mill supply execu- 
tives are using Kardex Visible Sales 
Control. They like the way Kardex 
selects vital facts from the mass of 
sales statistics and assembles them 
in compact, visible form for instant 
recognition; the way it frees the 
mind from. detail for important prob- 
lems; the way Kardex analyzes as it 
works and simplifies planned action 
for the future. 


a 





“Sales control” becomes a_ live 
force continually working to increase 
sales and profits when Kardex goes 
to work. With the flash of a signal 
Kardex shows you instantly who are 
your best prospects 
for each line—what 
and how much each 
customer is buying. 
You see each sales- 






Sales Control | 


man’s performance against estab- 
lished averages and against quotas. 
You know where weaknesses in your 
sales structure need bracing, and 
where to improve coordination be- 
tween specialty and general salesmen. 

And here’s an advantage of Kardex 
you shouldn’t overlook these days— 
it costs up to 50% less to use than 
less effective methods! 


IDEAS FOR NOW! “’Graph-A-Matic Control for Sales Management” 
presents scores of proven ideas covering the entire subject of sales man- 
agement. Get this 96-page study free from our nearest Branch Office, 
or write to us in New York. 
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SYSTEMS DIVISION 


REMINGTON RAND 


315 Fourth Ave., New York 10, N. Y. 


COPYRIGHT BEMINGT 
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That Fit Into 


YOUR CUSTOMERS’ RECONVERSION 
PRODUCTION 


END MILLS... continuous 


heavy duty shell end mills . . 


chucking reamers.. . 
pilot counterbores . . . . spline 
mills . . . T-slot cutters .. . corner rounding end mills—a total 
of 1023 separate tools in all the wanted sizes and types 
from which your customers will find those they require for 


their reconversion production plans. 


Now, as always, Putnam maintains full stocks of these 
standard metal cutting tools from which your customers’ 
orders may be shipped immediately. Putnam’s popular 
acceptance in the field plus Putnam’s fast shipping service, 
guarantee a steady repeat 
volume of profitable sales 
for Putnam distributors. 

The new Putnam catalog lists and 

describes the entire line of Putnam 


standard tools. Your copy will be 
mailed you upon request. 


COMPANY 


Detroit 7. Michigan 


CO... PUTNAM TOOL 


2981 Charlevoix Ave. * 





PUTNAM TOOLS 











you please” basis would be unthink- 
able. 

But still an order rankles, no mat- 
ter how great the necessity or desir- 
able the end, and Joe has had this 
particular thorn in his side for what 
has seemed like ten thousand years. 
He has been mighty glad to get rid 
of it along with his Army uniform 
and definitely is not going.to go 
for anyone trying to push him around 
with orders and commands. Should 
you try it; more likely then not he 
will select a number of choice words 
from his extensive Army vocabulary 
and ask you how you get that way 
when you haven’t a thing more on 
your sleeve than he has on his. Fol- 
lowing which you'll find yourself look- 
ing for another salesman. 

In short, it is the diplomatic “may 
I suggest” or “this will help you get 
more business” approach that will 
get the desired response from the re- 
turned soldier—just as it does from 
anyone for that matter. One last thing 
to watch out for in the average re- 
turnee is his great weariness with 
training programs. To put it plainly, 
he is so sick of them he could roll 
up his sleeves and cry. He was drag- 
ged through (forcibly) a dozen dif- 
ferent programs during his basic 
training period. Others were hung on 
him during advanced training. And 
during the period of his active useful- 
ness either on the firing line or imme- 
diately to the rear thereof, he had still 
others snapping at his heels in an 
endless procession. They were good 
programs—make no mistake about 
that. And they served a useful and 
necessary purpose. But they were 
training programs, nevertheless, and 
there were a lot of them—and today 
his worst dreams are featured by a 
montage of lectures, blackboards and 
slide films. 

As full of ambition as he will 
be when he returns home, he will 
want to do everything he can to pre- 
pare himself for his selling job and 
will string along with you on your 
training program in practically every 
case. But the point is: Heaven help 


you if your training program isn’t 


up to snuff—if it wastes his time in- 


stead of doing him the good yov © 


promised it would. 
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| KENN 


because of 


KENNEDY 


Interchangeability 


One of a series of ad- 
vertisements explaining 
how Kehnedy gives care- 
ful attention to the de- 
tails of valve design, 
construction and work- 
manship that provide 
maximum effectiveness, 
convenience, and length 
of service. 


With a given size and type of valve, it 
doesn’t matter what Kennedy globe or 
angle body is picked . . . the stem and 
bonnet assembly will fit exactly, and the 
valve will operate perfectly. 


This feature indicates our precision 
machine work throughout every 
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Kennedy valve type. That's one of many 
reasons why so many experienced plant 
engineers insist on Kennedy Bronze and 
Iron Body Gate, Globe, Angle and Check 
Valves, and why it will pay you to stock 
and sell these high-quality valves for all 
standard requirements of your cus- 
tomers. 


THE KENNEDY VALVE MFG. CO. 
ELMIRA NEW YORK 
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A Most Important Fire 
Protection Question... 
: the 


of your extinguishers large 
enough to do the job? 


For This Light Truck a Quart Size Pyrene is 


Ample Protection. 
Py 


But For This Heavy Trailer At Least a Gallon 
Pyrene Pressure type Extinguisher Should be 
Ready to Use. 
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Yesterday, the fire equipment in your plant may have been 
ample. But today inéreased areas, added hazards and the 
rush of production might cause a small fire to leap to disas- 
trous proportions. Isn't it reasonable to suggest re-checking 
your fire equipment. Perhaps you should have more one 
quart Pyrene Vaporizing Liquid Extinguishers strategically 
placed, or if you now use oil, gasoline, highly volatile chem- 
icals, dip tanks or spray booth, a heavy duty 2 quart or 
one gallon Pyrene Pressure type vaporizing extinguisher 
may be indicated. Don’t take a chance with insufficient fire 
equipment now or ever. Call in the nearest Pyrene Jobber 
to help you with your fire hazard problem. Or write Pyrene 
for name of jobbers. No obligation, of course. 


Standardize on Reliable Equipment by Pyrene. 


By the way: When did you last test 
the fire extinguishers in your home? 


. urene Manufacturing Compan! 


NEWARK 8, NEW JERSEY 





TWO FIRE EQUIPMENT CO 


AFFILIATED WITH THE C-O 




















Roundtable Discussion 
On Salesmen’s 
Compensation 


(Continued from page 87) 





as much as possible, rather than some- 
thing less or as little as possible. 
There is no field of endeavor in which 
quality and competence return higher 
dividends than selling. By the same 
token, highly paid salesmen connot- 
ing quality and competence usually 
result in lower selling costs and al- 
ways result in higher aggregate profits. 
to the organization. 

“We are giving a great deal of at- 
tention to the mechanics of calculat- 
ing our salesmen’s compensation and 
anticipate that we will be able to dras- 
tically simplify our procedure and 
consequently effect a sizeable savings. 
However, we have no thought of 
doing anything which will result in 
our salesmen earning less than they 
are currently on the same volume of 
business.” 

And again, H. 
E. Torell, mana- 
ger, supply de- 
partment, Syra- 
cuse Supply Co., 
Syracuse, raises 
the same doubts. 

“You ask the 
question as to 
how a compensation plan can be 
worked out that will be good in both 
good times and bad and my answer 
to this is that every compensation 
plan should be reviewed at the be- 
ginning of every year and a new con- 
tract set up that gives proper weight 
to the changes that are bound to 
take place. I do not think it is pos- 
sible for any plan to work automati- 
cally over indeterminate periods of 





time. 

“I think you have covered the sub- 
ject very well, but believe the last 
paragraph should be in heavy type, 
giving emphasis to it. It is our ex- 
perience that good management, 
training, and co-ordination with in- 
side activities are all looked upon by 
good salesmen as selling incentives, 
because these things guarantee to 
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DICK POWER TRANSMISSION EQUIPMENT 





The Dick Line serves your needs because it serves the needs of 
. your customers. With this line you can build a volume busi- 
the line that ness in power transmission equipment, make substantial profits 
and at the same time satisfy the demand for those essential 
transmission items which in the case of the Dick Line offer 
unique, advantageous features. For example: 


offers big volume Barry Steel Split Pulleys—light in weight and of strong, 


welded construction, assuring high efficiency, accuracy and 
easy installation. 


and attractive profits Dick Rope V-Belt Drives—carefully balanced and accurately 


machined, Dick Cast Iron Sheaves promote long belt life; 
Dick Rope V-Belts provide high efficiency, strength, long life 


and minimum stretch. 


for distributors Dick's Balata Belting—advantageous for use in a wide variety 


of power, elevating and conveyor applications—strong, dur- 
able and of uniform construction with minimum stretch and 
shrinkage; immune to water and steam. 


R. & J. DICK COMPANY Inc. PASSAIC, NEW JERSEY 


San Francisco, Cal. Chicago, III. Seattle, Wash. 





MILL SUPPLIES * OCTOBER, 1945 243 





; 
t 


|not 


e Heavy bronze 
bearings 


1" Collet capacity 
11 Ye-inch swing 
Double-walled apron 


Large hardened and 
ground spindle 


Extreme Accuracy 
@ Convenient contrels 


@ Underneath V-belt 
motor drive 


@ All Steel Bench 








“SHELDON sso aris 


The S-56 has proven a profitable item 
for Industrial Distributors 


Because it is just right for so many markets, has 
the accuracy for tool room use, the stamina for 
the production line, the versatility required for 
maintenance and garage work, the SHELDON S-56 
has proven a profitable item for Industrial Dis- 
tributors.* 


Selected by the Army, Navy, Marine Corps and 
Maritime Commission, it is not only today's most 
outstanding 10-inch lathe but is rapidly becoming 
the best known one. Coming fully assembled on 
a modern steel bench with built-in 4-speed, V-belt 
Underneath Motor Drive, “ready-to-plug-in", it is as 
easy to sell as package goods. 


Order your floor sample today. It will prove a 
money-maker for you as it has for other Industrial 
Distributors. 


* Sold Through Selected Industrial and Machinery 
Distributors. 


SHELDON MACHINE CO., INC. 


4232 N. Knox Avenue Chicago 41, U. S. A. 
Builders of Good Lathes 
since 1919 





them stability and continuity of in- 
come.” 

On the matter 
of compensating 
junior salesmen 
or new men L. L. 
Brenholts, presi- 
dent, Harris 
Pump and Sup- 
ply Co., Pitts. 
burgh, indicates 
the experience of his company. 

“We have always favored straight 
commission based on a percentage of 
the gross profits, not limiting the 
amount earned. 

“We do not start new men out on 
this basis, but work out a trial 
period allowing a moderate salary 
covering necessary living expenses 
plus an expense account, which we 
watch rather carefully. As soon as 
it is evident the total of salary and 
expenses approximates what would 
be made on straight commission, the 
salesman is offered the opportunity 
and usually accepts it. 

“Of course, we will admit that 
some things haven’t been worked out, 
such as, the small order which is 
unprofitable frofn the start, and small 
accounts which are hardly worth call- 
ing on and should be handled by mail. 
The problem of split commissions is 
also hard to solve where sales activi- 
ties overlap, but borderline cases are 
taken care of individually. 

“Specialty men, who work on a 
salary and expense basis, are a com- 
pany responsibility and are a poten- 
tial source of supply for regular full 
line industrial salesmen when changes 
occur within the organization. 

“Some of the sales expense in- 
curred during the war time economy 
may not be continued due to de- 
creased post war volume; but only 
time will give the answer, and each 
company will no doubt have to work 
out its own particular problem. 

“Your interest in bringing it to the 
editorial page where all our men can 
read it will be very helpful, as it stim- 
ulates thought and will let them know 
that, from an industry viewpoint, 
management has a real problem to 
answer.” 

As in all good round table dis- 
cussions the participants after hear- 
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New HI-CAP Orifice 
Gives STRONG Traps 


UP TO 25°/. 


CAPACITY 
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THE heart of the improved STRONG 
‘ Trap is this HI-CAP* Valve and Seat 
that assembly. New, scientifically designed 
out, orifice throat gives up to 25% greater 
Bo capacity, avoids turbulence and minimizes 
his choking caused by flash steam. An impor- 
mall tant part of STRONG service is continued 
attention to parts for traps in service. HI-CAP 
call- j parts are available > your present 70 
nail. Series -traps. 
- *HI-CAP—Registered trade mark 
is 18 
tivi- STRONG 2-in-1 TRAPS 
; are HE STRONG “T” Traps combine in 


one unit the economies of inverted 
bucket traps with air removal capacity 
na of the thermal traps. They are particularly 
suited to equipment or processes requir- 


eon ing A gum air and condensate removal for 
oten- — heating up. 
full “T” type is included in the new 


line pe aI. CAP straight-through traps in 
nges sizes from 1/2” to 1-1/4”. With the new 
STRONG HI-CAP Traps... both stand- 
ard and thermal... you get: 

. in- ® HI-CAP orifice 

@ Screwed in ANUM-METL valve and seat 





% No. 170-T 
Thermal Trap 





amy @ Straight-through or elbow piping 
 de- @ All stainjess steel trim 
only Write for New Bulletin on HI-CAP Traps on lever oe gives quick, full opening without dribbling. 
EW renewable seat permits easy servicing. 
~ STRONG, CARLISLE & HAMMOND CO. NEW inlet-outlet location places trap below inlet pipe at 
work Over 40 Years of Steam Specialties all times. 
CLEVELAND 13, OHIO 
o the 
1 can @ : Anum-Meti 
stim- Qt: oO T H E we Reg Trode Mork 





-|| STRONG 


din] |] STEAM SPECIALTIES | sascnaveie | "°° | svnultseAty rn 
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Tea chasge 


EXTRA SAFETY 





-in TAYLOR MADE CHAINS 


Taylor Made Alloy Steel Sling Chain is used 


ta extensively throughout the steel industry 
—-> 


~—s, 


for it has twice the safe working load of low 
carbon steel or wrought iron chain. Every link is care- 
fully inspected and every chain thoroughly tested be- 
fore it leaves the factory. That’s why it’s fast becoming 
a must with production men everywhere who demand 
safety from chain. And there’s no charge for this extra 


Taylor Made safety. Write today for free booklet. 


8 
§.G. TAYLOR CHAIN CO. 





HAMMOND, INDIANA 
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ing the comments of other members 
of the group would no doubt like to 
add a little to their original remarks. 
Furthermore, each member of the 
audience probably has a thought on 
his chest he would like to get off. 
The editors of Mitt Suppuigs wel- 
come further comments especially 
descriptions of systems of compensa- 
tion with comments on why you like 
the system or why you don’t. Half 
the bargain is the salesman. Let’s get 
salesmen’s ideas into the hopper. 





Match Lifting Sling 
To The Load 


(Continued from page 105) 





is the grommet or endless type, Fig. 
1, which uses six complete loops of a 
single strand laid or twisted around 
itself and a piece of the hemp center 
on each successive loop. The ends are 
then tucked into the space where a 
short length of the hemp center has 
been removed, as in making a long 
splice. This sling is usually formed 
into a noose known as a choker or 
anchor hitch, which is slipped around 
the object to be lifted, the free bight 
being placed on the crane or derrick 
hook. When strain is taken on the 
sling it crowds in and squeezes the 
load. Therefore, to assure a firm grip, 
strike the bight that bears on the 
hauling part with a piece of 2 by 4 
to make three 120-deg angles between 
the component parts at the bight. 
These slings are sometimes made with 
the bights threaded through drop- 
forged thimbles, Fig. 2. which reduce 
wear on the strands and at the same 
time keep the rope from being bent 
too sharply. 


Straight Slings 


Another simple type is the straight 
rope with a spliced eye at each end, 
either with or without thimbles. Such 
slings are generally used, almost al- 
ways in pairs, to make the U or basket 
hitch, Fig. 3. Passing one eye through 
the other makes a choker hitch. 

Straight slings, Fig. 4, are made 
with a combination of rings, hooks, 
open or closed sockets on the ends. 
When used in pairs: (1) They are 
attached to eye bolts or lugs on the 
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They Sell Easily, 
Profitably... . 


* 
UNCONDITIONAL GUARANTEE 


If this Housing ever 
Breaks or Distorts we 
will replace it Free. 


COPR 1937 
THE RIDGE TOOL CO, 
ELYRIA, O. 



















and have no housing repair expense 





@ Pipe men everywhere prefer RitjmiD because of its 
efficient balance, easy-spinning adjustment nut, quick 
clean-action jaws, its handy pipe scale on hookjaw, its 
powerful comfort-grip handle. It saves work, makes it 
easier. But they like also that guaranteed housing end- 
ing all wrench expense. It gives longer service, saves 
money. Sizes 6" to 60"— end pattern for pipes in coils, 
6“to 36." It pays you to sell RImMID! 






This compound-leverage Rim has 14 times 
the power of same size ordinary pipe wrench. 





Millions of RITZAID 


Tools in use 


WORK-SAVER PIPE TOOLS 












é , 
Die Stock Buyers 


Want the Quick Easy Threading 


of the self-contained semi-automatic 


Fe EELS No. 65k 


i] ag 











Dies set to 
thread 1“ to 2” 
pipe in 
10 Seconds! 














Workholder 
sets 
instantly! 











@ There’s profit for you in selling faster easier 
threading of 1”, 1%", 1%" and 2” pipe. This rugged 
steel-and-malleable 65R cuts precision threads faster 
and with less effort than you’ve thought possible. 
Your customers like the 10 second setting to size 
with one set of chasers that stay in the die stock and 
the instant-setting foolproof workholder. Precision cut 
high-speed steel chasers and factory testing of every 
threader assure clean perfect threads, smooth fault- 
less operation. For good profitable repeat business. . . 
sell this remarkable RimmiD No. 65R. 





The Ridge Tool Company 
Elyria, Ohio, U.S. A. 
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MEET EVERY CUSTOMERS’ 
GRINDING WHEEL DRESSING 
AND TRUING NEEDS WITH 


ESM ND 


ens 
pREssens © wt 


CG 


Desmond Diamo-Carbo Dresser 
Best all-around tool room dresser 















Build immediate prof- 
its and resale openings 
in your territory now 
with DESMOND Dres- 
sers and Cutters. 
There is a DESMOND 
tool for every dressing 
and truing job... and 
the results your cus- 
tomers get with them 
will open the door for 
re-sales every time! 








Desmond Diamond 
Hand Tools and Nibs 





Desmond Hex Dresser 
Most durable made 


We are ready to help 
on individual dressing 
problems, so write to- 
day — get acquainted 
with DESMOND Grind- 
ing Wheel Dressers 
and Cutters—the only 
complete line made! 
Calalogs and price 
sheets will be furn- 
ished on request. Get 
yours now. 





Desmond Hunting Cutters 
Made in all sizes 





Desmond No. 2! Dresser 


SIMPLEX Stee! Slide VISES 


Welders’, Filers’, Production, 
Machinists’ and many other 
types available—all with the 
exclusive Steel Slide. 





Swivel Base Type 


THE DESMOND-STEPHAN MFG. CO. 











URBANA OHIO 
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object to be lifted. (2) Both ends 
of each sling may be attached to the 
crane hook to form’a basket hitch. 
(3) One sling may be used to make 
a choker hitch. 

It is not necessary for straight 
slings to be limited to one piece of 
wire rope. Cable may be arranged 
with two, three, four, five or even six 
parts by passing around equalizing 
thimbles at each end of the sling, Fig. 
5. Ends of the rope may be socketed 
into special thimbles, or it may be 
of endless or grommet construction. 

For lifting such loads as large pipes 
a 2-leg bridle sling is frequently used. 
It may be (1) two straight slings with 
thimbles or rings at the upper end and 
hooks at the lower end. Fig. 4, which 
are engaged into the ends of the pipe 
or (2) a single sling with hooks at the 
two ends and an equalizing thimble at 
the middle, Fig. 6, which is attached 
to the derrick or crane hook. 

For heavier loads slings have three 
or four legs. These are equipped with 
hooks or eyes according to the type of 
load handled, Fig. 7. There are an un- 
limited number of possible designs for 
sling terminals, such as special clamps 
for handling steel plates flat or in a 
vertical plane. For lifting foundry 
flasks, special flat plates are bent into 
the form of a hook, Fig. 7B, because 
it is bad practice to pick up a load on 
the bill or point of an ordinary hook. 

For barrels or drums, it is custom- 
ary to use a sling that has both ends 
attached to the crane hook by spliced 
eyes and a ring, with two special 
bent plate hooks floating on the bight 
of the rope, Fig. 8. The hooks are 
engaged in the barrel chimes, and 
when a strain is taken on the sling 
they are automatically pulled toward 
each other, thus assuring a firm grip 
on the load. For handling wooden 
boxes, the bottoms of which cannot 
fall out, a sling of this type is some- 
times fitted with sharp-pointed grab 
hooks to grasp the box. 

Loads require a bar sling, Fig. 9, if 
they must be handled in a definitely 
level position as, for instance, the top 
half of a steam-turbine casing, which 
must not be permitted to foul the rotor 
blading while being handled. Provid- 
ing it with turnbuckles permits the 
load to be carefully leveled. Such 
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INDUSTRIAL 
RUBBER PRODUCTS 


that Quaker is making 
NOW for civilian use 
(PARTIAL LIST ONLY) 


Transmission Belting 
Agricultural Belting 
Conveyor Belting 
Elevator Belting 

Air Drill Hose 
Chemical Hose 
Creamery Hose 

Fire Hose 

Fuel Oil Hose 
Garden Hose 
Gasoline Hose 

Tank Car and Tank Truck Hose 
Sand Blast Hose 

Spray Hose 

Steam Hose 

Suction Hose 

Oil Suction and Discharge Hose 
Water Hose 

Road Contractors’ Hose 
Welding Hose 

Tubing 

Rod Packings 

Sheet Packings 

Gaskets 

Washers 

Pump Valves 

Moulded Articles 
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problem at QUAKER— 

August 17th, Quaker was 
producing civilian 

articles 






Four eventful days! 

August 14th, the ending of the most devastating war in human 
history. August 15th and 16th—days of triumph and jubilation. 
August 17th reconversion in full swing. 

Sure, we received cancellations on Government orders and 
we were glad to get them. Now materials and products can be 
used for civilian purposes. 

There is very little difference in the manufacture of Industrial 
Rubber Goods, whether for use in peace or in war. Quaker has 
no changes to make in dies, presses, moulds or heavy equip- 
ment. Cancellation of war products, makes very little interference 
with our factory production. 

Practically all production can now be used on civilian orders 
which will make for quicker shipments. 

Keen buyers, with an eye on the future, will do well by placing 
their orders in advance of requirements to insure getting mate- 
rial when desired. It will be several months before critical raw 
materials, especially cotton yarns and ducks will be available in 


quantities wanted. Anticipate your needs and send your orders 
to Quaker NOW. 


“If there is a way to get it done—Quaker will do it” 


QUAKER RUBBER CORPORATION 


PHILADELPHIA 24, PA. 
NEW YORK 7 + CLEVELAND 15 + CHICAGO 16 + HOUSTON} 


Western Territory: QUAKER PACIFIC RUBBER COMPANY 
SAN FRANCISCO 5 + LOS ANGELES 21 

















SPECIAL MESSAGE TO 
Capewell Metal Cutting Band Saw Blade 


DISTRIBUTORS: 


Your Opportunity for Sales Drive 


on Saw Buyers Given by this 
Merchandising Plan 















Every industrial plant with a 
contour saw will find this chart 
helpful. 


Don’t waitfar the big saw users 
to answer this advertisement. 


Here is your opportunity to 


call at the big plants, to talk fi: Furnished by your ; 






face to face with the hack and : Supply House ; 
band saw blade users. me Cr ee gee . 
Without Charge 
Take this chart to the important , “nce aN 
saw blade users. Tell them the October 1945 
Capewell story. Follow through and get the Capewell 
story over to all quantity buyers in 


Secure from these men the names of yourtentany. 


the other saw buyers in these same 
large industrial plants. 


Use this opening to sell the big buyers 
— whose business gives you the big 


CAPEWELL 


BAND SAW—HACK SAW BLADES 
The Capewell Manufacturing Co. Hartford, 2, Conn. 
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slings are usually attached to lugs or 
eyebolts on the turbine casing. 


Attaching Fittings 


Hooks and forged eyes may be at- 
tached to sling cables by various 
methods including eye splicing, spel- 
ter or babbitt socketing, also a special 
swedging process where the cable is 
inserted into a hole in the hook or 
eyebolt shank and the metal cold- 
worked into the recesses between the 
rope strands by a hydraulic press, Fig. 
10, or by swedging: inserting the 
hook in a special clamp and applying 
the power of a blank cartridge to 
swedge it. 

If the surfaces of the load to be 
lifted are liable to abrade the sling, 
the latter is sometimes served with 
wire or inserted through ferrules for 
almost its entire length. 

Slings should be made of plow-steel 
or improved plow-steel rope, and only 
by experienced splicers. Always wrap 
the splice with serving wire to conceal 
the sharp protruding ends of wires 
that frequently injure riggers’ hands. 
While not absolutely necessary, good 
practice dictates using thimbles in all 
spliced eyes. Likewise, only experi- 
enced men should do socketing. Ex- 
ercise care to prevent the twist or lay 
coming out of the rope as it enters 
the throat of the socket. 

In recent years a wire-rope sling 
has been developed that is replacing 
many of the conventional types of 
ordinary straight cable. This is an 
interwoven or braided sling made up 
of a number of small-sized wire ropes, 
usually eight, but sometimes as many 
as 48. In general, pairs of a right- 
and a left-lay rope are used, spirally 
braided to form a flexible non-kink- 
ing and non-spinning sling, which 
weighs only about one quarter as 
much as a chain of the same capacity. 

Larger sizes containing a greater 
number of rope parts are usually 
braided around a hemp core, which 
acts as a cushion and helps keep the 
composite sling nearly round in cross- 
section. Even on 8-part slings the 
spiral braiding gives a much lower 
effective modulus of elasticity than a 
single cable of the same capacity. 
This greatly reduces the stress on the 
individual wires when a load is ap- 
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Do you know...? 


How two-tone painting will improve cars? 


What determines the cost of a china vase? 


What metal is most resistant to X-rays? 


Q. Two-tone painting of cars will make them look: 
0 More streamlined 


C) Larger C) Smaller 


A. Depending on how it's done, two-tone painting can produce 


Q. Biggest factor in determining the price 
of a china vase 1s: 

0) Make and body 0 Import duties 

CD Fragility 

A. Make and body. There are four steps in 
decorating china vases: painting with ground 
color, firing, spraying, and firing again. Per- 
macel cloth tape (Jonflex) masks off horizon- 
tal stripes during spraying. After drying and 
before firing, tape strips off clean. 


almost any desired effect. Wherever two or more tones are needed, 
Permacel paper masking tape helps do the job quicker, better. 


Holds tight till the job is finished, then strips off easily—leaves 


Q. The metal that is most resistant to X- 
rays is: 
(C Lead 0 Iron C) Copper 


A. Lead. Makers of large metal castings us- 
ually X-ray them to locate internal flaws. 
Each area X-rayed must be identified on a 
negative. Permacel tape holds lead numeral 
on outside of casting and also holds film di- 
rectly behind numeral inside casting. Nu- 
meral and film are separated by casting wall. 


clean surfaces, razor-sharp edges. 


Q. The title of this booklet refers to: 

C) Electricity (] Tape () New-type wrench 
A. Pressure-sensitive tape. This free booklet 
shows how Permacel Industrial Tapes can 
save production time and cut costs in your 
plant. Illustrates and lists many new uses for 
tapes that may help you in solving current 
reconversion problems. Send for free copy. 
Write Dept. MS-21 Industrial Tape Corp., 
New Brunswick, N. J. 


IMPORTANT: Our research laboratories are at your disposal for development of special tapes to meet special needs. 


Permacel Industrial Tapes 





INDUSTRIAL TAPE CORPORATION*+NEW BRUNSWICK, N. J. 


**PERMACEL’’ REG, U, S. PAT. OFF, 
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write On The Beam... 





with WHITTAKER 
Metal Workers’ Crayons 


“WRITES WHITE - STICKS TIGHT’ 


Right, for writing on the beam, or any other metal surface, 
is the way metal workers describe STEELRITE and CLOVER 


soapstone Crayons. 


Unobtainable for a while, because of Whittaker’s war com- 
mitments, these popular long-wearing crayons are back again 
— now — ready to move right from your shelves to the mills, 
foundries, sheet-metal plants, and shipyards, whose stocks are 


low or exhausted. 


STEELRITE composition —soapstone crayons are free from 
grit or wax, and uniform in strength. They will not flake — 
and actually last 20% longer than natural crayons. 
STEELRITE can be used on wet, grimy, hot, or cold metals, 
with perfect visibility. 

CLOVER natural soapstone crayons are cut (with the 





TABLE OF SIZES 


be —— square 
PR EE ccna flat 
BEA ciinsenseneenienail round 


5S'xWVa"'x¥4"....wide flat 
5''x V2''x V2" large squore 
Sx Von Vig” ..... thin flat 
Also available in 
4” and 41/2" lengths 











W. ittaker, 


Clark oF 


grain) from selected soapstone. They are 
free of hard spots, grit, or other impuri- 
ties and take a fine, long-wearing edge 
that will not feather or flake in use. 
Write today for additional informa- 
tion on these money-making products. 
Samples? Certainly — just drop a line. 













SALES REPRESENTATIVES 
CHICAGO MEMPHIS, TENN. 
Harry Holland & Son, Inc. _—_L. E. Offutt Co. 
PHILADELPHIA CLEVELAND 
R. Peltz Company Palmer Supplies Co. 


NEW ORLEANS TORONTO & MONTREAL 
E. W. Ortenbach Richardson Agencies, Ltd. 











g 260 W. BROADWAY, NEW YORK 13, N.Y. 
aniels, INC. PLANT: SOUTH KEARNY, NEW JERSEY 





MILL SUPPLIES * OCTOBER, 1945 








plied rather suddenly, thereby in- 
creasing the safety factor. 

Braided slings are also constructed 
to be almost flat, particularly for 
basket hitches to lift heavy shafts. 
For an object of large diameter such 
as a locomotive boiler, a sling made 
up of a number of wire-rope loops 
wound back and forth between two 
heavy-duty thimbles is used. These 
ropes lie parallel to each other and 
are served at frequent intervals to 
bind them into one unit. Never bend 
such a sling around small diameters 
nor pass it over sharp edges of the 
load. 

When lifting a load give special 
consideration to the angle that the 
sling legs make to the horizontal be- 
cause lifting capacity decreases much 
more rapidily than might be expected 
as the angle is reduced. For each 
single leg or part of the sling at any 
angle of 60 deg, lifting capacity is 
only 87% of that at 90 deg or ver- 
tical; at 45 deg it is 71%, and at 
30 deg. only 50%. 

Accompanying table (page 105) 
gives the safe working loads with a 
safety factor of five for conventional 
wire-rope slings, iron-chain slings and 
braided slings. Loads for the single 
slings are self explanatory. The 3rd, 
4th and 5th columns of each group 
give the loads for 2-way slings at vari- 
ous angles. For 3- and 4-way slings in- 
crease these loads 50 and 100%, 
respectively. Theoretically, the basket 
hitch, shown in column 6, should 
have twice the strength of the single 
sling as it has two parts, each with 
the strength of the single sling. How- 
ever, in actual practice the eyes at the 
ends of the basket sling hang on the 
same crane hook. This causes the 
legs of the sling to be considerably 
less than 90 deg. to the horizontal, 
which accounts in part for the reduc- 
tion in strength given in the table. 

Braided slings, as well as ordinary 
wire-rope slings, are manufactured by 
money companies so that the figures 
given in the table are representative 
of almost all slings of these types re- 
gardless of who makes them. 

Inspect slings periodically and con- 
demn unsafe ones. A few broken wires 
do not perceptibly weaken a sling un- 
less located near a socket throat, in 
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- GRAF PHITE PLASTIC 


Pines SEALS th 
Ste nee Gasket Joints + Screw 
Alloy. 1S, OF Lines Acid Lines, i 

. joints to be easily and quick! y 


reo ads 


—_—_ 





For pipe joints, screw threads, flanges and gaskets — 


VIKE Graphite Plastic is a positive and 
dependable seal for all types of pipe joints, 
screw threads, gasket joints, flanges, etc.— 
on petroleum lines (hot or cold),steam lines, 
water lines (high and low pressure), coal tar, 


vapor and air lines. 


Its high coefficient of expansion makes it 


Absolutely insoluble in petroleum and 
its products... hot or cold, answer- 
ing the most exacting requirements of 


the petroleum industry. 





SPECIALIZED 
LUBRICANTS 


KEYSTONE LUBRICATING COMPANY : 
21st,'Clearfield and Lippincott Sts. - 

















ideal for high temperature services. Since 
VIKE Graphite Plastic contains no corrosive 
substances .. . litharge or etching materials 
. . all joints, screw threads, gaskets. flanges, 
etc., sealed with it can be easily and quickly 
disassembled without any damage to threads, 
gaskets or equipment. 
There is a Keystone distributor 
near you who will be glad to co- 
operate with you to make Keystone 
Specialized Lubricants available to 


your customers. 


Est. 1884 
Phila. 32, Pa. 





MILL SUPPLIES °¢ 








OCTOBER, 1945 





INCREASE SALES 
Wendt-Sonis standard carbide tipped 


MILLING CUTTERS 


PRODUCTION can be increased as many as 10 times with 
Wendt-Sonis Standard Milling Cutters. These new milling 
cutters employ a negative radial and helix angle feature on the 
cutting edge for milling steel; positive angle for milling non- 
ferrous materials. 


Advantages of W-S Milling Cutters 


Hard alloy steel can be machined up to 750 surface feet per minute; non- 
ferrous materials up to 3400 surface feet per minute. Especially De- 
signed—for carbide cutting—not just a HSS design with carbide tips. 
Recommended for milling all types of material. 

WENDT-SONIS manufactures a complete line of standard cutting tools. 
The majority of these standard cutters is available from stock at all 
times. Our broad line makes possible the consolidation of tool orders 
which results in /erger orders . . . greater profits. 


Carbide tipped tools are a specialty with us—we make them 
exclusively. Your customers can expect and get uniform high 
quality results with W-S tools. Investigate the W-S line today. 
You'll agree it’s the nationally advertised cutting tool line you 
have been looking for. WENDT-SONIS COMPANY, HANNIBAL, 
Missouri, Branch Warehouse: Long Beach, Calif. 


All W-S Tools packaged in attractive brown and yellow cartons 











more of your men to be carbide tool s 





WRITE for NEW  SONIS Factory Training Course. 


CATALOG 445 
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W-S FACTORY TRAINING COURSE FOR YOUR MEN 
The Wendt-Sonis Company will train one or 
cial. 
ists. The number trained at one time is con- 
trolled so that each man receives individual 
instruction and guidance in the WENDT- 





which case they may indicate fatigue 
of the rope metal. If not crushed too 
severely, the rope strands may be 
hammered back into shape with a 
wooden mallet and block. Protect 
slings against corrosion and from 
contact with injurious chemicals and 
provide special hooks to keep them 
hanging straight when not in use. 
With reasonable care a sling should 
last indefinitely and be one of the 
safest parts of the hoist. 





Pressure Sensitive Tape 


an Industrial Tool 
(Continued from page 91) 





tributor achieves a sales volume of 
$1,728 per year by supplying tape to 
a processor of adding machine paper 
roll who uses a piece about 1} by 23 
in. to seal the end of each roll. 

Some distributors have found out 
about the sales possibilities for them- 
selves. One reports orders running 
from one to two thousand rolls 
“which greatly helps to boost our 
sales volume,” and adds that there 
should be immense sales possibilities 
for this product in the post war 
period. Another tells .of having 
started with the line about four years 
ago with expectations of reaching a 
sales volume of approximately $25,- 
000 per year. Several of his sales- 
men were keenly interested, the com- 
pany reached a volume many times 
the original estimate. 

The distributor salesman who likes 
to push new items that hold future 
potential has something in this line 
that opens new applications to explore 
the opportunity to sell on a service 
basis. Growing industrial applica- 
tions in basic industries have multi- 
plied peacetime potential business 
possibilities for industrial pressure 
sensitive tapes. What distributors 
once knew as an item to be used for 
paint striping, has developed into a 
tool for industry. The variety of 
paper and cloth used as backing has 
grown and the improvements and 
control of adhesives used have placed 
the product in every-day use. It is 
safe to report that the present annual 
volume is in the neighborhood of 30 
million dollars. 
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as a 


PALMETTO 
packing 
prospect 


Electric ... gas... water plants are all large users of 
packings...on steam, hot and cold water, air and gas 
' apparatus. 


Public utilities MUST operate dependably ... and by 
pointing out to engineers in these plants the long- 








proven reliability and lasting satisfaction assured by 
Some PALMETTO Packings PALMETTO Packings, you will find ready sales... 
for Public Utility Plants and automatic repeat orders. 
eet Pa hl PALMETTO’S wide acceptance... developed through 
PALMETTO Plaited, PALMETTO more than half a century of performance makes these 
Hydraulic Duck, PALMETTO . ‘ 
Flax... for hot and cold packings easy to sell to EVERY type of plant in your 
water P 
ape ee sine 7" valves territory. 
A ic... for Gen- 
eral Utility ™ GREENE, TWEED & CO. 
fay sng a "a Bronx Blvd. at 238 St., New York 66, N. Y. 
—— i PLANTS: New York, N. Y. & North Wales, Pa. 
PALMETTO Cabcock .. . for ex- 
treme temperatures 


PALMETTO SUPERSHEAT .. . 
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Wren Uncle Sam started taking the major por- 
tion of our products to war, there was no need for conversion 
of either skills or machinery. Our job remained what it always 
has been — to make the best possible rope from materials avail- 
able. With equal speed, we will again offer the trade genuine 
H & A “BLUE HEART” Pure Manila Rope as soon as the high 
quality fibre required can be obtained for civilian use. Meanwhile 
H & A Blue Star No. 1 Jute Rope and Dreadnaught No. 2 Istle 
Rope are doing a creditable job on the home front. 


= _ 2 
Until better rope is marketable, we suggest that dealers carry 
only moderate stocks of war grade rope. But keep reminding 


your customers to conserve rope, because even these grades 


are precious. 


The Makers of H & A "Blue Heart" Manila Rope 








THE HOOVEN & ALLISON COMPANY 


Spinners of Fine Cordage Since 1864 ; 


XENIA.OHIO 
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Industrial Safety 
A Challenge! 


(Continued from page 83) 





knowledge of safety measures and 
equipment application becomes a pre- 
requisite. There is no short cut to the 
sound and reliable guidance which 
small plants seek when ordering 
equipment. They do not employ, as a 
rule, safety engineers, plant doctors 
or plant nurses and they must rely 
almost entirely on the advice and di- 
rection of the salesman. The sales- 
man cannot take this responsibility 
too seriously. 

An incident highlighting Mr. Par- 
ker’s concept of service to the small 
manufactur@r is the case where a cus- 
tomer, after a series of accidents in 
which workers’ eyes were injured on 
die-casting operations, decided he 
would not work another shift until 
each worker was equipped with gog- 
gles. He put in a hurry call to Mr. 
Parker for 150 pairs of goggles to 
be delivered in time for the night 
shift’s use. He didn’t care what kind 
of goggles, they were all the same to 
him. Knowing the exposure factors, 
Mr. Parker selected goggles with heat- 
treated lenses. Moreover, three styles 
were decided upon to accommodate 
the various facial contours usually 
found in the number of men in that 
particular plant. 


Smaller Plants 


The smaller plants also pose the 
problem of enforcement in the use of 
safety equipment. Although this diffi- 
culty attracts more attention from 
safety engineers, labor inspectors and 
insurance companies, the salesman 
cannot overlook it entirely. The gog- 
gles hanging on a hook offer no pro- 
tection to the careless or piece-work 
inspired worker at a running ma- 
chine. Continued neglect not only 
nullifies the salesman’s past efforts 
but also results in more accidents 
and a cessation of orders. Periodical 
visits to emphasize safety and encour- 
age constant use of his products repay 
the salesman. Mr. Parker follows up 
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This New DURO 10" Tilting 
Arbor Saw has many 
new features: and 


basic improvements 


A versatile low-cost machine for cutting 
metals, woods and plastics, with many ex- 
clusive advantages. Entire arbor and tilting 
mechanism suspended on rugged, extra- 
heavy precision machined trunnions. 

Has capacity up to 3%4" depth of cut and 
a working surface 1080 square inches with 
regular extensions, or 1395 square inches 
with special extensions. Distance in front of 
blade is 14%4", and from blade to rip fence 
with regular extension 17", or 25” with 
special extension providing greatest possi- 
ble utility. Cast iron table top is made of 
close grained and polished surface. Motor 
mounting is designed for most Standard 
Motors. Has improved guards and safety 
features as integral part of unit—also pat- 
ented accurate improved Rip Fence and 
Miter Gauge. 

Send for Catalog—for full details and 
prices on the DURO 10-inch Circular Saw. 
Also lists specifications and prices of com- 
plete line of DURO single and multi-spindle 
Drill Presses, Circular Saws, Jointers, Routers, 
Shapers, Grinders, Lathes, Scroll Saws, Flex- 
ible Shaft Units and Portable Electric Drills. Available on Priorities Only 


DURO TOOLS 


MACHINE TOOL DIVISION 


DURO METAL PRODUCTS CO., 2687 N. KILDARE AVE., CHICAGO 39, ILL. 


ALSO MAKERS OF DURO© HAND TOOLS 
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....+ When Full Stocks Return 


While manufacturers were given every aid in all-out production for 
war, the plight of the distributor grew steadily worse as output for 
the civilian market was cut to the vanishing point. In fact, only the 
combined efforts of distributor organizations and distributor-minded 
members of various official boards — plus the co-operation of manu- 
facturers alert to the danger — preserved the distributor's rightful 
place in the wartime picture. 


Laughlin is proud of its activities in this worthy cause. Wherever 
possible, our wartime business has been directed through the regular 
distribution channels — we were successful in so channeling a large 
majority of our business, and will continue to do so in every possible 
instance, with every order handled impartially. according to date and 
rating: 

Also, the extensive advertising in many buying fields that keeps 
your Customers informed about Laughlin developments invariably 
tells them where to buy — meaning you. Your postwar volume sales 
will show the results of this forward-looking campaign. 


Keep these factors in mind when full stocks return. Remember, 
too, that the Laughlin reputation for Quality, Service and Goodwill 
is based not only on outstanding product-excellence but on seventy- 

_ nine years of sound business practice. The Thomas Laughlin Com- 
pany, Portland 6, Maine. 


LAUGHLIN PROTECTS THE DISTRIBUTOR 


THE MOST COMPLETE LINE OF DROP-FORGED WIRE ROPE AND CHAIN FITTINGS 
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| Commission as a means of conserv- 





his sales with safety signs and re- 
minders, all of which contribute to 
the steady use of equipment and help 
keep accidents down. 


Sale of Equipment 


Manufacture and sale of safety 
equipment, encouraged by the studies 
of the United States Stee] Corp. and 
insurance companies of accidents and 
their costs in money, time and pro- 
duction, have progressed steadily for 
the past three decades. World War 
I pointed up its value in the conserva- 
tion of working time. In contracting 
for World War II production, many 
government agencies specified the use 
of safety measures and equipment at 
the suggestior of the War Manpower 


ing manpower. In general, missionary 
work in the larger plants has been 
accomplished. Writing on “The Chal- 
lenge of Post War Safety”, (Person- 
nel, July, 1945), Captain George Kol- 
ler, training and safety officer at Wa- 
tertown, Mass., Arsenal, says, “More 
interest has been displayed in his 
(safety engineer’s) accomplishments 
and more money has been devoted 
to his work than ever before. As a 
result he has been able to apply 
basic principles more broadly and to 
put the tools of his profession to 
wider use than was ever possible pre- 
viously. While his efforts have had 
encouraging results, a comparison of 
the number of military and non- 
military casualties since Pearl Harbor 
clearly indicates that the job of ac- 
cident prevention is only begun.” 
Illustrative of the value of safety 
equipment in dollars and cents, is the 
history of a small screw manufactur- 
ing concern and its accident insur- 
ance. For five years, its insurance 
rates had been mounting because of 
the serious nature of its accidents. 
The record of the ratio of losses to 
premiums in this period was: 


Year Ratio Accidents 
)|. PPE ORE CECT 710.3% 18 
MOON 604060 o:0aee@ee 111% 13 
TN 0040s cesasseees 96.6% 15 
Pourth ..ccccccescece 188.8% 11 
a Pere r TT 184.3% 29 


At the end of this period, the 
insuring firm refused to underwrite 
the manufacturer any longer as the 
risk was too great, even under the 
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Anyhow, it’s down-to-earth in cost! 


N® all the ideas for building this postwar world 
will be so-called war-born miracles. Some of them 
will be—in fact, must be—simply sensible, down-to- 
earth ways of knocking the daylights out of construc- 
tion Costs. 

A good example of this will be found in the big cut 
that can be effected by getting away from the old 
practice of using heavier, more costly pipe for services 
that can be handled equally. well by lighter, more 
economical Taylor Spiral Pipe. 

In too many plants for too many years the practice 
has been to use Standard Thickness pipe for all 
run-of-plant piping. And yet a large percentage of this 
run-of-plant piping is for services like those listed below 
—applications that can be handled adequately and with 
strength and service life to spare by light-but-strong 
Taylor Spiral Pipe. 


It is the higher strength-to-weight ratio of Taylor 
Spiral—a result of the spiral construction—that gives 
this light wall pipe the ability to do the work of much 
heavier pipe. The light weight cuts initial cost; trans- 
portation cost, handling cost, erection cost—often cuts 
the installed cost of a Taylor Spiral job to half that of 
the Standard Thickness Pipe it so well replaces. Think 
what that means in terms of your piping costs. 

Switching to Taylor Spiral Pipe for services like those 
listed is made easy by the complete range of sizes and 
wide variety of fittings. Thicknesses range from 12 to 8 
gauge; sizes from 6” to 42”; joint lengths up to 40 ft. 
All types of end joints and couplings, all kinds of fit- 
tings and specials or fabricated assemblies are produced 
by Taylor Forge & Pipe Works, assuring complete 
service and undivided responsibility, 


TAYLOR FORGE & PIPE WORKS 


Philadelphia Office: Broad Street Station Bldg. 


General Offices & Works: Chicago, P. O. Box 485 % New York Office: 50 Church St. & 
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SELL TAYLOR 
SPIRAL PIPE FOR: 


@ High and Low Pressure Water Lines 
@ Low Pressure Steam and Air Lines 
@ Steam and Diese! Exhaust Lines 

@ Vacuum and Suction Lines 

@ Blower Piping 

@ Sand and Gravel Lines 

@ Industrial Gas Lines 

@ Oil and Gas Gathering Lines 

@ Swing Pipe 

@ Spray Pond Piping 


@ Hydraulic Mining 
\ @ Dredge Lines j 
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Darts don't deteriorate on a 
job. You cam uncouple them easily 
—use them over and over again. It 
pays to sell Darts, because your cus- 
tomers, once 
sold, stay sold. 


My, 






lll 
te 


cai 


Write for copy of 
Dart Jobber 
Policy today. 





E. M. DABT MFG. CO., PROVIDENCE, RHODE ISLAND 
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higher rates. The Ocean Accident 
and Guarantee Corp., Ltd., New York 
City, was approached and asked for a 
policy. Ocean’s engineers analyzed 
the accident history and learned that 
30 percent of the accidents were on 
machinery, 30 percent were in handl- 
ing, 25 percent were from tools, and 
5 percent were of a miscellaneous 
nature. A further study revealed that 
35 percent of all accidents involved 
eye and face injuries, 30 percent 
hand and arm, 35 percent were un- 
classified. To cut the toll of eye and 
face injuries, the engineers recom- 
mended the use of special goggles and 
face shields; to prevent infections, 
careful hygiene and the use of oil 
dermatitis creams; to prevent falls, 
regular cleaning and the application 
of non-slip floor preparations. Here 
the qualified salesman of safety equip- 
ment can be of considerable help in 
recommending the proper products. 
In addition, the formation of safety 
organizations of officials and em- 
ployes to educate and enforce safety 
measures, was demanded. The insur- 
ance company also required the post- 
ing of its periodical safety bulletins 
in the plant. 

The results are apparent in the 
decline of 44.1 percent in loss ratios 
in four years. The record of rates 
(percent of standard), accidents and 
claims: 


Year Ratio Accidents Claims 
1941-42........ 142.8 18 3 
1942-48........ 185.2 20 8 
1943-44........ 113.2 25 4 
1944-45........ 98.7 7 1 


The rise in accidents and claims in 
1942-43 was due to the increase in 
payroll and war production but, pro- 
portionately, the record was good as 
is indicated by the lowered rate for 
the following year. With additional 
time to train and indoctrinate new 
workers in the use of safety equip- 
ment, the manufacturer’s safety 
record improved. Stressing safety 
turned a poor risk into a good risk. 

Judging from Mr. Parker’s experi- 
ence, the same might be said of the 
distributor’s role in merchandizing 
safety equipment. 

The W. S. Wilson Corp. carries 
thousands of safety equipment items 
for complete servicing ef industry 
as is suggested by the following 
categories: 
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Quick! 








The bench top is of heavily ribbed 
cast-iron, carefully machined true and 
square on sides and top. It will not 
burn, shrink, warp or splinter. 


Working surface can be kept level at 
all times by leveling screws on two 
full-length braces. 


The arc-welded steel channel legs are 
strong and solidly braced to provide 
a firm foundation. 


Bottom braces of legs are placed so 
that benches can be moved by stand- 
ard lift truck. 


Steel tool box shelf is supported clear 
of bench giving free and handy access 
to tool-box without interfering with 
the work on bench. 


Steel drawer with lock. Guard rail at 
back. Top 28 inches wide, 2 inches 
deep, and 4, 5, 6, or 7 feet long. 





NEW CATALOG 


Write for your copy. Com- 
plete line of Challenge 
Precision Equipment il- 
lustrated and described. 


* x BUY MORE WAR BONDS x x 
sos 


THE CHALLENGE MACHINERY CO. 





RAND 


MICHIGAN 








1. PRODUCT DESIGN 


Besly taps are designed and manufactured by experts, who 
know tapping, as well as taps. This is Besly’s assurance of 
the product meeting the need. 


2. PRODUCT PROMOTION 


Nationa)! Business paper advertising and other sales promo- 
tion activities offer tap education and service. The resulting 
familiarity of the Besly name is a powerful sales factor. 


3. PRODUCT ASSISTANCE 


Besly distributors are supported by factory and industry 
trained field men who assist distributor salesmen in match- 
ing the tap to the job requirements 


4. PRODUCT ACCEPTANCE 


Percentage of Besly taps sold has increased steadily during 
the last few years—the result of a quality product backed 
by national advertising. 


5. PRODUCT DISTRIBUTION 


Besly is planning a postwar organization of the best and 
most aggressive distributors, adding these as rapidly as 
production facilities assure each one effective sales support 
and ample stock. 


Boost your postwar structure by handling Besly 
taps. Write for full information. 


BESLY TAPS e BESLY TITAN ABRASIVE WHEELS 
BESLY GRINDERS AND ACCESSORIES 


CHARLES H. BESLY AND COMPANY, 118 Clinton St., Chicago 6, Il!., Factory: Beloit, Wis. 











Here’s an installation of an Industrial modern industrial plants. The Brunner 





Fluid Cooler, equipped with a Brunner 
Condensing Unit, on an automatic screw 
machine producing %” hex nut blanks 
from 1” hex stock. Coolant oil tempera- 
ture, before the installation, was 140° F., 
prohibiting increase in production. Fol- 
lowing installation of the Fluid Cooler, 
production was increased 33% per cent, 
the new cycle being 4 seconds com- 
pared with former 6. Tool life was in- 
creased 100% from 4 hours to 8 and 
coolant temperature was held at 76°F. 


Cooling quenching oils is only 
one application for refrigeration in 
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organization’s more than 37 years expe- 
rience in the design and production of 
compressors, qualifies it to give you 
expert advice on any Refrigerating or 
Pneumatic Operation. Why not consult 
them immediately? 

BRUNNER MANUFACTURING CO. 

UTICA 1, NEW YORK, U.S. A. 





Per ever 37 years the Symbol of Quality 
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“STANLOID"” 
SOFT FACE HAMMERS 


are tough to beat 
for steady sales 


Because Stanley Soft Face Hammers have worked 
their way into most industries, they have created a 
ready market for the dealer who features them. 


They have renewable tips of tough and resilient 
celluloid composition and seasoned hickory handles 
locked in the steel center body. They are designed 
in the most-used shapes — regular for assembly jobs | 
and on fine finish surfaces — other shapes for forming | 
y light sheet metals. 





Look over your entire market for the sales oppor- 
tunities these useful hammers are bound to fill. The 
supply will soon be ample—and there'll be mer- 
chandising help to speed demand and profit. 

STANLEY TOOLS 
146 Elm St., New Britain, Connecticut 


STANLEY 








THE TOOL BOX OF THE WORLD 
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Eye, Face and Head Protection- 
Lenses, goggles, shields, hard hats. 

Welder’s Safety—Lenses, goggles, 
handshields, helmets, sweat pads, ap- 
parel such as cape and sleeves, ankle 
protectors, gloves. 

Respiratory Protection—Respira- 
tors (airline, cartridge), respirator 
parts, gas masks, gas mask parts, air 
analysis apparatus. 

Public Utilities Safety Equipment 
—hbelts and straps for linemen, acces- 
sories for linemen, rubber apparel for 
linemen, di-electric accessories for 
linemen. 

Industrial Safety Apparel—As- 
bestos and leather apparel, rubber 
apparel, belts and harnesses, foot 
guards. 

Plant Protection—Fire _ extin- 
guisher products, safety installations, 
salt tablets, safety signs, safety lad- 
ders, non skid protection, safety tools, 
safety cans, safety hoists, wire rope. 





New Products 


(Continued from page 109) 





pendable means of temperature indica- 
tion of liquid or gas. A variety of tem- 
perature ranges are available. Fea- 
tures of these bi-metal thermometers in- 
clude direct, positive actuation, no gears 
or pinions, shaft operates with full 
freedom, no increased friction over the 
entire range of the instrument. Dial 
is white with black figuring, graduated 
for easy and accurate reading.—Mar- 
shalltown Manufacturing Co., Marshall- 
town, lowa.—MiLt Suppuies, October 
1945. 


Drills 


Pneumatic Tools 


The addition of 8 new drills has been 
made to the Aro line of pneumatic 
tools. These drills are of 44-in. and %4- 
in. capacity, especially suited to assem- 
bly operations. Model 209 with button 
throttle, and model 309 with lever 
throttle, have aluminum housing, y-in. 
or 14-in. chuck, weigh 1-lb. 13-0z. These 
are straight-type drills, 2500 rpm. Mod- 
el 2013 is similar to model 209, except 
it offers speed of 4000 rpm. Likewise 
model 3013 is similar to model 309, 
with a 4000 rpm. Model 2010 with 
button throttle, and model 1010 with 
lever throttle, operate at 2500 rpm. 
They have aluminum housing and han- 
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Series 600 Malleable Iron 
Suction or Water Hose 
Coupli 








A DIVERSIFIED LINE 
FOR INDUSTRIAL AND 
CONSTRUCTION USE 


a 


LE-HI offers a com- 
plete line of Hose 
Couplings and Hose 
Fittings . . . for air, 
steam, oxygen, water 
etc., for a wide 
variety of low and 
high pressure appli- 


cations 


Check these LE-HI 


features 


interchangeable 
Leakproof 
Wotertight 
Priced Right 
Easily Coupled 
and Uncoupled 
Positive Locking 


Rust Resistant 


Send today for your 
copy of LE-HI Catalog 
No. 644, the complete 
story of a complete 


Hose Coupling Line. 


SOLD ONLY. THROUGH 
DISTRIBUTORS AND 
RUBBER MANUFACTURERS 


HOSE ACCESSORIES COMPANY 


2714 N. 17th Street, Philadelphia 32, Pa 


Serles 1200 Steel 
Air Hose Nipples 


Customers need extra 


GRIPPING POWER? 

















’ 7 
6 () : < 
gia (e) _+— 
NS 
esis aie zx _ 
tials C 
e — 
* 
x PP, 
* 
ae RR 
nl 





Mac-if alloy steel 
sauare head set screws 
are milled from the 
solid bar with die-cut 
threads. Heat-treated 
for maximum forsional 
strength and to 
resist upsetting 


of the. points. 








Mac-it Products Include: Socket Heed Cap 
Screws, Hollow Set Screws, Hexagon Head 
Cap Screws, Square Head Set Screws, 
Stripper Bolts, Hexagon Socket Pipe Plugs. 




















DOUBLE PROFITS! 


Smart dealers stock BOTH Tasgon and 
Lubri-Tasgon because customers prefer the 
unique principle of colloidal penetration 
which makes Tasgon and Lubri-Tasgon so 
effective and fast acting. Tasgon loosens 
trusty pipe joints, frozen nuts in a few sec- 
onds—cleans tools, valves, machines. Lubri- 
Tasgon carries a lasting, efficient lubricant 
to every moving part—gets into the hard-to- 
reach spots other oils don't touch .. . keeps 
bearings from running hot. 


WRITE TODAY for information about 
prices, discounts, ond display ma- 
terials. Profit with Tasgon and Lubri- 
Tasgon. 


Samuel Cabot, Inc. 


1549 Oliver Bidg. Boston 9, Mass. 
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The key to the 
power and speed 
of ATLAS CAR 
MOVERS is the 
” lev- 









COOPERATE 


@ Cooperation between shippers 
and receivers of freight is still a 
very important factor because 
maximum freight car capacity is 


still needed. Railroads have a 
pretty big shipping job to do yet. 
See that your customers who need 
them have ATLAS Car Movers— 
the more in use, the faster the 
freight moves. We'll make im- 
mediate deliveries—the prospects 
— immediate and future —are 
good. 


APPLETON-ATLAS CAR 
MOVER CORPORATION 


1533 No. 6th St. Milwaukee, Wis. 
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MASTERDRIVES 
for 
PLANERS 


Eliminate Lineshafting 


Now you can have added flexi- 
bility in plant layout, because 
Masterdrive eliminates _line- 
shafting and permits placing 
planes wherever you wish. 


The drive is supported by four 
supports. Each of these require 
the drilling and tapping of four 
holes. Once supports and hori- 
zontal bars are in place, motor 
base and outboard bearing 
support can be moved laterally 
to line up with pulleys. Your 
present ceiling lineshaft pul- 
leys are used on the motor 
counter shaft. A single com- 
plete installation with Master- 
drive—one responsibility. Write 
today for details of planer or 
other Masterdrive applications. 
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CORNER BRUSH AND BROOM STS. 





CAPITAL 


INDUSTRIAL 
BRUSHES and BROOMS 
..... all-time good 
maintenance equipment 


Maintenance has no “season"— it’s a year round 
necessity. CAPITAL Brushes and Brooms are 
all-season sellers. They are specified over and 
over again by plant managers who rely on their 
long service life and good quality to do the 
maintenance jobs right. Stock CAPITAL Indus- 
trial Brushes and Brooms for profitable sales. 





BRUSH AND BROOM MANUFACTURING CO. 
Est. 1890 





dairies 
chemical piants 
ice houses 
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INDIANAPOLIS 7, IND. 




















COLL Scainern 





%& COLLIS Equipment fills today's 
important production needs so well 
because they are made by men 
skilled in making this type of equip- 
ment. Supply the proper unit from 
a complete range of types and sizes 
for Drill Sleeves and Sockets, Lathe 
Centers, Chuck Arbors, and Drill 
Drifts. We will handle your orders 
promptly. 


- THE COLLIS company 


CLINTON, IOWA 
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WR GOES YOUR YARDAGE 


% GO YOUR SHOVEL 
@ REPLACEMENT COSTS 





You can guarantee your customers 
“the most shovel service per dollar” 
with RAZOR-BACK, the only fully 
modern shovels with tapered blade 
thickness and tubular shank—giv- 
ing full 13 gauge thickness and 
strength up the middle to meet 
the wear and strain, but only 
15 gauge over-all weight and 
better balance to speed the 
work. Send for Catalog 
and Prices. 













**SURFACE PEENED" 
2/2 to 5 

times 
tougher 


THE UNION FORK & HOE CO. 


“681 Hocking St., Columbus 15, Ohio 


RAZOR-BACK 


Only Shovel with a. Backbone 
_ Industrial Forks, Asphalt & Road Rakes 
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dle, ys-in. or %4-in. chuck, and chuck 
guard, and weigh 2-lbs. l-oz. Models 
2014 and 2010 are similar with a speed 
ef 4000 rpm.—Aro Equipment Corp., 
Bryan, Ohio—Mut Suppties, October 
1945. 


Rust Remover 
Chemical Coating 


A product known as “Formula 314 Rust 
Remover” readily dissolves rust of all 
types on iron and steel. Widely used 
by structural steel companies, ship 
builders, manufacturers, etc., it leaves 
a microscopically thin coating of chem- 
ical on the metal that inhibits further 
oxidation, thus giving it the double func- 
ton of rust remover and rust preventer. 
The inhibiting formula makes an ideal 
base for paint or lacquer. It will also 
remove verdigris from copper and 
brass. It may be applied by the immer- 
sion method or with a brush or spray 
gun.—/.S.E. Company, Los Angeles, 
Calif—Mit Suppuies, October 1945. 


Floor Covering 
Easily Applied 


Ease of application and maintenance, 
plus a high degree of anti-slip efficiency, 
are features of “Ferrox”, a light weight 
non-slip composition. This product is 
a synthetic resin containing an abras- 
ive. It will adhere to metal, concrete, 
or wood surfaces and may be applied 
by trowel or spray gun. Where prin- 
cipally foot traffic is encountered, it 
provides a highly serviceable, low cost 
safety surface. “Ferrox” has a con- 
sistency about equal to fluid paste. It 
is applied about wy of an inch thick, 
with a coverage of 50 sq. ft. per gallon. 
A plasterer’s trowel has been found 
to be most practicable. “Ferrox” may 

















‘I don’t know how 


we got along 
without them” 








Millers Falls Portable Electric Sanders have made many a pro- 
duction man say that. 

It’s easy to see why. They do so many different jobs . . . sand- 
ing, metal finishing, rubbing, paint and rust removing, stone sur- 
facing, wire brushing . . . there’s hardly any limit to their 
versatility. 

The PLUS in these as in all Millers Falls Tools is their quality. 
It’s evident from the-moment you first use them. They’re good 
and efficient looking. They’re sturdy, powerful, light in weight, 
but above all — smooth in operation. 

Three models for light, medium and heavy production opera- 
tions, with a complete line of accessories that fit them to any task. 

Tell your customers about Millers Falls Sanders. They’ll soon 


tell you too, “I don’t know how we got along without them.” 


ONE THING IN COMMON — QUALITY! 


MILLERS FALLS 





Millers Falls Company - - Greenfield, Mass. 
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molecular 
absorption’ 


Molecular absorption 

the of force con- 
veyed through the tough 
interwoven, resilient 
hide fibres) converts 
velocity into effective 
thrust. 





By momentarily storing the 
force of a blow and “slowing 
the punch,” the coiled and com- 
pressed rawhide in C/R Ham- 
mers and Mallets (1st) takes the 
shattering crash out of powerful 
blows . . . prevents breaking, 
disfiguring or marring of prod- 
ucts, machines and fine finishes. 
(2nd) eliminates recoil—ends 
the fatiguing bounce common to 
most mallets. 

With a C/R Hammer you can 
use a lighter tool, still strike 
harder and more effectively; can 
accomplish more with less fa- 
tigue; because striking force is 
mono-directional with more 
carry through. 






WRITE FOR 
CATALOG SHEETS 


We Rawhide we 


CHICAGO 22 ILLINOIS 


1290 ELSTON AVE ¥& 











ATTENTION 
DIS TRIBUTORS 


lf you want a complete life of FILES 
(American and Swiss Pattern in all sizes, 
shapes and cuts, Rifflers, Needle, Coil) 
Outstanding for their metal cutting quali- 
ties, Backed by 34 years time tested, 
time proven years of satisfactory service 
and a sales policy that protects stocking 
distributors then write us. 





The franchise may be open in your 
territory. 


CARSON NEWTON CO. Belleville, N. J. 


ALLIGATOR Spee BRAND 


CARSON-NEWTON 
FILES 
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DRILLING 11> TAPPING 
PRODUCTION BOOSTERS 





Leo Em 


G ATTACHMENTS 


itive 

k a high-speed, sens! 
pen of any drill —. 
Quickly mounted wit - 
altering press. 7 sizes TOF 















eas | 


| 





FOOT - OPERATED 
TAPPING MAGHINE | 


i * -trigget sensitive 
Quilt yams al friction clutch, | 


TAPPIN 





ot Vee , 
CLAMPS available to assure automatic ° = 2 | 
absolute rigidity. sensitively cours opere- | 
r full details foot pedal. Al reed the | 


tor has to do | 
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pedal. Unskilled operators | 


satat duction | 
iLL CHUCKS can maintain pro hol 
KEYLESS “7 tion of key speeds rates up to 12,000 noves 
Bam jailing saves energy. per hour details 
UP rrchucks ideal for For full details, 
makes © _ Also ask for BULLET! . 
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ty precision construction 
pal long. hard sere 
5 sizes for No. 0 to ‘a 
drills. Also available fo 
portable drills. 
r full details 


ask for BULLETIN Ne. 6 


TAP CHUCKS . 

. 4 visible, assuring 
at od ey insertion of taps 
every time. 
No 0 to |” taps . 

For full detatls 
ask for BULLETIN No. 6 





ee 
, are. 
= 
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Write for the Bulletins ond 
details of the Dealer set-up 


ETTCO TOOL CO. 600 Jehnson Ave., Brooklyn 6, WN. Y. 
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be sprayed on, but experience shows 
troweling to be the best method of 
application. Conveniently packed in 
one and five gallon containers, avail- 
able in navy blue, red, black and gray. 
—American Abrasive Metals Co., Ir- 
vington, N.J.—Mi.t Supp.ies, October 
1945. 


Dust Collector 
Compact, Efficient 


Gir - tester 





A recent addition to the “Air-rester” 
line is a new belted motor driven dust 
collector. Designed primarily for 25 
cycle current, it is also available for 
60 cycles. Specifications on the two 
sizes are: AR-14B with 34 hp. motor, 
450 C.F.M. and dimensions of 24-in. x 
19-in. x 52-in. high; the AR-24B with 
14% hp. motor has capacity of 1000 
C.F.M. and dimensions of 24-in. x 23- 
in. and 59-in. high. This is a compact 
unit used for collecting dust from all 
types of grinding, buffing and polish- 
ing machines. The lower compartment 
contains the suction fan with motor, 
while the dust collecting chamber is 
located on the top of the stand. There 
is a convenient clean-out door at the 
side—Standard Electrical Tool Co., 
Cincinnati 4, Ohio—Mut Supp ies, 
October 1945. 


Drill Attachment 
Multiple Spindle 


A six spindle, universally adjustable 
multiple spindle drilling attachment 
known as the “Multi-Drill” has been 
introduced. This attachment can be 
easily installed on most types of drill 
presses. It comprises a driving head 
with six movable spindles, each of 
which is located by an individual radi- 
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Soanchorn distributors benefit from handling one line that 
answers so many building maintenance problems. One Sonneborn 
product sells another. 

Sonneborn Building Savers listed in the Business-Finder Chart 
below are regularly specified by architects and used extensively by 
builders in every type of construction, and are recognized for out- 
standing performance in building maintenance. 

Cash in on this ready-made market for profitable sales in your 
territory. For details of the Sonneborn Building Savers franchise, 
check the list below and write Dept. M10. 








BUSINESS-FINDER CHART 
































rw “put Sava ee 
p  LAPIDOLITH LIQUID Wearproofing and dustproofing ‘new or old 
; concrete and terrazzo floors, other concrete 
syrfaces 
CEMCOAT FILLER Protecting and decorating cement and wood - 
_ STORMTIGHT oe Protecting and preserving, patching and re- 
ce pairing roofs of all types 
: S.RP, Protecting iron, steel and other metal sur- 
faces, inside and: out, against rust and cor- 
rosion 
» 4, : 
SONOLASTIC ALUMINUM Protecting and brightenieg interior and ex- 
PAINT (Ready-Mixed) terior surfaces—metal, wood, masonry, wall- 
board, etc. 
SONNEBORN CAULKING Caulking, pointing up, sealing, glazing, etc. 
SONOMEND Patching and resurfacing concrete or wood 











BUILDING SAVERS 


* 


SONNEBORN 


GS 
PROTECTIVE coaTiN 


WAXES °* . 
g ADMIXTURES 


FLOOR TREATMENTS ° i 
CONCRETE AND MOR 


S 
COATING 
NG COMPOUNDS ROOF 
iK\ 






CAU 
BUILDING PRODUCTS DIVISION 


L. SONNEBORN SONS, INC. 


88 Lexington Avenue, New York 16, N. Y. 





















=< 


SHEAR 7 






BENDER 





















“DIE-LESS” 
DUPLICATING 


is a widely used modern industrial production tech- 
nique of great versatility. It was made possible by 
the adaptability and ease of operation of DI-ACRO 
Shears, Brakes, Benders,—precision machines which 
make parts just as accurately as dies to a tolerance 
of .001” in all duplicated work. 


The merit of the DI-ACRO System of METAL 
DUPLICATING WITHOUT DIES plus our 
consistent advertising to industrial plants has created 
a constantly broadening market 
and a remarkable interest in ““DIE- 
LESS DUPLICATING”. Send 
for catalog and complete dealer 
information. 

OLATRD. Write for Catalog 
Pronounced 


**DIE-ACK-RO" 





J 
























312 EIGHTH AVE. $0. - MINNEAPOLIS 15, MINN. 











YOUR CUSTOMERS 


are reading about TUMICO PRODUCTS in the 
¥ leading trade journals. 


EASY to USE fyMico, rus. 


‘ your profits by stocking 
S0% Lighter ee eoktd Bene ere tion te | the TUMICO TUBULAR 
- resistant. Lessens fatigue. line. 

sealed, low 
thermal conductivity, a 
plated—copper, nickel 
and chrome, and 








Many of them are us- 
ing these BETTER 
measuring tools. 


YOU can improve your 
_ supply service and expand 

















Write for Discounts 
and Sales Helps. 


TUBULAR 
MICROMETER CO. 
ST. JAMES, MINN., U.S.A. 


polished—an attractive, 
high quality precision 
tool. Prompt delivery. 


Tusutar Micrometer Co. 
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Theres 


NO SUBSTITUTE 





REPAIR STAPLE 


Since first introduced in 1895 
—fifty years ago — Smooth-On 
No. | Iron Repair Cement has 
been an indispensible repair ne- 
cessity in countless plants, fac- 
tories and mills. For stopping 
leaks, sealing cracks in metal 
equipment and for tightening 
loose parts, Smooth-On has 
everywhere proved effective, 
lasting, time-saving and inexpen- 
sive for both emergency and 
routine repairs. Engineers, me- 
chanics, maintenance men have 
never found a substitute for 


Smooth-On No. |. 


The end of the war and the re- 
sultant need of holding down 
operating expenses will bring re- 
newed demand for Smooth-On 
No. | and the other special 
Smooth-On Cements. See that 
your stock is kept ready for such 
demands. Check it now and fill 
in any gaps. 


SMOOTH-ON MFG. CO., Dept. 25 
570 Communipaw Ave. Jersey City 4, N. J. 


Say to Your 
Customers: 


came = Doll wilh 


SMOOTH-ON 


Walt © 
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ally adjustable arm. This design read- 
ily permits the positioning of drills up 
to 44-in. diameter in any hole pattern, 
including a straight line, within a 5-in. 
diameter circle with minimum distance 
between centers of }4-n. From one to 
six holes can be drilled simultaneously 
in one stroke of the drill press. The 

housing for drive cears, and the sup- OF K. ALA M1. vs) 74 oa Oo 
porting frame and adapters, are of 
special high strength aluminum alloy. 


—Commander Manufacturing Co., Chi- Ab * gy | 
cago 24, 11l._-Mu Suppuies, October rasive @& t 











1945. 
GRINDER-POLISHERS 
Filter FOR FASTER GRINDING AND FINISHING OPERATIONS ON WOOD, 
Complete Unit METAL, PLASTICS AND OTHER MATERIALS 






395 

On 

has 

ne- MODEL F-2 FLEXIBLE MODEL NO. 5 DRI MODEL VH-6 WET-n- 

BELT — Especially suited payee rs ll DRI, 6” BELTS — Vertical 

ac- for irregular shaped parts, pes odie —- or Horizontal position. 

ing eliminates costly hand fil- ing, deburring and brush. Other machines for up to 

tal ing. ing machine. 10” belts. ; \ 

ing . 

has 

ve, 

e VARIABLE SPEED 

oA The “Adams TF-1” model twin filter is LATHE AND 

ind a complete filter plant, ideal for a wide BACKSTANDS 

ne- variety of applications wherever water Any speed from MODEL “400” WET- 
must be polished for drinking purposes, 150010 3000 RPM. -DRI, 4” BELTS 

ive bakery supply, laundry and paper mill Sedtends enn be — Were 

for shower use as well as general industrial purchased sepa- belt grinder oe anich. 





water systems. It is a self-contained - rately. ing operations. 
unit, easy to install and self-cleaning in 


WT Rane waar eer otend CARBIDE TOOL GRINDERS 





wn 
water as well as cloudy water from PRECISION BUILT MACHINES WITH NEW OUTSTANDING FEATURES 

re- rivers, lakes and deep wells.—R. P. 

%e Adams Co., Buffalo, N. Y.—Mu.u Sup- 10° wer. end esses > 


PLIES, October 1945. DRY CARBIDE AND FINISHING 





ial TOOL GRINDER GRINDER 
at Work Bench oe nee ~- rm “— * : 
ch Splash Guards, or roug an 
Made of Steel Safety Cup discs finishing small tools 
fill L and heavy con- and diamond 
Streamlined design, sturdy construc- struction for fast, wheel finishing of 
tion, and numerous available extras, efficient grinding. alll size tools. 
25 are the features of the improved “Equip- 
“ to” 12-gage steel work bench. It may HAMMOND 
ae be furnished without back and side PRODUCTS 








railings for use as a packing bench. 
All four flanges of the bench are 
formed into a boxed edge for utmost 
rigidity. A second 12-gage steel plate 
may be tack welded onto top for vise 
reinforcement. The bench is suitable 
for both work bench use and for sup- 
porting light machine tools, The four 












1610 DOUGLAS AVENUE e KALAMAZOO 54, MICHIGAN 
EASTERN BRANCH: 71 WEST 23rd ST. * NEW YORK 10, NEW YORK 
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be the order of the ce cr Neher ahenes will be pert up™ to get set for 
peacetime production. That's when you'll find a big demand for Rust-Oleum 
for doing postponed reconditioning. Famous for its rust-preventing qual- 
ities, Rust-Oleum already has a big market in thousands of war plants where 
metal maintenance is important. Its market will grow with postwar recon- 
version, and provide rapid turnover and increased profits for you. Equ 


Sur 
THE 5 POINT SALES TALK 
0 0 é€ t S @ Covers approximately 40% more area coating on the metal. 


per gallon than ordinary paint. 


a Production “Must” @ Easy to apply—which, in these days of 


manpower shortage, means important 
UNNIN time-savings. 
pe y- lif a. aprencl @ Penetrates rust, incorporates it with the @ Full range of colors for maintenance of 
Pping. Jong: ae s are film—spreads an unbroken protective production finishes. 
a positive “must” wherever 


fast, economical production is Wire for our sampling program which gives your customers full proof on all points. 
essential. That's why more 
and more plants are using 
CANTOL BELT WAX every 
year. 


A bit of CANTOL, applied 
while the belting is in motion, 
will keep it pliable in any at- 
sont Men ha foe @ does , 
ing, CANTOL is a belt pre- THE UNIVERSAL 
servative. It moisture - proofs 
cit harmful ingredients sack ce «=| Ss WNDICATOR WITH 


resin and grease. 2 READING FACES 


Let us tell you more about this 
different and better belt treat- 
ment. 


CANTOL BELT WAX is a product of the 


CANTOL WAX COMPANY 


\ Bloomington Indiana 





@ No flame cleaning or sand blasting neces- Ky 
sary—simply wire brush to remove loose 
paint, scale and dirt. 















Th 
ma 


the 


pre 
bot 
lev 


CANTOL BELT 
WAX is sold only 
through distributors 
and dealers. 










The Lufkin Universal Indicator has two reading faces—one on the mil 


poe oe haga Rightly flat side, another on the top. At least one is in plain view for in, 
combined and property 
blended with other in- 
— Candelilila be- 

the secret of 
CANTOL superiority. 


quick, easy reading, no matter how the tool is uséd. Rotating 





head makes a complete revolution on! its own center and on Sy 


clamping bolt—can bé used in any practical position. Standard 


clei mmelale Me ol-lollol MMobicolaalil-lal mm cel aaltial-to Maa [ale lVlol-Mial-t iM elaal] deh i= 
dependable indicators in your next order. For free catalog Te 
write THE LUFKIN RULE.CO., SAGINAW, MICH., New York City 





[UEKIN FOR ACCURACY a 
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feet have holes to permit fastening to 
floor if desired. It is available in 42-in. 
and 6-ft. lengths, 34-in. high and 28-in. 
deep on short deliveries and without 
priority. Benches may be used side by 
side and back to back forming larger 
working surfaces in a minimum of 
floor space.—Equipto Div., Aurora 
Equipment Co., Aurora, Ill._—MtI.i 
Suppties, October 1945. 


Knurling Tool 


Three Sizes 





The Model K knurling tool possesses 
many special features. Operated from 
the screw machine turret, feed and 
pressure are simultaneously applied to 
both sides of the work through canti- 
lever action principle, to exactly the 
same depth at equal pressure. This 
action avoids the transverse strains and 
springing on the spindle. It is of par- 
ticular advantage in knurling long 
parts. Many operations that were form- 
erly considered impossible are now 
satisfactorily performed with this new 
tool. Made in three sizes, OOK, O 
minimum; 3%-in. maximum; OK, ¥%- 
in. minimum, 54-in. maximum; 2K, 14- 
in. minimum, ¥%-in. maximum.—Boyar- 
Schultz Corp., Chicago 12, [ll—Mu.1. 
Suppties, October 1945. 


Torque Wrenches 
Sturdy Aluminum 


These torque wrenches were developed 
originally for lighter precision assembly 
on aircraft and are particularly suited 
to the needs of manufacturers in the 








for More Tool 
Mileage 






















Pliers for 5 
Every Need — E 














_ UTICA’s experience and care in 


TICA Pliers and 





*U TICAx 
oe Tek me 20k: 1 et a comm @ele) & ihe 
CORPORATION 
UTICA, Sw | 
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SAWS MAKE 
FRIENDS 


These carefully designed and fitted inserted tooth 
saws are fast winning favor wherever they're once 
tried. The No. 3 illustrated is a standard pattern 
that will afford many years service with minimum 
replacement of bits. Special "V" design holds bits SINCE 1854 
firmly without need for adjustment. Saws are cor- 
rectly tempered, hammered and fitted to insure last- ¢ 4 
ing tension and efficient low maintenance cost. Write | Catering to & wees 
for complete specifications. of an exacting clien- 
tele — and that means 
OHLEN-BISHOP MFG. CO. | — quality in materials, 

902 Ingleside Ave., eA = Rig Eds | workmanship, packag- 

COLUMBUS, OHIO ie ct 7. ing and service. 

















Clark Bros. 


can supply — stand- 
ard or special fas- 
teners in the form of 
bolts, nuts, screws or 








rivets. 


May we quote you on 
your next order? 


BOLTS:‘NUTS 
RIVETS 
SCREWS 














LAMINATED SHIM COMPANY 


INCORPORATED 


58 Union Street ° Glenbrook, Conn. 


MILLDALE, CONN 
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process of reconverting. The “Jotee”, 
shown in the top view, is a ratchet type 
torque wrench, constructed of solid, 
sturdy aluminum. Set at the factory to 
any torque within a range of 5 to 40-in. 
lbs., it may be reset in the plant tool 
room whenever assembly specifications 
change. The “Joel”, shown in the lower 
picture, has the same range and is par- 
ticularly adaptable to close assembly 
work. It is made in both the ratcheting 
and non-ratcheting type of tool. The 
action of both tools is positive releasing 
when the predetermined torque is 
reached. Recommended in working 
with plastics where damage to materials 
from overtightening is likely to be high. 
—Jo Manufacturing Co., South Gate, 
Calif—Mitt Suppuies, October 1945, 


Shaft Seals 


For Pumping Units 


Heat resistant, sanitary and non-corro- 
sive seals for horizontal centrifugal 
pumping units, are claimed by the 
manufacturer to save a large percentage 
of pump maintenance costs by eliminat- 
ing waste of fluid, packing expense and 
the causes of sleeve and shaft wear. In 











UMI 








ALL STEEL 


SPUR GEARED — BALL BEARING 


PEERLESS HOISTS 


\4, to 80 tons capacity 


ACCOMPLISH ALL LIFTING 
WHEREVER CHAIN HOISTS CAN 
BE USED 


STEEL FROM HOOK TO HOOK 
FOR SAFETY — STRENGTH & EN- 
DURANCE — 




















Inquire About The Harrington Sales Franchise 





THE HARRINGTON COMPANY 


, 17th & Callowhill Sts. 
Philadelphia 30, Pa. 
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A complete line from a single 
source... easier to sell ...greater 
dependability...enables you to 
give better and quicker service 
to your customer. Three reasons 
that add up to more profit for 
you. Medart’s outstanding ad- 
vertising campaign in leading 
trade journals means a greater 


1944 Medart market for you! 


V- sheaves 





a | 
No. 46-G | 

Gears and 
Sprockets 








No. 66 
| All Other Power 
Transmission 


Equipment 


Not just catalogs... but informa- 
tive, helpful power transmission 
equipment guides. Minimize 
complicated engineering compu- 
tations. ..excellent for your refer- 
ence files. Write for yours today! 












RUBYFLUID FLUX 
BUILDS GOODWILL 
AND PROFIT 


Your customers will be grateful for 
the fast acting Rubyfluid, paste or 
liquid, soldering flux. It wets out freely 
to form strong neat unions, has no 


metal. 


——$-—4 4) 





——_ 
Ruby's Stainless 
Steel flux requires no 
special equipment or 
excessive heat. Once 
customers try Ruby- 
fluid they'll buy it 
again. 







RUBY 
CHEMICAL 
co. 


76 McDowell St. 
Columbus 8, Ohio 
























MILLING 
GRINDING | 
FILING 

FITING 
MARKING | 


olve Difficult Angle Jobs | 


For Tool Room — Production Line — Bench. 


is 
* 
4 Speed up work — End Makeshift Methods. 
| * 
* 


Quick Accurate Setups at any Angle. 
Sturdy Longlife Construction. 
All parts Accurately Machined. 
% Jaws Hardened Steel — Plain or Grooved. 
| te Made in Sizes from I'/2" to 8" Jaws. 


We make HEAVY DUTY 
ANGLE VISES— PRODUCTION 
| V1.5 ES — GRINDING VISES— 
MILLING ATTACHMENTS 
—ELECTRODE HOLDERS — 
CABLE CONNECTORS — 
CHUCKS — AIRCRAFT PR O- 
PELLER SERVICING EQUIP. 
| MENT, ETC. 


| Write for Circular 348 


CHICAGO TOOL & ENGINEERING CO. 
| 8392 South Chicago Ave., Chicago 17, 11. 









Manufacturers of 
PALMGREN PRODUCTS 
for over 25 years 
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, tm 
qin TO MARK 
ANY SURFACE 


that will take paint 





@ Eliminates messy 
paint pots and 
brushes 


e Bright, clear, 
weather- 
proof marks 


e Always ready 
for use — handy 
as a pencil 





®@ Point will not get 
hard or crusty 


®eEconomi- 
cai—time saving 


® Big, husky sticks 


Dept. ML-1 











Paintmarx may be used to mark any 
surface that will take paint, whether 
wet or dry—in the tropics or in the 
arctic. 

Send for the FREE Industrial Crayon Guide. 
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principle the seal taps the discharge 
pressure and directs it back into the 
suction area of the pump with sufficient 
force to seal off internal pressures. The 
liquid flows through (1) the liquid box, 
inward past (2) the orifice plate and 
back into the pump. Shaft sleeve (3) 
turns with the shaft, but is not in con- 
tact with the orifice plate, so there is 
no point of wear. The diaphragm (4) 
provides a leakproof seal while the 
pump is not in operation, being pressed 
outward, by the pressure within the 
pump, against the shoulder of the shaft 
sleeve. Seals are available in both 
bronze and stainless steel. Sizes for all 
pumps l-in. shaft and over.—Jet Shaft 
Seals, Inc., Los Angeles 15, Calif.— 
Mitt Suppuies, October 1945. 


Electric Sander 
Simple to Operate 





Numerous new features, including float- 
ing pistol-grip type handle, mounted on 
rubber, a more powerful motor, per- 
fected balancing, slide type switch 
mounted on side of handle, are claimed 
for the new models XL50 and XL90 
“Easy” reciprocating electric sanders. 
Detachable sanding pads are a unique 
feature of model XL90. A snap-action 
device permits instant attachment of 
the correct type of pad for the job. To 
insure maximum efficiency on fiat, 
curved, wet or dry work, pads are fur- 
nished of felt, rubber, and other ma- 
terials of desired shape, size, and de- 
gree of flexibility—Detroit Surfacing 
Machine Co., Detroit 4, Mich—MtL 
Suppuigs, October 1945. 


Ballasts 


Fluorescent Lighting 


A line of ballasts for hot and cold 
cathode fluorescent lighting has been in- 
troduced. The manufacturer claims for 
“AmerTran” ballasts an exceptionally 
close matching with tube character- 
istics, thus assuring maximum lamp life 
and maintained brightness. Extremely 


(Continued on page 279) 











rtan—. 


METAL CUTTING SAWS 





The partan— bine 


Will Always Be 
The Right Line to Sell 


8 PLAIN FACTS THAT COVER EVERYTHING 


1 The Right Blade for every type of metal cutting 


2 A plant fully equipped with modern machinery pro- 
ducing by SP ART AN1ZE methods blades second 


to none 
3 Backed by acceptance from Coast to Coast 
4 Sold only through Distributors 
5 Full protection to Stocking Distributors 


6 Full co-operation from the Spartan Sales Force who are 
working with and for Distributors at all times 


7 Catalogues and Sales Literature bearing Distributor's 
name if desired 


8 Planned Advertising constantly reaching your custom- 
ers and prospects 


What more do you need for Profitable Saw business. 
It will pay you to write us 


a a 
= 





“Spartans Cut Cutting Costs” 





SPARTAN SAW WORKS, INC., SPRINGFIELD 7, MASS. 
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- Here's Money - Saving Protection For Your Compressed 
Air Operated Machinery and Instruments 


Now, regardless of volumes required or forces the tiny particles of foreign matter 

fluctuating pressures, the new Bird-White outward where they are trapped and 

Pur-O-fiers completely and effectively re- drained off. 

move all moisture, oil, dirt and other Single units can accommodate up to 

foreign matter from compressed air or 100 cubic feet. Above this range multiple 

gas lines—preventing costly corrosion units are recommended. 

and gumming in compressed air-operated New applications for Bird-White 

machinery and instruments. Pur-O-fiers are being developed every day. 
Operating on the principle of centrif- Write for Bulletin No. 10 giving com- 

ugal action, a high speed Turbo-rotor plete information. 


BIRD-WHITE COMPANY 
Dept. M.S., 3120 West Lake Street 


Chicago 12, Illinois 

















Maintenance 


TOOLS | 








lectric drill. 





--quickly, 





et 





METAL CUTTER 











PATENTED 





@ Leaves smooth, workable edge—no grinding or filing. 


@ Operates at twice drill speed—removes less than Ye‘. 


@ Cuts mos? sheet metals up to .040" with case. 
®@ Can be clamped in vise or mounted 


cutter that women use as handily as men. 


Converts any %" electric drill into a metal 
Cuts any light sheet material cleanly. 


© Fits chuck of any %4“ p 
in center or edge of work 2ench, 


ROYAL 
CLIPPER 


; 
4 
3 


| for Any Light Sheet Material 


i 
; 














LOWELL 


REVERSIBLE 
RATCHET 


Can 

7 h D WRENCHES 
— _<s 

Today | THE “OLD RELIABLE” 


Peacetime operations are bringing demands 
’ for Lowell's on hundreds of jobs. We can make 
prompt shipment of all styles and sizes. 














Start checking your own field today 


RED RATCHET ie € il & 


WRENCHES 





LOWELL WRENCH CO., Worcester, Mass. 








“in use” illustrations — on complete C-B line. Write for your copy today. 


C-B TOOL CO., LANCASTER, PA. 


Get This FREE Bulletin. Gives full information—specifications, prices, 





Send QUICKMAIL COUPON “123” 


.developed by practical 


aircraft and sheet metal men. Hours needed by old fashioned 
methods shrink to minutes when a C-B goes on the job— because: 


ted on a bench, stand or in a vise. 


can be 


= maw 
Pp 7? 





NEW! MANUAL METAL SHRINKER 
Shrinks Job Time from Hours to Minutes 


There’s nothing slow or tedious about shrinking metal with this 


®@ Handles metals of .016“ to .051” without adjustment. 


| © Shrinks angles to a radius as small as 3“. 


®@ Reversible, hardened steel jaws provide double life. 
@ Weighs only 12 pounds. Detachable handle. 


new C-B Manual Metal Shrinker.. 


® Shrinks angles up to 1“ wide. 


ec 
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More production 
at lower costs... 


That’s your selling story to 
manufacturers planning to re- 
convert their factories to peace- 
time production. Many are 
now doing so but find it diffi- 
cult for they need a crane to 
help them—a jib crane for 
some; with others, a top-run- 
ning or an underhung bridge 
crane is needed. Yet, there’s no 
one in their plants capable of 
building such a crane — so they 
think! 

Here’s a golden opportunity 
to tell this plant owner about 
‘Budgit’? Crane Assemblies — 
how simple it is to build a 
crane with one of these handy 
Assemblies. How one man — 
not necessarily a skilled me- 
chanic — can build him the 
type of crane he needs in one 
hour’s time using only a wrench. 
Tell him there’s no machining, 
no drilling with ‘Budgit’ Crane 
Assemblies. They’re complete 
except for the I-Beam or I- 
Beam and Shaft which he can 
buy locally. Each carries an 
instruction sheet. 

‘Budgit’ Crane Assemblies are care- 
fully designed by skilled engineers, and 
they’ve proved their worth over and 
over again in peace and war-time plants 
by earning their costs. Tell these facts 
to the factory owner in need of a 
crane. From a prospect, he'll become 
a customer. 


ALL THAT IS NEEDED 


If you need more 
copies of Bulletin 
No. 355. write 
for them. 





A WRENCH, AN I BEAM, ONE. HOUR 


‘BBUDGIT 


Crane Assemblies 


MANNING,MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 


Builders of 'Shaw-Box' Cranes, ‘Budgit’ and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments, 








No idie Home Equipment 
When Repair Parts 
Come by AIR EXPRESS 


Empty spaces on retailers’ shelves or 
shortages of repair parts do not always 
mean that merchandise is not to be had. 
Often it’s merely a matter of ordering a 
little at a time. 

This is where Air Express steps in. It 
speeds merchandise to those shelves—even 
if in small amounts — so that customers do 








not have to be turned away or told that 
their household equipment cannot be re- 
paired for weeks. It brings the spare parts 
stocks of the nation within but a few hours 
of retail stores. Very often, Air Express 
means next day delivery. 

And not only does the speed of Air Ex- 
press meet emergency needs in the retail 
trade, it puts suppliers’ stocks so near at 
hand that it often means greatly reduced 
inventory and, therefore, faster rate of 
turnover. 


Specify Air Express-a Good Business Buy 


Shipments travel at a speed of three miles a minute between principal U. S. towns 
and cities, with cost including special pick-up and delivery. Same-day delivery 
between many airport towns and cities. Rapid air-rail service to 23,000 off-airline 
points in the U. S. Service direct by air to and from scores of foreign countries. 
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Write Today for interesting “Map of Post- 
war Town” picturing advantages of Air 
Express to community, business and indus- 
try. Air Express Division, Railway Express 
Agency, 230 Park Avenue, New York 17. 
Or ask for it at any Airline or Express 
office. 


Phone AIR EXPRESS DIVISION, RAILWAY EXPRESS AGENCY 


Representing the AIRLINES of the United States 
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Golclen 


Hydraulic 












Star for 


in War 
Production 





















Thumb-pressure starts the oil-flow in- 
stantly. The amount of pressure deter- 
mines the volume of flow—a single 
drop to a solid stream. Oil may be 
ejected up, sideways or down without 
waste. Handles any oil that flows— 
gasoline to heaviest oils. 





Built exceptionally rugged of extra 
heavy welded steel. Easy to clean or 
repair. Choice of 3 spout types. 
GUARANTEED 5 YEARS! 
See Your Supply Dealer 


DUTTON-LAINSON CO. 


Hastings, Nebr. 
Manufacturers Since 1886 
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Award and | 


Excellence | 


PUMP OILER | 
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COLLMER and 
HUNTINGTON 


... GRINDING WHEEL... 
DRESSERS and CUTTERS 
LATHE DOGS—PIPE 
CUTTER WHEELS, ROLLERS, 
PINS AND PARTS — PIPE 
CUTTERS 


@ Mill Supply Men will find the de- 
mand for COLLMER Products steady 
and they offer a profitable source of 
cottmer revenue. Send for booklets that give 
ONS 3s types, sizes, and important details. 


COLLMER BROS. 


EST. 1890 


SOUTH BEND 4, IND. 





















fern coo er ” 


ARMIES * @ 





quiet 
lasts ¢ 
the ne 
roll-tu 
on le 
easier 
two-w 
tachec 
Dimer 
to al 
Trans, 
MILL 


Tru 
M 














MILL SUPPLIES * OCTOBER, 1945 


nippers and numerous other hand 


















This n 
b lift tru 
loads ¢ 
crane, 
Forged sity 
permit: 
est loa 
HAND TOOLS =" 
Forwat 
Smoothly finished Dasco tools make attractive dealer per mi 
displays and are separately numbered for easy refer- . 
ence in re-ordering. Quality built to serve the worker per mil 
.. beautifully made for sales-making displays. Dasco by hea 
supplies a complete line of chisels, punches, drills, 10 to | 
Sold by Leading Jobbers a 
DAMASCUS STEEL with 1 
PRODUCTS CORP. ter 
ROCKFORD, ILLINOIS Ohio — 
rh : Res 
; tamond 
Co 
TESTED bs. 
hood, 
Vv head pr 








quiet in operation, the “AmerTran” bal- 
lasts are suitable for installations where 
the noise level is low. The ballast has 
roll-turn lead-out that prevents strain 
on lead insulation and makes wiring 
easier. Since this lead-out is of the 








ESSEX 





The increased output of civil- 
ian manufacturing is going 
to continue to take a high toll 
in present equipment until 
new machinery can be se- 
cured. ESSEX Lubricating 
Devices are going to come in 
mighty handy to the plant 





LUBRICATING 


DEVICES 


Uninterrupted production 
is still a necessity ---- 


managers — they will keep 
machines in good running 
order without interruption or 
shutdown and make it pos- 
sible to get full efficiency 
out of them. Get all details 
now—we will make immedi- 
ate deliveries. 


two-way type, it may be readily at- 
tached to exterior or interior channels. 
Dimensions make the ballasts adaptable 
to all standard fixtures.—American 
Transformer Co., Newark 5, N. J.— 
Mitt Suppties, October 1945. 


Truck 


Motorized Unit 








A profitable tool for any industrial * 
plant equipped for air. eAutomatic” Spring 


Compression Grease “Pilot” Glass Body 


Sight Feed Ol! Cup 


ESSEX BRASS CORPORATION 


3000 FRANKLIN STREET Est. 1901 DETROIT 7, MICH. 


























THE 1945 MODEL 





This new load carrying truck is not a 
lift truck, the bed is stationery, Heavy 
loads are placed on the truck by hand, 
crane, or otherwise. Safety rated cap- 
acity is 4000-lbs. Finger tip control 
permits easy maneuvering of the heavi- 
est load forward or back to destina- 
tion. Also has dynamic brake control. 
Forward or reverse speed of 312 feet 
per minute when empty, and 220 feet 
per minute loaded. Power is generated 
by heavy duty batteries which operate 
10 to 20 hours under maximum load 
without recharging. The 12 volt en- 
closed continuous rating series motor 
with 14.5 to 1 reduction, gives high 
starting torque without excessive heat- 
ing.—Lift Trucks, Inc., Cincinnati 14, 
Ohio—Mui.v Supp.ies, October 1945. 





Two Models B-1 Shown 
With a Micro-TurnThread installed on the tool post of an engine lathe a wide 
variety of parts, as shown above, can be produced with speed and accuracy. 
Ideal for tool and maintenance shop. The Micro-TurnThread is a self-contained 
unit correctly designed and built for long service. 








Dealers and Machine Tool Distributors are 
invited to write for detailed information. 


MANUFACTURED BY 


MELLING TOOL COMPANY 


Respirator Hood 


Complete Protection 








A well designed and comfortable 
hood, “Lightweight” offers complete 
head protection on light duty operations 


JACKSON, MICHIGAN 
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The Greatest 






improvement 
THIS PATENTED WYCO 
samnetions in Flexible Shaft Con- 
BUILDS LONG LIFE struction Since the Use 





* EVERY WYCO SHAFT ) of Wire-wound Cores. 








In flexible shafts the wire core wears out first. Exclusive 
with WYCO Flexible Shafts is this Patented Non-Metallic 
Innerliner that makes the core last far longer; run more 
smoothly; transmit more power. 


The WYCO Innerline does . . Protect piano wire core from frictional contact 
—Prevent excessive wear—Prevent crystallization of core (prolonging life) 
—Insure cool and truer-running shafts, free from vibration. Standard Equip- 
ment with every WYCO Flexible Shaft Machine. 


There is a WYCO Fiexible Shaft Ma- WYCO 
chine for Every Service Requirement. FLEXIBLE SHAFT 
Send for the WYCO Catalog EQUIPMENT and 
PROFIT 
WYZENBEEK & STAFF, INC. PRODUCING 





844 W. Hubbard St., Chicago 22, Ill. LES 


WELEr, 


Complete line, with diamonds set 
in WILLEY’S Metal, permitting 
complete use of the diamonds, 
because WILLEY’S Metal is ma- 
chinable. New catalog covering 
Willey’s Diamond Tools and Me- 
chanical Dressers is now ready. 


WRITE FOR CATALOG 41 


WILLEY'S TUNGSTEN 
CARBIDE TOOLS 


These standard well-known tools 
will handle 90% of your require- 
ments. Tipped with WILLEY’S 
Metal, they are suitable for ma- 
chining cast-iron, tough, hard 


rubber, bakelite, fibre and tough 
DISTRIBUTORS ies steal. 
Tie up with WILLEY’s for these well 
known, nationally advertised lines. WRITE FOR NEW 


Excellent proposition and real cooperation. a4 AT ALOG NO. 28 


A letter will bring complete information. 











WILLEY’S CARBIDE TOOL CO. 


SOLE MAKERS OF 


1342 W. Vernor Highway Detroit 1, ‘Michigan 
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t Owner how 
‘Budgit’ Chain 
an 81-lb. ‘Bud- 
{ That one man 
can pick Wt up, carry it from 
one load- lif jug job to another, 
hang it up,and lift the load 
easily, quickly, with no danger 
of strain or rupture. He'll see 
the advantage in owning a 
‘Budgit’ Chain Block once you 
tell him about its superior con- 
struction, outstanding mechani- 
cal features that make it the 
most unequalled performer 
among hand-operated hoists 
found on the market today. 






Be sure you have enough 
copies of Bulletin No. 357 
to help you in your selling. 


7? BUDGIT 
=="| Chain Blocks 


MANNING,MAX WELL & MOORE, INC. 
MUSKEGON, MICHIGAN 

Builders of 'Shaw-Box' Cranes, ‘Budgit' and 

‘Load Lifter’ Hoists and other lifting specialties. 

Makers of Ashcroft Gauges, Hancock Valves. 

Consolidated Safety aoe Relief Valves and 
‘American’ industrial instruments. 
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Food Handling 
Customers Will 
Appreciate Knowing 
About This 
Amazing 


PlasTex 


Food Conveying 
Belting 


Bs 









Impervious to oils, 
greases, acids, alkalis and 
moisture 


Easy to clean 


Long wearing 


Start recommending Plas- 
Tex for all food conveying 
jobs nowl 


Write Dept. B 
for Samples 





BUFFALO WEAVING & BELTING CO. 


BUFFALO 7, N. Y. NEW YORK 


CHICAGO 


Serving Industry for Over Fifty Years 











involving fine nuisance dusts and paint 
spray. Weighing only 9-ozs., it incor- 
porates the new design window assem- 
bly allowing full, unobstructed vision 
in all directions, Made of close woven 
cotton cloth, extending down to the 
shoulders and provided with draw string 
for pulling in at the neck if desired.— 
Industrial Products Co., Philadelphia 
33, Pa.—Muv Suppwirs, October 1945. 


Flux 
Gas Welding 


An improved free-flowing flux for the 
gas welding of aluminum and aluminum 
alloys, “Flo-Well” No. 1 will positively 
not solidify or deteriorate. It is used to 
gas weld wrought, cast or high tensile 
aluminum and aluminum alloys, of any 
size or shape, wherever welding is pos- 
sible. It can be easily applied by in- 
Widely used by 
the aviation and other industries, “Flo- 
Well” is packaged in 14-lb. to 25-Ib. 
glass containers to protect the flux from 
moisture.—A. K. Mauk, Pittsburgh 8. 
Pa.—Mitu Supptirs, October 1945. 


experienced welders. 


Balancing Ways 

Sensitive Bearings 
Through the use of scale type bearings 
in the small 10-in. size, sensitivity to 
.007 ounce inches is possible with the 
new line of balancing ways. Special 


sensitive bearings used in the 20-in. 
and 42-in. size permit accuracy in bal- 


The work 


ancing to .009. is carried 
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Simplex Journal 
Jack No. 5010; 
50-ton capacity, 
10" high, 4" 
lift. Also 

15, 25 and 
35-ton ca- 
pacities. 


Where an extremely powerful jack 

of low height is required, industry 

prefers Simplex Journal Jacks — 

With the Simplex No. 5010, an 
average man can lift more than 
690 times his weight. 

*Every Simplex Journal Jack will 
lift 960 to 1,700 times its own 


weight. 
* Its low height makes it ideal for 
heavy work where space is limited. 


@lts superior constructional fea- 
tures assure long, trouble-free 
service. 

@Heavy duty chrome-molybdenum 
steel thrust bearings are hard- 
ened and ground. 

© Heat-treated seamless alloy steel 
elevating sleeve. 

@Heat-treated alloy steel lifting 
screw. 

*Heat-treated forged alloy steel 
gears. 

@ Heavy duty bronze elevating nut, 
bronze bushed pinion shank and 
screw stem. : 

*Heat-treated steel lever bar is 
chisel pointed at one end. 

Corrugated cap and base are 
drop forged steel. 

@Housing, shaped for stability, is 
high grade malleable iron. 

@ It is a man-hour saver for handling 
heavy machinery. 
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MACHINE SCREW 


EXPANSION 
ANCHORS 


genuine KANT-LINK 


SPRING WASHERS 


KEEP BOLTED ASSEMBLIES permanently TIGHT 


BEALL Spring Washers compensate for wear, bolt- 
stretch, corrosion and break-down of finish. They 
meet rigid Army, Navy and Air Corps specifications. 
Available in Carbon Steel, Stainless Steel, Phosphor 
Bronze, Everdur and Monel Metal. Finished in Cad- 
mium Plate, Galvanized, Silver and Parkerized. 
IMMEDIATE SHIPMENT of all standard sizes. 


WIRE US your requirements 


BEALL igele)s co. (Div. Hubbard & Company) 
EAST ALTON, ILLINOIS 
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“ aterial lense 
’ Yet, the work can be dis- od 

- mantled and reassembled at will with- nee 
out destroying effective anchorage. © nose 
F Typical ARRO quality includes: sturdy — simp 
- construction, best materials obtain- sae 
~ able, expert workmanship, long life oa 
service. In sizes from 6-32 screws to | SUPP 

Se grs ; Pe! Ins 

SALABILITY is 

Pos outstanding in products that 4 
ae i i avenaree wnt ee | ‘ = 0 iT 
a Me | | are consistently advertised, unit : 
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[tee == —ttrade marked and guaranteed. tine 
oS, swolo Entir 
R.E. DIETZ COMPANY gage 

ARRO EXPANSION BOLT COMPANY AWE YY YORK eal 
MARION, OHIO OUTPUT DISTRIBUTED THROUGH THE JOBBING TRADE EXCLUSIVELY opera 
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on free turning discs, mounted on pre- 
cision bearings. Discs are ground on 
outside diameters, mounted on ground 
spindles and balanced with extreme 
care. These balancing ways simplify 
static balancing, straightening and tru- 
ing operations of parts such as fans, 
pulleys, fly wheels, crank shafts, grind- 
ing wheels, etc. Four sizes are avail- 
able, 10-in., 20-in., 42-in. and 6-in. 
swing, 400, 1000, and 5000-lb. capac- 
ity—Ideal Commutator Dresser Co., 
Sycamore, Ill—Mttt Supp.ies, Octo- 
ber 1945. 


Eye Shield 


One Piece Plastic 


A plastic’ eye shield weighing less than 
an ounce, has been developed for use 
in semi-hazardous jobs such as spot 
welding, light grinding and wood-work- 
ing. Outstanding feature of the “Fea- 
therSpec” is the one piece plastic lens, 
gripped tightly in a suspension-lock 
frame, but interchangeable or replace- 
able in ten seconds. A slight pull re- 


leases the lens from the grooved metal ° 


frame and makes it possible to substi- 
tute a green lens for a clear lens if the 
work involves glare. The shield can 
be worn over special prescription 
lenses with comfort. Only one size is 
needed to fit any type face because the 
nose rest, which is part of the , lens, 
simplifies the job of proper fit—Will- 
son Products, Inc., Reading, Pa.—Mi.v 
Suppties, October 1945. 


Inspection Machine 
Electronic Gaging 


Originally developed to gage the length | 
of the firing pins in ordnance fuses, this 
unit is capable of automatically gaging | 
a wide variety of smal] parts either | 
metal, plastic, ceramic, glass or paper. | 


Entirely automatic, the machine can 
gage the depth of holes, external 
lengths and outside diameters to very 


close tolerances with high precision. It | 


operates at a speed upwards of 3300 
pieces per hour. Mechanical contact is 


PARKER’S POLICY... 


yt to More J 


A Short © 


Parker Distributors not only 
handle America’s oldest and 
most popular line of vises... 
they also do business with a 
manufacturer whose estab- 
lished policies look to profit 
protection every step of the 
way. 

This is because Parker fol- 
lows a policy of selective dis- 
tribution and considers every 
Parker distributor a vitally 
important part of the Parker 
sales-service organization. 


in the Long ace 


Down through the years the 
soundness of this policy has 
been proved repeatedly by the 


‘steady demand that Parker 


Vises have enjoyed from dis- 
tributors and consumers alike. 
The Charles Parker Company, 
Meriden, Connecticut. 


PARKER VISES 


America’s Oldest 


SUPER INDUSTRIAL 


TRINDL sec WELDER 


DESIGNED FOR HIGH SPEED PRODUCTION ARC WELDING 
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| 17 EAST 23°¢ STREET 
ee 


rofits 


c ‘ 


CHICAGO 16, ILL. 





























BALL BENCH 
BEARING TYPE 
i 
‘HEAVY-DUTY 


RET cosmuns 


Accuracy and Performance 
Records already established 


In the 27 years that Valley Grinders have been used by 
many of the country’s largest industrials, they have estab- 
lished fine records where accuracy and performance 
count. These grinders are all powered by Valley Motors 
and every unit is built to a single high standard of quality. 
This means complete satisfaction in service which builds 
a post-war reputation for these efficient, low-cost tools. 





Valley Electric Corp. 


4221 FOREST PARK BLVD. © ST. LOUIS 8, MO. 








- Distriputors GAN MEET MANY AND VARIED 
SUPPLY PROBLEMS FROM THE EXTENSIVE 
BROWN & SHARPE LINE 













SCREW MACHINE TOOLS =, 
PERMANENT MAGNET CHUCKS (Sy) 
VISES AND PUMPS a 
OTHER USEFUL EQuiPMENT 


MACHINISTS’ TOOLS 

MILLING CUTTERS 

ARBORS, ADAPTERS 
AND COLLETS 





BROWN & SHARPE MFG. CO. 
Providence 1, R. I., U.S. A. 


(BS 


, 


BROWN & SHARPE 
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APRONS for all 
INDUSTRIAL USES 




















Hodgman aprons are designed for 
specific uses and occupations to 
stand up under the most severe 
service conditions. All fabrics, 
coated in our own plant, meet 
the most rigid government specifi- 
cations. Hodgman aprons remain 
soft under extreme temperature 
changes; they don’t stick, crack, 
shrink or peel. Available in many 
styles and coatings depending on 
the service required 









Send of Aprons & 
for new Industrial 
catalogue Clothing 


HODGMAN RUBBER CO. 


Dept. C-8, Framingham, Mass. 


New York 16 
261 Fifth Ave. 


San Francisco 5 
421 Second St. 


Chicago 2 
173 W. Madison 
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A Complete 
LINE... 


. . . asize for every use! 
HOBBS TANGLE-PROOF 
LOCK WASHERS hold 
nuts, bolts and screws 
tight in the smallest assem- 
bly or the largest ma- 
chine. Made in over 130 
standard sizes — from 
special spring steel (also 
phosphor bronze). 


LOCK WASHERS 


do not tangle — are eco- 
nomical and easy to han- 
dle — speed production. 


Tamgple-prroof 
LOCK WASHER 


distributors can take care 
of every requirement with 
this all-purpose line and 
are assured of prompt 
delivery from factory 
stock. Write regarding 
special requirements to 
Dept. 5. 





Made Since 1905 by 


HOBBS MFG. CO. 


WORCESTER 5, MASS. 
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by carrying the complete 


CLOVER. LINE 


made at a desired point in the work by 
a stylus red to which is attached a razor 
like flag. Image of this flag is projected | 
into an optical system by light. Mag- 
nification is produced causing a shadow 
of this flag to be projected and reflected 
onto a panel of two photo electric tubes. 
Distance between these two tubes repre- 
sents the tolerance of the dimension be- 
ing gaged. According to the makers 
it is possible to gage dimensions with 
tolerances as small as .001-in. with ac- 
curacy.—-Autotron Company, Danville, 
111.—Mi.it Suppiies, October 1945. 

























CLOVER COATED ABRASIVES,—in all grains, 


grades, backings, coatings, sizes and shapes. 


Cover COMPOUND 
ae é 


nS 
PNG GaInDING . POLISH 


Faucet Washer 


Three Sizes 


& 


The “Dumaco” faucet washer provides | . - 
CLOVER GRINDING WHEELS, —technical, 


an easy method of repairing leaky, noisy 6 pn 
faucets. Simply applied with the ar a a ee 
fingers, this washer eliminates the need 
for tools or skill. Washer has perma- ; : sae 

ith re : : tat plete CLOVER Abrasives Line in a 
nent - at with positive grip and rotat- territory that is all yours, you buy at 
ing disc action. These features assure lowest prices and sell at maximum 
long. dependable service and eliminate profit. at : 
pipe vibration. Available in three sizes, Abrasives’ selling is stable business. 
cae alent auiains Miieiatth: meabediaaianiittnes Sales are obtainable throughout in- 
they meet every laucet re + ei ea dustry. Repeat business is enormous. 
Durst Manufacturing Co., New York 13, Write for full information. 
V. Y.—Muiuu Suppuies, October 1945. 


CLOVER MFG. CO., Norwalk, Conn. 


CLOVER 





CLOVER LAPPING AND GRINDING 
COMPOUNDS, —Famous since 4903. 















When you concentrate on the com- 





Brush Cleaner 
Used Anywhere 


| 
| 
It is claimed that the new “Spin A | 
Brush” cleans brushes in 90 seconds or 
less. It is sturdy, compact, high-geared 
has permanent plated rustproof finish. 
indestructible plastic handle, weighs 3- 


biti 
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You sell safety aud durability 
Edel, fe} e-) - Y 


BRAND 


Constructed in accordance with Un- 
derwriters Laboratory Specifications. 
Approved by Associated Factory 
Mutual Fire Insurance Companies. 


Reinforced top—extra strength to 
stand up under rough treat- 
ment. Gravity closing for safee 
ty—can’t stay open. 

Opening mechanism hugs can €X+ 
terior—no place for clothing to 
catch. 


Man-size handles—securely rivet- 
ed, make moving and handling 
much easier. 


Full apron body amply ventilated for 
gir circulation. Firm foundation 
eliminates tipping. Constructed 
of galvanized steel. 





sie 
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ROCHESTER CAN COMPANY 


84 GREENLEAF STREET, ROCHESTER 9, N.Y. 


there’s DOLLARS 
for DEALERS 


in VICTOR belting 


for conveyors, elevators and power drives 


There’s a large demand now for replacement belt- 
ing for equipment that has been kept in grueling 
service to meet the requirements of war produc- 

tion contracts. You'll find that a large part of this 
demand is for Victor Belting specifically... 
because, in many cases, the equipment was orig- 
inally purchased was fitted with Victor Belt- 
ing, and because the high reputation of the 
Victor name is well established. 


Meet this demand and ring up profits with 
the extensive Victor line, which includes 
Solid Woven, Canvas Stitched and Balata 

Belting as well as other specialties. Write 
today for the illustrated Victor catalog. 
VICTOR BALATA AND TEXTILE BELTING CO. 
53 Park Pi., New York, 7, N. Y. 


@® 8042 
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... @ folder filled 
with facts about 
pressure gauges 


© Everyone who handles pressure 
gauges will find this folder prof- 
itable reading. It contains a series 
of Marsh advertisements cover- 
ing the factors that have made 
Marsh Gauges “The Standard of 
Accuracy.” 


The facts presented in this 
folder will convince you that 
Marsh Gauges are the most ac- 
ceptable gauges you can handle 
... will show you how forcibly 
“the story that only Marsh can 
tell” is being driven home to your 
customers. 


JAS. P. MARSH CORP. 
2079 Southport Avenue, Chicago 14, Illinois 












COMING NEARER 


! ' Now that Peace has been declared, we hope the day 
= - | will soon be here when we can again manufacture 
and sell you without restriction, FITLER Rope of pre- 

















































lbs. An electric model is also available 





which can be operated on 110-115 volts, war quality. 

AC or DC. It is furnished with a new , Q 

type through cord switch which dis- For 141 years, in war as in peace, FITLER Rope has 
tinctly indicates “on” or “off”, or with consistently met every test. Such time-proven worthi- 


regular push switch installed in tool. It 2 8 
ie Pe le nen the ness is important to dealers who stock the FITLER 


drilling small holes, mixing paint, clean- Line. Display the name “FITLER ROPE’ it will serve 


ing stippler covers.—Nashway Company : . 
i, Cleese & Mtns Seseeen, as your business barometer of profits ahead. 


October 1945. 
THE EDWIN H. FITLER CO. 
a Established 1804 
Fabric Apron Manufacturers of Quality Rope for Over a Century 
With Snap Strap MAIN OFFICE, PHILADELPHIA 24, PA. 


New York * Chicago e Los Angeles ° Portiand 





“METRO” . . the Goggle Line of General Utility 


[ Vie | WELDING AND 
” } CUTTING COVERALL 


Provides full protec- 
tion for the operator 
























C who must wear pre- 
- scription glasses. 
S a] Fits over most spec- 
‘ tacles. Light con- 
Er struction with maxi- 
e mum __ ventilation 
f and comfort. Rigid 
nose bridge pre- 
vents interference 
is with spectacles. 
it 
3° _ aa WELDING AND 
le 
y The application of web straps and slid- CUTTING GOGGLE 
n ing snap fasteners permits quick, posi- A new lightweight |) 
ir tive adjustment replacing old style 50 MM goggle of |; 
thongs, buckles, and other outmoded flexible plastic. Eye 
A WwW i " cups designed for 
means of fastening. orkers will wel- perfect, non-irritat- 
come the ease and speed with which ing fit. Louvres and 
ris these garments can be put on and taken side vents designed 
off. The aprons are made of safety a a — 
tested “StaSafe” fabric in a complete —. Sy & 
line of styles and sizes in both the bib justed insulated bell 
. . chain nose bridge. ; ‘ } 
and waist types. Impregnated with —_—_—_ ll 





“StaSafe” compound and cured they All goggles in the “METRO” line are of scientific design and priced within the range 
protect against acids, caustics, solvents, —— =. ——- Fefomerasew ge FOR IMMEDIATE SHIPMENT. A wide 
flame, oils and paints. Standard ee ee 


Safety Equipment Co., Chicago 10, Ill | METRO MANUFACTURING CO., Long Island City 1, N. Y. 


—Mit Suppties, October 1945. 
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KWIKHEAM) 


SAVES TIPS 
SAVES TIME 
SAVES EFFORT 
SAVES WEIGHT 
SAVES CURRENT 
SAVES THE IRON 


+ + + + 


HOT IN 90 SECONDS 
READY FOR USE..! 


Its many exclusive features put the 
Kwikheat Soldering fron in a class by 
itself. That's why it wins enthusiastic 
praise from those who use it—why 
Kwikheat is fast becoming America’s 
most talked-about iron—why you cer- 
tainly want to stock it... lists at $11. 
Write today for complete information. 


6 TIP STYLES 


Interchangeable 


tiirge 
































WHITNEY 


MILLING CUTTERS 
for Uniform Seating of 
Whitney Woodruff-type Keys 











No need for skilled 
labor...or for filing 
and fitting ...when 
Whitney Milling 
Cutters are used for seating 
Whitney Keys. Cutters are 
madeinall sizes to correspond 
with the keys which can’t 
roll over. Complete informa- 
tion in Catalog V-111. Write. 











The Whitney Chain & Mfg. Co. 


HARTFORD 2, CONNECTICUT 

















Just “knowing how" is not 
enough. 


Only to a few is granted 
that combination of expe- 
rience, organization and 
equipment which _ sets 
them apart as specialists. 





We can rightfully claim 
that distinction — we are 
specialists in screw pro- 
duction. If you have a 
special screw problem, 
consult us. 


CREWIENGTAND,] SCREWCOY) 
KEENE, NEW HAMPSHIRE 


Se RET 
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For salesmen 

who want to 

SELL more 
EARN more 





JUST 
PUBLISHED 








The com- 
mon sense 
and practical 
methods of ef- 


fective selling, in 


a 
a 







plain course by 


master salesman. 


MONEY-MAKING 
SALESMANSHIP 


By MICHAEL GROSS 
President, Keystone Lithograph Co. 
196 pages, $2.00 


Hye a 1945 manual of sane selling 


methods to help you build sound sell- 


ing habits, lasting customer contacts, the 
money-making stability that pleases the home 
office and puts profits in your pocket. 


Written by a salesman of 30 years’ expe- 
rience, its pages avoid high-pressure, stunts, 
arid fancy flourishes—give you the solid, 
sensible, down-to-earth instruction that you 
can use to nail an order from your first 
prospect tomorrow morning. 


Every phase of selling is thoroughly cov- 
ered—learning the fundamentals, select- 
ing prospects, pre-approach, what to say 
when you get in to see a prospect and 
how to say tt, factors that help land orders 
and those that help lose them, how to 
demonstrate your product effectively, and 
how to close the sale. 


This is a manual to start the budding 
salesman right, on what to do, what to 
say, and what not to say, to get business 
—to help the veteran iron out the wrin- 
kles of habit in his technique. Read it— 
test it—10 days free. 


Send this Examination Coupon Now 


eaten aetine Meaney en: 


| Yecraw-mun Book Co., 330 W. 42nd St., N. Y. 18 





Send me Gross— Money -Making Salesmanship for | 
ination On . 


10 days’ PP In 10 days I will 
send $2.00, plus few cents postage, or return 
book postpaid. (Postage paid on cash orders.) 

pane MPITTTITITITITIITT TTT Tir | 


Pee UCC SOCTOOCOOCOOCOCCOSSS SSIS 


‘er $030 00500000600000004 9686666006 MS 10-45 


(Books sent on approval in U. 8S. only.) | 
SS TS AS A 
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_— 
NOW! 


Complete Stocks in 


DETROIT 


You can now receive better, 
faster service thru the new 
centrally located sales office 
of The Universal Engineering 
Company. 





Appointed Manager 


John E. Ledger, well known to 
many machine tool dealers, 
has been named manager of 
Universal’s new Detroit sales 
office. He and his trained 
staff now offer capable as- 
sistance to all distributors of 
Universal products. 








UNIVERSAL 


SPANNER WRENCHES 


ELIMINATES UN i 

NECESSARY TOOLS | 

IN YOUR CLIENT'S} | 
SERVICE KIT | 


This self-compensat- 
ing Spanner Wrench, 
with its wide range 
of adjustments, i- 
tive action, uniform 
ressures, and abso- @ 
ute holding action, 
eliminates distortion 
or crushing. 


This versatile tool does the work of a multitude 
of solid type Spanner Wrenches — and saves space, 
weight and costs in service kits for assembly 
Stations or maintenance shops, 


With its handle of forged steel, seating jaw of 

ened alloy steel, and a chrome molybdenum 
hook for extra toughness, this wrench will with- 
stand high leverage factors and give years of 
service, Manufactured in these sizes: 4” to 14”; 
1%” to 3”; 3” to 5”. 


For full information, write or wire 
General Sales Offices 


415 Book Bidg., Detroit 26, Mich. 


The Universal NY Exgincering Co 
v . 


2230.32 NATIONAL AVE 





SAN DIEGO? € Ao) 








EN 
= 


Sales Helps 


for ivy 


| CUCL actuqe ry 





SCREWS—For all industrial users of 
screws and other fasteners, a pocket size 
“Library of Engineering Data” has been 
printed on four vari-colored cards en- 
closed in a durable handy pocket en- 
velope. Included are machine screw 
weights, decimal equivalents of twist 
drills. These cards provide a maximum 
amount of engineering information in 
a minimum amount of space.—Manu- 
facturers Screw Products, Chicago 10, 


Ill, 


FLEXIBLE SHAFTS — Recently re- | 


leased, book No. 645C contains much 
new data regarding the use of flexible 
shafting for remote control of valves. 
It covers in detail the construction of 
the core and case and a wide range of 
terminals to suit various types of valves. 


Comprehensive information is given as | 


a guide in selecting the right shaft for 







































different conditions and includes a new | 


series of assembly drawings.—Stow 
Manufacturing Co., Binghamton, N. Y. 


EXTENSIBLE-TIP—Form No. 6861 
describes the extensible-tip splice and 
how it prolongs the life of “Condor” 
endless belts with extended area stress 
relief. The bulletin contains numerous 
endless belt installation photographs 
and schematic diagrams describing the 
splice—Manhattan Rubber Mfg. Div., 
Passaic, N. J. 


TOOLS—Now available are four new 
publications covering the Products En- 
gineering line of new and improved 
tools: Self-Adjusting Toggle Clamps; 
A.S.A. Drill Bushings; Machinists Tools 
and Gages; Aircraft Tools.—Products 
Engineering Co., Beverly Hills, Calif. 


ELECTRODES —Bulletin L6348-A in- 


cludes recommendations for proper use 
of newest additions to the Allis-Chal- 
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HACK SAW BLADES 


Here's the original, time - tested 
HY-FLEX BLADE . . scientifically 
heat treated to add the toughness that 
gives these blades their outstanding 
performance. They are gauged and 
checked throughout every step of their 
manufacture and given a stiff bending 
pounds test before you get them for 


sale. HY-FLEX meets today's demand 
for a medium priced blade which is 
extremely flexible, yet has the tough- 
ness that assures long service life. 





Here's a Whale of a blade of a special 
analysis molybdenum, high speed steel, 
that gives unusual cutting service. 
Can be used at the same cutting 
speeds as tungsten and deliver prac- 
tically equal performance. If you 
want to promise outstanding results 
on stubborn cutting jobs, offer WHALE 
BRAND HY-FLEX and MO-HY BLADES, 
and you'll deliver it. 

















» 






orsber 


© MFG. CO., BRIDGEPORT, CONN., U.S.A. 
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WORM DRIVE 


CLAMPS 


<q “AERO-SEAL" 


PULLS UP 
EVENLY 
ALL AROUND 


ORDINARY 
CLAMP 
DISTORTS 
HOSED 















TANGENTIAL 


TAKE=UP «cane 
NO DISTORTION 


of Hose... 


The belt-like tightening action of the AERO- 
SEAL Clamp gives uniform pressure all 
around. An ordinary clamp will squeeze and 
distort the hose at one point. AERO-SEALS 
produce a leakproof joint with only moderate 
tightening torque, whereas extreme torque is 
necessary with ordinary clamps to overcome 
the leakage opening resulting from distortion. 
Extreme tightening greatly shortens hose life. 
AERO-SEALS, originally designed for air- 
craft service, have proved their ability to do a 
better job of clamping. Try one for yourself, 
and see! 


Send Jor FREE SAMPLE! 
gS aeVeeaseaaeaecas'S 


AIRCRAFT STANDARD PARTS CO. 
1777 19th AVE., ROCKFORD, ILL. 


Please send me one sample "'AERO-SEAL" 


Hose Clamp. Size preferred........ 





\e 


<@ EVERY FACTORY NEEDS THESE 


ee HYDRAULIC VISES AND PRESSES 





STUDEBAKER AIR 
HYDRAULIC GAP TYPE 
(kick) Pre 


New all-steel welded de- 
sign. Simple, easy to oper- 
ate. Any one can learn to 
run it in a few minutes. For 
stamping, riveting, assembly, 
forming, punching, etc. Three 
sizes %, 1%, 21/2 tons pres- 
ours, on stand. 





STUDEBAKER HYDRAULIC 
DRILLVISE 


Mounts solidly on ma- 
chine platen or swivel 
base on table or bench. 
Ideal for shaping, mill- 
ing, drilling, tapping, 
grinding etc. Grip from 
contact to 5 tons. 





Two a ist = and 
large. Does vise work 2 
to 5 times faster. 15,000 
lbs. holding grip. Foot 
operated — hands free. 
Portable when mounted 


c 


Write today for liberal Distributors plan and prices. 


STUDEBAKER MACHINE COMPANY 


1233 South 9th Ave. Maywood, Ill. (Chicago Suburb) 


These new design Hydraulic and Air Hydrau- 
lic Tools now availabe for immediate delivery 
without priority. Widely used by manu- 
facturers and maintenance shops. No other 
tools will do so many jobs. 


Ke 


- srenmne f aaa 





STUDEBAKER SPEEDPRESS 
(Hydraulic arbor press) 


For straightening, broach- 
ing. assembling. piercing, 
ae coving, riveting, sizing, 
ing bushings in or Beet 
lonies, flanging, stak: nm | 
and forcing Easily operate 
—pressures up to 8 tons. 


STUDEBAKER FOOT OP- 
ton HYDRAULIC 


Sold separately for user's 
own applications, or for 
special engineered jobs, 
such as cylinder form- 
ing, and squeezing op- 
erations. Available with 
air cylinders for very 
fast operation. 

















g NAME 
§ COMPANY 





B Appress. 





' city STATE. 
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‘WHITNEY 
LEVER PUNCHES 





BUILT FOR SERVICE FAR 
ABOVE RATED CAPACITIES 


There are many types of WHITNEY 


Punches . . . hand, channel iron, angle 
iron, close corner, bench, hammer, 
thinner’s round, square, button, sky- 
light, ventilating tank, flange . . . each 
in a variety of types and sizes and 
with individual characteristics that 
make them most adaptable for its spe- 
cial field of work. Men who use them 
like them because they give a good 
looking, neat finished job. Get com- 
plete details from our descriptive 
circular. 


W.A.WHITNEY MFG. CO. 
ROCKFORD ILLINOIS 











HARRIS 


STAINLESS STEEL 


FLOATS 





for most severe service 


Where higher pressures occur, HARRIS 
Stainless Steel Floats are especially de- 
sirable because of their great strength 
and their non-corrosive qualities. Di- 
ameters from 3" to 26"—special shapes 
made to specifications. Floats also 
fabricated in copper, steel, monel, 
nickel, aluminum, everdur—in fact in 
any workable metal. No cost to you 
or your customers for consultation with 
our engineers. 


ARTHUR HARRIS COMPANY 
210-218 N. Aberdeen St. Chicago 7, Ill. 
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mers line of arc welding electrodes. De- 
scribed in* terms of usage, contents, 
hardness and welding procedure, the 
new additions include chrome moly hard 
facing and hard surfacing, nickel man- 
ganese, and mo-manganese welding 
rods, as well as five types of stainless 
steel rods.—Allis-Chalmers, Milwaukee 
1, Wis. 


DRILL RODS—To point the way to 
better results where drill rod is used 
for small precision tools or intricate 
parts, a 24-page booklet on tool steel 
drill rod has been published. It gives 
useful information on the selection of 
tool steel drill rod, heat treatment and 
complete tables of standard sizes.— 
Carpenter Steel Co., Reading Pa. 


LUBRICATION—Advantages of the 
centralized lubricating system when in- 
stalling machine equipment for peace 
time operations are pointed out in illus- 
trated 4-page folder, “When You Recon- 
vert”. Basic facts are set forth in a 
compact summary showing how the 
Farval System operates.—The Farval 
Corp., Cleveland 4, Ohio. 


ADHESIVES—A 12-page booklet, “3- 
M Adhesives in Industry,” should be in- 
teresting and helpful to users of adhe- 
sives, sealers, coating or insulating com- 


























TE " PORTABLE 
HAND POWER 





CUTTERS 


Quick, simple demonstrations sold our original 
“Bolt Clippers” by the thousands. The reputa- 
tion which they won applied to every new 
tool trade-marked HKP. Today, “everybody” 
prefers Porter Cutters. That's why they're so 
easy fo sell. 


H. K. PORTER, INC., EVERETT 49, MASS. 


PORTER 2% CUTTERS: 








AMERICAN 


AUTOMTIC 


—— CUPS 


Z™I™Oprumy7Z 
wvmZ—wvcow 





T $s 


@ The opportunities are countless for 
selling AMERICAN Grease Cups. This 
Automatic Grease Cup 1 
designed Gas 


venience when 
eas’ uy accessible. Let us send bulletins 
which give details. 


AMERICAN 
INJECTOR COMPANY 


1481-1491 ge Ave. 
Detroit 16, Michigan 



















NO SLIP. 
NO WASTED POWER! 





CHAIN DRIVES 


Teeth, not tension, turning chain-driven shafts, is the 50-year- 
old principle of Morse chain drives—and it has proved itself 
in tens of thousands of applications in a multitude of indus- 
tries. For maximum, uniform power transmission at low 
cost—call in your Morse engineer! MORSE CHAIN COMPANY, 
Ithaca, N. Y., Detroit, Michigan. 


CHAI FLEXIBLE COUPLINGS UTCHES 


MORSE ®.0 INE 


MORSE CHAIN COMPANY e« ITHACA,N.Y. © DETROIT 8. MICH. © A BORG-WARNER !NDUSTRY 
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ESTABLISHED 
rs 1905 


FORTIETH YEAR 
1945 


Slran 


QUALITY 


FLEXIBLE SHAFTS and MACHINES 


ONE HUNDRED TWENTY-FIVE TYPES AND SIZES 


MACHINES 
SWIVEL YOKE 
%, TO 1%, H.P. 





Ve to 3 H.P. 


ROTARY FILES car 
ROTARY CUTTERS 


SETTING 
__ MACHINES 


TYPE M6é—'/, H.P. 








‘ 


Send for Catalog 29 


ILLUSTRATING THE LARGEST LINE OF FLEXIBLE SHAFTS AND 
MACHINES IN THE WORLD—HIGH QUALITY ONLY 


MANUFACTURED BY 





*N.A. STRAND and COMPANY, CHICAGO 





Salers 


























BELT HOOKS AND LACERS 


Keep vital 
war machines 
on the job! 


Industry's vital need for unin- 
terrupted belt-service demands 
belt Genes and hooks that will 
hold . . . and SAFETY Belt 
Lacers and Hooks are guaran- 
teed to hold! Each lacer has 
a full 6" capacity .. . jaws are 
ribbed, not flat and each rib 
contacts one hook only. This means that the hooks 
are easily sunk below the surface of the belt. The 
combination of a Portable Lacer and numerous size 
Belt Hooks is universally accepted . . . is serving 
so well today, it's building preference for years to 
come. This means business for youl Why not get 
the complete SAFETY SYSTEM story? Write, and 
we'll send it to you today! 


SAFETY BELT-LACER CO. 


5388 N. MENARD ¢ CHICAGO 30, ILL. 
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SAFETY 
LADDER 
SHOES. 





DAYTO 


fit any standard 
ladder rails! 


SPIKE TOE 
IN POSITION 
FOR OUT- 
DOOR USE 





RUBBER TREAD . 
IN POSITION FOR 
INDOOR USE 


“Listed By Underwriters Laboratories, inc."' 


Shoe or base is made of +16 
gauge and the side plates are 
of +13 gauge steel. Suction 
grip treads are renewable. Lock 
nuts and spring washers insure 
aoe adjustment. Easy to in- 
stall. 


Write for Bulletin No. 4 today. 


Our Safety Department has a complete line 
of safety equipment for your every 
requirement. 


DAYTON SAFETY LADDER CO. 


2337 Gilbert Ave. Cincinnati, Ohio 
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pounds, impregnators and sound dead- 
eners. The booklet illustrates and de- 
scribes adhesive operations in many dif- 
ferent industries, methods of applica- 
tion and a listing of the physical prop- 
erties.—Minnesota Mining & Mfg. Co., 
St. Paul 6, Minn. 


SAWS—The Capewell countour saw | 


chart shows various kinds of material, 
the tooth to use for various sizes, and 
the speed to use for various sizes. This 
can be used in straight sawing with 
hard edge flexible metal cutting band 
saw blades. On the opposite side is a 
chart showing similar information on 
skip tooth band saw blades. The charts 
will be distributed mainly through in- 


| | dustrial supply houses.—Capewell Mig. 


NICKEL f 


a | VALVES — A _ new booklet, 


: | Valves for Corrosion Resistance”, 


Co., Hartford 2, Conn. 


“Powell 
briefly 


describes and illustrates a number of 


| valves that are available in a wide selec- 
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tion of pure metals and special alloys 
for corrosion service. They are of spe- 
cial interest to the chemical and process 
industries, refineries, and all other 
plants where corrosion is encountered 
and where purity of end product must 
be maintained.— m. Poweil Co., Cin- 
cinnati 22, Ohio. 


TWIST DRILLS—An extensively il- 
lustrated 40-page booklet contains com- 
prehensive information about “Shank- 
less” roll-forged drills. Major advan- 
tages claimed for the drill are 20% 
lower cost, 25% more usable flute, ap- 
preciably more holes per grind and less 
drill breakage. This manual, S-4, ex- 
plains how the “Shankless” drills are 
made.—Republic Drill & Tool Co., 
Chicago 7, Ill. 


FRICTION MATERIAL — Friction 
materials for industrial machinery are 
described in a new catalog, claimed to 
be the most complete in the industry. 
Besides covering the extensive line of 
friction materials available, the book- 
let also contains description of labora- 
tories and complete engineering facili- 
ties—Mathattan Rubber Mfg. Div., 
Passaic, N. J. 


RESURFACER—A 6-page folder de- 
scribes the uses of “Tufcrete Resur- 
facer” indoors or out, on worn floors of 
wood, concrete, brick, asphalt, stone, 
etc., either for patching or a complete 
new surface. “Tufcrete” is described as 
an asphaltic-base liquid which, added 
to a concrete mixture, will bond to con- 
crete, wood or other floors.—Tufcrete 
Company, Des Moines 9, lowa. 
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The 
Reamawi 


SPINTITE SET. | 
Chuck Type Handle with 
Reamawl, 3 Screw Drivers, 
7 SPINTITES, Insulated 
Neutralizing Alignment 
Wrench, and 2 Pliers, all 
in a Leatherette Roll. . . . 
A Positive need in every 
RADIO, HOME and 
ELECTRICAL sHop. 
A Fascinating, Fast-Moving 
Item for thousands of stores. 
Your good jobber has it... 
WALDEN 


WORCESTER 


Send for Catalog No 
141 picturing a full line 
of Automobile, Aircraft 
and Radio Tools 


STEVENS WALDEN, INC. 
468 SHREWSBURY STREET 
WORCESTER, MASSACHUSETTS 
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service. Widely 
used in indus- 
trial plants 
everywhere. 


iron an 
leaves operator's 
hands free for work. 
ESICO 
SOLDERING IRON 
CONTROLS 





Positive TIP control pre- 
vents over- ng — tip 
cannot fall below solder- 
ing temperature. The only 
practical method of con- 
trolling heat in the tip—an 
exclusive ESICO feature! 


ESICO 
SOLDER POTS 





Bugged constructi 
Variety of sizes. Desig: 
for continuous non-stop 
operation. Elements re- 
placed easily and 
quickly. 


on. 
D 
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OR nearly two 

decades, ESICO 
has stood for superb 
quality and over-all 
economy in solder- 
ing equipment. The 
name ESICO ‘on 
your soldering tools 
is definite assurance 
of long, uninter- 
rupted service. Spe- 
cify ESICO — the 
mame that assures 
you of satisfaction. 


Write Today for 
Complete 
Information 
On the Esico Line 



















ELECTRIC SOLDERING IRON CO. Inc. 
2745 West Elm Street, Deep River, Cons. 











Molded-on Resilient 
Rubber Tired Truck Wheels 


Easy rolling tires—resilient tread 
Prevent floor damage 

Molded-on type—iong life 

Strong one-piece wheel casting 
Guaranteed adhesion of tire to core 
Grease retaining dirt proof thrust 
washers 


These wheels roll quietly and easily over 
all kinds of floors, saving time and effort, 

ducing breakage and avoiding floor 
d g Available now. 


BUFFALO CASTER 
& WHEEL CORP. 


187 Breckenridge Buffalo, N. Y. 




















NEW! Takes but a second 
to close or open! 


GeeND QUIKCET VISE 


CHECK THESE 
FEATURES 


instant Ratchet Screw 
Closing. Opensin 
stontly with Trigger Re 
lease. No wasted time run 
ning screw in or out 
p- Bolonced Precision 
Grip at all points 
Hardened serrated jaws 
integral with bedy —no 
jow plotes to come loose 
Heavy guide rods 
pMe tiple Strength 
Alloy Steel extra thick 
wall body construction 
Lary | top. -Bottom 


screw clamp for quick 





o full 3 inches by 
trigger release. 


Ready for further work without adjustment. 


Prompt Shipment 
Write for Complete Catalog 
of Speed Clamps and Vises 


GRAND SPECIALTIES COMPANY 


3104 W. Grand Ave. Chicago 22, Illinois 
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BACK 
AGAIN! 


BRASS 
TORCHES 





Model 32A 


Now ... for the first time 
since 1942, five of the most 
popular C & L torch models 
are available in brass. No. 
32A (shown at left), No. 325, 
No. 144A, No. 252 and No. 
238 are in production. These 
are experience proven tools, 
designed and built for long, 
dependable service. Write for 


prices and delivery informa- 


tion. 
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FLEXO JOINTS 


MAKE PIPE FLEXIBLE WITH THE 
SAFETY OF RIGID FITTINGS 


FLEXO JOINTS will swivel through 360°, 
yet there is no restriction of the flow of 
fluid through the fitting. There is a full 
pipe area in all positions. Any desired 
pipe line flexibility can be obtained by 
using a combination of the several styles. 

© JOINTS are used in pipe lines that 
are moved or swung in different directions 
or on machinery or equipment that must 
be supplied with any fluid while in motion. 


Sizes—\ inch to 3 in- 
ches, standard iron pipe 
threads. All pressures 
up to 1350 Ibs. super- 
heated steam. 


Literature on request. 


FLEXO SUPPLY COMPANY, Inc. 


4215 Olive Str., St. Louis 8, Mo. 


























DAGGETT 





BALL BEARING LOOSE 


PULLEYS 


Save Lubricant Cost 


@ Lubricant needs changing only 4 or 5 
times.a year so it is evident why there 
is such a saving—in fact the saving is 
not only in lubricant but in oiling time as 
well. DAGGETT Pulleys run at any speed 
for long intervals without os too. 
They are simple to install—just slip off 
the old and slip on the new DAGGETT. 
DAGGETT Pulleys need practically no 
attention after being installed. Sold ex- 
tensively through distributors. 


CHICAGO PULLEY AND 


SHAFTING COMPANY 
21 N. Desplaines St. Chicago, 6, Ill. 
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friends 


Vast throngs of new shop 
workers, trained in war in- 
dustries, used “Yankee” 
Fine Mechanics’ Tools for 
the first time . . . mas- 
tering fresh trade skills 
which will stand them in 
good stead in the vital 
production period ahead. 
They have learned what 
skilled mechanics and old- 
time factory men long 
knew ... that “Yankee” 
Tools complete innumer- 
able tasks faster, easier, 
and better. For half a 
century, the ingenuity of 
“Yankee” Tools has set a 
high record in speed and 
accuracy. The war served 
to underscore that record. 


“YANKEE” fine Mechan- 
ics’ Tools are standard for 
quality with INDUS. 
TRIAL SUPPLY DIS. 
TRIBUTORS the country 


over, 


“YANKEE” SPIRAL SCREW DRIVER NO. 130A 
A Size for Every Purpose 


“YANKEE” TOOLS 





make good mechanics better 
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3000 USERS 
CANT BEWRONG 





Used as elevator 
belt pulley 






Used as belt con- 
veyor tail pulley 


When you sell a _ Sprout- 
Waldron Belt Saver Pulley, 


you're selling an item that has 
proved its value not in scat- 
tered instances, but in literally 
thousands of installations in all 
kinds of industries. 


Wherever you have a cus- 
tomer using a belt conveyor 
or a bucket elevator, have him 
substitute a belt saver for his 
conventional type tail or boot 
pulley. If he does, it will in- 
crease belt life from 25 to 400 
per cent; and you'll not only 
have made a sale, but, what is 
more important, you've built 
good will. 


Write for a supply of bulletins 
and circularize your trade. 


SPROUT WALDRON & CO. 


MUNCY, PA. 
Manufacturing Engineers Since 1866 
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Portable Gas-Electric 
Generator Plants. 
Sizes 500 to 17000 Watts 
(Catalog Number 594) 


**Power-Blow’ 





@ 8 © @ CLIP THIS ADVERTISEMENT—CHECK CATALOGS WANTED BESS 8 





MASTER COST-SAVING EQUIPMENT—FOR IMMEDIATE DELIVERY 


General 


Purpose 
Floodlig 


hts 


" Electric 
Hammer and Spade 
(Catalog Number 688) 














BIG-3 for Generation, 
Tool Operation and 
Concrete Vibration 

(Catalog Number 687) 


6 & 
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(Catalog Number 683) Hand Tools for use with BI 
Gas or Electric Grinding Machines and Power Tools BIG-3 and Grinding 
Machines (Cat. No. 687) AT 
H 
Send for illustrated catalog on any item to fo 
MASTER VIBRATOR COMPANY du 
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Drilling Holes — . : Ww 
10 Times FASTER at ag iil ip 
in Concrete Ships! ; M. 
Concrete ships require many thou- Stainless Steel the 

sands of holes drilled—4,000 holes . 
1” to 2%” deep for electrical installa- BOLTS NUTS jol 


tions alone! In this work, at a Pacific 
Coast shipyard, Carboloy Masonry 
Drills did the job 10 times faster 
than star drills, and required sharpen- 
ing only after each 300 holes. 

This outstanding performance is 
typical of the way in which electri- 
cians, plumbers, telephone installers, 
maintenance men, etc. throughout 
the country are saving time and 
money with the Carboloy drill for 
drilling concrete, tile, porcelain, etc. 
Available in sizes 444” to 1%”. Used 
in any rotary drill. Write for attrac- 
tive resale proposition. 


CARBOLOY COMPANY, INC. 
13131 East 8 Mile Avenue 
Detroit 32, Michigan 


Sold by Leading Mill Supply Houses 


CARBOLOY 


MASONRY DRILL POINTS 


~ 
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BOLT 


121 Church St., 
New York 7, N.Y 
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BIG BATTERY OF ROPER PUMPS 
AT WRIGHT AERONAUTICAL CORP. 


How far industry as a whole will 
follow the lead of larger plants 
during wartime and apply the con- 
venient, labor-saving methods for 
handling oils, solvents, etc., used 
in machining and general manu- 
facturing operations, will, of course, 
depend largely upon their acquaint- 


anceship with results. 


Watch for Roper Ads in Trade Papers 


Today, Roper is publicizing here- 
to-fore censored details of modern 
wartime pumping jobs to inspire 
interest in their advantages and 
help you to a bright selling future. 
Watch for articles and Roper ad- 


vertisements in trade papers. 


Mill Supply men can cash-in on 
these and many other pumping 
jobs with the aid of Roper’s direct- 
field sales assistance. 


Write Today for 
Details and Catalog 
No. 10-42 





GEO. D. ROPER CORP., ROCKFORD, iLL. 


ROPER 
Xo Ta cy Fiumps 
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FLANGE 
JACKS 


a New Tool 
that does a Hard Job 
the Easy Way 





The job of opening flanges on pipe 
lines for gasket renewal, for which 
FLANGE-JACKS are specifically de- 
signed, can be done faster, easier, safer 
and more economically with this new 
tool, which has been tried and proved 
with outstanding success on countless 
tough, difficult jobs. ‘ 
Flange-Jacks replace the old, slow, 
crude hammer-and-chisel way . . . open 
joints quickly eyen in cramped spaces 
... protect flange faces against dam- 
age ... eliminate sparks from hammer 
and chisel blows as well as vibration 
in pipe lines. Flanges are separated 
gradually and evenly without undue 
strain; bolt holes are maintained in 
perfect alignment for positioning gasket. 
Strong, sturdy and simple in desi 
Flange Jacks are available in the follow- 
ing sizes and types: 

Standard — 2” to 20” Flanges including 
Extra Heavy up to 12”. 

Giant — 20" and up. 


Write Today for 
Complete Information to 


T. G. PERSSON CO. 


224 Glenwood Ave., 
Bloomfield, N. J. 
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Money-saver aos 


How many times have plant 
owners told you since V-J Day 
that they couldn’t afford new 
equipment as they must con- 
sider the-cost factor in all 
future plans? That they’d have 
to get along on such tools as 
they had? 


Here’s your golden opportunity to 
make sales if you'll only tell them that 
‘Budgit’ Electric Hoists make it possible 
for them to meet the keen competition 
they’re facing by increasing their pro- 
duction while lowering operating costs. 
Tell them how a ‘Budgit’ Hoist, by 
doing the lifting of heavy parts, tools, 
machines on the production and as- 
sembly lines allow the workers to turn 
their time and energy into greater pro- 
duction. Thus operating costs are low- 
ered, money is saved, and the men do- 
ing the heavy lifting are spared the 
danger of strain or rupture as so com- 
monly happens when men lift heavy 
loads. Tell them, too, that a ‘Budgit’ 
Hoist costs but little to operate — that 
they really save money when their 
plants are equipped with these effi- 
cient load-lifting devices. 


Now is a good time to tell manage- 
ment, purchasing agents, engineers, 
foremen, and workers in factories and 
plants about ‘Budgit’ Electric Hoists 
— how light they are; their safe, casy 
operation; their superior mechanical 
features such as automatic brakes, 
_anti-friction bearings throughout, a 
load hook that revolves freely on ball 
bearings and is free to swing in attach- 
ing loads; and all the other safety 
features built into thefe hoists. 


For more complete infor- 
mation to help you sell 
‘Budgit’ Electric Hoists, 
write for additional copies 


of Bulletin No. 356. 


CHICAGO, 185 N. Wabash 





Lathes Are Vital Equipment 


in the plants of most of your customers who are faced with the need for full 
capacity production with speed and dependable precision. if they are to meet 
successfully the post-war competition. 





Most of them have turret lathes that are war-worn.—they can be reconditioned: — 
many of them have engine lathes that are needed for profitable turret and screw 
machine work,—they can be converted. And both will give maximum produc- 
tion and low product cost equal to new turret lathes through the use of 


Heavy Duty-Self-Indexing 

RAKING PRECISION TURRET UNITS 
For Any Make or Size of Lathe 

Our Self-indexing Bed Turrets, Tool Post Turrets, Cross Slides and other equipment 
have been giving satisfactory service for years in many of the nations finest 


plants. 
NEW ROUND TOOL POST TURRET 


TBR.-! 

Here is a new item that will increase your opportunity 
for profit. Standard models with Tee Bolt or Bolt circle 
mounting. Special Double Locking Device is built in the 
top of this post. 









Watch for bulletin giving full information and detailed 
illustrations now being mailed. 


WIRE, WRITE OR PHONE TODAY 


MILWAUKEE, 1224 W. Clybourn 


Room 1111, Dearborn 2581 Broadway 3439 


LYNN MFG. CO. - 


222 Elroy St., Minneapolis 8 , Minn. 
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WOVEN 


ok 
© an it CAP SCREWS 
te SET SCREWS 


your COUPLING BOLTS + MILLED STUDS 


list 
Of 
profit 
producers! 


Supply your customers ‘belting 
needs for conveyors. elevators 
and power drives from Globe's 
ample selection of textile belting. 
The consistently fine service 
these belts deliver means greater 
dollar-volume for you in extra 





OTTEMILLER PRODUCTS 
HAS MEANT REPEAT 
BUSINESS FOR OUR 

DISTRIBUTORS 


Users recognize the advantages to them in 
the thread accuracy and strength which are 
vg A in Ottemiller Screw Machine Prod- 

=~ have found by experience that 
al qualities can be depended on to insure 
faster assembly and better holding. 





PREFERENCE FOR 





mi BUDGIT: 
it Hoists 


MANNING,MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders of "Shaw-Box' Cranes, ‘Budgit’ and 
"Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and; Relief) Valves and 
‘American’ industrial instruments. 
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sales and repeat orders. Write 
for details and catalogs today. 


GLOBE 


‘Woven BeltingCo.. Ine. 


1405 Clinton St. 
New York 


OCTOBER, 1945 





All this adds up to a “‘peaiesines which 
builds good business for Ottemiller Dis- 
tributors. 


wn. (QtfomiWor co. 


YORK, PENNA. 
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MARTIN PRODUCTION 


HOLE CUTTERS 


The Martin Set provides an accurate 
work-range of %" to 12” diameter cir- 
cles or holes—each size is quickly adjust- 
able to cut to any dimension within its 
range. Sets are provided in sturdy, pro- 
tective fitted cases. 













You'll have no difficulty in selling the sturdy, new, and easily adjustable Martin 
Production Hole Cutters. Steel, aluminum, brass, fibre, wood and other materials 
respond to the high speed-action of Martin Cutters. For use in drill press, lathe, 
milling machine, or portable drill. Five sizes with Morse Taper Shank; two with 
Straight Shank. 


Salesmen will find that MARTIN CUTTERS have wider sales—stimulated by 
tull page advertisements in metal working papers. 


MARTIN CUTTERS also offer interesting profit margins to distributors. 


Send for specification sheet and distributor information. 


MARTIN ENGINEERING COMPANY 


KEWANEE, ILLINOIS 











MORGAN VISES 


{SEMI-STEEL) 






MACHINISTS BENCH 
COMBINATION PIPE 
COACHMAKERS ; im 
WOODWORKING ‘ Oe ee 


SOLID NUT 
CONTINUOUS SCREW 


© QUICK ACTION 


© LIGHTNING GRIP 
@ The acceptance of MORGAN VISES 

GET is well established. MORGAN VISES 
| have always been a favorite with plant 

OUR a) men because of their reliable and de- 
pendable service under even the most 

SALES severe conditions. MORGAN VISES 
are essential tools, no matter what line 

STORY of manufacture your customers follow 


—better have them in stock. 


MORGAN VISE C0. 108-112 N. JEFFERSON ST. CHICAGO 6, LL. 
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9025 BESSEMER AVE. ° 








ul 1ON “?NWdWOD 1001 GNOWVIG 


CLEVELAND 4, OHIO 








CHANGED YOUR ADDRESS? 


Copies of MILL SUPPLIES, to have their full value, should 
reach you promptly and with no inconvenience. This we 


constantly strive to do. 


BUT, if you have moved lately and haven't notified us 


it means a delay in your copy reaching you. 


If you are planning to move, why not tell us so we can 
change your stencil to coincide with your change of 


address? 


Just Fill-in this form and mail it to us. We'll 
do the rest in getting your copies fo you promptly. 
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MULL SUPPLIES + 230 West 42nd St, New York, W ¥. 
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To many of you, a nylon-bristied 

paintbrush may be something new. 

But once you have used one, you'll 

agree with the hundreds of master 

painters and others who know them 
well. 


\; These painters —who have used 
them—say: 
1. They outlast natural bristles 
at least 3 to 5 times. 


2. They hold and spread paint 
evenly and well. 


att 


3. They leave no excess brush marks. 








Paintbrushes bristled with 


DU PONT NYLON 


. Who are the painters who have 


used them? They fall into two classes: 

(1) Painters who have worked with 

the Navy. The Navy used more than 

2 million nylon-bristled paintbrushes 

... the entire commercial production 
of paintbrush manufac- 
turers. (2) WPB allowed the 
loan of several hundred 
brushes to selected master 
painters, to test and com- 
pare in every way they knew 
how. 


Soon you can get them. Released 
from government restrictions, nylon 
bristles are now in the hands of 
the paintbrush manufacturers, being 


DU PONT NYLON BRISTLES 
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\ Slim Bristle says: 


made into brushes for you. Du Pont 
does not make paintbrushes—we sup- 
ply the bristles to the brush manufac- 
turers. Each of these uses his own skill 
and experience to produce the finest 
possible paintbrush with these long- 
lasting, smooth-painting bristles. 


See your dealer at once. Ask for 
the nylon-bristled brush made -by 
your favorite manufacturer. The 
longer you use it, the more you'll 
agree—here is the first great im- 
provement in paintbrush bristles in 
our time. E. I. du Pont de Nemours 
& Co. (Inc.), Plastics Dept., Arling- 
ton, N. J. 


BUY AND HOLD VICTORY BONDS 





* 
Oc «soon AVAILABLE...LOOK FOR 
THE BRUSH WITH THE WORD 


NYLON ON IT.” 


It is your assurance of bristles 
possessing a combination of ad- 
vantages unobtainable in any 
other type of bristle—either 
hog or synthetic! 
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TO SELL 


The STARRETT reputation for 
quality and accuracy is firmly estab- 
lished in the minds of metal workers 
everywhere. Hacksaws and Metal Cut- 
ting Band Saws made by the “World's 
Greatest Toolmakers” are readily ac- 
cepted by every customer and prospect 
on your list. 

STARRETT saw performance never 
lets you down — equals or exceeds 
that of other brands, saw for saw and 
job for job. 

The STARRETT line meets every 
service need — for hand sawing — 
Standard Flexible Back, All Hard or 

“Semi-Flex”’, “S-M’’ Molybdenum, ‘“Safe-Flex’’ high 
speed steel with flexible back and hard edge, 18-4-1 
Tungsten High Speed Steel; for power sawing “S-M"” 
Molybdenum, High Speed 18-4-1 Tungsten; for band 
sawing — hard edge, flexible back, available in 10 
widths, 3 gages and 8 pitches, in coils or cut to length 
and welded, also “Skip-Tooth” Band Saws for fast 
‘cutting of nonferrous metals, plastics, etc. 

The STARRETT Distribution Policy gives 100% 
protection to the Mill Supply Distributor. The con- 
sumer is directed to or invoiced through the Starrett 


ee 


Distributor. Discounts and terms are uniform for all. 


. 5. STARRETT CO. - ATHOL - MASSACHUSETTS - U.S. A. 


World’s Greatest Toolmakers 














e@The three booklets and the leaflet shown 
here are for everyday use. Their purpose is | 
to give welders up-to-date information on / 
the selection of electrodes for specific jobs | 
and how to use them to get best results. 


DH-1023—If you are welding stainless steel, this 


24-page booklet will be of value to you. It is 
almost a textbook on stainless steel electrodes 
and their proper use. 


4—— DH-9 36 —This booklet is much more than a de- 
scription of PAGE AF Hi-Tensile Electrodes. It is a 
comprehensive illustrated manual on their use. 


DH-1174—This is a leaflet which describes the 
physical, chemical and working characteristics of 
the PAGE High Carbon Shielded Arc Electrode. It 
also lists a few of its many applications. 


DH-821—Probably the most all-around useful 
booklet of all. It is a pocket-size catalog, arranged 
so that the recommended electrode or gas welding 
rod for any one of 28 classes of-production welding 
can be found immediately. 


x *k * 
Ask your nearest PAGE distributor for copies of 
one or more of these informative pieces. Or, if 
you prefer, write direct to the PAGE factory at 
Monessen, Pennsylvania. 


Monessen, Pa., Atlanta, Chicago, Denver, Los Angeles, New York, Philadelphia, Pittsburgh, Portland, San Francisco, Bridgeport, Cont 





PAGE STEEL AND WIRE DIVISION 
AMERICAN CHAIN & CABLE 








